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The Duty of Business Concerns 
Is to Push Business 


It is reported that, in some parts of this coun- 
try at least, railroads are planning to slow up 
ou their purchases of ties and construction ma- 
terial during the remainder of the winter, be- 
cause finances are short. As the roads have 
been already buying in very moderate amounts, 
if there is to be any further slowing it will mean 
practically a complete letup in that branch of 
thei 1r buying. 

' It is to be hoped that no such general policy 
is to be adopted by the railroads. Lying down 
on business can not help business. If everybody 
curtails when a pinch is felt, the pinch will con- 
van ne longer and be more severe. Railroads are 

sually large buyers, and for that reason, any 
considerable lessening in the amount of their 
purchases will be quickly and widely noticed. 
They asked for increases in rates and got them, 
to cnable them to buy needed supplies, and for 
that reason any announcement that they intend 
still further to decrease their purchases will not 
i Loeraes in a friendly frame of mind by the 
publie 


Buying by the railroads will stimulate gen- 
eral business and will improve the railroads’ own 
business. Because of that it will be to the in- 
terest of the roads to strain a point to keep up 
their buying. It will take some money to do it, 
but by doing it they will increase their earn- 
ings, because more business will come to them. 
This is an opportune time for the railroads to 
set an example for others to follow. It is every- 
body ’s duty to push business now, and the larger 
the concern, the greater its duty. 


Straws Show Which Way 
the Wind Blows 


An importer of foreign woods recently made 
two large sales of mahogany under circum- 
stances which seem to show that the transactions 
had special importance. A buyer from the mid- 
dle West dropped in at the yard, announced 
that he was interested in mahogany but was not 
at that time in the market, yet would like to 
look around. After he had done his looking he 
gave an order for seven carloads to be shipped 
immediately. 

The second incident was a little different in 
process but nearly the same in result. In that 
ease the buyer made an inquiry by mail and re- 
ceived quotations. He at once placed an order 
by wire taking all the inch mahogany in two 
grades on hand as well as much stock of other 
dimensions, the whole order running into thou- 
sands of dollars. 

If these incidents had occurred in times of 
ordinary business they would have attracted 
some attention because of the size and charac- 
ter of the orders, but not much comment would 
have resulted; but these are not times of ordi- 
nary business in the lumber trade. A buyers’ 
strike has been in force, and those who expect to 
need stock have been postponing buying, wait- 
ing for a more settled situation and more stabil- 
ized prices. In the face of that situation, why 
did these buyers close the large deals and stock 
up on mahogany? Every lumberman with the 
situation and the facts before him can reach his 
own conclusions. 

It is plain that the purchases were not made 
for sentimental reasons. Men who buy bills of 
mahogany running into thousands of dollars do 
not do it on any momentary impulse. They first 
subject the matter to cold anaylsis, and unless 
they are convinced that the business is sound, 
they do not buy the lumber. They understand 
the market, or think they do, and their actions 
show what they think of it. In these cases, they 
believed that it was sound business to buy 
largely of good grades of mahogany at this time. 
They expected to need it and they were confi- 
dent that they were not buying on a falling 
market—otherwise, they would have waited for 
the market to fall lower. 

For that reason the incidents are danni. 
They tell more plainly than words could say it 
that careful, farsighted buyers believe that now 
is the time to stock up with lumber, and that 
the downward tendency of prices is near its end. 
They know well that stocks are low. They are 
aware that mills have no surplus on their yards. 
They understand that the delay in purchasing 
new stock has depleted supplies in the hands of 
dealers, and that the long inactivity in building 
is bound to cause a rush of buying soon, and 
when that time comes the man who has lumber 
will be fortunate. That was why the men bought 


the mahogany. Straws like these show unmis- 
takably from what quarter the wind is blowing, 
and that the direction of the wind has changed 
very recently. 
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Some Encouraging Aspects of 
the Building Situation 


In view of the fact that the prosperity not 
only of the lumber industry but of the country 
in general very largely depends upon healthy 
activity in the building field, particularly in the 
construction of homes, the following forecast by 
the F. W. Dodge Co. is both interesting and en- 
couraging: 

‘In 1921 residential building and the con- 
struction of public works may be expected to 
predominate over other classes of building. Not 
a few leaders in the construction industry expect 
a revival of activity in the spring, to be followed 
by increased activity during the summer and 

-fall. It is also expected that building costs in 
1921 will be somewhat lower than they were in 
1920.’? 


Authorities estimate that the country is short 
from one million to three million homes. In- 
deed, some recent estimates have placed the 
number even higher. Taking the minimum, bed- 
rock estimate of one million as a basis, the con- 
ception of what the building of that number of 
homes will mean staggers the imagination, even 
when it is considered that under the most fav- 
orable circumstances the necessary construction 
must be spread over a period of several years. 
Doubtless it is better so, as when the building 
movement once gets under way it will be a 
steadily rising tide, rather than a spasmodic 
movement followed by a reaction. 

To build a million homes during the next few 
years means the employment of a vast volume 
of labor; not only in the actual work of con- 
struction, but in the production and transporta- 
tion of building materials, accessories, equip- 
ment, furnishings etc., thus insuring enlarged 
and stabilized purchasing power on the part of 
the wage earners, a primary essential for gen- 
eral prosperity, because the total buying 
strength of the nation is in direct ratio to its 
total payroll. It means profits for those en- 
gaged in the manufacture and transportation of 
all these materials and commodities. It means 
tonnage for the railroads—much needed at this 
time to enable them to operate efficiently and 
economically and to provide revenues from 
which essential betterments and extensions may 
be made. It means demand for furniture and 
fittings of every kind, for rugs and carpets, for 
stoves, for pianos and other musical instruments, 
for refrigerators, for linens, for. crockery and 
china, for tinware, and all of the rest of the 
endless catalog of things required in the fur- 
nishing of a modern home. 


As readers of the AMERICAN LUMBERMAN well 
know, the lumber industry has from the begin- 
ning led the movement for home building. It 
has fostered and developed the ‘‘Own Your 
Home’’ campaign with a vim and efficiency not 
approached by any other agency allied there- 
with. The lumber industry also has led the 
downward movement of building material prices, 
both manufacturers and dealers voluntarily mak- 
ing heavy cuts in quotations, with the hope that 
their example would be generally followed by 
other lines related to building and thereby bring 
about resumption of construction activity. Un- 
fortunately, with a few minor exceptions, pro- 
ducers of other building materials have not seen 
fit to reduce their prices in anything like the 
same degree that lumber prices have been 
lowered. 

Again taking the initiative, representatives 
of the lumber industry, as announced in last 
week’s issue of this paper, have called a confer- 
ence of representatives of the building material 
industries to be held in Chicago Jan. 21 and 22, 
with the hope that concerted action may be 
taken that will bring about a resumption of 


activity in building thruout the country. With 
broadminded men in all the industries engaged 
in producing building materials getting together 
to discuss the situation there is solid ground for 
hope that good will result. 


Further encouragement may be found in the 
recessions in wages in the building trades, as 
indicated by the monthly report on labor con- 
ditions just issued by the National Association 
of Building Exchanges. While the most marked 
reductions have been recorded in the South, 
where the building trades are less strongly or- 
ganized than in the North, a downward trend is 
noted in other parts of the country. As specific 
instanees may be cited the wage scale at At- 
lanta, Ga., where carpenters’ wages show a re- 


duction of 20 cents an hour from those prevailing ~ 


on Nov. 30, 1920; while lathers, plasterers, and 
bricklayers are receiving 35 cents an hour less. 
There has been a general reduction in building 
trade wages in Savannah,'Ga. In Philadelphia 
building mechanics are working at wages mate- 
rially below the scale in effect a few months ago. 
In view of the fact that no element will benefit 
more from a resumption of building activity 
than labor in the building trades it would seem 
to be plain common sense for workmen in those 
trades to accept-reasonable reductions in order 
to get things started. A high wage scale means 
little if employment can not be had. 


The great home building expositions to be 
held in Chicago and New York next spring also 
promise to be important factors in stimulating 
interest in home owning. Doubtless the present 
year will see the ‘‘Own Your Home’’ campaign, 
which had attained such huge proportions when 
Uncle Sam as a war measure clamped the lid on 
home building, revived on a nation-wide scale. 


Taking into consideration all of the forces 
that are at work to bring about an early resump- 
tion of building there is good reason to believe 
that the jam will soon be broken, and that the 
coming months will see at least the beginning of 
a building wave that will dwarf anything of the 
sort the country has ever experienced. 


Support Is Promised Federal 
Budget System 


Progress is being made in the campaign to 
put a budget system into effect in appropriating 
and expending funds by the Federal Govern- 
ment. Strong influence backs the measure, 
which is now in the United States Senate where 
it is known as the McCormick-Good Bill. The 
National Association of Purchasing Agents is 
taking an active part in support of the measure. 
This association represents widely diversified in- 
dustries in the United States and Canada. 
These two countries have been organized into 
thirty-seven districts, and support of the bill is 
promised by local organizations in all these dis- 
tricts. ; : 

It is believed that the passage of the measure 
will be of great benefit to the general business 
welfare of the country. The direct result is 
looked for in the checking of waste in monéy and 
material, by restricting each department and 
bureau of the Government to an allowance, and 
requiring it to get along with that amount. The 
waste in the course of a year has been figured at 
$500,000,000, and a drain like that, and the 
consequent inefficiency, can not but have a de- 
pressing effect upon business. Until some means 
of correcting that abuse has been found busi- 
ness must suffer. The advocates of the budget 


system are confident that if the measure be- 
comes a law a long step will have been taken to- 
ward finding a remedy for some of the worst 
business ills afflicting the Government and the 
country. 


Feeling the Commercial Pulse 
of the Mississippi Valley 


Among the numerous business barometers 
that are being consulted to determine the prob- 
able course of business during 1921, an impor- 
tant place must be given to the composite opin- 
ion elicited by a questionnaire recently sent out 
by the Mississippi Valley Association to about 
eight thousand persons identified with business, 
agriculture, journalism and higher education 
thruout the twenty-seven States composing the 
Mississippi Valley territory. 

Up to Jan. 9 about three thousand question- 
naires had been returned. The consensus is that 
business and financial conditions in the United 
States are fundamentally sound; that the pres- 
ent depression is due to universal public demand 
for lower living costs; that no additional system 
of credits is needed; that the law of supply and 
demand has little bearing on the business situa- 
tion, and that the press of the country has given 
too much publicity to depressing rumors regard- 
ing business. 

The following points are frequently cited in 
the answers as reasons why present conditions 
are not predicated upon the law of supply and 
demand: Fictitious values; inflated prices; 
overeaution in a falling market; world instabil- 
ity; overspeculation; no direct market system; 
heavy taxes; transportation difficulties; Euro- 
pean disruption; confidence in business less 
predominant than formerly; curtailment of sup- 
ply both by capital and labor; too much specu- 
lation in necessities of life. 

The questionnaire especially requested an- 
swers to the following query: ‘‘ What sort of 
justified and constructive business propaganda 
should be given general publicity in these days 
of readjustment?’’ 

The recommendations made in answer to this 
question are of special interest. The opinion 
that the public must resume buying was ex- 
pressed with great frequency. Some of the ex- 
pressions used were: ‘‘Buy as usual;’’ ‘‘buy 
moderately at least;’’ ‘‘normal buying is better 
than refusal to buy;’’ ‘‘stop buying and you 
stop business. ’’ 

Other constructive suggestions offered were: 
Encourage efficiency; hold contracts sacred; 
open shop will help situation; Americanize for- 
eigners; business and public should be taught to 
think straight; business should be more honest 
with the public; the public should be taught to 
analyze conditions; stop talking about profiteer- 
ing; young men stay on the farms, and labor 
produce more; quit knocking the Government; 
preach that business is fundamentally sound; 
discountenance hearsay rumors. 

The composite thought was determined by 
separating the replies to the questionnaire into 
various groups representing manufacturers, ag- 
ricultural interests, newspapers and students of 
political economy at the colleges thruout the 
territory covered. 

In thus ‘‘ feeling the pulse’’ of business and 
industry in its territory, and reporting the re- 
sults, the Mississippi Valley Association has 
rendered a valuable service. There is little 
doubt, furthermore, that if the recommendations 
embodied in the replies were generally acted 
upon, much good would result. 


Logs taken from what is thought to have been 
the largest pine tree in Lincoln County, Wis- 
consin, scaled 4,713 feet of lumber. The tree 
was hewed down by Pollack Bros. on their 
land at Heller. The stump was 56 inches in 
diameter and six logs were taken from the trunk 
and four from the top. The tree had 360 rings 
of growth, indicating it to be 360 years old. 
The logs will be cut into lumber next spring at 
the Pollock Bros.’ mill. 
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& Threatening Bomb 
Turns Out a “Dud” 


'he bomb which long threatened to come 
vn with terrific results at last came down, and 
ued out to be a ‘‘dud.’’ It did not explode. 

e Sword of Damocles, which hung so long 

th threat and menace, finally fell, and proved 

» be only a piece of potmetal. It cut nobody 

| nothing. 

!t was the Federal Trade Commission’s report 

its investigation of the lumber industry. It 

vas long coming, and had been heralded with 

omises and threats; but when it came, it 
proved very tame. It was a long, verbose re- 
port, loaded with extracts and quotations; but 
the whole thing might be dismissed with a few 
brief words used by. the patriarch Job of the 
and of Uz squelching a shallow debater: ‘* Who 

this that darkeneth counsel with words with- 
rut understanding ?”’ 

The Federal Trade Commission started out 
some time ago to discover and publish evidence 
that the lumbermen of this country, particularly 
those who belong to lumber associations, are 
mgaged in a conspiracy to increase the prices 
f their product; or that they are in a trust 
vhich aims at the same end by killing com- 
petition, controlling production, manipulating 
markets, and compiling and dispensing statis- 
tical information. Much time has elapsed since 
the wheels of that investigation were started. 
From time to time rumors have gained cur- 
reney that something was on the way; and now, 
ifter long waiting, it has come. It is a report 
of respectable size, stuffed from fly-leaf to 
tinis with various extracts from letters, reports, 
newspapers, price lists, and telegrams, and the 
whole thing is tame and lame and does not 
contain enough pep to be interesting or enough 
light to be illuminating. It is not much of a 
story and what there is of it is not well told. 
Its argument is weak and its conclusions defec- 
tive. It requires a long stretch of imagination 
to see in it proof of any ‘‘trust’’ or ‘‘conspir- 
ieV. »? 

The duration of the investigation was long, 
but if it had been extended further, the report 
might have inspired more confidence in the 
minds of the people, because the belief would 
1ave been strengthened that an honest purpose 
was honestly carried out. The suspicion that 
the report is lopsided would not then have been 
+0 strong as it now is. 

The commission collected all its data during 
he period when lumber prices and all other 
rices were advancing, due to economic condi- 
ions resulting from the war. Of course, prices 

ere climbing, and it was natural that letters, 

‘ports, and other literature of that period 
-iould have much to say of advancing prices 
ond the necessity of their advance. From litera- 
‘ure of that period the commission collected its 
udless array of extracts and quotations which 

ake up the bulk of the report. Of course, a 

‘eat deal is there said of higher prices. Every- 

dy, in all lines of business, was talking along 
‘ne same line. Here is where the commission’s 

‘port is lopsided, incomplete, defective, and 

en to very severe criticism. 

Why was not the investigation extended to 

‘ver the period of price decline? Why include 

© boosts and none of the falls?’ Why pick out 

ime when values were responding to natural 
ws and going up? Why by innuendo, if not 

v direet words, lay those price changes to ‘‘con- 

‘iraey’? or to a *‘trust,’’ instead of to the 

‘uenees which really caused them? If the 

‘ention was to be fair and square; why not 
(uote some extracts influencing the other side 
‘the ledger? Why not put in something about 
‘he tumble in lumber prices during the last few 
uionths? 

't would be a severe charge to say that the 


commission’s investigation in this instance was 
patterned after the .Bolshevist courts of Russia 
which decide a case in advance and then refuse 
to admit evidence favorable to the other side. 
Yet there is evidence of fall as well as rise in 
lumber prices, but what place in this report 
is given to the evidence of falling prices? 

The commission did not forget it. It was no 
oversight. Lumbermen by proper resolutions 
had asked that the investigation be extended to 
inelude the period of falling prices. It was 
not done. Why not? 

Possibly it would not have conformed to the 
commission’s plans to do so. Possibly the com- 
mission felt that time was not sufficient. Yet, 
if time was not adequate for a full and fair 
investigation, why publish any report? Why 
give out one that from the very circumstances 
must be lopsided and incomplete? 

The commission may have had its reason for 
hurry. It may have wanted to make some sort 
of showing to attract the attention of friendly 
congressmen and thereby get its name on the 
appropriation list and thus secure another lease 
of life. 

On another page of this issue of the AMERI- 
CAN LUMBERMAN may be found a summary of 
the commission’s lumber report. It is only a 
summary, because a book can not be condensed 
into a page or two and be other than a sum- 
mary. The reader of this synopsis may feel 
that it is rather vague. The reader of the en- 
tire report feels exactly the same way. It im- 
presses as a rambling, incoherent aggregation 
of quotations and extracts which are scattered 
in all directions, never afterward brought to- 
gether, and logical conclusion is out of the ques- 
tion. 


A Situation That Demands Sound 
Judgment and Wisdom 


Replies received so far by the National Lum- 
ber Manufacturers’ Association from represen- 
tatives of various building material interests 
indicate that there will be a large attendance 
at the conference to be held in Chieago on Jan. 
21 and 22 to discuss ways and means to bring 
about a revival of building activity. 

This is a subject of very serious import and 
it is a time when both wisdom and judgment of 
the highest order are needed. 

Intemperate utterances, charges of profiteer- 
ing, recriminations of any kind in connection 
with this matter particularly at this time are 
very much out of order. Rather this is a time 
when men whose interests are allied even in a 
remote way should get together and in a fair, 
impartial and informal manner discuss the prob- 
lems with which they are confronted and come 
to a better understanding of conditions affect- 
ing the various interests. 

The AMERICAN LUMBERMAN does not believe 
that satisfactory results can be obtained by 
any attempt at coercion but it does believe 
that common sense persuasion will get results 
that are calculated to have a far reaching influ- 
ence in reviving building activity and restoring 
business prosperity. 

The AMERICAN LUMBERMAN believes that the 
meeting in Chicago next week is going to be 
productive of splendid results for it has an 
abiding faith in the sound judgment of those 
who are responsible for the meeting and who 
will be charged: with the proper shaping of its 
deliberations. The lumberman, the brick man, 
the cement man, the plumbing supply manufac- 
turer, the paint man, all are interested in the 
same question. That is of getting the building 
movement under way again, thus creating em- 
ployment for labor, business for every line of 
endeavor, and above all supplying the badly 
needed homes for the people. 


Comprehensive Forest Protection 
Program Gets a Hearing 


Most movements in behalf of the public wel- 
fare in the United States are apt to be preceded 
by a great deal of indiscriminate criticism, © 
usually directed against classes of people and 
industries struggling with problems the general 
public does not understand sufficiently to dis- 
cover its own interest in solving. The lumber 
industry in its relation to. the perpetuation of 
timber supply is a case in point. 

For nearly a generation the lumber industry 
has afforded the material out of which many a 
politician has built his platform; and as a con- 
sequence the public until very recently at least 
has been led to believe that lumbermen -were 
wholly indifferent to their duty or obligation 
to forestall an alleged timber shortage that was 
but the precursor of a lumber famine. 

Much of the criticism directed against lum- 
bermen has been ignorant and unfounded; and 
undoubtedly such criticism has developed a good 
deal of unnecessary antagonism. But as it 
has come to be an accepted fact that about the 
only way to get a matter of great importance 
before the people of a republic appears to be 
to inject it into a political campaign, lumbermen 
are disposed to hold no grudge against the poli- 
ticians. In the melee a few heads may be 
broken and much confusion may for awhile pre- 
vail; but some permanent impressions will be 
made, and in some quarters at least cooler dis- 
cussion and constructive criticism will continue 
long after the political expedient has served its 
original purpose. It is this after discussion that 
gives promise of constructive programs and 
policies designed to solve the problems involved. 

At Washington last week the hearing cn a 
bill proposing codperation of State and Federal 
governments in forest fire prevention as well as 
further purchases of forest land and support 
of the Forest Products Laboratory, afforded 
opportunity for the kind of after discussion that 
should follow the various criticisms directed 
against lumbermen. Information presented be- 
fore the House committee suggests the character 
and amply justifies the adoption of a thoro- 
going and persistent forestry policy by the Fed- 
eral Government. 

The fact was demonstrated that, notwith- 
standing the declared interest of Congress in 
forest conservation and the protection of the 
people from timber shortage, as manifested in 
numerous investigations, the States and private 
owners of timber are giving more liberal sup- 
port to forest protection than is the Federal 
Government itself. A report of the hearing ap- 
pears on pages 80 and 81 of this paper. Not all 
the facts could be presented to the committee; 
but if they had been they would have shown 
that timber land owners and the lumber indus- 
try in all its branches are exhibiting characteris- 
tie American enterprise and foresight in protect- 
ing and utilizing the timber and lumber supply. 
It is a fair venture that in no other industry is 
more being done today to promote conservation 
of natural resources. 

The forest conservation forces of the country 
are now well organized in all sections. Being 
intent upon solving the problems that confront 
them, they know the duties of all parties at iy- 
terest in the matter of forest conservation. Not 
the least value of their organization rests in 
their ability and readiness to present the essen- 
tial facts and principles to be observed in legis- 
lation designed to perpetuate the timber sup- 
ply. In future there can be no good excuse for 
ignorant eriticism in Congress or out of it. 





THE SILVERBELL TREE of the southern Appa- 
lachians has finer birdseye’ figure than maple 
but the tendency of the centers to drop out of 
the eyes stands in the way of using the wood. 
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FINANCING THE LUMBER INDUSTRY 


We have enclosed an article from the Wall Street 
Journal which shows how other industries have in- 
creased their working capital, thereby placing 
themselves in a strong financial position to meet 
every contingency in the near future. If the other 
industries see the wisdom and necessity of doing 
this, why should not the lumber industry fortify 
itself in like manner? 

Some industries are spoken of as “controlled,” 
but the lumber industry is spoken of as “uncon- 
trolled.” This being true, is not that still another 
reason why the lumber industry should refinance 
itself in order better to stabilize both production 
and the marketing of lumber products? 

There are various ways of raising additional 
working capital; such as selling capital stock, bor- 
rowing thru long-time loans, using the physical 
properties and facilities as security, thereby leaving 
free and clear all the quick assets to meet seasonal 
requirements thru short-time loans from the banks. 
In some instances consolidation of competitive in- 
terests might be desirable. 

The war has developed many emergency plans in 
financing which have worked with more or less 
satisfaction. I refer particularly to the socalled 
revolving funds for the Railway Administration, 
the financing cf the War Utilities Board etc. The 
stock raisers of the country have had difficulties 
which have paralleled the recent experiences of 
the lumbermen, particularly the small operators. 
These very difficulties have necessitated new 
thought, new ideas and action which have resulted 
in the Chicago banks taking an active part in re- 
financing the stock raisers. The subject is one that 
concerns the smallest as well as the largest op- 
erator and any plan that may come out of a discus- 
sion should be calculated to help the little fellow. 

As the lumber industry ranks among the largest 
in the country, relatively the raising of additional 
working capital to meet all the requirements is an 
enormous job in spite of the fact that there are 
many sources from which to secure such additional 
working capital. The subject is worthy of the 
most intelligent thought of the leaders in the lum- 
ber industry.—WaLtreR A. Grarr, Vice President 
Baker, Fentress & Co., Chicago.—INnquiry No. 98. 


[The above letter from a strong Chicago firm 
which has specialized for years in financing 
for lumbermen opens up a very timely and 
pertinent subject. For the large operator with 
substantial physical assets and a record for 
conservative and profitable management there 
is always the possibility of issuing bonds in 
amounts from $100,000 up. But the small 
operator whose assets are not sufficiently large 
to make possible the issuance of bonds is not 
less hard put for ready money than the larger 
operators. The Wall Street Journal article 
mentioned in the above letter sets forth in part 
that 139 of the leading industrial companies, 
based upon their last annual report show a com- 
bined working capital of $4,387,347,450 com- 
pared with $1,921,425,649 at the close of 1914; 
thus showing the great need of industrial con- 
cerns for a larger working capital. 

To lumbermen the financing of the small 
operator is anything but an easy problem. The 
burden of such financing has in the past fallen 
to no small extent upon the wholesaler. Un- 
doubtedly in the future small lumber producers 
will look to wholesalers for working funds, but 
the wholesalers, as well as the large manufac- 
turers, are in need of money. If some of the 
burden could be taken from their shoulders all 
would be benefited; provided, of course, that 
the plan would not result in forcing lumber 
upon a market which is not in position to ab- 
sorb it. 


It has been suggested where there are a num- 
ber of small manufacturers with sound, tho 
comparatively small assets, that notes of these 
operators could be turned over to a bank acting 
as a trustee and bonds issued upon this security. 
This plan has been worked in the issuance of 
farm mortgages where notes totaling $105,000 
were deposited with a bank as trustee and 
against which security bonds to the amount of 
$100,000 were issued. This plan is worthy of 
careful consideration in the lumber field and 
there seems a very good possibility that some- 


thing can be worked out from this plan. The 
opinion of lumbermen upon this subject is in- 
vited.—EDITor. | 


CAN SUPPLY VARIOUS WOOD PRODUCTS 


Can you put me in touch with a market that 
will take wagon or wheel stock, or furniture stock? 
I shall have several cars to sell and would like to 
contract it. I have also several cars of bridge 
timbers, and would make staves if I could find a 
market for them. Most of my timber is oak and 
hickory, and I will cut in any salable size.—IN- 
quiry No. 99. 


{The inquiry comes from Illinois, and the 
oak and hickory ought to be of the best, for such 
timber grows in that region. The address of the 
inquirer will be furnished on request.—EDITor. ] 


INCREASE IN FREIGHT CAUSES DISPUTE 


We would ask you to give us your opinion on a 
question which has arisen between a customer and 
ourselves relative to the matter of absorbing the 
recent increase in freight. The facts are substan- 
tially as follows: A customer placed his order 
with us for a carload of lumber. We accepted this 
order and in doing so sent him our formal writ- 
ten acceptance and confirmation of the order in 
which we stipulated as follows: 

“Price $70 per M, with freight allowed on the 
present rate to Clayville; buyer to pay taxes on 
freight and any increase in the freight rates.” 

Our customer took no exception to our accept- 
ance containing this stipulation and made no ob- 
jertion thereto. The increase in the freight rate 
occurred before shipment was made. The stock 
was duly shipped and the customer accepted the 
same, but later on when he remitted he deducted 
from our invoice the freight on the increased rate. 

We then took the matter up with him, asking 
him to remit to us the amount of the increased 
freight which he had deducted, stating that he 
should have deducted only the freight on the rate 
in effect at the time we accepted his order. This 
he has refused to do, his contention being that 
inasmuch as we had ample time to make shipment 
prior to the increase in the freight rates he should 
not be required to stand the increase. Our conten- 
tion is that the customer and not ourselves must 
absorb this increased freight. Our position is that, 
inasmuch as we accepted his order with the stipu- 
lation that the stock was being sold on the present 
rate of freight and that the buyer was to pay any 
increase in freight, that became an essential part 
of our contract. The customer took no exception 
to this proviso in our acceptance but permitted us 
to ship under the contract with that understanding. 
His conduct in permitting us to ship the stock un- 
der our acceptance of his order and accepting the 
lumber ratifies our acceptance and confirmation of 
his order containing that stipulation, and we be- 
lieve that he should not be allowed to raise this 
point and refuse to absorb the increased freight 
and make us pay it. Our view of the matter is 
that where the customer permits us to make ship- 
ment under our acceptance containing this stipu- 
lation, so far as the increased freight is concerned, 
this stipulation in our acceptance is the contract 
between us. 

We feel that this would be the situation re- 
gardless of how long we had the order before we 
made shipment. The customer did not raise this 
question at the time he received our invoice for 
this stock or at the time he received the stock 
itself. It was not until after he had received the 
lumber and made payment that he then raised 
the question about his deducting the increased 
freight, that he took the stand that we would 
have to stand it. In addition, our invoice bore 
the following stamp: ‘Any increase in freight 
rates or taxes on freight bills must be absorbed by 
purchaser.” 

Will you kindly let us know what our rights are 
in the matter?—INqQuiRY No. 103. 


[The foregoing inquiry traveled 2,000 miles to 
reach Chicago, but the same laws of commerce 
and rules of trade hold in all parts of this coun- 
try; and similar questions are liable to come 
up anywhere. The contract seems to be clear 
that the increase in freight had to be paid by 
the purchaser. Such is the plain meaning of 
the words: ‘‘Buyer to pay taxes on freight and 
any increase in the freight rates.’’—Ep1tor.] 











THE USE OF NORWAY PINE PILING 


The inquirer who inserted query No. 78 can find 
a ready sale for Norway piling, in the lengths 
named, with the mining companies in the upper 
peninsula of Michigan. Norway pine is used for 
tram legs to support the trestles on which the 
ore is carried on elevated tracks from the mine 
shaft to the stock piles where it is dumped, fall- 
ing by gravity to the piles beneath. These legs are 
often destroyed when the steam shovel loads out 
the ore, and seldom survive three years, being 
broken and worn out but not decayed. The Cleve- 
land Cliffs Iron Co. and the Oliver Mining Co., 
of Ishpeming, Mich., use quantities of these trestle 
legs—M. ERNEST’ MANIGOLD, 320 W. 8th &t., 
Davenport, Iowa. 

[Inquiry No. 78 in the AMERICAN LUMBER- 
MAN of Dee. 25 asked for information concern 
ing uses and the market for Norway pine piling. 
The foregoing reply, which is of pretty general 
interest, has been received.—Eprror. | 





DOES THE CONTRACT HOLD HERE? 

Will you kindly give us the correct answers to 
the following inquiries? 

When as much as 33 percent of a car of lumber 
is below grade is the dealer compelled by law to 
take the balance that grades, or can the whole 
car be rejected, if officially graded? 

When a car has been rejected because it is below 
grade, has the jobber a legal right to send another 
car without an order from the purchaser ?—INQUIRY 
No. 92. 

[An Illinois lumber company wants the fore- 
going questions answered. The inquirer asks 
for a ruling according to law in each case; and 
a reply must be based on court decisions ren- 
dered in similar cases, because most of us know 
the laws only after courts have interpreted them. 

As to the first question: We have not been 
able to find any decision of court authorizing the 
rejection of the whole of a car of lumber be- 
cause part was below grade, provided the satis- 
factory grade can be and has been separated 
from the off-grade stock. The buyer, accord- 
ing to contract, takes what is np to grade, re- 
jects the rest. There are many court decisions 
which cover this question in part, but when care- 
fully examined, each lacks something of cover- 
ing the issue exactly. At first glance, the case 
of Barr vs. Henderson, 30 Southern Reporter, 
158, seems to hit the point, yet it does not do so 
in all particulars. In that case a buyer con- 
tracted to take the entire output of a mill, ex- 
cept culls; but the lumber received was badly 
sawed, much being too thin, and he refused to 
take it. Thereupon the mill brought suit to com- 
pel him to take the lumber, and insisted that 
the badly sawed stuff was not culls, therefore, 
it must be accepted and paid for according to 
contract. The court decided the other way, 
allowing the buyer to accept the lumber which 
was of proper quality, and to reject the mis- 
manufactured stuff. 

In the present case, the seller proposes to take 
none of the lumber, because 3¥# percent is below 
grade. Reasoning from the decision in the case 
of Barr vs. Henderson, a court would probably 
rule that the buyer may reject the stock below 
grade but must take the rest. 

The second question asks if, when a car has 
been rejected because off grade, the jobber has 
a legal right to send another car without order 
from the purchaser? This question omits an 
important point—the time within which delivery 
was to be made. If the first shipment is re- 
jected and he still has time before the expira- 
tion of the contract to ship enough to fill the 
order, he has a right to do so. He can continue 
to ship until he fills the order, whether one or 
more cars be required to fill that order, provided 
he does it during the life of the contract. 

The settlement of the freight bills on two 
cars instead of one does not enter into this ques- 
tion, since that point was not raised.—EpIror. | 





THE ARMY is planning to increase its airplane 
forest patrol work by bringing reserve personnel 
into active service. 
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The removal of inflation from commodity 
prices continues, but not as many lines are 
affected as previously and downward slumps are 
not so great, while the number of encouraging 
features in the situation steadily grows. From 
all over the United States the utterances of lead- 
ers in the financial and commercial world are 
optimistic over the immediate future and within 
the week there has been noted an improvement in 
several of the large basic industries which augurs 
well, There has been an improvement in the 
southern pine market, which to the lumber in- 
dustry is very significant. A similar improve- 
ment is reported in the iron and steel, the textile 
and the leather trades, while architects have 
suddenly found that inquiries regarding con- 
struction work, desire to go ahead with plans 
already drawn, and drawing of new plans have 
considerably increased. Prices have a tendency 
to stiffen and wherever they do an increase in 
buying is noted, because buyers are so gener- 
ally holding off until what they believe the bot- 
tom of the market is reached and nothing so 
elearly indicates that this point has been reached 
as even a slight increase in prices. 


The Southern Pine Outlook 


Close observers feel that the turn in the south- 
ern pine market has been reached and that it 
is emphasized by the announcement this week 
from one of the largest producers of south- 
ern pine of an advance of $1 all thru the list. 
Ever since Christmas the volume of inquiries 
has been increasing and within the last few days 
the volume of sales has been growing, culminat- 
ing this week in ‘the placement of some large 
orders by wholesale buyers and by large retail 
yards. A good deal of this business was placed 
by long distance telephone and by telegraph, in- 
dicating the desire to get the orders placed 
promptly. Production of southern pine is at a 
very low level as the Christmas curtailment was 
much more severe than is usual. Until the last 
few days, however, purchasing has also been 
much more restricted than usual, so that the 
facts that for December the southern pine mills 
booked orders for within 3 percent of the total 
cut and shipped 9 percent more than the total 
cut are not without significance. Indeed for the 
entire year 1920 the accumulation of stocks at 
the mills, while of some considerable proportions, 
is by no meaas of a size to cause the producers 
neonvenience in normal times. With buying 
‘pening up as it apparently is doing in a normal 
way for this season, the stocks in first hands 
will simply act as a reservoir to hold back price 
inflation, tho prices are bound to be increased. 


Pointers on Hardwood 


While the hardwood market remains dull there 
are certain factors which lend encouragement to 
the situation, The buying by railroads is on the 
increase while with an improvement noted “in 
the automotive industry, there being a gradual 
resumption of production of automobiles and 
motor trucks, the demand for lumber for manu- 
facturers is on the increase. Other large indus- 
trial consumers of hardwood are getting in bet- 
ter business shape, with the result that inquiries 
ace picking up. It is becoming increasingly evi- 
dent that firsts and seconds are not overly easy 
to obtain and in some woods there is a good 
deal of activity on the part of buyers seeking 
to obtain sizes desired. Production is at very. 


low ebb and even at the present rate of ship- 
ment stocks are becoming considerably broken at 
many mill points. 


Pointers on North Carolina Pine 


Business in the North Carolina pine manu- 
facturing district continues quiet, altho there 
are numerous inquiries out. It is very difficult 
to determine exactly the volume of stock being 
inquired for, as duplicate inquiries are being 
received by practically all the large producers. 
Here and there a very low price is named for 





A VITAL MESSAGE TO BUSINESS 
AMERICA 


{From Chicago Evening Post.] 


This is the time for every brain and 
hand to utilize every atom of energy, 
every constructive thought, every help- 
ful suggestion that will furnish more 
power to the business motor. 

This is the time when the generals 
of business must take off their coats, . 
roll up their sleeves, spit on their hands 
and re-vim every department, inside 
and out. One hundred percent manage- 
ment must register 110 percent and 
more. 

This is the time when raw material 
men must join forces with manufac- 
turers, without fear or favor, to keep 
production on an even keel with both 
hands on the wheel. 

This is the time when manufacturers 
must codrdinate their interests with 
wholesalers in a will to win by working 
together. 

This is the time when wholesalers 
must codperate to the fullest extent 
with retailers by the suggestion of bet- 
ter selling methods. Showing a mer- 
chant how to sell more is to show him 
how to buy more. 

This is the time when entire sales 
organizations should be on the road 
selling prosperity, and star salesmen 
should not ignore one-night stands. 
Beating the brush for business is more 
profitable than killing time at home. 

This is the time when retailers must 
take advantage of every legitimate 
means of inducing business by catering 
to the public needs at equitable prices 
for dependable goods. Business may 
be encouraged when it can not be 
forced. 

This is the time for the sales people 
behind the counter to remember that 
truth, courtesy and smiling service are 
the three great assets of personal suc- 
cess. 

Inertia begets inertia; 
plaint imagines another. 

This is the time when the business 
whiner should be ostracized, the 
grouch banished, the discouraged in- 
spired. 

Super-effort in the sanctum, office, 
factory, on the roads, behind the coun- 
ter, will do more to blow away the 
clouds of uncertainty and put business 
on a soundly economic and profitable 
basis than all the theories that ever 
have been or ever will be expounded. 

This is the time—let’s ali go to work 
for the new era of real prosperity. 


every com- 











some items, but on the whole the mills, particu- 
larly mills of the better class, have very firm 
ideas in regard to what prices should be ob- 
tained. Labor is plentiful and willing to work 
at wages considerably below levels prevailing 
several months ago. For the week ended Jan. 1 
a group of forty-one mills reported: 
Shipments Production 
1,569,000’ 812,600’ 


Douglas Fir Conditions 

The Douglas fir market continues dull and 
while there has been some quiet buying this has 
been earried on so that the market has not been 
disturbed, with the result that prices eontinue 
to show recessions. The most significant de- 
velopment of the week is the slump in log prices. 
The log market has broken materially, a situa- 
tion which lends color to the belief that sawmill 
operations will be resumed at an earlier date 
than expected, especially as wages have also 
shown a reduction. For the week ended Jan. 
1, mills associated with the West Coast Lum- 
bermen’s Association reported as follows: 
Shipments Production Orders 
30,900,000’ 19,673,000’ 19,973,000’ 


The Market for Western Pines 


The market for western pines continues dull, 
tho the volume of inquiries has shown a steady 
increase since Christmas. Actual business can 
be obtained, but it takes hard work on the part 
of sales forces to get it and the market is not 
upon a very stable basis. The better grades 
are in considerably greater demand than are 
the lower grades. Mills in the Inland Empire 
have proportionately larger unsold stocks than 
have those in southern Oregon and northern 
California, but.on the whole business condi- 
tions in all the districts are very similar. For 
the week ended Jan. 1 a group of Inland Em- 
pire mills reported: 

Shipments Production Orders 
3,397,000’ 4,624,000’ 5,550,000’ 
For the same week a group of manufacturers 
in the California and southern Oregon districts 
reported : 
Shipments 
123,000’ 


Death Takes Prominent Engineer 


[Special telegram to AMERICAN LUMBERMAN] 

San Francisco, Cauir., Jan. 13.—Edmund M. 
Blake, production engineer for Charles R. Me- 
Cormick & Co., leaped from the window of his 
apartment in Oakland Jan. 12 while delirious 
from pneumonia and was killed. Mr. Blake is 
well known in lumber circles not only on the 
Pacifie coast but thruout the country, and his 
sudden and tragic death comes as a distinct sur- 
prise to the host of friends he has everywhere 
in the United States. With a keen mind, a 
splendid engineering training and a thoro knowl- 
edge of the lumber business Mr. Blake also 
possessed a personal magnetism that drew to 
him all who came in contact with him. In addi- 
tion to his work for Charles R. McCormick & 
Co., Mr. Blake devoted much time and energy 
to association affairs, at the time of his death 
being president of the National Association of 
Railroad Tie Producers, which organization he 
has done much to build up and make the strong 
enterprise it is today. The annual meeting of 
the association is to be held in San Franciseo 
Jan. 27-28, a meeting for the success of which 
Mr. Blake has been working indefatigably for 
months, and the arrangements for which have 
been completed. 

He was forty-six years old and leaves a widow 
and son. He was born in Newtonville, Mass. 


Orders 
995,000’ 


Orders 
137,000’ 


Production 
None 


\ 








AMERICAN LUMBERMAN 


JANUARY 15, 192) 


‘NUC—UIEWIVIG. ~——wagwarwew 








re 1043 ‘doaomoy ‘spoPBIpeuUlMy “yABUL YOO, YOY 


euIpPep Sq 


-0q pooa siqy UL UOLjonpoad ut 243 ~“000°ER 24} 10A0 ‘avad ay} JO yvod ayy poyoRes 
yey} ydooxe ‘suoyenjgony sures 04} yonur AaaA =‘ “qaq ‘10ZB[ SYOOM ANOZF PUB JeAeT 4OOF YOO 
smoys ourd uslayjnos yey} poyOU oq 0} ST 47 -000°6L 94} 03 dn dunf snopuswe.sy ev apeut 10k 


“roy Sry 492F 000{D00'S 24} JO SYooM OM} 48g OY} UT ‘Jeez O00‘DO0'OE 
qnoqe yt ynd avak ayy FO Yoom ysel oy} ynq “4oogy JO Joao] B UO Suryieys ‘oul, Jopio ayy, ‘aiqu 
000°000‘6T FO [PA2] FSAMOT S4I 03 4I 4YSNoIq yoom -[IVAv ueYy} Sava Jo Ajddns [nzryUusefd o10m 9y} 
sBurystiyy pur. ‘avok oy} 10x yutod Moy snotacid fo 4[nsor @ SB Ivo OY} FO J[VY 4SV[ 94} Sutanp 
Sj passed 4, JoqUIOAON Ut yoo puodas oy} uy Ayperoedse ‘out, Jopro ay} eAoge [om 4ydoy urew 
‘Appider paurpop 4t stonenjony Jour YIM uo 94} ut ynq ‘A[}vaIB pozenjony Ay sv[snoq 40j 
out} yey} Woz oz ‘ouT, Jops0 04} Jo Alwar ysv_ out, quowdrys oy, ‘suoTzIpUOD yoyrvuL AIOJoRZ 
aq} sem ‘1aAomoy ‘SITY, ‘“[eAeT 4OOF 0000 -sIJBSUN Jo yuNODIe UO QZET JO SyyUOUT OM} 4ST 
“99 243 0} porler Gg ydog popue yoom oy} Sut ey} Sutanp Ajoye[dur0a ssoy 10 o10ul UMOP pasoTa 
-inp puv ‘Ajravoy urese poduinys ‘aaey JooF QOQ YoryM STW ay sepsnog Jo soequinu sie, oY} 
-“900'89 243 03 dn padvoy urese yoom yey} Sutinp 0} onp sea ‘asinod jo ‘styy, “yuIod ysamoy Ss} 
siopio ‘A[ne Ut yoo 4SBl oy} TUN “YarVpY UL 0} 4L YYSNoIG py svat oy} JO pus oY} Fe Tory 
YOoM 4SBl 94} WoIZ ssoutsnq ut dumyjs oatyered ‘“yUodSep 4JIAAS S}T UBSoq eUT, MOTyNpoad ay} Udy 
-W0d B JaRZW “Ft poyovoadde 4r suoIsvav0 OMY UO = ‘A9QUIAAON -UL Yoo PLY} 94} [YUN ATUL FO Yoom 
Oye ‘JeAo] owes oY} Yovet 03 avok 9Yy} Buranp PpaAly} OY} wWoIZ 4aaz 000‘000'99 PUB 000‘000'T9 
ure3e jou ‘Meue peutpep Alayerpoulut oul, Jepro = Woasgoq = Arvuorzeys ApItey SBM ST[IW OLL yy 
ay} yng ‘urese poyover SBA [eA] OOF QQO‘OOO'TZ 38 Worjonpord AyyooM oy, “vat ayy JO J[ByY 
ay} -438y} Youvyy JO yaed 103}e, 94} TUN Jou 4S1y OY} IOF yey MoOlaq A[quiopIsuoD Avex 94 
SBA 4[ “yuad1ed QE ysome Aq UMOp 4T yYyBnoI1q JO 4SaL OY} AOZ JOAI, B 0} 4nq ‘urese asor UOT} 
syaam OM} JO aovds ay} Ut Yorya ‘outpep vB seam ~-anpoad ‘TaAemoy ‘A[NE JO Yoo PUOdeS oY} 1o}zV 


payerjsnyy 1eay yse] oy} Sung 


‘yued aed GG yNOGw UMOD 4b Pala [[N, [euNOSstT: 
oy} usyM ‘ounge JO o[ppru eYyy [Wun penuy 
-U09 JL YIM 4v ‘JOAoT YSTY ATOATPBIOI B Yonays 
Ig sejsnoq jo uorjonpoid oy, ‘Arenuee jo 
YoOoM 4SIg 94} 4104zB 4vy} smoys Yydeis oy, 


000‘000‘9T sould 103seM es 

000‘000‘GL Ig setsnog OTT 

000‘000‘G6 euld w1eTqyNog OST 
4007 poom J0 setoedg siseg 

Uy WoTONp se pesn 

-O1g TeULION STITT JO ‘ON 


‘SMO[[OJ SV OGUINU PUNO UT St pozues 
-91dei SpOOM SNOTIvA 9} JO UoryonNpoid [eut10U 
ATyooM oy} ‘Burnsy JO poyjour sty} 0} Sur 
-pioddy “S| [TUL 90143-44414} JO Sz10der oYy uO 
UoT}eyUosoidor outd u19jSeM OY} PUB ‘S[[TUL OTT 
jo sjaoder uo ag svp[snog oy} faved oy} gyno 
-N1Y} S[[IU OGL FO sj10dea 04},U0 poseq ST TOT} 
-ejueseidoi outd usoyynos oy ‘snyy, ‘rod 04} 
qnoniy} Sutysoder syjtw jo soquinu oSvi0Av 
ey} Aq pordyjnu pourezqo sny} osvI0Av 
ay} pues 4y1odo1 oy} 0} Surygnqtzyu0d Ss] zo 
joquinu 943 4q poprarp sea ‘ojdurexe roy ‘mwoTy 


SpooMm}jog jedioutt 














1snony Ang 


43IT0L2Q «= —aFEWwILdIG i a oan 


I~ae_ of il vv 12 Of EI SZ GI + 





9 oe 2 oF 6 2 


| 
oe 


926 





anne AWW 


TWdy 
= t ZI 9 








\ornr . 





ny 
VAOUL FOQGUiT vty 





poidop Aj93 JOR JOU pynes 
sytodoat osey} AQ UWOAIS soinsy oy} Jo 4ooy 
UI uoTyeyuoseidor vB ‘a1ozotoy} ‘pues ‘yxou 943 
JIqUINU JUIIOZIp A[[VjOy BV puv yoo ouo yar0da. 
p[nom s][tw JO JequInU UTe}100 & yey} WOSBaI 
eq} IOZ ‘TOADMOY “POSN JOU BIOM SUOTZBIDOSSE 
asoy} JO ,,‘SJooYS ojomOIBq,, 10 ‘suor}e[tdui0d 
[BoTys1}B4S ATYOOM OY} UI ye PoOATIIV s[e}03 
enh 
-o1, ATYOOM OY} WoOIy woye}, o10M YdBIs styy 
yo uorjeredoid oy} UL poesn SdI}SIZBIS OTT, 
*yooy JO SUOTI[TUE 
eyeorpur ydvis oy} JO opis puey 4JeT Oy} 4 
SeInsy oY, “SOUT, OPO OG} ¢.O,, 10340] OY 
4q puv ‘sour quowdrys 04} .,§,, 103901 043 Aq 
‘soul, uotyonpoid oy} ore .,q,, 4Q poyeorput 
esoyuy, ‘soul, usHoIq oy} Aq AY svlsnog puv 
‘soul, prjos Aq pojuosoidea ore sourd u10ysom 
pue uioyjynog ‘omdumgy publuy ey} wouz sourd 
ureysoa Jo pus ‘dnois zoddn oy} ut ‘1g sepsnog 
pus ourd uzoyjnos jo syuomdrys pues wor 
-onpoid ‘s1epi0 JO OZEL Suliup suoTzenyony oy 
Sd}VIJSNII YYMe10y poonpoider ydeis oy, 


JO JUsUIZAOW] 


AMMNUEIY AMWONETD 
82 fe al 








MoUNpy 


‘SUOT}BIOOSSB IL0Y} 04 S[[tur Aq opvur syi0d- 








‘uaRY 15, 1921 


AMERICAN LUMBERMAN 


55 








Southern Pine Legend—A: Edge grain B Flooring; B: 


1 x 6-inch B&better rough finish; C: 


1 x 12-inch, 16-foot, No. 1 common boards; D: 1 x 10-inch No. 2 shiplap. 


later as in the ease of Douglas fir. The south- 
ern pine order line reached its highest point 
during the third week of January, when it 
passed the 80,000,000 foot line, dropping imme- 
diately, until in the third week in March it was 
down to the 43,000,000 foot level, rapidly rising 
again until a month later it missed the year’s 
highest point by only a million feet. Follow- 
ing this date there was a pronounced decline, 
and it was not until the second week in July 
that orders again rose to the 75,000,000 foot 
mark, and after another marked decline a sud- 
den spurt in the market line about the middle 
ot November forced the order line up to the 70,- 
000,000 foot mark, immediately to be followed 
by a dullness of the market which at the end 
of the year left the order line at the 37,000,- 
000 foot mark. 


In the case of western pines, the graph shows 
that production rose steadily up to the last 
week in May, when at thirty-three mills it 
reached its height of a little over 35,000,000 
feet. After a series of fluctuations a steady 
decline in production set in about the middle 
of August, which at the end of the year brought 
output down to 4,000,000 feet. The order line 
in this wood did not suddenly leap upward as 
in the ease of southern pine or Douglas fir, but 
it was the last-week of January before the high 
mark of the year, 35,000,000 feet, was reached. 
This mark was again reached in the first week 
of April, but after that date the order line 
has moved along a comparatively low level, 
altho with several heavy fluctuations. 


On this page are reproduced four_ graphs 
showing the movement of prices during the 
year on Douglas fir, southern pine, hardwoods 
and North Carolina pine. In the case of the 
Douglas fir price graph, unavailability of strictly 
reliable price data before the latter part of 
February made it necessary to start tle graph 





Solid Line—High Price 
Broken Line—Low Price 
G. Flooring 
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at that time, when, it will be seen, the high 
point for Douglas fir prices had been reached. 
The decline during the next three months was 


Hardwood Legend—Broken lines: Gum. 


Gum. F: Poplar Saps and Selects 4-4. 
and Red Oak, Sound Wormy 4-4. 


North Carolina Pine Legend—A: No. 2 & better D4S, 12-inch. 


C: 4-4 Rough, 12-inch, No. 3. 


violently spasmodie, 
but during the summer 
and early fall, from 
June to October, the 
price lines were com- 
paratively steady, and 
fluctuations began 


again. after that time. 


The movements of 


—M ae re OC Jv 


-A: Quartered White Oak, FAS 4-4. 
Gum, FAS. C: Plain White and Red Oak, FAS 4-4. D: Poplar, FAS 4-4. 
G: Sap Gum, FAS. H: Maple, FAS 4-4. 


southern pine prices show how steady the in- 
crease in prices was during the first few months 
of the year and how constant the decline has 
been since. 

The majority of the hardwoods reached their 
top prices during February, at which time some 
of them began their steady decline, altho others 
held firm for periods varying from two to five 
months before they began dropping. It will 
be seen from the graph that in the ease of all 
the items shown, with the exception of maple, 
the price level at the end of the year was far 
below that at its beginning. In the ease of 
maple, prices rose continually until the first 
part of September, when they began to show a 
decline which placed the price at the end of 
the year at approximately $30 above that pre- 
vailing at the beginning of the year. .Gum, 
which is represented on the graph by the broken 
lines, shows especially severe declines. 

Not much is to be said regarding the graph 
of North Carolina pine prices for, as fairly 


B: Quartered Red 
Plain No. 1 Common 
I: Plain White 


B: 4-4 Edge Rough, No. 2 & better. 


represented by the three items given, their trend 
has been remarkably free from fluctuations. 
This graph shows the high prices only, the 
low having consistently moved about $4 to $5 
below them thruout the year. The peak of the 
North Carolina pine market, it will be seen, was 
reached in April and May, and the steady de- 
elines since then have placed it considerably 
below what it was at the beginning of the year. 
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Southern Illinois Lumbermen Convene 


{Special telegram to AMERICAN LUMBERMAN] 

HARRISBURG, InL., Jan. 13.—The twenty- 
fourth annual convention of the Southern Illi- 
nois Retail Lumber Dealers’ Association as- 
sembled here at 2 o’clock this afternoon with 
a large and representative attendance. The 
delegates were welcomed by Mayor C. W. 
Turner; and C, A. Ewing, of East St. Louis, 
responded. President A. C. Gauen then de- 
livered his annual address in which he stated 
that special effort had been made during the 
year to secure 100 percent dealer distribution, 
and said that the tendency to codperate to 
that end had been notable. He told of zone 
organizations including 90 percent member- 
ship and securing 80 percent attendance. At 
‘-the monthly meetings of thes zone clubs a 

uniform system of credit extension, virtually 
‘ amounting to cash business, has been estab- 
' ished. Other trade abuses have been elimi- 
nated thru zone organizations, which have am- 

ply proved their value. Mr. Gauen urged that 
‘“ such clubs afford the best possible agency for 
_ the purpose. 


He referred to the extremes of buying and 
not buying which the trade has experienced 
during the last year. The boom period has 
ended, he said, but while it lasted it inter- 
fered with needed improvements and the re- 
sult is an accumulated demand for houses and 
other construction greatly needed for public 
welfare. Proper readjustments are being made 
now, however, so that capital will soon be 
available for investment in these needed im- 
provements, and Mr. Gauen believes that lum- 
bermen may look forward to a period of 

‘ unexampled prosperity, But they must do 
their part in bringing it about by spreading 
. the doctrine that now is the time to build. 

Secretary Frank Hess, of Jonesboro, read 
his report, showing the satisfactory financial 
condition of the association and on motion his 
report was referred to the auditing commit- 
tee. 

Sidney Clemons, of Chicago, of the AMmErI- 
CAN LUMBERMAN, talked about the lumberman 
as the apostle of improvement, urging lum- 
bermen to get in the forefront in movements 
in behalf of community welfare, better agri- 
culture and enterprising citizenship. 


C. R. Dooling, of Carbondale, Ill., assistant 
State highway engineer, told about the road 
building proposed and under way. He said 
that Illinois built last year three hundred 
forty-one miles of permanent road. E. M. 
Stotlar, of Marion, Ill., president of the State 
association, urged a large membership in the 
Illinois Lumber & Builders’ Supply Dealers’ 
Association, which by its larger scope can do 
much that the district associations can not do 
for the benefit of the trade. He cited as an 
instance the favorable lien and building and 
loan laws, 


President Gauen confirmed and _ supple- 
mented Mr. Stotlar’s arguments in favor of 
larger membership in the State association 
and George W. Jones, secretary of that or- 
ganization, spoke, urging community building, 
better main streets, better hotels, and better 
support of civic improvements. He also urged 
better support of the association, referred 
to the community advertising plan of the 
LaSalle and McLean county organizations and 
the Northern Illinois Lumbermen’s Club. Mr. 
Stotlar urged zone organization and moved the 
appointment of a committee to report at to- 
morrow’s session on zones for this district. 
This motion was carried. 

The president then appointed committees as 
follows: 

Resolutions—Samuel Wright. Benton: 
Archibald, Cairo; J. B. Bruso, Collinsville. 

Auditing—H. L. Barnes, Harrisburg: J. A. Van 
Sickle, Cairo; F. L. Brock, Ramsey. 


oO... B. 


Nominating—C, A. Ewing, East St. Louis; Q. 
Barrick, Benton; W. H. Baldwin, Mulberry Grove. 

The meeting then adjourned until 9 o’clock 
tomorrow (Friday) morning, The annual ban- 
quet will be held tonight. 





St. Louis Retailers Approve Campaign 
{Special telegram to AMERICAN LUMBERMAN] 
Sr. Louis, Mo., Jan. 13.—A. Boeckeler, presi- 

dent of the Boeckeler Lumber Co., was reélected 

president of the St. Louis Retail Lumber Trade 

Exchange at the annual meeting of members 

and directors at the Riverview Club yesterday 

afternoon. R, E. Gruner, president Philip 

Gruner & Bros. Lumber Co., was elected vice 

president; Louis Essig, treasurer, and C. H. 

Holekamp, secretary. They and J. A. Reheis, 

M. E. Meachem and I. R. L. Wiles comprise 

the new board of directors. The membership 


approved a trade promotion and advertising 


campaign for which a liberal appropriation was 
made. W. F. Carter, president of the Chamber 
of Commeree, spoke on general business condi- 
tions, 





Pacific Coast Log Prices Break 


[Special telegram to. AMERICAN LUMBERMAN] 

SEATTLE, WASH, Jan. 12.—Fir log prices 
thruout the Pacific Northwest have broken from 
the high points of $18, $24 and $32, reached 
during the peak of war times, and today asso- 
ciation logs are obtainable on Puget Sound for 
$15, $20 and $25. When the sag in.the market 
was first discernible a few days ago the asso- 
ciation schedule was $16, $22 and $28, but this 
slump was immediately followed by prices from 
independent sources placing the prices at $12, 
$16 and $20. The last named announcement 
seems to have originated in Tacoma, and to 
have been made on the price lists of well known 
independents such as the Simpson Logging Co., 
the Phoenix Logging Co., the Discovery Bay 
interests, the Mud Bay operators and the Baird 
interests. The prediction is made by one of the 
best posted lumbermen in the Puget Sound 
region that before the fir mills generally resume, 
log prices of all kinds will have hit bottom. The 
same authority inclines to the belief, based on 
his observations of the past, that there will be 
a general revision of prices, with the base 
schedule finally established at some point be- 
tween the independent figures of $12, $16 
and $20, and the accepted association schedules 
of $15, $20 and $25. With fir logs offered at 
the foregoing figures, cedar logs on Puget 
Sound are priced at $20 to $25, which has been 
the prevailing level for some time. The fir 
log supply on Puget Sound is now estimated at 
200,000,000 feet, which is close to normal, and 
the cedar log supply is about 24,000,000 feet. 
For weeks there has been a weakening tendency 
in logs with small transactions here and there 
for less than the prevailing high levels, but no 
open announcement was made of lower figures 
until a few days ago. With the mills practically 
all closed, and log prices broken, the situation 
is correctly described as very much up in the 
air. There is no market for logs of any de- 
scription, either fir, cedar, spruce or hemlock. 


Nevertheless the crimp in the log market which 


has been eagerly looked for by mill owners for 
months is regarded as one of the prerequisites 
to the opening of the mills on the basis of 
readjustment, which it is recognized must come 
to all commodities before prosperity can be 
restored. It will be remembered that among 
the conditions laid down by a number of the 
largest operators in the fir industry was one 
that logs and labor must reduce before the mills 
would reopen. Labor has begun to absorb its 


losses and with this week’s announcement, logs 
are doing the same thing. The two factors in 
production thus afford substantial basis for 
renewed life thruout the industry. 


Mountain States Dealers Convene 


{Special telegram to AMBRICAN LUMBERMAN | 

DENVER, CoLo., Jan. 13.—The Mountain 
States Lumber Dealers’ Association assembicd 
in annual convention at 10:40 a. m., with Presi- 
dent E. B. Humphreys in the chair and a good 
attendance present. Service to the public was 
the keynote of the president’s annual address. 
The signing of the armistice uncorked an era 
of indulgence, for which the penalty now is 
being paid. He congratulated the lumbermen 
on having readjusted their business to declined 
values and said a period of moderate profits is 
at hand. The whole world is vitally interested 
in the housing problem. He urged codperation 
as essential, but not with a view to the re 
straint of trade. He reported successful group 
and local meetings and said the man who backs 
this country to win can not lose. 

Secretary R. D. Mundell in his report com- 
mended the National Federation of Retail Lum- 
ber Associations; uniform order blanks and 
group meetings. He asserted that food, clothing, 
lumber and money per capita are sufficient for all 
requirements and that homes alone show a 
shortage. He predicted that there would be a 
broadening smile on the lumberman’s ‘‘phiz’”’ 
within thirty days. 

Treasurer Henry Nutting reported that a 
year ago the lumber business was in high, later 
in intermediate, then in low and now is in re- 
verse. He reported receipts for the year $5,982, 
and disbursements $5,257. 

President Humphreys then introduced F. A. 
Good, of Lincoln, Neb., former president of the 
Nebraska Retail Lumber Dealers’ Association, 
who spoke optimistically of conditions which 
perforce must set lumber to moving in new 
construction work. He also voiced the idea 
that the Midwest had endured some experimenta- 
tion at the hands of the Federal reserve bank 
and pleaded that commodities should be finan- 
cially close to the point of production. 

The morning session then adjourned. 


Afternoon Session 


At the opening of the afternoon session an 
invitation was read from Colorado Springs for 
the association to hold its next convention there, 
which was deferred for final action until to- 
morrow. 

The West Coast Lumbermen’s Association 
sent greetings in anticipation of a visit to Port- 
land by an excursion of Mountain States deal- 
ers, for which an elaborate entertainment has 
been outlined. 

H. R. Isherwood, of St. Louis, secretary of 
the Coneatenated Order of Hoo-Hoo, delivered 
an address in which he set forth that the lum- 
berman should be the most important factor in 
showing the way to a business revival and said 
the country is over a million homes short. H: 
made a strong appeal for the support of Hoo 


-Hoo by the retail lumbermen. 





To Withdraw Demurrage Increase 
[Special telegram to AMPRICAN LUMBERMAN] 
WaAsHINGTON, D. C., Jan. 13.—Frank Carna- 

han, traffic secretary of the National Lumber 
Manufacturers’ Association, has addressed the 
following letter to members of the transporta 
tion committee: 

Referring to my recent letter advising of th 
demurrage hearing in Chicago Jan. 10, we ar 
advised it is the intention of the carriers to with- 
draw the increased demurrage rates and that « 
conference will be held some time in Januar} 
between the joint committee of the National In- 
dustrial Traffic League and American Railroac 
Association for the purpose of discussing a jus' 
and reasonable demurrage rate to be applic 
both during the periods of car shortage and sur- 
plus, thus avoiding the necessity of frequentiv 
bringing this question before the commission. 

I will be glad to have you advise me if you ar: 
at all interested in the matter of increased de- 
murrage rates, and what action, if any, you think 
we should take in this matter. 
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RAIL EXTENSION SERVES LUMBERMEN 


NEENAH, WIs., Jan. 8—The Wisconsin & 
Northern Railroad has opened its new line into 
Neenah, the extension of the road from Appleton 
to this city having recently Meen completed. The 
trains will use the Soo Line station here as the 
arriving and departing point. Freight trains 
will connect with time freight trains in either 
direction on the Soo Line between Neenah, 
Oshkosh, Fond du Lac, Milwaukee and inter- 
nediate points. 

According to C. H. Hartley, general manager 
f the Wisconsin & Northern, the completion of 
the extension gives the road 119 miles of main 
line connecting with the Soo at a junction 
about six miles north of Crandon and about one 
mile west of North Crandon; at Neenah on the 
south with the Chicago division of the Soo 
Line as well as the Northwestern and Milwaukee 
roads. The principal points along the line have 
important lumber manufactories. Crandon, the 
county seat of Forest County, has various indus- 
tries; at Hollister is located the sawmill of the 
Ehlinger Lumber Co.; at White Lake the Yaw- 
key Bissell Lumber Co. has built adarge sawmill 
and over two hundred homes have been erected 
in the last year and a half, and at Neopit is 
located a large mill owned by the Menominee 
Indians and used in manufacturing lumber on 
the reservation. The Menominee reservation 
contains approximately 1,500,000,000 feet of 
standing timber. Shawano has sawmills, a box 


There is no doubt that the public is watching 
every move that is being made, said another 
manufacturer, and added: 


We have got to put our cards on the table, 
and the sooner we do it the better for all con- 
cerned. When the public realizes that we are 
doing our best to give it a fair deal, the revival 
of building will get under way immediately. I 
believe the Chicago conference is a long step in 
the right direction. : 





COMPOSITE CAR MAINTENANCE LESS 


PITTSBURGH, Pa., Jan. 10.—H. 8S. Sackett, 
assistant purchasing agent of the Chicago, Mil- 
waukee & St. Paul Railroad, in a statement pub- 
lished in the Pittsburgh Post says that statis- 
ties gathered by operating officials of some of 
the larger railway systems indicate that the cost 
of maintaining steel gondola cars over a period 
of years is greater than for composite cars of 
the same type, that is, cars built of wood and 
steel. The data show that all steel gondola cars 
in their thirteen years’ of service cost over 
36 percent more to maintain than the composite 
ear. 

Diseussing the most desirable type of construc- 
tion Mr. Sackett said that in the case of closed 
top cars, such as stock, box and furniture cars, 
under the present railroading conditions, the 
under-strueture should be of steel and the super- 
structure should be of wood. All steel cars 
he said are too heavy to be popular and that in 
fact no material yet discovered combines the 




















The mayor of Tucson, Ariz., declared Dec. 15, 1920, a holiday and on that day the entire population of 
the city turned out to build a home for 500 tubercular ex-service men who were without shelter. 
With the codperation of the American Legion, the United States Public Health Service and the 
governor of Arizona, the hospital was built in four days, and, as is only natural, wood was used. 
The above illustration shows some of the citizens of Tucson at work. 





factory and other lumbering industries, as has 
Nichols, where a modern city is being con- 
structed. Another city on the line is Black 
Creek, where the principal industries are a box 
and veneer factories. 


HOPEFUL FOR CONFERENCE RESULTS 


NEw York, Jan. 11.—New York lumber man- 
ufaecturers and manufacturers of other building 
naterials, as well, applaud the methods adopted 
iu Chieago to bring about a reduction in build- 
ng costs, and they believe such a conference as 
is proposed will bear fruit. They believe labor 
s ready to yield a point to bring about the 
ealization of a building revival and they agree 
iat eoneerted effort will be a big factor in 
peeding it. A leading lumber manufacturer 
said today: 

If the Chicago conference should decide upon 
i definite plan of action I hope it will be given 
widespread publicity in the New York district. 
believe the manufacturers here will heed good 
advice and welcome it and while it may be im- 
possible to hold such a gathering in this city, 
‘ew Yorkers may reap the benefits from the de- 
iderations of their confreres in the Windy City. 





\ manufacturer of cement said that no op- 
position possibly could be made to the proposed 
Cnicago conference. He said: ‘‘I don’t believe 
the price of cement can come down much further 
4s conditions stand today. There must be a re- 
duction in production costs and labor must bear 
its share of the burden.’’ 


properties of strength, lightness, availability 
and ease of working, that are possessed by wood. 
He directed attention also to the rather curious 
fact that the salvage value of wooden ears is 
greater than that of steel cars as wooden ears can 
be quickly and easily repaired while the steel ear 
is rehabilitated only at a high cost or is serapped. 


HURT BY AIRPLANE FALL 


TRAVERSE City, MIcH., Jan. 13.—Harvey 
Avery, the popular representative of E. C. At- 
kins & Co., saw manufacturers of Indianapolis, 
Ind., has so far recovered from the serious acci- 
dent which befell him in an airplane wreck 
here some weeks ago that he expects to greet 
his friends on the road again in a short time. 
It was feared at first that his neck was broken 
by the fall which resulted when the enging went 
dead at a critical moment; but the hurt was not 
so serious as that, tho it confined him to his 
bed for three weeks. The fall was in soft sand, 
otherwise the result would almost certainly have 
been fatal, as he landed on his head with the 
machine on top of him and was picked up un- 
conscious. He has already received the con- 
gratulations of many friends that he escaped as 
well as he did, and still further congratulations 
await him as he meets his other friends when 
he is again able to go on the road. Mr. Avery 
expects to attend, as usual, the annual meeting 
of ‘‘ Atkins Pioneers’’ in Indianapolis early in 
February. 





STATE TAX REVISION MAY AID FORESTRY 


[Special telegram to AMERICAN LUMBERMAN] 

LansinG, Micu., Jan. 11.—The remaining 
forests here can be preserved and reforestation 
of waste lands encouraged only by a radical 
change in the State’s method of taxing standing 
timber, the State tax commission declared in a 
report, to Gov. Groesbeck today. 

Forests are now taxed like all other real 
property on the basis of full value. The result, 
the commission points out, is that the owner of 
standing timber must bear heavy taxes or cut 
the trees. The owner of idle land that would 
produce timber in thirty, forty or fifty years 
hesitates to plant trees because the annual tax 
bill would be equal to the value of the yearly 
growth of the timber. The State is doing much 
to reforest waste lands, the commission said, 
but it can not hope to produce enough timber 
to meet the needs of Michigan people unless it 
ean enlist the aid of private land owners that 
have idle acres on which trees and practically 
nothing except trees would grow. The private 
land owner can not be induced to plant trees 
unless he is assured that the State will not tax 
away all of the profits of tree growing. 

Altho the present tax system seems to treat 
forests like other property it does not, the com- 
mission says, do anything of the kind. Timber 
is a erop like hay or wheat. The difference is 
that it requires years to mature. Michigan does 
not tax growing grain but does tax growing 
timber. The commission recommends that such 
taxation be stopped. It would tax the land 
used for raising timber just as agricultural land 
is taxed; that is, as tho nothing were growing 
on it. To discourage speculative holding of ma- 
ture timber it would tax full grown trees like 
any other property. It would not tax growing 
timber at all. 

To recompense the government units for the 
loss of this tax during the period of tree growth, 
it would provide that the State take a fixed 
share of the sale price of all timber cut and 
sold. This plan, the tax commissioners believe, 
would cause private owners to take an interest 
in planting trees on the cut-over lands in the 
northern part of the State and ultimately would 
provide Michigan with a steady supply of lum- 
ber from its own forests. 





LOG CUT DECLINES IN IDAHO SECTION 


Greer, IDAHO, Jan. 8.—There is a heavy de- 
cline this winter of the log cut on the Clearwater 
line of the Northern Pacific Railroad in this 
section. The Kamiah sawmill is not operating 
and the Frazer Lumber Co. is not logging and 
this condition prevails also with the six or eight 
mills of this territory. Among the largest log- 
ging operations is the cutting of 1,500,000 feet 
of Idaho white pine at Weippe by J. V. LeClair, 
dealer in timber lands and lumber. 





ASK MERCHANTS TO REDUCE PRICES 


BELLINGHAM, WASH., Jan. 8.—Following a 
reduction of 20 percent in the wages of the 
Bloedel Donovan Lumber Mills’ employees, 
bringing common labor to a $4 base, the joint 
shop committeemen of that company on Jan. 5 
adopted resolutions ‘requesting Bellingham re- 
tail grocers and butchers to reduce their prices 
substantially. A committee of four, represent- 
ing the joint committee, will call upon the mer- 
chants to learn their attitude, and they will also 
confer with the Whatcom County Grocers’ & 
Merchants’ Association and the retail butchers’ 
organization. The resolutions follow: 


WuHeEREAS, The wholesale prices of meat and 
groceries have been reduced in a large percent- 
age; and AR se 

WHEREAS, The retail dealers in cities adjoining 
Bellingham have reduced their prices materially : 
and 

WHEREAS, The wages and salaries of a large pro- 
portion of the people of Bellingham have been re- 
duced 20 to 30 percent ; therefore be it 

Resolved, That we, the joint shop committee- 
men of the Bloedel Donovan Lumber Mills, repre- 
senting a thousand families of the city of Belling- 
ham, do hereby ask the retail grocers and meat 
markets to make a materia! reduction in their 
prices. 
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As was noted in the Jan. 8 issue of the AMERI- 
CAN LUMBERMAN a delegation of lumber manu- 
facturers journeyed to Marion, Ohio, for a con- 
ference on Saturday, Jan. 8, with President- 
elect Warren G. Harding. The delegation was 
composed of John W. Blodgett, Grand Rapids, 
Mich., who- officiated as chairman of the dele- 
gation; J. H. Bloedel, Bloedel Donovan Lumber 
Mills, Seattle, Wash.; F. H. Farwell, Lutcher & 
Moore Lumber Co., Orange, Tex.; D. O. An- 
derson, Anderson Lumber Corporation, Marion, 
8.C.; C. A. Bigelow, Bigelow-Cooper Co., Bay 
City, Mich.; William 8. Bennett, New York, 
representing Edward Hines; J. C. Rhodes, sec- 
retary-manager, Southern Pine Association, New 
Orleans, La., and Wilson Compton, manager 
National Lumber Manufacturers’ Association, 
Chicago. 

The delegation had a most interesting and 
instructive visit with the President-elect and 
spent nearly an hour in conference with him. 
The conference was entirely informal and took 
on the nature of a general conversation rather 
than set addresses. Mr. Blodgett, chairman of 
the delegation, explained to Senator Harding 
the desire of the lumbermen to codperate with 
the President-elect in every way possible and to 
acquaint him with actual conditions in the lum- 
ber and building industries. He explained brief- 
ly the situation in the lumber industry, point- 
ing out that lumber prices had sustained a very 
heavy reduction and that lumber today is selling 
at mills for less than the cost of production. 
He pointed out the great need of housing 
thruout the country and stated that the lumber 
industry was glad to codperate with any move- 
ment looking to relieving the general housing 
shortage, restoring activity in the building in- 
dustry, giving employment to labor and thus 
helping to restore business prosperity. . 

In the conversation that ensued Senator 
Harding displayed a sympathetic interest in the 


situation as outlined to him and, responding to 
the suggestion that the lumber industry would 
be glad to codperate with him in any way pos- 
sible, he said that the industry could be helpful 
in assisting the Government to work out proper 
plans for the perpetuation of the forests of 
the country without unnecessarily curtailing the 
activities of the lumber industry. He expressed 
deep interest. in the whole question of forest 
conservation and also in the immediate prob- 
lems of the lumber and building industries. He 
expressed the hope, however, that these indus- 
tries would be able to get together among them- 
selves and work out plans for relieving the 
situation without having to call upon the 
Federal treasury for aid in any way. He de- 
plored the rather widespread sentiment among 
people that the Federal treasury should be re- 
lied upon to relieve existing ills. He thought 
the times demanded rigid economy and careful 
attention to expenditures by the Federal Gov- 
ernment just as much as by individuals and 
while he is in entire sympathy with the idea 
that something must be done to revive building 
he thought that every other effort should be 
first exhausted before calling upon the Federal 
Government for financial aid of any kind. 


The delegation made it clear that lumbermen 
did not propose to ask aid from the Federal 
treasury in meeting this situation and that it 
was making every effort to secure the co- 
6peration of every branch of the building in- 
dustry and thus start the wheels of progress to 
moving again. 

In connection with Senator Harding’s ex- 
pressed desire to have the assistance and co- 
operation of the lumber industry in solving the 
forestry problem the terms of the Snell bill now 
before Congress were explained to him and he 
was assured that this legislation did not con- 
template any serious inroad upon the Federal 
treasury but rather that it laid the responsi- 


LUMBERMEN VISIT PRESIDENT-ELECT 


bility for the forestry program very large! 
upon the “some provided for proper 
Operation from the Federal Government. 
Altogether the visit of the lumbermen wi: 
the President-elect was a very satisfactory 01 
and even tho no concrete immediate resul; 
should follow the effect should be benefici. 
in bringing the lumber industry and the exe: 
tive head of the United States Government | 
closer touch than ever has been the case befo: 


AWARDS CONSTRUCTIVE SUGGESTIONS 


BELLINGHAM, WASH., Jan. 8.—Constructi\ 
suggestions are wanted by the joint counc: 
of the Bloedel Donovan Lumber Mills’ sho; 
committeemen, and as an incentive a suitabi: 
prize will be awarded the person making thi 
best suggestion. Constructive suggestion: 
were discussed by the council on Dee. 1, bu 
as only a few suggestions have been receive: 
the committee appointed to look. over the rule: 
pertaining to suggestions—composed of Fi 
itor C. F. Follman, of the Industrial Harmo 
izer, and Shop Committeemen James an 
Huston—has issued the following statemen: 
to employees of the company: 


Suggestion boxes are posted at convenient point» 
about the plants. Employees having ideas the) 
wish to express, or constructive suggestions, with 
view of bettering methods or means of doing work 
safety etc., will please write them on a piece of 
paper, address them to the proper department 
sign them and drop them into the most convenient 
box, where they will be collected by a committe: 
man and taken up thru the proper channels, th: 
nature of the suggestion, of course, governing wh: 
the suggestion will be referred to. 

If the suggestion is adopted a suitable prize wil 
be awarded to the person making the suggestion 
The nature and amount of this prize will be deter 
mined by the chairman of the joint council. If th: 
suggestion is not adopted the reason will be give: 
for its rejection. 

This department is assigned to those who wi! 
give the company and their fellow workers the ben: 
fit of their experience in bettering conditions. 








ARRANGE FOR BIG BUILDING 


Arrangements for the meeting of lumbermen 
and other essential building material producers 
to be held at the Congress Hotel, Friday and 
Saturday, Jan. 21 and 22, are being made by 
Wilson Compton, manager of the National Lum- 
ber Manufacturers’ Association. At the ini- 
tial meeting of the lumbermen Jan. 5 and 6, 
called by Edward Hines, of the Edward Hines 
Lumber Co., the resolutions adopted provided 
that invitations should be extended to the manu- 
facturers of all other building materials to 
attend the proposed meeting. Invitations were 
promptly sent out from the offices of the Na- 
tion association to national as well as regional 
organizations of producers of cement, brick, 
tile, paint, terra cotta, lime, glass, steel, iron, 
slate, roofing, stone, and sand and gravel. 

A number of replies to the invitation have 
been made by officers of the associations ad- 
dressed, announcing an intention to be repre- 
sented at the forthcoming meeting. It is ex- 
pected that all of the varied lines of raw mate- 
rials will be represented by men prepared to 
discus and adopt any rational means which are 
suggested to vitalize the building industry, pro- 
vide employment for thousands in mill, fac- 
tory, and construction work, and insure activity 
and prosperity among the producers of build- 
ing materials. 


Situation to Be Fully and Freely Discussed 

No formal program for the meeting has been 
worked out, since it is purposed to devote the 
sessions to a full and free discussion of the 
building situation and how best it may be rem- 
edied. It is not known who for the most part 
among the lumbermen may attend nor have the 
names of the representative men in other lines 
been announced, 

John H. Kirby, of Houston, Tex., president 
National Lumber Manufacturers’ Association, 
will probably preside over the several sessions of 
the meeting. Mr. Hines is rapidly recovering 


from the effects of an operation performed upon 
him Jan. 3, which prevented his being present 
at the earlier gathering which he personally 
called and, with uninterrupted progress toward 
recovery, will participate in the meeting Jan. 
21-22. 


President-elect Impressed by Housing Needs 


President-elect Harding has expressed much 
interest in what may be accomplished at the 
meeting of the building material producers. 
He received a delegation of lumber manufac- 
turers at Marion, Ohio, Jan. 8, at which time 
there was outlined to him the building situation, 
particularly the deplorable housing conditions, 
existing thruout the United States. 

According to John W. Blodgett, of Grand 
Rapids, Mich., who headed the delegation of lum- 
bermen, Senator Harding was keenly alive to 
the necessity of stimulating building and thus 
providing needed homes, offsetting growing un- 
employment, and promoting prosperity in all 
building lines. Said Mr. Blodgett: 


Senator Harding is fully aware of the small 
volume of building which has been done in the 
United States in the last few years. He knows 
that something must be done to relieve the acute 
shortage of homes in order that the nation may 
be properly housed. I feel sure that we can 
cou€t upon his hearty support in any rational 
plan which the building industries may devise 
to meet this problem. Senator Harding sees, 
however, as he expressed it to us, the ‘‘exhausti- 
bility of the Federal treasury’’ and will undoubt- 
edly, I feel, be especially interested to see a 
plan worked out which will not involve special 
Federal legislation and governmental financial 
assistance. We believe strongly that the pro- 
ducers and distributers of building materials are 
big enough and strong enough to work out some 
plan whereby financial and legislative aid will 
not be necessary. Senator Harding stated that 
the Federal tax problem would have to be 
worked out if there were to be any progress in 
business and that the projected effort of the 
building industries at a solution of the housing 
problem, without involving a drain on the Fed- 
eral treasury, would be timely and helpful. * * * 


CONFERENCE 


As a result of Senator Harding’s talk with th: 
members of the delegation, I gathered that h: 
believes the manufacturers of lumber have ap 
proached a possible solution of the problem o! 
starting construction work by reducing prices 
and pocketing their losses. Personally I an 
convinced that he is heart and soul interested i: 
this national problem and will do all in his powe 
to aid us in helping the sluggish building indu: 
try to regain its accustomed activity. 


MANY SHIP BUILDERS MAY BE WITHOUT JOBS 


PHILADELPHIA, Pa., Jan. 10.—A rather seriou: 
situation has developed in the ship building i 
dustry that may result in throwing out of ev 
ployment thousands of men who now are :' 
work on the construction of passenger an 
cargo vessels contracted for by the Shippin 
Board. Officials of the ship building concer: 
have stated that unless Congress acts quick 
and passes the Urgent Deficiency bill that i: 
cludes an appropriation of $96,000,000 nec: 
sary to carry on the construction of the: 
passenger and cargo vessels the work will hi 
to stop. This would result in the laying off 
one yard of 10,000 men in addition to thousan 
who would be thrown out of employment 
other yards. This is a matter in which the lu 
ber industry is vitally interested as the ces: 
tion of construction work on these vessels wo 
result in orders for millions of feet of lum! 
being held up. 

Lumbermen and business men generally « 
being urged to lay the facts before their rej) 
sentatives in Congress and urge the early ) 
sage of the Urgent Deficiency bill. Inasmu 





as this is a question that affects business 
industry generally thruout the country an: 
not a local proposition some Philadelphia lum): 
men are asking members of the lumber indus: 
in various sections of the country to take up t! 
matter with their congressmen in the hope © 
securing early passage of this bill. 
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BUSINESS PAPER EDITORS INTERPRET OUTLOOK 
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mn in the various industries into construc- 
tive association. They have broadened the 
appreciation of building as permanent wealth 

. which every interest is vitally concerned. 

‘he legislative, financial and industrial ma- 

inery that is now in motion points to the 
revival of building on an unprecedented scale. 
That its progress will fluctuate must be ac- 
cepted as inevitable as with all human af- 
teirs, but that it shall fluctuate onward no one 
‘an doubt in view of the immense and grow- 
ing shortage of construction work of all 
kinds. 

The muckraker is standing up and look- 
ing up. 

Cc. A. TUPPER, CHICAGO 
President International Trade Press (Inc.), Pub- 
lisher Engineering World; Concrete Products; 

Cement, Mill & Quarry; Road Maker, Exca- 

vator & Grader; Highway Engineer & Con- 

tractor, and other trade journals. 

In my judgment 1921 is going to witness 
the inauguration of the largest construction 
program the country has ever seen. We have 
made actual surveys in all parts of the coun- 
try as well as in some foreign lands, includ- 
ing the Orient, which show that there is a 
vast amount of dammed up work that will 
absolutely have to be done within the next 
two years, and there is every indication that 
the period of heavy construction will last for 
several years additional. . 

Our advices also indicate that construction 
material, for spot delivery, will average pos- 
sibly as much as 30 percent lower, but will 
not go back to anything like the prewar levels, 
said materials having sold previous to 1915 
at priees which were entirely inadequate to 
meet the conditions brought about by the 
general advance in the standards of living 
thruout the country and the rising scale of 
labor costs, transportation ete. 

[ believe that the greatest single factor 
that producers of construction materials can 
ontribute to the stimulation of trade lies in 
supporting the open shop movement in Amer- 
ican industry, as most of the obstruction here- 
tofore placed in the path of building projects 
2s been due to abuses, by certain labor 
mions, of their constitutional rights. 


F. L. STEINHOFF, CHICAGO 
Managing Editor Brick & Clay Record 


\n analysis of the basic conditions in the 
istruetion industry can not help but arouse 
‘husiasm in anticipating a very prosperous 
Uding year in 1921. During the war con- 
‘*netion was curtailed, with the result that 
normal building which should have gone 
during that period, was postponed and 
mmed up. A good many other industries 
‘ were retrenched during the war have had 
/pportunity to satisfy the demand that was 
red up during this inactive period. How- 
*r, with the building industry this has not 
i done, hence it is undoubtedly in the 
position of any industry in the United 

es today. 
wing to the fact that this same situation 
sted, altho to a lesser extent, last year and 
was not productive of a large volume of 
ding, there has been some question as to 
won the dam would break. But those fac- 
‘ors whieh held back building in 1920, such 
voal shortage, transportation tieups, lack 
oi :\bor and its inefficiency, inability to se- 
cure Joans, the state of mind of the public 


with respect to building costs, and so forth, 
will undoubtedly be removed in 1921. 

There is one thing yet to be done before 
the shackles that have retarded building will 
be broken. The state of mind of the public 
must be changed to one of confidence in the 
matter of building costs. Manufacturers of 
building materials should after a thoro sur- 
vey of their costs determine what reductions 
ean be made, due to the lower cost of factors 
that make up the cost of building materials. 
These reductions should be made immediately, 
and the new prices advertised widely as the 
figures from which there will be practically 
no change thruout the remainder of the year. 
This will tend to stabilize building costs and 
the builder will not need to fear spending an 
amount erecting a structure which later in 
the season it will be possible to construct at 
a considerable reduction in cost. 


ALLEN W. CLARK, ST. LOUIS, MO. . 
President American Paint Journal Co. 


I should say that the paint, oil and varnish 
trade is anxious indeed for the early resump- 
tion of building and improvement activities 
thruout the nation; not only for the improve- 
ment of business conditions, but also for the 
amelioration of social and economic conditions 
that already are striking at the foundation of 
our national life and ideals—the American 
home. 

We generally realize that the public has 
demonstrated its present ability to do with- 
out building supplies of all kinds; and that 
the public must be reconciled to the prices of 
any line of these materials before it will re- 
sume general buying. We also realize that 
the prices of lumber, or of paint, or of both, 
may meet this public demand, but that the 
public and the architects and builders, and 
the lumber and paint people, will not codperate 
effectively and proceed with the building pro- 
gram unless this price situation is also recog- 
nized by all others whose products or services 
are to be utilized if this constructive work 
goes forward. 

This trade has been earnestly studying and 
working and sacrificing toward this purpose 
for some months. Substantial advances to- 
ward meeting this new order of things have 
been made. Price declines have been re- 
corded in practically every one of the many 
products of this industry, these reductions 
running from 10 percent in some products to 
as high as 50 and even 70 percent in some of 
the most important ones. 

Naturally, with this wide range of changes, 
there is much difficulty and embarrassment in 
adjusting the prices of the more complex 
products comprising many materials, and in- 
volving the more complicated manufacturing 
and distributing processes. But our trade is 
making substantial progress in all this, and I 
believe it must be conceded that with some 
interests in this trade these recessions have 
gone so far that there must soon be advances, 
unless their costs are promptly lowered; tho 
of course some other interests have not yet got 
up front and in line with the current market 
and the movement to clear ship for the 1921 
voyage. 

Personally I believe that 1921 will be the 
biggest year in the history of the paint and 
varnish trade—if only the dealers and the 
public are made satisfied with the prices of 
paint and varnish and labor and lumber and 
building supplies generally. For the nation 
is as many years behind in its painting of the 
buildings existing as it is behind in its aceus- 


. early and continuous production. 


tomed program of new construction. If both 
these great fields for paint and varnish are 
opened this year the chief difficulty will be 
that of getting the goods. 


E. S. HANSON, CHICAGO 
Editor Pit and Quarry 


Pit and Quarry recently asked a number of 
organization leaders in the industries which 
it reaches to give their views on the outlook 
for 1921. This field, including as it does pro- 
ducers of crushed stone, sand and gravel, ce- 
ment, gypsum and lime, should be fairly in- 
dicative of the general tendency in the con- 
struction world; so that the generally hopeful 
outlook of all of these people is worthy of 
particular note. : 

It is generally conceded by these mem that 
the road building program of the country can 
not be longer checked or postponed; and as 
this is one of the big tonnage outlets for 
most of these interest, it is worthy of atten- 
tion. 

Very much of this work would have been 
done last year, except for the lack of trans- 
portation—a situation which, it is generally 
conceded, will not exist to so marked an ex- 
tent during 1921. 

The reconstruction of railroad beds will also 
eall for much materials, while the necessity 
for home building has been recognized for a 
long time, and with the approach of better 
conditions, can not longer be delayed. It is 
a significant fact that pit and quarry opera- 
tors are putting their plants into shape for 
They seem 
to feel that nothing can now stop the oncom- 
ing of prosperity in the construction field. 


NATHAN C. ROCKWOOD, CHICAGO 
Editor Rock Products 


Practically every producer in the rock. 
products industry seems to take an optimistic 
view of the business outlook for 1921. The 
editor of this paper recently sent out several 
hundred questionnaires to readers in the in- 
dustry, bearing upon basic conditions and 
other important factors in the situation. I 
am glad to say that optimism is the prevail- 
ing note, notwithstanding the severe jolts 
producers have received during the year just 
ended. 

Of the 279 presidents, managers and other 
executives of lime, cement, gypsum and sand 
producing concerns who ventured to prophesy, 
204 expressed confidence that 1921 will be a 
good year. Many of them think it will be the 
best year the industry has ever experienced. 
Of these, thirty think that work will be slow 
in developing in the spring, but that by mid- 
summer we shall see a full fledged building 
boom. Some sixty producers think it will be 
a fair year, and only 15 forecast a poor year. 

Various reasons are assigned for believing 
that this will be a prosperous year for the 
rock products industry, the chief one being 
that there is a large amount of pent-up con- 
struction which must soon be begun. This is 
true of municipal and public works in general, 
ineluding highways, as well as general build- 
ing. In fact all lines of construction with 
the exception of factory building bid fair to 
develop in large measure before the end of 
1921. 





MORE THAN 125,000 new savings accounts were 
opened in the State of New York during the 
last six months of 1920, according to figures 
recently issued by the New York State Savings 
Bank Association. 
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In Winter the Hands of the Progressive Retailer May Be Idle, 
But Likely His Brain Is Busy on Plans That Will Yield Profit 


“*Well, Uncle Tom,’’ we remarked as we 
edged into the foggy back office of the Pain- 
terville Lumber Co. and saw a familiar gray 
head rising above the old chair back and a 
pair of number ten shoes resting comfortably 
on a half open desk drawer, ‘‘what’s keeping 
you busy this quiet winter weather besides 
getting all this shelf and heavy smoking 
done??? 

Uncle Tom Fairview launched a lazy fleet 
of smoke rings and fancy blasts on the al: 
ready thick air while he looked us over. 


Accused of Violating the Eternal Fitness 


‘“*Howdy, Son,?’ he remarked as he ex- 
tended a big bony hand. ‘‘I sort of lowed 
you’d be blowing in here about now asking 
a lot of fresh questions. How air you? You 
look as red faced and all blowed around as 
a farm hand. I bet you’ve been out chasing 
them poor little rabbits these moonlight 
nights. By golly, when a feller as big as you 
takes a doggoned machine gun out and ’lopes 
after a thing as little as a rabbit I ain’t got 
much confidence in civilization.’’ 

‘*But the rabbits don’t seem to mind it,’’ 
we objected. 

‘*No,’’ said Uncle Tom solemnly, ‘‘I don’t 
reckon they would. It gives ’em much needed 
exercise and keeps ’em from getting bored 
just setting around under a corn stalk. But 
I ain’t thinking about it from their point of 
view, I’m thinking of it from the eternal fit- 
ness of things. Might as well send a regi- 
ment around to fire the janitor.’’ 

**You don’t know the janitor,’’ we said 
weakly, ‘for you’d send a division to fire 
him.’’ 

A Manager Isn’t Idle When He’s Thinking 


‘*Tt kind of reminds me of some advertising 
campaigns I’ve seen lately,’’ said Uncle Tom, 
genially ignoring our feeble retort. ‘‘A regu- 
lar salvo of shrapnel to kill a mouse. The 
longer I live, son, the more respect I have for 
the fitness of things. What have I been do- 
ing? Well, you can see I’m powerful busy. 
Winter’s my busiest season. A feller has to 
get acquainted with the ol’ pipe some time, 
doesn’t he? In one sense I ain’t very busy; 
that’s a fact. There’s not a whole lot of lum- 
ber going out or coming in. The stock’s 
pretty well up; as full as I want it this time 
of year. We’ve taken the inventory and 
have a fair idea of what we did in 1920, and 
in a little while now I’ll mosey off to the con- 
vention to see what I ean learn. So if ‘busy’ 
means what I’m doing with my hands I’m 
copiously endowed with leisure, as the high 
school prof says about some of his socially 
prominent students. 


Interpreting What the Year’s Records Say 


‘*But at the same time, speaking in a 
serious vein, these idle days are pretty busy 
after all. There’s the inventory. Sure, I’ve 
got it all figured up and the cost of doing 
business computed and all the stuff worked 
out ready for the Government reports. But 
there are a parcel of things in that sack that 
the Government ain’t much interested in but 
that I’m a whole lot interested in. You can 
work out percentages of comparative sales 
and ail that stuff and still be more or less in 
the dark. It’s a good deal like sume editor 
said about the election; now that the people 
have spoken, all the country needs is some- 
body to interpret what they ‘said. “I’m trying 
to interpret what the inventory has said so 
I’ll know how to run the old catboat this next 
year. If a man tries to dope out his policies 
on the basis of comparative sales without any 
regard to conditions in his community that 


are back of those sales he ain’t going to do 
well. Take this one. Up to the first of last 
June I had sold fourteen more houses than 
I’d ever sold in the corresponding part of any 
previous year. From the first of June to the 
first of January I sold fewer houses than I’ve 
sold in the corresponding period during any 
one of the last ten years. All these things 
show up in the detailed reports of the year’s 
business, but what are you going to make of 
’em if you base your deductions on the rec- 
ords alone? In 1920 my gross income was 
about as large as it was in 1919, but my total 
sales in thousands of feet were considerably 
less. What’s a feller to make of that if he 
stops just with the records? And these are 
pretty easy ones. What are you going to do 
with analyses of sales in trying to dope out 
the stock you’ll need? The volume of sales 
shifted around more or less from item to item 
in 1920, due to the fact that the last part of 
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“Attached to himself yards of table cloth” 


the year saw more repair work and less new 
building. But what’s it going to do this year? 


Understanding Is Basis of Sound Judgment 


**T reckon you’ll allow that I’ve been 
pretty friendly to scientific management. My 
place here ain’t exactly a show place, but 
there ain’t many things missing that would 
really prove a good investment when meas- 
ured in returns and in trade building. But 
the more things I add the more convinced I 
am that if a fellow is going to build a busi- 
ness he can’t leave common sense out of the 
p’seription. When I don’t know what a thing 
means I can’t use it in my business. When a 
feller don’t know what a thing means how 
is he going to use it in making sound judg- 
ments? 


Poor Hennery Made a Hurried Analysis 


‘‘That reminds me of Henry White, or 
Hennery as we always called him, and of a 
disastrous mistake he made once because he 
misinterpreted a kind of obvious fact. Hen- 
nery was going to a party one night. This 
was a long time ago when I was young, and it 
happened that at that time fashion called for 
very tight pants as the proper thing for well 
dressed young men. Well, Hennery was noth- 
ing if not well dressed, so his pants fitted him 
like the shuck of a kernel of popcorn. Hen- 
nery was feeling pretty good that night, 
knowing he was the glass of fashion and all 
that stuff and also deservedly popular with 
the younger set. He approached the house 
where the little party was being given, and 





with him were half a dozen other young folk 

In his exaltation of spirit Hennery put his 
hand on the top of the fence and lightly 
vaulted over, thereby suffering a ghastly ac- 
cident. His ‘pants were all but rent in twain. 
His companions did not hear the ominous ri; 
that ruined Hennery’s nether garments ani 
his morale at one fell parting, and he was su 
flabbergasted his mind refused to work. H: 
was swept into the house with the crowd ani 
abruptly sat down on the nearest chair tv 
collect this thought and to plan his futur 
conduct. All might have been well except fu: 
the fact that some one had placed a tabi 
cover on this chair. You know what a tabk 
cover is; it’s a large, thin, white cloth used 
to cover the table between meals. 


Results of Wrong Conclusion Are Unpleasant 


‘*Well, just as Hennery was recovering 
from his preliminary agitation he happened 
to notice a corner of this white cloth, and 
his excited imagination led him to a wrong 
conclusion. He mistook it for his shirt tail. 
In a cold panic he waited until no one was 
looking and then tucked this alien corner thru 
the rent in his trousers. This process carried 
on carefully for a quarter of an hour put it 
out of Hennery’s sight, and he breathed 
again. About that time the charming daugh- 
ter of the house whom Hennery was wooing 
with fair promise of success asked him if he 
wouldn’t take his chair out to the dining 
room. Hennery rose to comply only to find 
that in trying to conceal an inch or two ot 
shirt tail he had attached to himself yards of 
table cover. Well, she married him anyway, 
and they’ve been happy and successful. But 
it ain’t politic even yet to refer to this oc- 
currence when Hennery is present. 

‘In order to keep from making such mis- 
takes in carrying on my business I like to 
have these winter days to look things over 
undisturbed so I can distinguish between shirt 
tails and table covers. And at that a man 
gets fooled every once in a while by a down- 
right easy one. 


Keeping Men Contented Is a Major Problem 


‘«Then I’ve been thinking about the yard 
help. I’ve got quite a little bunch of men 
working for me here and at the two other 
yards. My outfit ain’t so big that I’m think 
ing of hiring a personnel sharp, but big or 
little every business has got to look to the 
people who carry it on to see that they’re 
working to the best advantage and to see that 
they have every chance for development 
There’s a good deal of difference of opinion 
about this thing. I’ve talked to some promi- 
nent men in the bumber world who handle this 
thing in a way that doesn’t leok just right or 
sensible. They’re afraid to do or say much 
about it for fear_the men take advantage 0% 
them to demand more pay. Now it stands to 
reason that there’s a limit to what a concern 
can pay its men and still stay in business. 
It’s also a well known fact that getting new 
helpers hired and trained to do the job is @ 
rather costly proposition. So IL reckon th: 
first thing a man thinks about is keeping ar 
men contented in the jobs they have and : 
the pay they’re getting. It’s a position « 
feller can understand all right, but I ain’t 
sure it’s the wisest unless it’s modified 
Ifttle. 


Most Yard Employees Lack Ambition 

‘Now look at this little business of mine. 
It’s a cinch if I had a man big enough to b« 
merchandise manager for Marshall Field | 
couldn’t pay him as much as he could get 
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somewhere else. I couldn’t keep him at all, 
tho he might make my business grow at a 
great rate. I don’t think I ought to try to 
keep him. Then suppose I had a boy who gave 
promise of growing into a bigger man than I 
could afford to pay; do you think I ought to 
saddle_him down to routine and try to keep 
him from finding out what was in him? No- 
body thinks that, either. But cases are never 
so obvious as this. A whole lot of the men 
who work for me don’t have much of any 
mercantile gifts and ain’t dead anxious to de- 
velop what they have. They want to hold 
their jobs and get as much as other men in the 
town are getting, and that’s about the limit 
of their ambition. ’ 


Climbers More Profitable Than Dead Ones 


‘“‘But I go on the proposition that I’ll do 
the best for my business by giving the men 
every chance to fit themselves for bigger jobs. 
Maybe the business can use them, after all; 
for they’ll make profitable work for them- 
selves, and if they make me more money I 
ean afford to pay them more. Of course it’s 
pretty hard to measure this thing, and it’s 
correspondingly hard to convince a man who 
drops behind a little in the matter of pay that 
he ain’t being done out of something. But 
I’d rather cope with that problem than with 
the problem of having a lot of help that are 
dead in the shell and just trying to keep a 
couple of inches beyond my boot toe. 


An Endeavor to Open the Door of Opportunity 
‘Then it’s a hard job to know just how 
to open the way of opportunity to the men. 
I’d like to have a bunch of intelligent and 
well informed men, so I let it be known that 
if any man will go to the night school that 
the high school runs in this town and will 
study any of the regular courses that are 
offered or will take the carpentry course in 
the manual training shops I’ll add a couple of 
dollars a week to his wages. That ain’t much. 
If a man takes just one course in order to get 
this little dribble of money and sticks it out 
to the end it’ll probably pay me all right. It 
takes a good deal of persistence to stay by a 
course for sixteen or eighteen weeks, and per- 
sistence is worth quite a lot around a retail 
yard. If the man gets interested in eduea- 
tion and wants to go on with other courses 
we don’t raise his pay again just on the 
strength of it, but we do pay any incidental 
expenses for books or materials he may have 
to have. I try to convince the men that we’ll 
pay them just as much as in our opinion they 
earn, whether they go to school or not. I 
don’t bring any pressure on them to go other 
than to remind them of the arrangement. 
Benefits by Attracting Ambitious Workers 


‘This wouldn’t cost us much if all the men 
went, for the tuition is free. And I think it 
would pay us in dollars and cents if they all 
did go. Asa matter of fact very few of them 
do. The married men would rather be home 
evenings, and most of the young: fellows quit 
school to go to work partly because they got 
tired of school. But we always have a man or 
two attending. Most of them take the manual 
training or bookkeeping or mechanical draw- 
ing; stuff that will be useful to them right 
here in the yard. I had one rather odd ease. 
\ married man finished his high school course 
while he worked for me. It took him quite a 
vhile, and he played fair about it. He never 
neglected his work, and he told me his ambi- 
‘ton to go on to college and be an engineer, so 
he education he was getting wouldn’t be of 
direct benefit to us. He finished at an en- 
.ineering college last spring and has a pretty 
good job with a railroad. 

_ ‘We lose other men because they qualify 
‘or better jobs than we have for them. But 
i've decided that this kind of a labor turn- 
over is all right. It gives us the reputation 
of being @ concern that will give a young 
‘ellow a chance, and we get a line of work- 
men with ambition. I don’t know that the 
whole thing eounts for a lot, but what it does 
‘ount is all to the good. 

_‘‘Then we give some specialized instrue- 
tion, There’s the matter of truck driving. 
We run three trucks, and we used to have a 


lot of trouble getting competent drivers, es- 
pecially during the war. But after it was 
over we got a young married man who was 
taken in the first draft when married men 
were not exempted and who went thru a 
school for truck drivers and mechanics. He 
was an exceptional man. We got him to train 
a couple of other young fellows, and he made 
them into first rate drivers and mechanics. It 
wasn’t long until he got a better job, and in 
fact I had quite a time getting trained drivers 
who would stick. Of the three I have now all 
are married men and two are middle aged. 
Married men with homes of their own usually 
are glad to hold a steady job. One of these 
men worked for several years in a local 
garage, and I arranged to send the other two 
to the factory that made my trucks, where 
they got a first rate training on the proving 
grounds and in the shops. This training has 
paid in every way. I know I’m going to get 
maximum service out of the machines with 
minimum repair bills; and I’ve worked out a 
fairly aceurate scale of savings that this 
training gives me and I’ve paid the men 
accordingly. 

Yard and Office Force Instructed in Selling 


‘‘Then all the office and yard men have 
some “informal training in salesmanship. 
Every time we get out a new price list we 














The Lumber for this Garage 


$174 


wane is hag a ome cut or knockdown Garage. The 
r is in lengths, the kind necessary i 
tubstantial garage from the.bottom up. sedesniis 

The size is 12 feet wide and 18 feet long, large enough 
for most any car. The sidewalls are covered with drop 
siding and the roof with Reynolds best quality shingles. 

We has tell you what it i cost to erect it and fan ar- 
range ave a carpenter do it for you if you wish 

Call us for any further ieformetiod. —- 


Spears Lumber Co. 


Citizens 4343 
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AN ADVERTISEMENT THAT SOLD MANY 
GARAGES 





make up one for the yard foreman and one 
for the bookkeeper and-a couple of extras 
which we keep track of pretty carefully. 
There’s nothing to conceal about our prices, 
but an unscrupulous person might use them to 
hurt us if a list got into his hands. But every 
once in a while I have all the yard men called 
in while the bookkeeper gives them a lesson 
in prices and bill figuring with special atten- 
tion to checking up on a jag load and figuring 
out the price. The bookkeeper is a good 
teacher, and I think my employees are as alert 
salesmen and as rapid calculators as you’ll 
find in any yard. Any one of them can take 
care of any jag sale, and the foreman does a 
good deal of bill estimating. We have a 
lounging room for the men, and every once in 
a while after they’ve eaten their lunches I 
talk to them about the practical problems. of 
running the business. No, I ain’t aiming to 
make them joint managers with me. I don’t 
have any of the usual paternalistic objects in 
view. But I do believe that these men will 
do their work a lot better if they know what 
we’re all driving at. And if as a result of 
these conferences and this training a man 
gets a better job than I can offer him I’m 
glad he’s had his chance with our concern. 


“‘T’m always glad when one of our men can 
get a yard of his own. It’s a pretty tough 
job in these days when a lumber business 
takes so much eapital to run it, but once in a 
while it can be done. Sometimes a man can 
go in with some old lumberman who wants 
to retire and still own the business, and with 
this start he ean slowly work into a part 
ownership; or a corporation is looking for a 
manager to run a yard for it. One of my men 
got that kind of a job in a town where there 
was a merger-of three little squabbling yards 
that were playing hob with trade relations 
with the farmers. A corporation of local busi- 
ness men bought them all out and got one of 
my men to run the consolidated yard. I fixed 
his contract so that he’s buying in on fair 
terms and will eventually own the yard if he 
has no bad luck. Two of my men got finan- 
cial backing to buy a small yard apiece. Six 
of my men have got out into yards that they 
will eventually own; and this has happened in 
the course of about ten years. 


Should Look Forward to Ownership 


‘<T wish there was some way in which good 
yard men might get going in their own yards, 
the way that farm hands ean break into the 
land owning class by means of renting. I 
believe in renting when it helps a good farm 
hand along until he gets to be a land owner. 
In fact one of the ways in which I’ve tried 
out a little individual community building is 
by dealing with this problem. Farmers cussed 
me a little beeause I. was making help scaree, 
but they didn’t mean it. I didn’t get more 
than half a dozen hands started to running 
their own farms, renting you understand, but 
the things I managed to say in my advertising 
helped to create a friendly feeling toward 
this yard among farmers. It convinced them 
that I had an interest in farming and farmers, 
even tho I did say right out it was because 
my prosperity depended on the general wel- 
fare of agriculture and that what I did was 
in my own interest. But this is a different 
story.’’ 





Increasing Sales of Interior Trim 


Styles change in houses and in the finishing 
ofhouses, as well as in furniture, clothing and 
almost everything else under the sun. In 
most lines of business full advantage is taken 
of such changes, but the retail lumberman has 
generally been somewhat inclined to overlook 
them as a means of increasing sales. It is 
true that by renovating either the interior or 
sometimes the exterior of a house some busi- 
ness develops, but this is a field which prop- 
erly cultivated will open up some very nice 
business. In the interior of a house the cas- 
ing and base gradually become scratched, 
dented and worn, particularly if there are 
children. It is not much of a job to tear out 
the old casing and base and put in their place 
some modern finish and here and there do a 
little panelling to make the interior as at- 
tractive and uptodate as possible. When the 
new finish and panelling are in place, stained 
with some of the soft, new shades that are so 
much used now to bring out the beauties of 
wood, the entire aspect of the house will be 
changed, for in this way. many a house can be 
made to look like an entirely different place. 
A few retailers make a business of going after 
trade of this kind, but there is room for more. 





Issues Annual Year Book 


The Ketail Lumber Dealers’ Association of 
Pennsylvania has just issued its 1921 year book, 
including a directory of the members of the as- 
sociation. As is usual the book is splendidly 
printed and contains some very interesting in- 
formation. It was edited and prepared by W. 
B. Stayer, secretary of the association, and one 
feature consists of statements regarding the 
outlook for 1921 prepared by some of the direc- 
tors of the association. It is very significant 
that almost without exception the directors ex- 
press themselves optimistically as to the outlook 
for 1921 business. Copies may be obtained by 
addressing the association at 727 Park Building, 
Pittsburgh, Pa. 
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Moving Picture Films Which Deal With the 
Lumber Business—Where They May Be Obtained 


Lumbermen are generally recognizing the 
necessity of telling the public more about the 
lumber industry. Really when one delves into 
all phases of logging and lumber manufacture 
as well as the building of homes for a nation 
the industry takes on absorbing romance and 
interest. The logging end of the industry has 
long been noted for its picturesque surroundings 
and if this can be brought home to the customers 
of the retailer, unquestionably interest in the 
industry and an understanding of its problems 
will be increased. An excellent means of arous- 
ing this interest and stimulating trade is the 
use of moving picture films which relate to the 
lumber industry. 

The AMERICAN LUMBERMAN, thinking that 
lumbermen generally would be interested in 
knowing the films available which deal with the 
lumber industry, where they may be obtained, 
and their length, has conducted an investigation 
which reveals a surprising number of such films. 
These films are used not only for interesting 
people in different phases of the industry, but 
also for accident prevention, to show manufac- 
turing processes and in one case were used to 
assist in the sale of timber bonds. Many of 
these films may be obtained without charge ex- 
cept for the express charges each way. The list 
which the AMERICAN LUMBERMAN presents is 
not complete, in all probability, but it certainly 
is the most comprehensive one ever offered to 
the lumber industry. The films are listed under 
the sourees from which they may be obtained. 


National Lumber Manufacturers’ Association, 
750 MeCormick Building, Chicago, Ill—One red- 
wood film, 3,000 feet long, showing the process of 


manufacture of redwood iumber from the stump . 


to the finished product. The National association 
also has a mill construction film, 1,000 feet long. 

California Redwood Association, 216 Pine Street, 
San Francisco, Calif.—Three-reel film entitled 
“Redwood Industry, Forest to Consumer” which 
shows the logging and manufacture of redwood. : 

California White & Sugar Pine Manufacturers 
Association, 425 Call Building, San Francisco, 
Calif.—A combined redwood and white pine film 
entitled “Preventable Accidents in the Lumber In- 
dustry.” 

Southern Pine Association, New Orleans, La.— 
“From Log to Lumber” is a 4-reel picture made by 
this association. The first and second reels carry 
the spectator from the virgin forest, thru all the 
various processes of manufacture of lumber and 
timber. The third réel shows scenes in southern 

jne mill towns. The fourth reel is devoted to 
the creosote and wood block paving industry. The 
first two reels can be shown as a complete picture, 
while the third and fourth may also be shown sep- 
arately. “Building Wooden Fleet in The South” is 
the title of a 5-reel picture devoted entirely to ship 
building, showing some eight or ten launchings in 
addition to general features relating to the con- 
struction and operation of wood steamers. 

The Long-Bell Lumber Co., Kansas City, Mo.— 
This company has for general distribution a 244- 
reel film entitled “From Tree to Trade.” This 
film shows not only all phases of logging and lum- 
ber manufacture in the South, but also creosoting 
operations, views of cut-over lands and. manufac- 
turing operations in California. The company also 
has a second film entitled “The Story of the Stick” 
which is 1 reel in length. This film is not for gen- 
eral distribution, tho it will be distributed to about 
2.500 theaters this winter and is also being dis- 
gr by the International Committee of the Y. 
if 


7 y* 

The Oval Wood Dish Co., Tupper Lake, N. Y.— 
The company has a 2-reel film which shows a num- 
ber of views of logging operations as well as the 
operation of the company’s plant at Tupper Lake. 
including the cutting of lumber in the sawmill and 
the manufacture of wood butter dishes and clothes 
pins. ‘These films were prepared to float a bond 
issue and consequently are somewhat unusual. 

The Lamb-Fish Lumber Co., Charleston, Miss.— 
This company has 3,000 feet of film depicting the 
hardwood lumber industry, as well as farming op- 
erations in Mississippi. 

The Western Electric Co., 110 Williams Street, 
New York.—This company has just completed a 
new film which visualizes all the processes which 
go to make the perfect pole from the time the 
timber cruiser goes out to explore a virgin tract 
of forest up to the time that the finished pole is 
delivered ready to be strung with wire. The 
photographs were taken this winter with the co- 
éperation of the National Pole Co. This company 
also has two other films entitled “Land of the 
White Cedar” and “Pole Pushers of Puget Sound.” 

The Universal Film Manufacturing Co., 1600 
Broadway, New York.—The industrial department 
of this company has in its possession films dealing 
with the lumber industry as follows: White Motor 
Car, Picture (Open Road to Greater America) ; 
Lumbering Large Pine in the Forest, 900 feet; 


a Plowing, 150 feet ; Re-blazing the Trail, 1,000 
eet. 

The Barrett Co., of Chicago, I1l.—This company 
has a film entitled “‘Wood Preservatives, a National 
Economy.” This film deals with the treating of 
farm lumber, silos, posts and car material by the 
different methods of applying wood preservatives. 
It is 1,700 feet long. 

The Holt Manufacturing Co., Peoria, I1l.—This 
company has a film showing the use of Holt trac- 
tors in logging operations. 

he Lidgerwood Manufacturing Co., New York 
City—This company has some views of its equip- 
ment in use in the logging industry. 

The Clyde Iron Works, Duluth, Minn.—This com- 
per has films showing its equipment in use in 
ogging. 

Togan-Stiles, Grand Rapids, Mich.—Some short 
flashes showing Togan garages can be obtained 
from this company. 

Fitzpatrick & McElroy, 202 South State Street, 
Chicago, have a film dealing*with lumber. 

There is one picture which will appeal par- 
ticularly to retail lumbermen who have had a 
great deal of ready-cut house competition. Some 
discerning moving picture producer realized 
what a splendid laugh could be obtained from 
efforts to put together a ready-cut house and 
prepared a film with the ready-cut house as 
the ‘‘ villain.’’ This film, entitled ‘‘One Week,’’ 
is released by the various ‘‘Metro’’ exchanges 
thruout the country. It shows in a very telling 
manner the fallacies of the ready-cut house 
propaganda. ; 


Uses Long-Bell Film Effectively 
A very effective use by a retailer, of films 
showing how lumber is manufactured and log- 
ging operations carried on is indicated by the 
experience of F. A. Miller, of the F. A. Mil- 
ler Lumber Co., Gibson City, Tl. Mr. Miller 
believes most heartily in advertising and he 


THE PRINCESS THEATRE, GIBSON CITY 
TUESDAY EVENING, JAN. 4. 








Bryant Washburn in “It Pays To Advertise” 
and “From Tree To Trade”’ 


“From Tree To Trade” is a movie trip of three reels through large 
forest, saw mills, wood working mills, etc., showing 





. A. MILLER LUMBER COMPANY 


SAMPLE OF TICKET DISTRIBUTED 


believes that this advertising should reach the 
young people as well as old. Consequently when 
he heard about the Long-Bell film ‘‘ From Tree 
to Trade’’ he decided to make arrangements to 
have this film displayed at a moving picture 
theatre in Gibson City. He arranged with John 
A. Spencer, of the Chicago office of the Long- 
Bell Lumber Co., to have this picture shipped to 
him and plans we.s made to display it Tuesday, 
Jan. 4. Bryant Washburn, in an especially 
good film, was presented at the same time. Mr. 
Miller did not want to have the theatre thrown 
open to the public as he wanted especially to 
have present the people who were customers 
or prospective customers and consequently he 
sent out printed tickets to those who he especialy 
wished to attend. The accompanying illustra- 
tion shows one of these tickets, 325 of which 
were mailed out. Mr. Miller approached the 
school authorities and arrangements were made 
whereby on Tuesday afternoon the students of 
the grade school attended a performance at 
2:30 and the students of the high school attend- 
ed another performance at 3:30. Two evening 
programs were given which were designed pri- 
marily for the older people of Gibson City. 
After the shows were over Mr. Miller, after 
carefully thinking over the results which were 
immediately evident, said that the proposition 
was a success from start to finish. He said: 


I enjoyed most the entertainment of the grade 
school pupils. There were about three hundred 


pupils who were marched to the moving picture 
theater by their teachers, each teacher with her 
The procession was about two blocks 


little flock. 


long and I want to tell you it looked fine to se 
those youngsters ushered along by the teachers. 
got my money’s worth out of them and if I could 
get a film of some kind next year I would enter 
tain the grade school again. After the grad 
school had seen the film ‘the high school student: 
came down. They did not march down, but cam: 
straggling along and some we had to coax in, bu! 
after all we had the house full at this time, ther: 
per 3 about two hundred students in the higi 
school, Superintendent Craynor of the schools 0: 
Gibson City was very well impressed indeed by th« 
pictures. Of cowrse the grade school pupils got 
principally fun out of the display, but the “high 
school students got lots of information. ‘Thru ar- 
rangements with Superintendent Craynor the 
members of the English classes in the high schoo! 
will be asked to write letters to me telling what 
they think of the pictures displayed. I told him 
that possibly the grade school pupils could writ« 
some interesting letters and that I would be glad 
to have some of them. Mr. Craynor said ‘How 
many do you want, an armload?’ I told him Yes 
and I certainly will be glad to look them over. The 
first letter was brought to me by the father of on 
of the little girls who saw the show. 

These shows were a success from start to finish 
and I feel that on the whole the best method wa: 
employed in arranging for the attendance. After 
thinking the matter over we decided to issue com 
plimentary tickets to those we wanted, because in 
a town of the size of Gibson City to put on a free 
show will bring a crowd of those you do not want 
and if you only advertise a show in the papers you 
will get the regular movie goers who will come 
anyway, but if you select your individuals and 
send them cards you will get some of the ones 
that you would like to have. One-third of the 
cards I sent out were used in spite of the fact that 
in the evening thfe was a large Eastern Star ban 
quet and two minor entertainments, 
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Subscribe to Dealers’ Service Bureau 

The directors of the Lumber Dealers’ Serv 
ice Bureau met<in' the offices of the company in 
Chicago this wédk and went over the situation 
earefully. The directors of the bureau are al! 
practical retail lumbermen and they agreed that 
building prospects are normal. Preliminary 
indications point out that a good deal of build 
ing will be undertaken and certainty of this is 
added to by the increase in the number of in 
quiries regarding plans received by the bureau 
during the last few days. 

After this meeting the announcement was 
made that the Huttig Sash & Door Co., St. Louis, 
Mo., and the Scott-Graff Lumber Co., Duluth, 
Minn., both large manufacturers of sash, doors 
and millwork, have taken stock in the Lumber 
Dealers’ Service Bureau and adopted its serv- 
ice. Both of these companies will have made 
up estimates on all millwork and built-in fea 
tures contained in the plan service and will be 
able to quote prices by wire or by mail when 
ever requested. This does not mean that the 
retailers who are using the plan service are 
in any way obligated to make purchases of the 
interior fixtures and millwork from the tw« 
companies listed above, but it is simply a con 
venience so that if they desire prompt quota 
tions, it will be possible for them to secur 
them. 





Price Cuts Will Help Building 


CINCINNATI, OHIO, Jan. 10.—Cincinnati archi 
tects and contractors see in the sharp reductions 
made in basic building materials in the Cin 
cinnati market, effective the first of the year- 
with the declines in lumber already in effect— 
brightening prospects for a big building con 
struction. campaign in the spring and summer 
The price changes, based on retail deliveries. 
amount to the following percentage reductions 
Portland cement in cloth bags, 17 percent; Port 
land cement in paper bags, 18 percent; Utica 
cement, 13 percent; Finishing plaster, 14 per 
cent; Hardwall plaster, 14 percent; hydrated 
lime finish, 14 percent; hydrated lime (ma 
son’s), 14 percent; sand and gravel, 21 percent 


PPP 


ONE OF THE FIRST CIRCULAR SAWS in Bosto: 
was operated by horsepower and was used ip 
making small lumber for a box factory abou‘ 
1845. 
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Retailers Take Their Losses on Inventory 
And Begin the New Year on a New Basis 


During the discussions at the mass meeting of lumbermen in 
Chieago last week the statement was made that retailers generally 
in closing up the year’s business and taking inventories had taken 
their losses on lumber and were beginning the new year on a new 
Believing that it would be of interest to know 
to what extent this was true, and also as to whether it had been neces- 
sary for retailers to take any losses on their stocks of building 
materials other than lumber, and whether or not there is a probability 
of prices on these materials being offered to the public at any sub- 


basis of lower values. 


Hard to Finance Building at Present Cost 


The retail lumber dealers. generally, I believe, 
have reduced their prices in line with the reduc- 
tion made by the manufacturers. We reduced our 
prices several months ago and today our prices on 
common lumber; that is 1- and 2-inch No. 2 com- 
mon are $30 to $35 less than highest prices that 
obtained during 1920; finishing lumber from $50 
to $65 a thousand; B flat grain flooring to $75 a 
thousand, and all other items in proportion. Shin- 
gles, $3 to $4 a thousand; and lath, $15 a thou- 
sand. 

Under the new ruling of the Treasury Depart- 
ment, we could and did inventory our lumber at 
the market price. 

Paint has declined $1 a gallon; linseed oil about 
$1 a gallon; cement, 20 cents a barrel; galvanized 
corrugated iron about $2 per hundred square feet ; 
brick, from $2 to $4 a thousand. 

There have been some small declines in the 
prices of builders’ hardware, but I — these 
were due more to jobbers’ stocks. 

We took in our annual inventory all of ain de- 
clines, pocketing our loss, and are ready to go 
forward on a new basis when it is established, and 
this will. come with business revival, but I do not 
look for a good volume of business until all com- 
modities are on a parity, for the people must be 
convinced that values are honest and fair before 
they will buy, for they have been misled regarding 
conditions and reductions advertised but not 
actually made, and it is not going to. be pessible 
to sell them again until they have regained their 
confidence, 

Labor in many sections is accepting without 
much objection a reduction, and I have not heard 
of any case where men were not going to com- 
promise, split the difference, or accept the entire 
cut, if they could have a closed shop, for the ques- 
tion of the open shop is being agitated so gener- 
ally that they are willing to waive the wage 
schedule to maintain the union, but I do not believe 
that many contractors or employers will be trapped 
with this kind of bait. 

It was reported at first that the purpose of the 
meeting that was held last week was to start a 
national advertising campaign to the effect that 
the manufacturers’ price of lumber had declined 
50 percent, but I called the manufacturers’ atten- 
tion to the fact that the consumer was interested 
in knowing what his reduction was and not the 
manufacturers’ reduction, and that if the manu- 
facturers’ price had declined 50 percent it would 
be impossible for the retail dealers to reduce their 
prices in proportion for, firstly, the advance in the 
freight rates since last March when the high 
rices obtained was equal to 10 or 12 percent of 
the present mill price of lumber; second, the price 
of distribution had not been reduced; thirdly, the 
ireight rate on lumber today is equal to more than 

ne-third of the cost* and no discount could. be 

ade by the retail dealer on the freight or cost of 
listribution ; fourthly, all lumber has not declined 

s much ag southern pine; fifthly, the present price 

* southern pine was so low that it was below the 

ost of production and no wise retail dealer would 

Ince his price in line with the present wholesale 

irket, for it would mean trouble to him in the 

iture when he would have to advance his prices 
to the manufacturers’ advance, which is 
vitable. 

One of the important questions today is: What 

vuld be the price to the consumer not only of 

iber but of every other article?** I contend 
vit it is the cost of the raw material plus the 

t of manufacture plus the manufacturer’s profit 

s the cost of transportation to the retail dealer 

is his cost of distribution plus his profit. 

“Now if the manufacturer sells his product for 
than the cost of the raw material and the 
ufacture of it, to say nothing of his profit, that 

in unsound economic condition and it would be 

‘Reference to southern pine. 

muc h greater part of cost. 

‘* Tt would be better to say “What is the value 
-roduct at retail.” 


Freight on fir is 


and producers alike. 


equally unsound for the retail dealer to use this as 
his selling basis and to lead the public to believe 
that this was the value of any certain product. 

I will say this: If the present wholesale mar- 
ket price is the value of lumber, our troubles have 
just begun, and this country is facing the worst 
panic that it has ever experienced, but I do not 
believe that, 

The manufacturers of lumber are in a panic. 
They are running around to find the panacea for 
their troubles, and I am firmly convinced that some 
prices have been made because some other manu- 
facturer reduced his price and that some of these 
reductions have been made because they said, “I'll 
be d if I don’t teach somebody a lesson. If 
they think that lumber is worth $20 per thousand, 
I will show them that I can sell it for less than 
that.” I am firmly convinced that bitter feeling 
has dictated some of the prices that have been 
made. 

The manufacturers are just like the retail lumber 
dealers, “only more so.” If they will recognize 
that the lumber industry is one of the most impor- 
tant in the United States and that they should 
acquaint the public with the fact that it is not only 
important but that it renders a service to the pub- 
lic, that they are looking after the needs of the 
public and that the material is being marketed and 
sold to it on the right principle. 


They fail to realize the opportunity they have 
for service to the public and acquaint the public 
with the fact that they not only recognize that 
service, but they supply it. 

They never recognize nor realize nor appreciate 
these facts until they get into trouble, and then 
they flounder around and very often in their hurry 
and rush to accomplish something and do some- 
thing they make serious blunders. 

I have seen the retail dealers refuse when I 





have pleaded with them to advertise in the local 


papers that we might have their support and 
friendship, but just as soon as an article was pub- 
lished, lambasting the lumbermen (blackmail) ac- 
cusing them of being profiteers in a combine, then 
they would rush in and say “Let’s do some adver- 
tising.” It is as plain a case of bribery as ever 
was committed in the world—bribery to meet 
blackmail. 

Men can not realize that they are in a perfectly 
legitimate and honorable business, as important to 
the public as to themselves, and that they should 
for 365 days in the year be putting the importance 
of that business before the public, creating that 
confidence and that support that is needed but is 
not deserved, because they do nothing to promote 
this feeling only when they get into such condi- 
tions as exist at this time. 

Money is a very, very important matter to be 
considered, and other lines of business have outbid 
the builder for the money and got it. But what 
is more serious than this is the fact that the 
building and loan association and the insurance 
company and the other sources to which we have 
gone for money in the past, will not lend the per- 
centage of the cost of buildings constructed with 
high priced materials and inflated labor cost that 
is necessary to enable the builder to build, and you 
can not expect them to, more particularly at this 
time when prices are tending downward on some 
materials and when it seems certain that other 
materials must and will decline proportionately. 

Houses have been built and mortgaged, one, two 
and three times, sold on a small cash payment and 
monthly instalments. These houses have been 
built with high priced material and high priced 
and inefficient labor, with a good profit added, and 
the purchaser can afford to forfeit every dollar he 
has in the property and buy a better property for 
less money because it has been constructed with 
cheaper materials and less labor cost because of 
greate efficiency and lower per day wage. And 
these properties will go back to the first mortgage, 
and the second and third may lose all and the first 
mortgagee may lose, as I have observed cases in 
the past. W. S. DicKason, 
Secretary and General Manager, Dickason Good- 

man Lumber Co., Kansas City, Mo. 


stantial reduction in the near future, 
addressed letters of inquiry to a number of large retail yard concerns 
in several States asking for information from them along this line, 
especially as to whether lumber is being offered to the public at 
reduced prices, and the outlook for building in the several com- 
munities where these companies operate yards. 
esting replies have been received, 
herewith, and will no doubt be read with great interest by distributers” 
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A number of inter- 
some of which are reproduced 


Take Losses with a Smile 


I can speak for our company only. We invoiced 
our merchandise on a market basis as nearly as 
possible. We have taken our loss and are offering 
our goods at a reduction in accordance with the 
inventories. I think this is the only way to do. 
We naturally have taken considerable loss. We 
think this is the only thing to do—tdke your losses 
and come back smiling. 

CHARLES WEBSTER, 

Chairman State of Iowa Board of Railroad Com- 

missioners, Des Moines, Iowa. 


Other Materials Must Show Decreases 


All of our subsidiary companies operating retail 
yards have reduced their selling prices in line 
with the present wholesale market. Our stock on 
hand was deflated at inventory time. 

We are also giving local publicity to the fact 
that lumber has been liquidated, and that if other 
materials and labor are reduced in line with the 
reduction that has taken place on lumber the public 
can start a building program with perfect safety 
and be assured of a fair return on its investment. 
Of course, in addition to this, what we need in this 
section is for the farmer to sell a sufficient part 
of his 1920 crop to liquidate at least his most 
pressing obligations, and this, we believe, will be 
accomplished gradually. A material reduction in 
the price of agricultural implements would help 
immensely. . DUNN, 

Secretary C. N. Dietz Lumber Co., Omaha, Neb. 


Must Convince Public of Fairness 


First, in regard to the statement made at the 
meeting in Chicago last week that retailers were 
closing up their year’s business and were taking 
their loss on lumber on hand. I am very much 
inclined to believe that this is true. It is impossi- 
ble to tell just where this is going to leave them 
in their last year’s operations. If dealers followed 
the trend of the market upward during the last 
half of 1919 and the first half of 1920, they should 
have made good profits on their operations. These 
profits are, of course, largely wiped out by the 
great reduction of prices that came during the last 
part of 1920. Whether or not this reduction in 
prices has been so great as to wipe out any profits 
they have made can not probably be determined 
yet, because dealers have hardly had time to figure 
their inventories and get down to a balance sheet 
on their last year’s operations. 

From the time that prices started to decline this 
company has followed the decline with its retail 
prices and has even reduced its prices faster than 
the reductions have come in the wholesale market. 
In common with other business people, we are 
very anxious to have things back to a normal 
basis and are thoroly in accord with the scheme 
of getting the building material people together 
to thrash this matter out. 

Outside of the question of freight, lumber is 
very nearly back to a normal basis, but this can 
not be said of other building materials that enter 
into the construction of a home. In talking with 
a brick manufacturer about reducing prices he re- 
plied that he had very few brick on hand and could 
see no reason why he should reduce his price when 
he had very little to sell, and he thought there 
would be fill-in orders enough in the early spring 
to take care of what few brick he had. 

I believe it is just such an attitude as this that 
is holding us back. I know of a number of other 
manufacturers of building materials (not lumber) 
who made several advances last year of 10 to 20 
percent at a crack, who have now come out and 
announced a 10 percent reduction and then claim 
they have done their part. It seems to me that we 
are facing a situation similar to the situation that 
existed in the early months of the year 1919, The 
writer attended the American Lumber Congress in 
your city at that time and was very much im- 
pressed by the attitude taken by the lumbermen 
and in particular R. A. Long and Mr. Kirby, presi- 
dent of the National Lumber Manufacturers’ 

(Concluded on page 79) 
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Modern Merchandizing Methods Discussed 
At the Dower Lumber Company’s Convention 


WADENA, MINN., Jan. 11.—The Dower Lum- 
ber Co., famous in lumber circles for its keen 
merchandising and for the loyalty of its em- 
ployees, completed its tenth annual convention 
of yard managers this forenoon. This conven- 
tion coincides with the twenty-first birthday of 
the organization and was in the nature of a 
birthday party celebrating the company’s com- 
ing of age. The thirty-eight yards in this line 
of the Dower Lumber Co. are located in north- 
ern Minnesota, and the head office is at the vil- 
lage of Wadena. 

The Purpose of the Company Conventions 

The Dower conventions hold an important 
part in the policy of the company. John Dower, 
president of the corporation, succeeded in es- 
tablishing the line and in building it to its 
present size thru the application of merchandis- 
ing methods which he worked out with care to 
meet local conditions and thru establishing con- 
fidence in his honesty and efficiency; and in 
order that the enlarged company may be able 
to continue operating along these lines it is 
important to get the men together from time to 
time. These gatherings not only serve to keep 
methods standardized but also to give the man- 
agement the benefit of personal touch with the 
men who come into personal contact with the 
buying public and to give the men the benefit 
of personal contact with the big and vital 
Dower spirit. 


Discusses Policy During Business Inactivity 
The meeting opened with all but two of the 
agents in attendance. After a period of in- 
formal visiting together the men gathered in 
a room in the general office, with E. C. Hezzel- 
wood in charge. In his opening statement Mr. 
Hezzelwood said that the meeting was occurring 
under a new and peculiar general business con- 
dition. Business depression has been with us 
for so long that it has become chronic in the 
sense that there is no longer any special hys- 
teria visible, and the commercial world must 
expect no sudden return to normal. On the 
contrary there will probably be a gradual and 
steady recovery. For a few months all business 
has had to move with care. The policy of this 
company has been to sell for cash or to people 
known to be absolutely good, to cut profits 
rather: closely in order to move goods if this 
eutting did not work injury to some competitor, 
and to collect outstanding accounts or to get 
them secured by interest bearing notes. This 
policy consistently followed out has carried 
the company thru the period of what has been 
a dark business period. Mr. Hezzelwood said 
they were all proud of the organization and 
of the sound and firm way in which it had 
functioned during the hard months just past. 
He concluded by reading optimistic reports sent 
out by various banks and large commercial 
organizations. He also laid emphasis on the mat- 
ter of codperation, which is one of the solid 
foundation stones upon which the Dower busi- 
ness rests. 
Selling Material to Mining Municipalities 
One of the problems which all the agents 
must meet is the selling of building materials 
to municipalities. LL. H. Minor, who has had 
a large experience in this type of business 
in the iron country, gave a survey of this kind 
of merchandising. His advice was to move with 
caution in this matter, since many of the iron 
towns, especially, have peculiar financial con- 
ditions. Most of the taxes are paid by the 
big mining companies but are voted and ex- 
pended by people who do not pay them. Many 
of the towns and villages are heavily in debt 
and must pay their bills by means of warrants 
that bear interest but that are not paid in 
cash until the treasurer is ready to call them in. 
. This interest rate is not high enough to com- 
pensate for the lost profits which the tied-up 
capital could earn in the business. There is 
also the difficulty of being compelled to mix in 
municipal polities. 





Give Instructions in Business Methods 


Following this Mr. Hezzelwood inaugurated 
one of the popular and practical features of 
the convention—a practical school of instruc- 
tion in such matters as the drawing of notes, 
the making of book entries, the filing of liens 
and the like. These schools made use of charts 
prepared to illustrate forms, errors of entry 
and the like in a complete and practical form. 


Ask Yard Coéperation in Advertising 

The Dower company maintains its own adver- 
tising department, prepares its own newspaper 
copy and publishes its own house organ. The 
latter is known as ‘‘The Knot Hole.’’ C. A. 
Smith is at present the agent in charge of 
this department, and he made a talk at this 
time on the subject of ‘‘Codperation in Adver- 
tising.’’ Mr. Smith has but recently taken 
charge, and the burden of his talk was a plea 
for information both in publishing the house 
organ and in preparing the advertising matter 
to be sent out to the yards. Various yards have 
individual advertising problems growing out of 
the varieties of nationalities making up the 
buying public of the different sales points. He 
asked for help in keeping mailing lists checked 
up. The company maintains a general mailing 
list and also from 
time to time prepares 
special lists of persons 
known to be interested 
in some _ particular 
building. One of the 
latter lists was com- 
piled by offering a 
bread board to any 
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person sending in the 
name of anyone who 
were considering build- 


would cost over $100. 
The following year 
this was again brought 
up to date by making 
a similar offer of a 
bread knife. 

After noon lunch, which was served to the 
men at one of the local hotels, the school ot 
instruction was resumed for a few. minutes, 
dealing this time with matters of bookkeeping. 


Agents Favor 5 to 2 Shingle Roof 

Following this Sam Dower made a talk on 
the subject, ‘* Keeping Out the Rain.’’ This 
naturally was a diseussion of roofing; and Mr. 
Dower turned it into an experience meeting in 
an attempt to find out what kinds of roofing 
were giving the best satisfaction and what 
kicks were being registered by customers. The 
consensus seemed to favor the 5 to 2 wood 
shingle, and some methods of pushing the sale 
of these shingles to take the place in part of 
manufactured shingles were discussed. 


Conserving the Domestic Fuel Supply 

J. S. Gilbert, of the Berwind Fuel Co., made 
an interesting and illuminating analysis of the 
coal selling situation and of the problems of 
the proper burning of coal to get the best 
results. One statement he made was to the 
effect that three-fourths of domestic coal is 
burned because people are too lazy to kindle 
fires. Furnaces are built to heat houses in the 
coldest weather; so in warm weather they are 
fired so as to keep the fire from going out, and 
a smouldering fire is always wasteful. He gave 
some interesting facts about the effect on coal 
prices and quality of opening great numbers 
of small mines to take out out-cropping coal 
of poor and uneven quality. 

A telegram of. greeting was read from the 


ing any structure that - 


St. Paul & Tacoma Lumber Co., of Tacoma, 
Wash. 


The Essentials of Modern Merchandising 


Adolph Pfund, secretary of the Northwestern 
Association, came from Minneapolis to spend 
the day at the convention, and at this time 
President John Dower called upon him for a 
talk, saying that while the company preferred 
to hold its own convention rather than to take 
the men to the big meeting at Minneapolis he 
was glad to bring a part of the Northwestern 
meeting to Wadena. Mr. Pfund was on the 
program to talk of ‘‘Other Assets,’’ and in his 
usual forceful way he went over some of the 
things that in his opinion are essential to 
modern successful merchandising. The condi- 
tion of business, he stated, is always more or 
less a state of mind, in a deep sense, and the 
intelligent cultivation of a proper attitude is 


* eoming to be better understood and appreciated. 


The retail lumber business as compared with 
some other kinds of business is easy to keep 
track of. But for that very reason there is 
an additional importance in keeping a fiexi- 
bility of mind and an accessibility to new ideas. 
He mentioned a large number of instances of 
big businesses that have developed from the 
exploitation of one or very few new ideas. A 
yard manager must in a peculiar way do the 
thinking. for his customers along the lines of 
proper and possible utilization of the things 
he has for sale. He must make the proper buy- 
ing of lumber easy. Codperative sales are grow- 
ing, and there is no way in which laws can be 
invoked to stop it, and there is no moral 
grounds for making such an attempt. The way 
to meet this competition, of course, is to make 
privately owned mercantile business so service- 
able and so satisfactory that the public will 
preter it. Mr. Pfund described the new barn 
book issued by his association. The plans and 
the material lists are complete enough in this 
book so that nothing else in the way of blue- 
prints or subsidiary lists is necessary in building 
the structure illustrated. He advised the man- 
agers to give good attention to the matter of 
plans. The fad has gone out of the matter of 
plans, and to be successful in selling goods a 
plan service must be readily serviceable. A 
manager can make himself more valuable by 
perfecting his practical knowledge and by free- 
ing himself of the handicap of having to use 
the word ‘‘about’’—a word which Mr. Pfund 
said was the worst word in a merchant’s vo- 
eabulary. 


Defines True Courtesy in Business 


C. G. Evans, sales manager of the Cutler- 
Magner Co., spoke on the subject of ‘‘ Courtesy 
in Business.’? He defined his subject as an 
attempt to understand the difficulties of others 
and the attempt to help them over these dif- 
ficulties. He divided the subject into three 
parts: Courtesy to those from whom we buy, 
courtesy to those to whom we sell, and cour- 
tesy to people in our own organizations. He 
illustrated his talk by quoting from letters re- 
ceived by his own company. 


Theater Party and Banquet Appreciated 


Following another session of the ‘‘school’’ 
the managers went to a local picture theater and 
saw some films brought in by the company es- 
pecially for this entertainment. June Caprice 
in ‘‘In Walked Mary,’’ and a new Harold 
Lloyd comedy made up the program. George L. 
Andrew, of the Crookston Lumber Co., well 
known singer as well as lumber salesman, made 
a big hit with a couple of songs. 

One of the high lights of the convention was 
the 8-course banquet served in the basement 
of the Methodist church. The menu cards were 
red cedar shingles, sent by the St. Paul & Ta- 
coma Lumber Co. Decorations were red and 
green, and in the background, a fitting setting 
for a lumber banquet, was a large Christmas 
tree. Since the banquet was also a birthday 
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dinner there was a brilliant display of red can- 
dies, shaded by red shades bearing the Dower 
geal. The waitresses wore red tissue caps also 
bearing the Dower seal. Big birthday cakes 
also were a pretty and otherwise appreciated 
part of the decorations. Music was furnished 
by a local male quartette. 


Oldest Employee Relates Company History 


The first speech of the evening and one that 
made a great hit was delivered by Andrew 
Berg, oldest employee of the company in point 
of service. It took considerable persuasion be- 
fore the meeting to get Andrew to make this 
speech, but he proved an orator worthy of the 
occasion, Hig speech was as follows: 

i am very proud to be able to say that I am the 
oliest man here with the Dower Lumber Co. I 
worked for Mr. Dower, sr., in his sawmill in Cush- 
ing for five years. Then he retired from business 
and I eame to Wadena to work for the boys, John 
and Sam, twenty-three years ago when they had 
ouly two yards, one here—this yard was then 
called the Wadena Lumber Yard—and one in Hen- 
ning, run by Will Hipple. 

The yard here had a small office building on the 
corner. This had two rooms, the main one used 
for the office and the lean-to for storage for lime 
ete, and an open shed along the sidewalk. This 
shed was just torn down last summer to make 
room for the display rooms. There was a small 
shack bought from a party who had used it for 
selling pigs—without eyes. We used this for stor- 
ing windows and doors, and we also had an old 
corn crib used for storing moldings. 


John Was More Industrious Than Barney 


But those were the days when business was rush- 
ing. Everyone had to work—even John had to put 
on his overalls and handle lumber while Sam 
labored from morning till night like the rest. It 
was a common thing to have fifteen to twenty 
teams in the yard at once because they came here 
for lumber from every direction and we supplied 
the goods. Clear shiplap and dimension sold for 
$11 a thousand. This was not shipped in from St. 
Paul or Tacoma, 

When I think back I remember two parties who 
came to work every day from John’s home. John 
himself came rushing down ready for business and 
the old horse, Barney, turned loose from the barn 
to come down to work all alone but not so happy 
as John. At noon and night when the whistle 
blew we would see John going slowly home all 
tired out and Barney running to his feed. 

John always talked much of making the business 
climb up. ow they are on the top step of the 
ladder in the lumber business in Minnesota and 
have gone out to show the great lumber dealers in 
the West how to climb. I thank you. 

Mrs, C. C. Butturff, a popular reader, read a 
versified analysis of the Dower organization, full 
of local hits and much appreciated company 
jokes, 


Tells Policy That Assures Success 


{he most important speech of the convention 
and the high light of the meeting was the ad- 
dress of John Dower on the subject ‘‘ Twenty- 
one.’’? Mr. Dower felt deeply the significance 
of the birthday that marked the attaining of 
its majority by his company. He compared it 
to « young man who has just reached his twenty- 
first birthday and who faces the time of de- 
cisions, The young man who feels that life 
is tilled with opportunities that can be utilized 
ouly by earnestness and hard labor and thought- 
ful eare has a good assurance of success, but 
it he feels that life owes him a living which he 
will colleet without giving a return he is doomed 
to failure. His talk was filled with a deep and 
ecrnest plea to the men to make the company 
stond for efficiency, service to. the public, honest 
aud intelligent dealing and the satisfaction of 
accomplishment. He urged upon the men that 
they take personal inventories; not only for the 
success of the company but for their own per- 
sonal satisfaction and success. 

‘fe went over the history of the company, 
icutioning the period when it sold nothing but 
white pine and dwelling upon the fact that the 
first yard was bought without money but not 
without price. 


Shares Prosperity With Its Employees 


He recalled some of the policies of the com- 
pany; that a year before he had begun the 
Practice of giving $1,000 in stock to each per- 
son who had served twenty years with the com- 
pany, mentioning the insurance which the com- 
pany carries for each employee and the profit 
sharing scheme that has worked out so satisfac- 
torily. He offered the employees an opportunity 
to purchase stock in the company if they wished 


to do so. And in closing he repeated his faith 
in these policies and in the men who are helping 
him make the company an instrument of service. 


Coast Mill Sends Greetings to Convention 


At this point there were distributed souvenirs 
of a special Tacoma brand of jam, sent with 
the compliments of the St. Paul & Tacoma Lum- 
ber Co., and large flashlights given the banquet 
guests by the Dower Lumber Co. 

At this point Mr. Dower introduced G. C. 
Wagner, jr., of the St. Paul & Tacoma Lumber 
Co., who brought the greetings of this organiza- 
tion. 

After the banquet the men returned to the 
company offices and were addressed by W. L. 
Greenly, of the Universal Portland Cement Co., 
who made an analysis of the cement situation. 


The Plan That Built a Business 


John F. McDonald, known as ‘‘ One Piece or a 
Car Load’’ McDonald, president of the company 
that bears his name, made a thoughtful ad- 
dress dealing with his experiences in building up 
his business from a shoestring to its present im- 
portance, It was one of the thoughtful speeches 
of the convention.. His talk was full of aphor- 
isms: ‘‘Quality is remembered long after price 
is forgotten.’’ ‘‘I want to go forward in har- 
mony with my competitors.’’ ‘‘Common honesty 
begets confidence, and confidence is a chain 
which draws trade.’’ ‘‘Service doesn’t always 
seem to count at once but it brings personal 
satisfaction.’? He made an analysis of his 
business and said he tried always to impress 
his men with the fact that they were not 
working for the owner but with the owner. ‘‘If 
I had depended on my friends for trade,’’ he re- 
marked, ‘‘I’d have been broke long ago. I try 
to make friends of my customers but not cus- 
tomers of my friends.’’ 


Men Get Checks for Cleaning Up Accounts 


Following this came an interesting session of 
presenting bonus checks to men who had cleaned 
up their accounts. Thirty-two of the yards had 
no outstanding accounts on the books. They had 
either been settled for cash or taken care of 
with notes. The unpaid accounts were reduced 
to 15 per cent—1 per cent better than last year. 
The annual clean-up is a notable feature of 
the company’s policy. The taking of interest 
bearing notes to protect open accounts brings 
the company an annual interest income mount- 
ing high into the thousands every year; money 
that without the notes would lost. Mr. 
Dower asked the men if this policy antagonized 
any customers, and Tony Revering, answering 
for all of them, said he had lost no customers 
save those who had died. 

A telegram of greeting was sent to four em- 
ployees who had gone to the line of Dower yards 
in Washington, and a telegram of greeting was 
received from them. 

The Tuesday morning session was taken up 
with technical discussions. Hugh Perry talked 
about the use of stucco, B. F. Orr talked about 
the selling of silos and C. A Smith made a few 
remarks about the house organ. C. R. White, a 
local lawyer, made a brief address on the value 
of codperation, and the convention was closed 
by a final little speech by John Dower in which 
he made some predictions about the coming 
year’s business and repeated his request that 
the men take full account of themselves and of 
their personal possibilities in preparation for a 
year of successful merchandising. 





EXPORTERS DISCONTINUE BOX DEPARTMENT 


SEATTLE, WASH., Jan. 8.—With the first week 
of the new year the box department of the 
Douglas Fir Exploitation & Export Co. has been 
discontinued, and H. A. Sloan, secretary, has 
closed his offices, purchased a mill and box fae- 
tory at Renton, Wash., and launched into busi- 
ness for himself. The reason for closing the 
offices is due to the fact that the support given 
to the movement for trade expansion in foreign 
fields was not as strong as expected, and some 
of the manufacturers found themselves obliged 
to face close competition with concerns that had 
not entered the organization. As a result, the 
proposed tour of C. A. Pratt, of Tacoma, who 


had been selected for an extended trip into 
Oriental countries in the interest of the west 
Coast box industry, has been abandoned. Mr. 
Pratt a few days ago sold his interest in the 
Pacific Box Co., and has since bought a fruit 
ranch east of the mountains. 





SEES LOWER COSTS; MORE BUILDING 


New York, Jan. 11—After weighing the in- 
fluence of every factor at play in the building 
field, Paul Starrett, president of the George A. 
Fuller Construction Co., one of the largest 
firms of building contractors in the United 
States, advances the opinion that building costs 
will be lower and there will be a goodly amount 
of construction carried out in this country dur- 
ing the next twelve months. Mr. Starrett 
said in part: 

We look for a stabilization of material prices at 
lower levels in the late spring and early summer. 
when building activity will be revived under the 
encouragement of lower prices. Some upward trend 
may even result from the increased building pro- 
gram, but 1920 peak prices certainly will not be 
seen again. 

Contractors, like manufacturers, are rejoicing in 
the decrease in labor unit costs, due to the marked 
increase in the efficiency of labor, even tho the 
wage scale is not changed. Whether this increase 
in efficiency will be sufficient to keep wages at their 
present levels, however, is doubtful. 

he elimination of the evils of trade agreements 
in both material and labor practices will enable 
contractors to quote lower prices and give their 
clients better service, which will result in a de- 
cided benefit to the country as a whole. 





ACQUIRE LARGE MISSISSIPPI HOLDINGS 


JACKSON, Miss., Jan. 10.—The Natalbany 
Lumber Co. (Ltd.) of Hammond, La., has 
just completed details of purchase of the tim- 
ber holdings of the Gammill Lumber Co. in 
this section of Mississippi for a consideration 
said to be between four and five million dollars. 
The total amount of southern pine stumpage 
involved is said to be over a billion feet. The 
plant site of the Gammill Lumber Co. at Pela- 
hatcie is included in the deal. The timber is 
mostly shortleaf pine of the finest quality grown 
in the South, soft of texture and particularly 
suited for shed stock p 
a large quantity of yirgin hardwoods in the 
Pearl River valley where most of the timber 
holdings lie. 

Plans for the cutting up of this stumpage 
have not yet been announced by the Denkmann 
interests, headed by E. P. Denkmann of Rock 
Island, Ill., but it is thought that a large saw- 
mill plant will probably be erected at Jackson. 
The timber holdings acquired from the Gam- 
mill interests run to within a few miles of 
Jackson and a mill here would have the ad- 
vantage of being located in the best railroad 
shipping center in the State, assuring at all 
times plenty of cars. 

This purchase adds materially to the already 
large holdings of the Natalbany Lumber Co. 
interests which now have big mills at Natal- 
bany, La., on the Illinois Central, just two 
miles north of Hammond, at Kentwood, La., 
also on the Illinois Central where the big mill 
that burned several months ago is being re- 
built; at Norfield, Miss., just south of Brook- 
haven on the Illinois Central, and at Ora, Miss., 
on the Gulf & Ship Island Railroad, not far 
south of Jackson. The Natalbany, Kentwood 
and Ora plants are all manufacturers of long- 
leaf southern pine products while the Norfield 
mill produces shortleaf products. 

The Natalbany Lumber Co. has long been 
known among the largest producers of southern 
pine and has a splendid reputation with the 
trade. Recently it has added the manufacture 
of hardwoods to its output, establishing a 
separate hardwood department in charge of 
hardwood specialists, and it is gradually build- 
ing up among hardwood consumers a regular 
demand based on the service and reliability 
of the company and the quality of its products. 

F. W. Reimers is general manager of the 
Natalbany Lumber Co.’s interests and a splendid 
organization has been developed under his 
direction. At the head of the sales depart- 
ment is W. E. Snider who is especially well 
known to the consuming trade. 


ses. There is also ° 
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Analyses by Leaders of the Lumber Industry 


Houston, TrEx., Jan. 10.—When the news 
dispatch from Washington, stating that the 
Federal Trade Commission had filed with the 
Senate committee on reconstruction and produc- 
tion, of which Senator W. M. Calder is chair- 
man, a report on the practices of the lumber 
industry, was shown to John H. Kirby, presi- 
dent National Lumber Manufacturers’ Associa- 
tion, he declared the attack untruthful 
and unwarranted and asserted genuine sur- 
prise that the Federal Trade Commission 
would give out such statements based on an in- 
quiry long since concluded, in the face of sub- 
sequent investigations by the Senate committee 
and other governmental agencies whose conclu- 
sions refuted every substantial contention of the 
Federal Trade Commission. Mr. Kirby said in 
this connection: 

The fact is that southern pine lumber is selling 
now at the mills at an average price of less than 
$25 a thousand feet, whereas the latest available 
cost figures were for November, which showed 
that the average of the mills reporting, which 
included practically all of the larger mills of the 
South, showed a cost of approximately $32 a 
thousand feet, figuring stumpage at the nominal 
price of $6 a thousand feet. The present selling 
price of southern pine is substantially below the 
cost of production and can not remain at that 
figure for any considerable length of time with- 
out widespread financial embarrassment to the 
manufacturers. 

Committee Commends; Commission Condemns 

Since the Federal Trade Commission under-, 
took its so called ‘political inquiry’? the Senate 
committee, of which Senator Calder, of New 
York, is chairman, has held sessions in Chicago, 
Kansas City, New Orleans and at other points 
in the South as well as at a number of points 
upon the west Coast, and its findings have al- 
ready been forecast in a report to the Senate by 
Senator Calder, in which the manufacturers of 
lumber were commended for their patriotic ef- 
forts to aid the building industries to resume 
their work to the end that the American people 
may be comfortably housed. 

The trade associations organized in the lumber 
manufacturing districts which the Federal Trade 





JOHN H. KIRBY, HOUSTON, TEX. ; 
Who Declares Federal Trade Commission’s Report 
Unwarranted by the Facts 


Commission has seen proper to condemn were 
especially commended by the Calder committee 
for the laudable efforts made by them to conduct 
the industry in an orderly and legal way, thus 
promoting the national good. 
National Association Does not Deal with Prices 
I can say for the National Lumber Manufac- 
turers’ Association, of which I am president, that 
at no time within the three years during which 
I have been president has that association dealt 
with prices in any form. The secretary-manager 
of the National association is Dr. Wilson Comp- 
ton, an attorney and an economist of national 
reputation, who served for years with the Fed- 
eral Trade Commission. The activities of the 
association have been under the immediate di- 


rection of Dr. Compton during all the period of 
my presidency and at no time have they dealt 
with any feature of the industry that had to do 
with prices. These activities have been confined 
strictly to the processes of production and dis- 
tribution, to the collation of statistical informa- 
tion regarding the industry which has been of 
great value not only to the lumbermen them- 
selves but to the Government and to the people. 


Southern Pine Secretary’s Comments 

NEw ORLEANS, La., Jan. 10.—Published 
summaries of the Federal Trade Commission’s 
sensational report on lumber organizations, 
made public from 
Washington this 
morning, were read 
with lively interest 
here. The commis- 
sion’s charges and 
insinuations, which 
provoked s 0 m e 
amusement and more 
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indignation in local 
lumber circles, were 
answered this after- 
noon by Secretary- 
manager J. E. 
Rhodes, of the Sou- 
thern Pine Associa- 
tion. Said he: 

The report just made to Congress is what lum- 
bermen have been expecting from the trade com- 
mission’s bureau of investigation ever since the 
bureau’s investigation of the lumber industry last 
winter. The report charges the lumber manufac- 
turers’ associations with attempts to stifle compe- 
tition and maintain prices. How well they have 
succeeded is shown by the fact well known to the 
South that lumber prices are lower today than be- 
fore the war and are generally below the cost of 
production. Since March 1 last, prices have de- 
clined 40 percent to 50 percent and in conse- 
quence hundreds of mills have been forced to shut 
down, while others are operating part time only, 
to hold their crews together. 

The Federal Trade Commission began its in- 
vestigation of the lumber business at the time when 
search was being made to ascertain the reason for 
the high prices of all commodities. It concluded 
the investigation before liquidation of the lumber 
and other industries set in last spring. The lum- 
bermen have twice asked the commission to extend 
its inquiry to cover the conditions of the industry 
since last March, in order that its report might 
fairly present the present situation. The request 
was first made by a motion passed at a meeting of 
Southern Pine Association directors at a meeting 
held July 9, 1920. A copy of the motion was for- 
warded to the trade commission, but no reply was 
received. The request was repeated only last week, 
on Jan. 6, in a resolution adopted by a general mass 
meeting of lumbermen held at the Congress Hotel 
in Chicago, which requested the commission to 
“bring its investigation down to date.” 

Southern Pine Activities Do Not Influence Prices 


The Southern Pine Association has had no more 
to do with increasing the price of lumber than it 
has had to do with increasing the price of any other 
commodity. It does not now issue and never has 
issued any price list nor has it at any time or in 
any way suggested to manufacturers of southern 
pine. what they should ask for their product. The 
association is engaged in a wide variety of activi- 
ties whose legality the trade commission has 
never questioned but to which its report makes no 
reference. The report rather does us an injury by 
implying that we have taken over the functions 
of the old Yellow Pine Manufacturers’ Association 
that was ruled illegal by the State of Missouri. As 
a matter of fact the only one of those activities 
we are carrying on is the inspection and grading 
of lumber. Without some means of determining 
what was being bought and sold—without some 
system of grading, that is to say—all business of 
whatsoever nature would be chaotic. 

The association welcomed investigation and gave 
free access to its files and records that the commis- 
sion might determine the character of its work. 
Beside inspection and grading it conducts adver- 





tising and trade extension campaigns, safety © >.) 
and welfare work, engineering and other scien 
research, traffic and insurance departments, 1 
over land development and publication of statis:jcs 
including reports of production, stocks and ord 
In connection with the latter work there is sent 
weekly a so called “barometer” showing the s)\) 
stance of the week’s compilation and the relati; 
of orders to shipments and production. This ! 
rometer is referred to in the commission’s report 
which mentions as unwarranted some marzgi 
notes printed when publication of the barony 
was first undertaken away back in 1915, but ab: 
doned after the first two months and never resui 
thereafter. 

{f there is anything questionable about the as- 
ciation’s work we wish to be advised of it, becais 
we have scrupulously tried to avoid even so muc! 
as the appearance of violating the law. Much 
our work, while of great value to the southern pi; 
industry, is additionally of direct and important 
benefit to the public and of the southern States 
in particular. 

Resents Charge Made 

In connection with the commission’s report 
can not refrain from referring to a charge—if it 
deserves such a name—against Charles S. Keith. 
of Kansas City, and in which it is sought, by «& 
duction from correspondence of Mr. Keith, to mak: 
it appear that he had attempted to have the Gov 
ernment maintain the price of lumber. The facts 
are that W. H. Parry, a former member of the 
commission, while visiting the South became greatly 
interested in the loss or wastage of natural ir 
sources by reason of the fact that lumbermen foun 
it necessary to cull out their finest material dur 
ing seasons of very low prices. It was, especially 
on the west Coast, next to impossible to manufac 
ture any but the finest logs at prices that war 
ranted the undertaking. Mr. Parry’s idea was 
that prices should be on a level which would make 
it possible to market the entire crop, as it were 
and not leave as waste in the woods material that 
should be available for the nation’s use. Tho prac 
tical lumbermen could not take the project seri 
ously, it was the cause of correspondence by Mr 
Keith that has led to the present misconception- 
and it was, remember, the project entirely of : 
Government official. 

In the matter of the need to ascertain prodv: 
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tion costs—another thing the commission looks « 
askance—E. N. Hurley, former chairman of 1t 
commission, particularly recommended as a pri 
necessity that all American business men show 
know the cost of their respective businesses. 
Another point to which I wish to call attenti: 
is the action of the trade commission with respc: 
to a questionnaire which it had drawn to be fil! 
out by: the lumber interests. To this questi 
naire project the Southern Pine Association che: 
fully agreed ,and offered codperation. Yet on No 
30, last, the questionnaire was suddenly abai 
doned, without explanation. Was this perhaps 4): 
to one of the conflicts in bureau precedence? T! 
questionnaire resembled in many respects the qui 
tionnaire for the coal industry that was sudden:: 
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;alted some months ago and has never been carried 
out. 
‘The association’? Mr. Rhodes said in 
auswer to a query and by way of conclusion, 
‘(has made no plans to do more than reply 
oeally to the charges in the report, in order 
to keep the record straight.’’ 





Incompleteness of Report Causes Inaccuracy 


In commenting upon the report of the Federal 
Trade Commission, Wilson Compton, manager 
of the National Lumber Manufacturers’ Associa- 
tion, said: ’ 

The Federal Trade Commission’s report probably 
would be helpful had the commission drawn a com- 
plete rather than a partial picture of the lumber 
industry ; had it brought its report down to date; 
and had it confined its report to matters involving 
a public interest rather than to have given public 
display to individual opinions, to evidence of per- 
sonal friction having no bearing upon the objects 
or announced purposes of the commission’s investi- 
gation. 

Associations Prevent Wasteful Methods 

The report shows, on the whole, that the asso- 
ciations of lumber manufacturers have been suc- 
cessful in promoting more intelligent and efficient 
production and distribution of lumber and the gen- 
eral conduct of the lumber business. This has 
always been the lumber industry’s most vital need. 
Without the educational facilities which the asso- 
ciations now generally provide for both the lumber- 
men themselves and the lumber using public, the 
waste, inefficiency and loss which had so long char- 
acterized the lumber industry would probably have 
continued, to the loss of both individual and public. 
Lumbermen Awake to Obligations as Citizens 

The commission’s report shows that lumbermen 
are wide awake to their obligations both as busi- 
ness men and as citizens, and that on the whole 
they have done their part in rendering efficient 
service to users of lumber at reasonable cost. The 
high prices which prevailed, as shown in the re- 
port, during the last of 1919 and the first months 
of 1920, were largely accidental and brought about 
by causes over which the lumbermen had no coa- 
trol. 


The Chief Defects of Commission’s Report 


Altho there are some minor misstatements of 
fact in the commission’s report its chief defects 
are, first, that the commission discontinued its in- 
vestigation at approximately the time of the high- 
est prices which have ever prevailed in the lumber 
industry, and has made to Congress in this report 
no mention of the fact that since that time lumber 
prices, pursuant to conditions of supply and de- 
mand, have fallen 40 percent to 60 percent in most 
of the important producing regions. The second 
serious fault which will be noted by high minded 
critics lies in the fact that the commission in its 
investigation and in its report has not confined 
itself to the field of inquiry outlined by the com- 
mission in defining the scope of this investigation, 
undertaken at the request of the Department of 
Justice. On the contrary, it has in many instances 
/bviously gone far afield, has given public display 
to correspondence indicating personal animosities 
only and having no bearing upon the conditions in 
{hé lumber industry and involving no matter of 
public interest. It appears, also, to have repro- 
tuced selected miscellaneous correspondence of in- 
lividuals in a manner likely to cast discredit upon 
“onstructive and helpful association activities. This 

am sure was not the commission’s intention. 





Report Explains Failure to Codperate 
(Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Jan. 13.—The conviction 

~ growing among lumbermen’ that the report 
‘vansmitted to Congress by the Federal Trade 
cmmission, which is so obviously unfair and 
‘isleading that he who reads can not fail to 
usp its significance, is the real explanation 
the decision of the commission not to co- 
‘erate with the lumber industry in compiling 
id publishing data at stated intervals. That 
pi ject was proposed by the commission. Asso- 
‘<“10n representatives came here from all seec- 
‘ns of the country at great expense for the 
‘onterence, The natural suspicion of lumber- 
‘ven was largely removed by the conciliatory at- 
2 tnde assumed by members of the commission. 
MS looked as if something constructive was to 


“ec attempted. After the preliminary confer- 


ences, R. M. Rickey, accountant of the South- 
ern Pine Association, and George W. Ward, 
auditor of the Georgia-Florida Saw Mill Asso- 
ciation, remained here for more than two months 
working out practical details with Dr. Walker, 
chief economist of the commission, and his as- 
sociates in the economic section. When it ap- 
peared that the work would certainly go for- 
ward, a sudden decision was reached by the 
commission to drop the project and swat that 
industry instead of codperating with it. The 
net result is the report transmitted to Congress 
Monday by the commission, which is frankly 
characterized as destructive by lumbermen here 
who have read it. 

In recognition of the splendid spirit of co- 
operation shown by the lumber industry, the 
economic division wrote a letter to Messrs. 
Rickey and Ward, commending them and the 
industry for their obvious desire to codperate 
frankly and fully. 

Another division of the commission was re- 
sponsible for the report transmitted to Con- 
gress, the economic division, of course, having 
no control over the action of the commissioners 
themselves. 


Federal Trade Commission’s Lum- 
ber Report 


On Jan 10, 1921, the Federal Trade Com- 
mission, Washington, D. C., sent to Congress 
a report on the production and prices of lum- 
ber from the latter part of 1915 to the early 
part of 1920; but the precise period covered 
by the report can not be stated because the 
beginning and the end are not clearly defined 
in point of time. Neither are the regions 
covered very definite, but in the general 
preface, all of the lumber manufacturing 
associations are named. However, most space 
is given to the affairs of the Southern Pine 
Association and the West Coast Lumbermen’s 
Association, with briefer mention of the West 
ern Pine, Northern Hemlock & Hardwood, and 
the Michigan Hardwood associations. 

In its letter to the newspapers of the coun- 
try, which accompanied the report as a sort of 
preface, argument, and conclusion, the com- 
mission says it came into existence Sept. 26, 
1914, and that it believes its duty required 
an investigation of ‘‘the actions of the lumber 
manufacturers thru their respective associa- 
tions,’’ as a contribution to ‘‘econgressional 
inquiry.’’ In its own words, the commission 
summarizes what it conceives to be the field 
covered and the gist of the findings, as fol- 
lows: 

The data herewith transmitted reveal the activi- 
ties of the lumber manufacturers thru their na- 
tional and regional associations, and show their 
attitude and activities toward national legislation, 
amendments to the revenue laws, elimination of 
competition of competitive woods, control of prices 
and production, restriction of reforestation, and 
other matters. 

The statement is made that as fast as the 
facts have been analyzed by the commission 
they have been transmitted to the Depart- 
ment of Justice; but the further information 
is given that the commission is still holding 
something back, presumably because not yet 
analyzed. 

The mass of data is considerable, if the 
extracts from letters, telegrams, reports, price 
lists, and newspaper. clippings are classed as 
data. The report contains about 40,000 words, 
the equivalent in bulk of a popular novel. It 
has already been stated that the time of the 
beginning and end are not clearly set 
forth; however, in general terms, it may be 
said that the investigation begins about the 
time lumber prices began to rise on account 
of the war, and ends about the period of 
the highest peak of prices, some time after 
the close of the war. Therefore, the Federal 
Trade Commission confined its investigation 
to that period during which lumber prices 
(and most other prices) were rising, and it 
ended the investigation about the time prices 
passed the peak and began to fall. So far as 


y| Disclose Inaccuracy of Commission’s Report 


a clear summary of the purpose held in view 
by the commission can be gathered from the 
tenor of the report, its aim was to create the 
belief that lumbermen were in a trust or com- 
bination to raise prices and eontrol output. 

In order to accomplish its purpose, a very 
large number of extracts from letters and 
other documents are strung together on @ 
connecting thread written by the commis- 
sion, and they are arranged aceording to topic 
and generally in chronologieal order. 


The Southern Pine Association 


The first and most attention is given to 
the Southern Pine Association. Many ex- 
tracts from numerous sources are quoted, but 
mostly from letters by prominent lumbermen 
who discussed among themselves the associa- 
tion’s affairs; particularly are quotations 
given which refer to prices, production, and 
management. References to the proceedings 
of southern pine meetings come in for extensive 
mention. Injunctions and litigation in which 
this association was a party, years before the 
date of the commission’s investigation, and 
before the.creation of the commission, receive 
rather particular mention, altho it is only by 
inference that these matters could have any 
bearing on the matter under investigation. 
Some of this historical review goes back to- 
1913, and before the organization of the 
Southern Pine Association. ° 

The subject of the real investigation is ap 
proached for the first time with the southern. 
pine meeting in New Orleans, April 20, 1915. 
Documents are quoted to show that the price 
of pine was then low and that some of the 
manufacturers could not see their way clear to 
continue cutting it, unless better prices could 
be had. 

A good degl is said about lath, the unsatis- 
factory prices at which this article was sell- 
ing; and quotations from various letters were 
offered to show that manufacturers were try- 
ing to devise means of securing better prices. 
Letters on this subject were quoted for both 
1916 and 1917. The subject of lath receives 
little mention after the middle of 1917; but 
southern pine lumber occupied the front of 
the stage two years longer, and the quoting of 
extracts from letters and other documents in- 
creased in bulk and monotony. 

On Oct. 12, 1917, a southern pine meeting 
was held. It was called by telegraph, and the 
commission’s report devotes a rather large 
amount of space to show who was responsible 
for sending the telegrams. So far as the mat- 
ter was decided, the conclusion seemed to be 
that the wire was authorized by the secretary 
of the association, altho he did not actually 
send it. 

The commission’s extracts regarding this 
meeting show that the lumber manufacturers 
in touch with the situation believed that 
prices would stiffen; but that profits would 
not actually increase, because of the added 
eost of production. 

Concerning another southern pine meeting, 
Oct. 23, 1917, still other letters were quoted 
to show that the writers expected higher 
prices and based that expectation on data 
which showed that orders for lumber were 
outstripping production and that stocks of 
southern pine on hand at that time were 
400,000,000 feet lower than at the correspond- 
ing period the preceding year. 


The Annual Meeting 

The commission seized upon the southern 
pine meetings as places for securing evidence 
that prices and production were controlled, or 
were sought to be controlled. The two meet- 
ings mentioned in former paragraphs were 
specially called; but on Feb. 18, 1918, at New 
Orleans, the regular annual meeting was held, 
and the commission quoted largely to show 
that price control was intended. Some of the 
extracts from letters speak of the harm that 
might result from doing tco much talking at 
inopportune times. Following these were 
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other extracts from letters and addresses 
which set forth that costs of production had 
so materially increased as to warrant cancela- 
tion of existing price lists and preparing new. 
Following these was an extract from a circu- 
lar issued by the southern pine people given 
below. It is difficult to see how the sentiment 
here expressed could be construed to imply 
conspiracy to increase prices; but, apparently, 
the commission quotes it for that purpose. 
It should be borne in mind that we were then 
in the midst of the war, May 4, 1918. The 
quotation from the circular follows: 

The southern pine manufacturers, representing 
approximately 300 mills, yesterday unanimously 
pledged their stocks and facilities in order that the 
Government lumber needs shall have preference 
over commercial orders ; and they earnestly request 
all mills, in the interest of the Government, wheth- 
er satisfied with prices or not, to patriotically do 
the same by promptly acknowledging the receipt of 
this, and trust to the fairness of the Government 
to do justice in the end; and wish to request that 
immediate attention be given to all orders, in- 
quiries, and requests for stock information, when 
received from the Southern Pine Emergency Bureau. 

The commission prints this paragraph in 
capital letters. Within six weeks, that is, 
June 15, 1918, the Southern Pine Association 
and the Government reached an agreement 
on maximum prices for lumber for Govern- 
ment and commercial use, and also on lumber 
sold to our Allies, but the association was left 
free to charge citizens of allied nations any 
price agreed upon. 

This closed the commission’s investigation 
of southern pine for the period of the war; 
but an investigation of nearly the same kind 
was taken up, and it covered the after-war 
period from the signing of the armistice till 
early in 1920. Quotations from letters and 
reports continued with the evident purpose of 
showing that the association was continuing 
its efforts to control prices and production. 


West Coast Lumbermen’s Association 


The commission devotes more space to the 
investigation of the Southern Pine Association 
than to all others, but the second largest 
space is accorded the West Coast Lumber- 
men’s Association. The general plan of pro- 
ceeding is the same in both cases, consisting 
of numerous and varied extracts from reports, 
letters, and documents of other kinds; but in 
the West rather more space is given to price 
lists than in the South. The western asso- 
ciation issued six lists, one following another, 
and a somewhat extended account of each is 
given. So far as it was found practicable to 
do so, the history of price changes was given 
by means of quoted extracts from letters and 
reports. 

The commission calls repeated attention to 
the fact that some of the western lumber 
lists, relating wholly or largely to Douglas fir, 
were issued anonymously, or it amounted 
practically to that, because there was nothing 
on some of the lists to show by what authority 
they were published. The commission located 
the printing office where the type was set and 
the sheets run off, and in one or two instances 
information was secured showing to whom the 
price lists were distributed by the printer. 
At least some of those who received the lists 
were members of the West Coast Lumber- 
men’s Association, and the inference is plainly 
suggested, tho not directly stated, that this 
scheme of printing and plan of distribution 
formed part of the alleged conspiracy to 
maintain or advance prices. Those price 
sheets were published at intervals from 1915 
to Jan. 1, 1919. Some of them were printed 
at Everett, Wash. 

An account of the fixing of lumber prices in 
1918 by the War Industries Board is given. 

A report dated April 3, 1919, stated that 
orders at that time were millions of feet ahead 
of production. Near the same time a letter 
was written by a southern pine manufacturer 
in which complaint was made that the western 
fir people did not know what their lumber was 
worth, consequently, they put it on the mar- 
ket at so low a figure that the prices of 
southern pine were interfered with. The let- 
ter from which the quotation was made de- 
celared that fir was worth $3 more than it was 
selling for, and that the unsatisfactory price 
could be traced to Kansas City, the inference 


being that when the fir people sent their lum- 
ber to that market they did not insist on get- 
ting what it was worth. Further along in 
the report a quotation from a letter by an 
accountant is given, claiming that fir lum- 
ber cost $3 more than it was selling for. 
Soon after the accountant wrote that letter, 
as the report states, one company at least 
advanced fir prices $1 and $2. 

The commission’s report pursues that course 
to the end, quoting prices and price discus- 
sions from many sources, and submitting lists 
to show a gradual increase in prices. At one 
time a committee had been appointed by the 
fir manufacturers ‘‘to watch conditions,’’ and 
about that stage of the proceedings a letter 
by one official of the fir association was 
quoted as saying: ‘‘Logs and labor are chas- 
ing the discount sheets, and there is still 
doubt as to which will get there first.’’ That 
letter was written June 12, 1919. Another 
letter, that was written by a fir manufacturer, 
on June 18, voiced the writer’s disapproval of 
‘“so many advances.’’ No other price sheet 
was issued in 1919, but another appeared 
March 1, 1920. The name of the printer was 
again given, but there was nothing on the 
list to indicate that any association had 
authorized it. Here a rather sarcastic quota- 
tion from a letter appears: ‘‘Dealers are 
strong for the law of supply and demand when 
it works their way.’’ 

The commission summed up the fir situation, 
after narrating the various price activities of 
the association and other interested parties: 
‘‘The price obtained for fir lumber rose to 
the same relative height as that obtained for 
other lumber.’’ 


Investigation of Other Associations 


Three other lumber associations were sub- 
jected by the Federal Trade Commission to 
similar investigations, for the purpose of dis- 
covering evidence of systematic attempts to 
increase prices by mutual agreements among 
manufacturers, or to reach the same end by 
restricting production. As in the case of 
southern pine and Douglas fir, evidence is 
sought in letters, price lists, and other docu- 
ments from the files of the association or 
procured from other sources. The papers from 
which quotations are made are always iden- 
tified or described, as to names of writers, 
and the dates, but in few instances are ex- 
planations given of the means by which the 
papers came into the hands of the Federal 
Trade Commission. Frequent comments on 
the quotations are offered, in order to empha- 
size the supposed bearing of the quotations 
as evidence that a conspiracy, or at least an 
understanding, existed to increase prices of 
lumber. 

The three associations, the Western Pine, 
Northern Hemlock & Hardwood, and the 
Michigan Hardwood Manufacturers’, are con- 
sidered briefly, but in precisely the same way 
as the southern pine and the West Coast asso- 
ciations, that is, by quotations and brief com- 
ments. Again the commission enters some- 
what particularly into a discussion of price 
lists, and gives name of the printer by whom 
one of the Northern Hardwood & Hemlock 
price lists was printed; and does the same 
thing concerning one of the lists discussed in 
connection with the Michigan association. The 
identity of the printers seems to be consid- 
ered important because it has not been proved 
by direct evidence that the associations were 
responsible for the price lists, but it is in- 
ferred that such was the case because mem- 
bers of the associations could easily procure 
copies by applying to the printers. This fact 
was offered as evidence of concerted action to 
raise prices. 


The Summary of Evidence 

Not till the long and tedious report is draw- 
ing near its close is any attempt made at a 
general summary of the evidence, and even 
then the summary is brief and not very ex- 
plicit; and most of it consists of still more 
quotations very similar to the mass contained 
ini the bulk of the report. The Federal Trade 
Commission’s findings are. naturally looked 
for in this summary; but the first impres- 


sion of the reader of the report is that such 
findings are not there. Yet, something of the 
kind is there, and the commission probably 
intended it as a summing up. The leading 
paragraph of this comment occurs on page 
87 of the typewritten report (there are 104 
pages in all), and is as follows: 


The lumber manufactured in certain regions ix 
sold in certain localities in competition with each 
other. For example, in the Mississippi Valle, 
States, southern pine, Douglas fir, and hemlock 
lumber compete with each other; in States west o 
the Missouri River, southern pine and Douglas fi: 
lumber are the principal competitors, while in the 
middle eastern States, hemlock from Michigan 
Wisconsin and Pennsylvania, and southern pin 
compete with each other. From data collected, it 
appears to be the aim and purpose of the manufa 
turers, thru their respective associations, not onl; 
to eliminate competition among themselves, but t: 
eliminate, as far as possible, any competition 
among competing kinds of lumber. The variou< 
association committees, charged with the duty o 
obtaining information upon market conditions and 
disseminating it, secure all possible information 
with reference to stocks on hand, orders received. 
lumber shipped, and the prevailing market price of 
all competing kinds of lumber, for use at the asso 
ciation meetings. At times, committees are ap 
pointed by the association to visit the competing 
lumber manufacturers in order to carry out these 
purposes. : 


Here follow several pages of extracts from 
letters, reports, and documents, the principal 
purpose being to show that the committees 
were active in carrying out their instructions, 
and that much work was done to convince the 
fir people that they were selling their product 
dangerously near the cost mark, if not actu- 
ally below it. Work of a similar kind was 
done for lumber of other kinds. 

At different places in the report references 
were made to attempts, or supposed attempts, 
to curtail production. Near the very close of 
the report, the matter was brought up again, 
and a scrap of history with comment was 
added as follows: 

The report upon lumber, prepared by the Bureau 
of Corporations and published in 1914, clearly 
showed that, when necessary, lumber manufactur- 
ers codperated with each other in curtailing the 
production of lumber in order to prevent an over- 
supply which would necessarily have a tendency to 
lower the price. As previously shown in this 
memorandum, in 1915 the lumber manufacturers 
attempted to induce the Federal Trade Commis- 
sion to provide lawful means whereby this would 
be accomplished. No action was taken in regard 
thereto by the commission. 

The closing pages of the report are largely 
devoted to a discussion of methods used by 
the lumber associations in collecting statistics 
to show business conditions and trade tend- 
encies. 

Retailers at Chicago 


The report deseribes the activities of the 
association maintained by the retail lumber 
dealers of Chicago. This association has 
about forty-five to fifty members, and one of 
its principal activities consists in the com- 
pilation of costs. The commission’s report 
quotes rather fully from the ‘‘articles ot 
agreement’’ of the association, to show by 
what process costs are ascertained. 

Daily sales reports are furnished to the 
secretary by each member, and paragraphs 
are quoted to show what is included in these 
daily reports, and what class of sales need not 
be reported. This is the only retail lumber 
association in the United States specially 
mentioned and described by the Federal Trade 
Commission in its report to Congress. ; 

One feature of the association’s work is 
particularly referred to as follows: 

A rather striking activity of the members of th: 
Chicago retail lumber dealers thru this association 
is revealed in the articles of agreement, whereby 
all retail lumber business in Chicago is allocated 
among the members of the association. Those 
members selling more than their allocated amount 
pay certain percentages of the overshipment into 
the association treasury, while those members ship 
ping less than their allocated amount are paid out 
of a association treasury upon such undership- 
ment, 

The man who ships more than his amount 
pays 10 per cent of the overshipment and the 
man with an undershipment receives 10 per 
cent. When new members come in or old ones 
withdraw, the allotments must be rearranged. 
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Comparative Statement of St. Louis Lumber 
Receipts and Shipments for 1919 and 1920 


Sr. Louis, Mo., Jar. 10.—Statistics compiled 
by the AMERICAN LUMBERMAN from figures ob- 
tained from monthly reports issued by the 
Merchants’ Exchange show that receipts of 


lumber at St. Louis in 1920 amounted to 126,- 
801 carloads; as against 143,392 carloads in 
1919, a loss of 16,591 carloads. Shipments in 
1920 were 95,311 carloads; as against 109,487 


RECEIPTS OF 








carloads in 1919, a loss of 14,176 carloads. The 
figures include shingles, which are not listed 
separately by the exchange. 

The following list gives detailed figures: 


LUMBER AT ST. LOUIS, 1920, IN CARLOADS 
































RAILROADS Jan Feb. March April May June July Aug. Sept. Oct Nov Dec. 1920 1919 1918 
Chicago & Alton (Mo. Div.)............ 5 7 C.J > eae” “sehen 1 2 + 6 8 8 3 48 28 41 
Winsousth WMG, vivss eiccecade cceweqes 207 215 248 158 277 230 251 228 211 217 102 113 2,457 2,641 3,029 
St. Louis, San Francisco............¢.. 1,417 1,619 1,483 683 627 1,567 2,175 1,699 2,537 2,062 1,906 2,410 20,185 17,791 18,676 
Se a) er rer 52 7 53 tea de 8 30 20 26 26 28 18 2 485 167 
Chicago, Rock Island & Pac............ 29 41 23 59 15 15 19 43 +6 41 8 30 369 305 936 
Missourt, MGUMGGG, TOROS. 066. c ks cc cecccs 39 26 61 91 132 146 290 192 178 235 183 284 1,852 1,193 1,278 
St. Louis Southwestern................. 584 600 598 473 900 895, 7 747 680 1,356 953 1,139 9,693 6,016 6,374 
St. Louis, Iron Mountain & Southern.... 1,168 1,006 802 452 887 1,148 942 1,320 1,276 1,059 995 11,940 12,009 15,547 
St. L., I. M. & Southern (Ill. Div.).... 4,498 3,970 4,363 3,055 2,055 3,108 4,616 7,313 3,910 4,210 4,051 3,852 44,996 62,024 41,687 
Titinols: OMIIEE 6 ccoich ec ceee cess cncsedes 1,124 1,155 1,117 490 585 594 764 730 789 757 499 457 9,061 10,436 8,392 
Louisville, Henderson & St. L.......... 3 5 18 9 9 8 3 8 1 2 3 5 79 72 107 
Louisville & Nashville..............008. 296 336 352 157 196 225 123 178 2 122 89 87 2,333 2,974 485 
ee Scr ere err 2,049 1,857 2,777 891 1,576 1,321 496 1,840 1,190 1,610 2,033 1,740 19,380 23,957 15,576 
Sonthern PRY.  scvcsrvcccesssccesesusves 74 142 258 61 130 109 g 120 114 142 56 73 1,369 779 833 
Baltimore “Ge Cie Be WW bie ok Cec ccccieeses B. then: Geeky “etseny Teen Gee eawes “a eta daade” omnes . anal SS. - evans sc ee 
Chicago & Alton (Main Line).......... 33 24 64 19 49 65 30 40 38 58 23 14 447 439 342 
©. CO: Me Be Se ea ib aces ehwecice feddue’ | desde.” sieht hake  P@BRRDS ecasc iiwcupeh Badeean | ected ohare, 9 eae on ae cain mane arane eet ee 
Pittsburgh, Cincinnati, Chi. & St. L.... 6 16 18 11 10 1 s 5 5 -. .. tocna |. vases 3 82 115 
Wabash Ry. (Bast)... .cccscccscvcscees 1 m | dues 1 2 2 1 1 4 2 BR ‘aeeee 19 26 36 
Toledo, St. Louis & Western............ 78 66 re 49 17 S eo oe” .tcaes 6 2 4 384 499 60 
Chicago, Peoria & St. Louis............ 21 19 34 7 7 8 16 L 21 12 4 4 154 45 340 
Chicago, B. & Q. (Hast Div.).......... S+ 58 126 65 98 106 66 st 85 68 42 32 914 583 3 
Chicago, B. & Q. (West Div.).......... 76 76 104 60 35 80 28 o 79 27 32 11 71 906 1,115 
SN Ae. I necevacacsons Gnacts \ 6ice...bades, - datas - deeds CeeaNEs weawe,’ Gasetu — aceeu: - weuen . ae D0! déede = laaeade 
i, TSR TE A Eckcenccnsaseas -cusbars - ceaus 2... ¢-teieasl Wédvew) PR Leese «6 “Kwan: «> akon 1 eee Z 2 4 
WtnOhe TUMS vac vcchGceccenccagedcs cccaee) cecae. cdene $$ sk0ne 4 dents  USSeee Sdivc Teanee = oneds..! A weeen (otewdeen: | cane Miweiins 6 |) costae —ncee 
Del Dr INS cnc canie vandacdsed'c.cdesd weanm. | <@ave <  s0hee.  annhew*teeesanls eaces, |. casgect.steeme |. isd. (meiner! Sarees 0 gens ane eee eee 
TOUT Bsitee Seatinads yr snivcedis 11,846 11,289 13,096 6,803 7,607 9,647 11,085 11,271 126,80h ..... eee 
TOURS SE AA eben gaeatcedevektecaece 8,313 9,464 9,527 10,444 11,765 13,341 12,316 ne” “hese SOS © hence 
TREE TI, (CaN Wess Kilieor ites pancens 4,774 5,857 8,503 15,565 14,521 12,155 7,677 Tee” (deer — *- Gores 117,003 
SHIPMENTS OF LUMBER FROM ST. 
Jan. Feb. March April May June Nov. Dec, 1920 1919 1918 
Cioane: fy BO Ci Dee aces ssc vecece. ences 9 ieeeas 2 2 2 a! deat ee - ea. ee ete 4 73 2 16 
PEE UE 6 wa Oise ust vcectcunvesce 137 119 118 44 49 46 48 32 852 1,127 2,120 
, BOM, 8 ree 361 319 3638 124 290 318 288 376 3,588 3,815 3,687 
Chicago, Rock Island & Pac............ 24 36 24 9 9 7 5 8 186 393 504 
St. Louis, San Francisco............ ee 40 51 70 30 31 30 24 51 505 508 294 
Missouri, Kansas & Texas.............. 49 47 32 14 38 78 117 162 1,084 614 147 
GE. TOU BOs wee cicctccedes “ncess| cnbhe “Geoes -Teghen, . evecs cases © .40 y A tenn) ( edene DD vogene |) cageme A.eoaee 7 3 4 
St. Louis, Iron Mountain & Southern... 78 55 27 31 3 46 91 76 586 753 462 
Te eS eS ee LO 8) eee 17 13 6 35 518 66 37 39 1,027 2,144 924 
ENONS CUIIGS.. (hw cos cdicecvicessivcevecs 721 653 O88 547 410 488 247 332 6,022 6,901 5,965 
Louisville, Henderson & St. Louis....... 1 1 18 17 19 4 11 6 106 26 27 
at ee ee 1 5 12 9 13 18 8 10 129 132 
(OS RRR eae eee 10 9 22 5 17 15 2 7 181 137 512 
i ee re er cw ee eee 9 20 33 17 53 31 MY fs Seated 293 27 301 
Waltimese & GOI. B. Wircscccccscevsccs 725 863 760 355 532 655 502 500 7,040 9,459 4,880 
Chicago & Alton (Main Line)........... 56 60 118 101 254 283 333 403 2,845 1,453 2,090 
. C., tie ae anenehagavnescestes 1,121 589 1,167 679 935 804 1,021 1 10,452 12,905 5,468 
Chicago & Eastern Illinois.............. 610 998 571 218 356 460 425 371 951 3,683 4,421 
Pittsburgh, Cincinnati, Chi. & St. L.... 542 679 954 455 564 737 1,348 1,321 10,233 13,127 8,944 
WODGED TAS: CONS Fa ckbcccecccccesccce 775 813 1,309 673 7 1,037 1,396 1,481 14,151 19,387 9,107 
Toledo, St. Louis & Western........... 2,441 2,118 2,359 S845 811 i 713 615 14,848 17,446 4,734 
Gilcago, Peoria & Bt. Zan ecsessccvccees 400 4 71 148 215 380 354 136 4,552 1,738 5,953 
TROND TR Wan ctticnieecaebusceantes, vines . .a60n "execs “ Se0en  Wdiees.< «Gece. Pa Reuina <esemek f wegms  «ikxe a eeewe:. oc Getaeien 7 -eeeiien) Scene eee 
Chicago, Burlington & Quincy (East)... 433 322 440 354 392 284 447 391 4,321 8,761 7,175 
Chicago, Burlington & Quincy (West)... 433 4385 667 144 198 494 578 405 5,185 4,791 4,166 
St. Louis, Troy & Eastern.............. 19 16. 8 4 21 25 1 2 144 223 89 
HiltchGiGh Gi TARR Sie ite ccccsccsesesed steee natok, « o¥8scm, finnnee | Feedes. leteee, udedeees cues. “Seses | Seuude>. S@endelatemenw ease 5) taal 41 
SR at Eee ee ee 9,008 8,650 10,52 4,875 6,467 7,384 6,174 8,397 9,442 8,735 8,021 i oe ero eee 
TOURS SED as bebatadas Babies cob cacuse 5,360 5,742 6,777 8,034 9,057 10,657 11,222 10,889 11,016 10,721 10,006 10,056  ..... eee 
TORRE ee os Seknddenecsacten cyeeuts 3,345 3,322 4,718 9,117 8,320 7,022 7,269 8,094 6,148 3,8 4,813 Tn. suave; adeee 72,168 





BUILDING OPERATIONS IN 1920 AND OUTLOOK FOR 1921 


The total amount of money involved in con- 
struction contracts during 1920 in the twenty- 
five northeastern States of the country was prac- 
tically the same as in 1919, according to statis- 
ties compiled by the F. W. Dodge Co. On ae- 
count of greatly increased construction costs, 
this amount of money, somewhat over $2,500,- 
000,000 was required to pay for a volume of con- 
struction that actually was nearly one-fourth 
smatier than that of the preceding year. 


Comparing the last two years, the most con- 
spicuous feature of 1920 was the decline in resi- 
dential construction. This class of work in 
1919 represented 33 percent of the total, while 
in 1920 it represented only 22 percent. The 
amount of residential floor space contracted 
for declined from 240,000,000 square feet in 
191 to 136,000,000 in 1920. . 
The following statements also are compiled 
from the same authority: 

In the amounts of money involved in 1920 con- 
tracts, industrial plants and public works and 
Utilities both exceeded residential buildings, each 
representing about 23 percent of the year’s total. 
i - e was in 1920 an increase over 1919 in ac- 
om volume of construction of educational build- 


t In normal years the total estimated cost of con- 
emplited or projected work reported is about 50 
eo In excess of the total amount of contracts 

arded. In 1919 the total of projected work was 


68 percent in excess of contracts awarded ; in 1920 
it was 92 percent in excess of contracts awarded. 
These figures give an indication of the amount of 
which each of the two years has run behind its an- 
nounced construction program. 


The Year’s Record by Sections 


Following is a sectional synopsis of construe- 
tion activities, as reflected by building contraets 
awarded, during 1920: 

NEW ENGLAND 

Building contracts in the New England States in 
1920 amounted to $306,975,000, compared with 
$238.905,000 in 1919. These figures represent 
somewhere near the same volume of construction 
for the two years. 

In detail the 1920 figures show the following 
items: $80,436,000, or 26 percent, for residential 
buildings ; $79,999,000, or 26 percent, for indus- 
trial buildings; $60,728,000, or 20 percent, for 
business buildings ; and $39,094,000, or 13 percent. 
for public works and utilities. 

During 1920 the amount of contemplated work 
reported in this district was $531,000,000, which 
was considerably in excess of the previous year’s 
contemplated work, as well as being 73 percent in 
excess of 1920 contracts. 

NEW YORK 


In New York State and northern New Jersey con- 
traets let in 1920 amounted to $595,934,000, an 
increase in money of 10 percent over the previous 
year. 

The year’s figures included : $156,326,000, or 26 
percent, for public works and utilities; $133,096,- 
000, or 22 percent, for residential buildings ; $111,- 
844,000, or 19 percent, for business buildings ; and 


$110,757,000, or 18% percent, for industrial build- 


ings. 

During 1920 contemplated work reported to the 
amount of $968,000,000, compared with awards of 
$596,000,000, indicated a fair volume of work 
planned that is being carried over into the new 


year. 
MIDDLE ATLANTIC STATES 


Contracts let during 1920 in eastern Pennsy!l- 
vania, southern New Jersey, Delaware, Maryland. 
the District of Columbia and Virginia amounted to 
$301,072,000, a decline in money value of 24 per- 
cent from the previous year’s construction total. 

The year’s total included: $80,935,000, or 27 
percent, for industrial plants; $79,400,000, or 26 
percent, for residential buildings; $49,050.000, or 
16 percent, for business buildings ; and $47,383,000, 
or 16 percent, for public works and utilities. 

Contemplated work reported during the year 
amounted to $728,000,000, about $500,000 more 
than the contemplated work reported in 1919 and 
nearly two and a half times the total awards of 

Thus the amount of projected work carried over 
into 1921 is very large. 


PITTSBURGH DISTRICT 


Contracts awarded in 1920 in western Pennsyl- 
vania, West Virginia, Ohio, Kentucky and Tennes- 
see amounted to $467,241,000. an increase of 6 
percent in money value over 1919. 

Included in the year’s total were the following 
items: $116,433,000, or 25 percent, for public 
works and utilities; $111.891,000, or 24 percent. 
for industrial plants; $109,456,000, or 23 percent. 
for residential buildings; and $58,342,000, or 12 
percent, for business buildings. 

Contemplated work reported during the year in 
this district amounted to $677,000,000, an in- 
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crease of $140,000,000 over the figure for 1919 and 
$210,000,000 over the awards for 1920. 
THE CENTRAL WEST 

The year’s building contracts in the Central West 
(including Illinois, Indiana, Iowa, Wisconsin, 
Michigan, Missouri and parts of eastern Kansas 
and Nebraska) amounted to $800,807,000, a de- 
cline of 10 percent in money value from the 1919 
figure. 

“inetetie’ in the year’s total were: $209,879,000, 
or 26 percent, for public works and utilities ; $198,- 
487,000, or 25 percent, for industrial plants ; $141,- 
756,000, or 18 percent, for residential buildings ; 
and $130,355,000, or 16 percent, for business build- 
ings. 

During 1920 contemplated work amounting to 
$1,810,000,000 was reported in this district, which 
was more than double the amount of contracts 
awarded, and $200,000,000 more than the amount 
of work projected in 1919. 

It would appear that unless conditions in 1921 
develop less favorably than is now expected there 
should be a substantial increase in construction in 
this territory, perhaps reaching $1,000,000,000 for 


the year. 
THE NORTHWEST 


The 1920 building contracts in Minnesota and 
North and South Dakota amounted to $92,553,000, 
an increase of 23 percent in money value over 
1919, representing about an equal volume of con- 
struction for the two years. 

Included in the year’s total were the following 
items: $25,128,000, or 27 percent, for public works 
and utilities; $21,788,000, or 24 percent, for resi- 
dential buildings ; $16,522,000, or 18 percent, for 
educational buildings; $9,895,000, or nearly 11 
percent, for industrial plants; and $9,828,000, or 
nearly 11 percent, for business buildings. 

Contemplated work reported in 1920 amounted 
to $192,000,000, more than double the contract 
awards, and a substantial increase over contem- 
plated work reported in 1919. 


What 1921 Has in Prospect 
The F. W. Dodge Co. forecasts the probable 
trend as follows: 


The construction industry enters the new year 
under conditions very similar to those that pre- 
vailed at the opening of the year 1919. 

There is a considerable accumulated demand for 


building and activity is very slow on account of 

unstabilized price conditions and hesitation on the 
part of prospective builders because of uncertain- 
ties of future market conditions. 

At the opening of 1919 building material prices 
had remained, on the average, at about the same 
level for four months. They continued at this level 
during the first quarter of 1919. About April, 
1919, many people were convinced that building 
costs would not fall, and activity increased rapidly. 
About two-thirds of the total of that year’s activ- 
ity was contracted for during the second half of the 
year. 








IT’S THE ONLY WAY WE CAN GET OVER IT 














Orr, in Chicago Tribune 


It seems likely that a somewhat parallel m. \: 
ment may be expected in 1921. Material (‘ces 


have not as yet reached the stage of stabiliz: ‘ion 
they had reached at the opening of the year |:/19 
Apparently some further declines are to bo ex 


pected. It seems likely, however, that the ).. iod 
of stabilization and of hesitation on the part of 
the buying public need not be so prolonged it 
was two years ago. When costs are actually «':.i) 
ized it should be more easy this time to con. inc 
the public that such is the case. 

In an analysis of the present price situation. « 
well known authority has stated that the upwerd 
turn in material prices will probably occur ~ ne 
time in 1921 and that, in consequence, builiing 
eosts in 1921 will be somewhat lower than ‘je 
have been in 1920 or will be in 1922 and 1928 

If that be true, then price conditions will be «ove 
favorable to building activity in 1921 than <i.) 
were in 1920 or will be next year. If the puvlic 
comes to believe that is the case, then a resum)) ion 
of activity should be expected in 1921. 

Not a few leaders in the construction indu ‘ry 
expect a revival of construction activity in the 
spring, to be followed by increased activity thru 
the summer and fall. 

Awakened interest in construction activity is 
shown by the fact that the amount of contemp!:ited 
work reported in December aggregated more thiar 
for any month since June. 

A volume of construction equal to that of 114 
on a cost basis somewhere near the 1919 level may 
be given as the most reasgnable forecast for 1921 
In money this would involve about $2,500,000,000 
for the twenty-five northeastern States of the coun- 
try, the same as the figure for 1920, tho on a cost 
level that should represent a volume approximately 
one-third greater than the 1920 volume of con- 
struction. 

Should conditions develop so favorably that the 
full demand for construction may assert itself, the 
end of the year might possibly show a total of as 
much as $3,000,000,000 for the twenty-five north 
eastern States. 

Developments of the next three months should 
indicate whether the year’s total of construction 
activity is likely to be nearer to $2,500,000,000 or 
to $3,000,000,000. 

In 1921 residential construction andthe cov 
struction of public works and utilities may be ex 
pected to predominate over other classes of build 





CHICAGO LUMBER STATISTICS FOR 


In spite of all the vicissitudes of the lumber 
industry, 1920 was a big year in Chicago—not 
up to the big total of 1917 in lumber receipts, 
but considerably better than the last two years. 
There was brought into Chicago by all the vari- 
ous lake and rail carriers during 1920 a total 
of 2,412,887,000 feet. The receipts of 1919 
totaled 2,037,304,000 feet, a difference of 375,- 
583,000 feet. 

These same carriers took away from Chicago 
during the year a total of 958,175,000 feet, leav- 
ing for local stock and consumption 1,454,712,- 
000 feet. Last year the shipments were 862,- 
846,000 feet, or 95,329,000 feet less than in 
1920. Left for local consumption in 1919 were 
1,174,458,000 feet, 280,254,000 feet less than 
in 1920. 

The figures show great activity in the Chi- 
cago lumber market, unsurpassed by any other 
normal year since 1913. The big totals of 1916 
and 1917 were probably due in great measure to 
the European War and the preparations for our 
own entry into it, and 1920 figures far surpass 
those of 1915 and 1914. Shipments, while not 
so great as in 1918, were much heavier than in 
1919, leaving for local consumption a quantity 
greatly exceeding that of the two preceding 
years. 

The following compilation gives local receipts 
and shipments and the volume of lumber going 
into stock and local consumption during the last 
seventeen years: 


Into Stock 
and Local 
Year Receipts Shipments Consumption 
See 2,412,887,000 958,175,000 1,454,712,000 
ee ,037 ,304,000 2,846,000 1,174,458,000 
| Ee 2,829, 1,064,199,000 1,264,872,000 


aS 3,354,117,000 1,518,866,000 1,835,251,000 

+7 oe 1,393,022,000 1,624,218,000 

1,133,417,000 1,246,312,000 
96,530,00 





ae 2,134,567,000 803,923,000 1,331,644,000 
1910......... 2,519,357,000 962,776,000 1,556,581,000 
2,584,512,000 961,822,000 1,622,690,000 
1908......... 2,053,639,000 771,539,000 1,282,100,000 
_, SR 2,479,458,000 977,746,000 1,501,712,000 
SS 2,362,856,000 1,041,491,000 1,321,365,000 
oe See 2,193,540,000 377,000 1,237,163,000 
MDOE. 2... cee 1,670,272,000 821,008,000 849,264,000 


Lumber shipments by water make no showing 
whatever during the year and eargos received 
in Chicago by way of the Lake were rather light, 


totaling 34,779,000 feet, a drop of 7,656,000 
from 1919’s record, which was in turn 20,500,- 
000 feet less than 1918. The last shipments 
from Chicago by water were chronicled in 1918 
when 20,000 feet of lumber was sent out that 
way. <A big change, this, since the heyday of 
lake lumber trade back in 1882, when 1,872,- 
976,000 feet of lumber were brought into the 
city by lake vessels. 

As to rail carriers, the Chicago & Northwest- 
ern Railroad again surpasses all other lines in 
the amount of lumber brought into the city this 
year, tho it does not reach its own total of last 
year. This road hauled into Chicago during 
1920, 531,637,000 feet of lumber, while in 1919, 
its haul was 546,445,000 feet. The same road 
leads all others in the shipments out of Chicago, 
having carried out 105,514,000 feet in 1920, 
compared with 108,263,000 in 1919. 

While the largest carrier of lumber to and 
from the Chicago ‘market shows a marked de- 
cline in quantity hauled, the nearest competitor 
of the year, the Chicago, Milwaukee & St. Paul 
Railroad, made a big increase over the preceding 
year in the quantity carried into the city. In 
1920 this road hauled 389,706,000 feet and in 
1919, 273,794,000 feet. It carried away from 
Chicago a total of 62,859,000 feet in 1920 and 
56,910,000 feet in 1919. The Illinois Central 
was a close third in bringing lumber into the 
city, with 378,507,000 feet, the Chicago & East- 
ern Illinois following closely with 328,279,000 
feet. The two last named roads carry the bulk 
of southern lumber into the city, and both of 
them show large gains over 1919. 

Eastern trunk lines carried away from Chicago 
a total of 688,784,000 feet as compared with 
731,756,000 feet in 1919. The largest gain in 
lumber hauls into Chicago was made by the 
Atchison, Topeka & Santa Fe Railroad, which 
in 1919 carried 9,541,000 feet and in 1920 in- 
creased this to 21,998,000 feet. 

The following table shows the receipts and 
shipments of lumber at Chicago by years since 
1850: 


Receipts Shipments 
100,364,779 423,750 
125,056. 437 60,338, 
147,816.282 77,080,500 
202,101,078 93,483,784 
228,336,783 82,061,250 





1920 


Receipts Shipments 
306,547,401 108,647,250 
456,673,169 135,876,000 























459,639,198 131,830,250 
8,943,000 127,894,000 
845, 165,927,000 
494, 127,894,000 
249,308,705 79,356,000 
674,045 1,255, 
413,301,818 172,364,875 
,592,406 190,169,750 
647,145,734 310,897,350 
130,057,168 400,125,250 
882,661,770 447,039,275 
1,028,494,789 514,434,100 
997,736,942 673,166,000 
1,01 635 652,091,000 
i, 328,375 647,595,000 
1,183,659,280 610,824,420 
1,123,368,671 §17,923,000 
1,060,088,708 619,178,630 
1,157,194,432 635,708,000 
1,039,785,265 566,978, 000 





1,083,405,362 546,780,825 













































































1,179,814,119 692,549,000, 
1,485,008,322 %1,442,500,128 
1,524,431,000 *1,475,872,58¢ 
1,906. 3 *1,844,065,831 
2,116,341,000 *%1,974,542 
1,897,815 *1,906,592, 
1,802,727,000 1,095,200 
1,744,€ 896,004 
,660,589,000 974, " 
1,846,187,000 —1,038,013.01* 
2,012,069,000 801, 
1,930,227,000 739,510,000 
1,969,689,000 884,058, HX 
2,087 .462,000 870,937 90 
2,250,298,000 1,058,407 0 
1,621,627,000 742,150, 10 
1,522,835, 000 619,513 
1,547,727,000 972,381,001 
1,270,939. 591,488, 
1,415,623.000 556,518. 
1,695,790,000 
1,596,746, 000 
1,987, \ . 
A 85,000 887,372 
348,000 808,846, 
272,000 821,008 '» 
00 956,877,: 
856,000 1,041,491 
00 977,746 
639,000 771,53! 
961,822 
00 962,776! 

00 803,925," 0 
1,002,274, 

00 954,159.00 
1,019,060 

00 1,133,417 ) 
00 1,393,022 

00 1,518,866. .' 

00 1,046,199. 9 

000 862,840, 

, 887,000 958,17 ) 


*Includes local consumption. 

A statement of receipts and shipments co\' 
ing the years from 1914 to 1920 is given on 
following page. 
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WATER COMPETITIVE RATE HEARING 


WASHINGTON, D. C., Jan. 11.—Representa- 
tives of the lumber interests involved in Investi- 
gation and Suspension Docket No. 1240—Water 
Competitive Rates—which was up for hearing 
late last week before Examiner Butler, are quite 
confident the Interstate Commerce Commission 
ultimately will refuse to cancel existing water 
competitive rates, as requested by the southern 
and eastern railroads. 


The hearing developed sharp differences be- 
tween the eastern and southern carriers’ repre- 
sentatives. According to J. W. Perrin, assis- 
tant freight traffic manager of the Atlantic 
Coast Line, and A. P. Claggett, assistant freight 
traffic manager of the Southern Railway, the 
southern carriers require the additional revenue 
which would acerue if water competitive rates 
are canceled. E, P. Bates, freight traffic man- 
ager of the Pennsylvania system, on the other 
hand, indicated that the eastern carriers are not 
particularly concerned from the revenue stand- 
point, but desire to readjust the rates. 

Walter E. Gardner, traffic manager of the 
Georgia-Florida Saw Mill Association, appeared 
for that organization; W. J. Strobel, traffic 
manager of the North Carolina Pine Associa- 
tion, represented that body, while E. B. Ebert 
represented lumber interests in the Newark, 
N. J., district and W. 8. Phippin appeared for 
the National Wholesale Lumber Dealers’ Asso- 
ciation. Frank P. Jones of the law firm of 
Davis & Jones, appeared as counsel for the 
American Wholesale Lumber Association and 
participated in the examination of witnesses. 

The importance of this proceeding to the 
Georgia-Florida shippers will be realized from 
the statement of Mr. Gardner that if water 
competitive rates were canceled the aggregate 
increase in freight rates would amount to at 
least $300,000 a year under existing condi- 
tions and approximately a half million dollars 
under normal conditions. The North Carolina 
pine shippers would be similarly affected, as 


would the wholesalers and others directly inter- 
ested. Shippers in Southern Pine Association 
territory are not affected by the water com- 
petitive rates involved. ’ 





URGES HIRING OF AMERICAN SEAMEN 


WasHINGTON, D. C., Jan. 10.—Admiral W. 8. 
Benson, chairman of the United States Shipping 
Board, today addressed to all operators of ship- 
ping board ships a letter, which follows in part: 


The conditions which now prevail in the ocean 
carrying trade have forced the United States Ship- 
ping Board as well as private ship owners to lay 
up a great many vessels, which automatically sets 
adrift a large number of seafaring men. 

While the policy of every prudent owner and 
operator is rightfully toward reduction in vessel 
expense, the chairman of the shipping board earn- 
estly cautions all ship owners and operators not to 
be misled at this time into the employment of for- 
eigners merely because it may be possible to obtain 
them at a lower schedule of pay than is satisfac- 
tory to American seamen. 

The true goal of American effort is to increase 
the efficiency of operation. The most certain means 
to this end is improvement in the efficiency of sea 
labor. This improvement in turn has been brought 
about by getting the American man afloat and can 
best be continued by keeping him afloat. 

The chairman of the shipping board appeals in 
the strongest possible terms to every right-minded 
and patriotic American citizen who owns, operates 
or has any interest whatever in American shipping 
to seize this opportunity to collect American sea- 
men in American ships rather than to drive them 
trom the sea by yielding to the temptation of minor 
savings in the wage scale. 


PROTEST TWO SOUTHERN TARIFFS 


NEW ORLEANS, La., Jan. 10.—The Southern 
Lumber Exporters’ Association and the American 
Wholesale Lumber Association have filed protests 
against two new joint tariffs covering handling 
and storage charges at southern ports. The Emer- 
son tariff, applying only to the New Orleans dis- 
trict, which includes the small ports adjoining the 
city and North and South Baton Rouge, raises the 
storage rate for the first ten days to 1144 cents a 
hundred pounds, whereas the charge has been 1 
cent. The rate for additional 10-day periods, 
which has been %,-cent, is raised to 1 cent. The 
handling charge to and from shipside, which has 





LUMBER TRANSPORTATION MATTERS 


been fixed at 1 cent a hundred, is raised to 4 cents, 
The new tariff becomes effective Feb. 3. It applies 
only at terminals operated by the rail carriers, the 
charges over the publicly owned and. operated 
wharves at New Orleans being regulated by the 
dock board. 

The Glenn tariff, issued from Atlanta, covers 
Mobile, Pensacola and South Atlantic ports and 
became effective today. The increases it imposes 
are understood to be less onerous than those pre- 
scribed by the Emerson tariff, but both have been 
protested. ° 


REPARATION AND DISMISSAL 


WASHINGTON, D. C., Jan. 11.—In a tentative re- 
port to the Interstate Commerce Commission in 
Docket No. 11,746—Gaynor Lumber Co. vs. Di- 
rector General, as agent, et al.—Examiner Pau! 0. 
Carter recommends that the commission find that 
rates on lumber in carloads from Weed and West- 
wood, Calif., and Klamath Falls, Ore., to Alvord, 
Iowa, Jasper, Marshall, Waverly, Litchfield, Pipe- 
stone and Sauk Center, Minn., and Georgetown, 
S. D., are unreasonable to the extent that they ex- 
ceed 55 cents per 100 pounds (Group F rates), 
plus the’ increase allowed by the commission in Bx 
Parte No..74. The examiner also recommends that 
reparation be awarded on past shipments when the 
amount involved is definitely determined. 

A tentative report submitted by Examiner Har- 
ris. Fleming in Docket No. 11,303—Farris Hard- 
wood Lumber Co. et al. vs. Director General, as 
agent, and Nashville, Chattanooga & St. Louis 
Railway Co.—recommends that the commission find 
that the rates on logs from stations on that road 
to Nashville, Tenn., were not shown to have been 
unreasonable or unduly prejudicial and dismiss the 
complaints. 

A similar recommendation is made by the ex- 
aminer in Docket No. 11,402, filed by the same 
complainants against the Tennessee Central Rail 
road, involving the same question. 


EMBARGO OF YEAR LIFTED 


Sr. Louis, Mo., Jan, 11.—Word was received here 
yesterday from the traffic department of the Clover 
Leaf Route at Toledo that the embargo on Herrick, 
Ill., a reconsigning point of considerable import- 
ance, had been lifted. This embargo has been on 
for nearly a year. The traffic situation is reported 
in excellent shape. Cars are moving rapidly. 








NEWS NOTES FROM THE NATIONAL CAPITAL 


FEDERAL INVESTIGATION OF BUILDING 


WASHINGTON, D. C., Jan. 10.—Frank K. 
Nebeker, assistant to the attorney general and 
acting attorney general in the absence from 
Washington of A. Mitchell Palmer, today au- 
thorized this statement: 

I had a conference with W. J. Rand this fore- 
noon, and he reported to me the situation with 
reference to the building materials investigations 
of which he has charge, and we discussed fully and 
in much detail the plans for the further conduct 
of the campaign, as well as the personnel of the 
force necessary to enable the department to pro- 
ceed vigorously and 7 mmegyernn ye A against violators 
of the Sherman Anti-Trust Act in connection with 
certain important lines of building materials. I 
do not think it would be in the public interest for 
me to mention the specific industries which will 
first be investigated, but investigations with refer- 
ence to several of these will be conducted simul- 
taneously. 


The discussion included the personnel of the 
force regarded as necessary for the work, and sev- 
eral experienced special assistants to the attorney 
general and an adequate corps of investigators have 
been assigned to assist in the work. The investi 
gations are to be conducted in a quiet and orderly 
manner and with the end in view of accomplishing 
substantial results without unnecessary delay. 

It is understood that the Department of Jus- 
tice has a list of some twenty-five concerns in- 
cluding companies and corporations who are 
alleged to have been guilty of profiteering in 
building materials, 

The investigations are the result of the dis- 
closures of the Lockwood committee in New 
York, which already have resulted in some con- 
victions in the New York courts. No lumber- 
men were involved in the New York court pro- 
ceedings. 

It was also stated by officials that the De- 
partment of Justice will begin immediately an 
investigation into the activities of lumber man- 
ufacturers thru their several associations as out- 
lined in the report transmitted to Congress by 
the Federal Trade Commission today. 


As a matter of fact, the letter of transmittal 
accompanying the commission’s report states 
that its survey was made at the request of the 
Department of Justice and that the data col- 
lected, ‘‘as fast as analyzed, are being trans- 
mitted to the Department of Justice.’’ In other 
words, these data have been in the hands of the 
attorney general’s department for some time 
and it is doubtful that any statement regarding 
an investigation ‘‘immediately’’ would have 
been made but for the publication of the com- 
mission’s report. The fact that the Department 
of Justice has waited until the commission made 
public its report would seem to indicate that 
the attorney general and his associates have not 
been greatly impressed with the data compiled 
by the commission or the probability of basing 
successful legal action under the antitrust laws 
or any other statute upon these data. 


FORESTRY BILL COMMITTEE HEARING 


WASHINGTON, D. C., Jan. 11.—The committee 
on agriculture of the House of Representatives 
will hold a hearing Jan. 26 on the Snell bill, 
which embodies the recommendations of the Na- 
tional Forestry Program Committee representing 
eight large organizations, with R. S. Kellogg as 
chairman and Warren B. Bullock, secretary. The 
full text of the final draft of this bill, which 
has the approval of the Forest Service, was pub- 
lished in the AMERICAN LUMBERMAN of Dee. 25 
(Page 66). 

Chairman Kellogg, in codperation with Repre- 
sentative Snell of New York who introduced the 
bill, arranged for the hearing with Chairman 
Haugen of the committee on agriculture. 

The bill consists of twelve separate sections 
and the plan for the hearing contemplates having 
a separate witness to discuss briefly each section. 
The several seetions have been allotted and data 
is being prepared. 


It is well understood that proponents of this 
important measure do not anticipate favorable 
action at this session of Congress, on account of 
the press of other matters which must be passed 
before March 4. But it is felt that a hearing 
before the House committee will enable the Na- 
tional Forestry Program Committee to make a 
record which ean be used to advantage in an 
educational campaign extending thruout the 
country. 


LUMBERMEN AT TARIFF HEARING 
WasHINGTON, D. C., Jan. 11. — The tariff 
hearings before the House ways and means com- 
mittee, which began last Thursday, are making 
good progress. Witnesses complain that they are 
not given sufficient time to present their views, 
as, in most instances the major part of the 
allotted 10 minutes time is consumed by mem- 
bers of the committee in asking questions. 
Presumably the 10-minute rule will apply 
when lumbermen are heard Saturday of this 
week and Monday of next week. Fortunately, 
all witnesses who desire to do so have the priv 
lege of filing a written statement or brief, but 
it is doubtful that many*members of the com- 
mittee will read the written statements, ov 
account of press of business. Chairman Ford- 
ney and a few of the more active members prob- 
ably will read all of the statements possible, be- 
cause they desire to acquire every scrap of use 
ful information. 
Lumbermen coming here for the hearing 1"- 
elude John Henry Kirby, president of the Na- 
tional Lumber Manufacturers’ Association, who, 
however, will appear as an individual lumber 
manufacturer in favor of a tariff on lumber 
and forest products for revenue only; D. 0. An- 
derson, of the North Carolina Pine Association ; 
C. A. Bigelow and W. L. Saunders, of the Micht- 
gan Hardwood Manufaeturers’ Association; 
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George Bergstrom and Neil Jamison, of Ever- 
ett, Wash.; and W. C.-McMasters and R. B. 
Allen of Seattle, representing the West Coast 
Lumbermen’s Association; John M. Pritchard 
aud J. C. Penrod of Memphis, representing the 
hardwood lumbermen, and J. C. Eckman of 
Cincinnati, representing the oak flooring manu- 
tacturers, who are especially concerned over the 
influx of cheap Japanese oak. 





OPPOSITION TO IMMIGRATION BILL 


WasHINGTON, D. C., Jan. 11—Among the 
opponents of the Johnson bill for suspension of 
immigration for twenty-two months is the Na- 
tional Federation of Construction Industries. 
John W. Wiggins, of Pennsylvania, chairman of 
the immigration committee of that organization, 
and several members of the committee appeared 
before the Senate immigration committee, which 
is now holding hearings on the House bill. L. C. 
Boyle, counsel for several lumber associations 
and a member of the immigration committee of 
the National Federation, was in attendance upon 
the hearing and will present a written brief. 

Attorney Boyle and other members of the com- 
mittee took the ground that it would be unwise 
to close the door of the nation to workers from 
other countries just when there is a prospective 
boom in all business and labor will be in demand. 
The attention of the senators was called to the 
fact that until the recent slump, which already 
is beginning to pass, the ery on every hand was 
for more labor, and every worker who desired 
employment had a job. 

The representatives of the construction indus- 
tries can not see the wisdom of closing the doors 
to European labor at such a time, when it is 
only a matter of a few months at most before the 


retarded building boom must start and the 
wheels of industry in general begin to hum. 

Frank Morrison, Secretary of the American 
Federation of Labor, presented a strong argu- 
ment on the other side for organized labor, con- 
tending that American labor should be given the 
same degree of protection against European 
labor that American industries are given against 
the products of cheap European labor. 

Attorney Boyle appeared before the committee 
primarily on behalf of the wholesale sash and 
door and oak flooring interests. 





PROPOSED CONSTRUCTION BUREAU 


WASHINGTON, D. C., Jan. 10.—A bill intro- 
duced in the United States Senate by Senator 
Calder of New York, and a similar bill in the 
House by Representative Tinkham of Massa- 
chusetts, take an advanced position on the hous- 
ing problem for the whole country. If the meas- 
ure becomes a law it will establish a bureau of 
construction and housing in the Department of 
Commerce, 

A large part of the work cut out for the pro- 
posed bureau consists of the collection and pub- 
lication of statistics relating to the housing 
problem. The bureau will be in charge of a di- 
rector at a yearly salary of $8,000 to be ap- 
pointed by the President and confirmed by the 
Senate. The bureau would collate, publish and 
disseminate information with reference to the 
best practices in building, construction work; 
development and sound methods of financing in- 
dividual and extended home-building operation; 
possibilities of standardization of structural 
units and material; conservation in use of lum- 
ber and other building materials; fluctuations in 


wholesale prices of building material; conditions 
of sources of supply and amounts of building 
material at different centers; methods of city 
planning; treatment of slum districts, and stand- 
ardization of building codes. Employment of 
necessary personnel is authorized. 





WAGE BASED ON SUPPLY AND DEMAND 


The industrial court in Great Britain very re- 
cently issued a decision that is regarded as of 
considerable importance, because it lays down 
a new principle for determining claims for in- 
crease of wages paid to labor. 


Hitherto the awards of the committee on pro- 
duction, and subsequently of the interim court 
of arbitration, have been accepted as standard; 
these provided for wage increases commensurate 
with the cost of living increases. 


In its decision the industrial court states that 
no increase in wages is due as a result of in- 
crease in cost of living, but that the value of 
the work done must be the determining factor. 
The court holds that: ‘‘The remuneration of 
the various classes of work people should, in 
ordinary circumstances, depend on the value of 
the work done, and the value of the work done 
depends upon the state of the market and the 
demand for the products of the workshop.’’ 

In commenting on this decision the British 
Ministry of Labor stated that ‘‘it has long been 
seen that the effect of an increase in wages to 
meet the increased cost of living is still further 
to inerease the cost of living, and it will be 
appreciated that, if the lead of the industrial 
court is followed, the vicious circle may be 
broken.’’ P 





AMERICAN WHOLESALE DIRECTORS MEET 


On Jan, 8 President J. H. Burton, of the 
American Wholesale Lumber Association, called 
to order a well attended directors’ meeting at 
the Congress Hotel. After considerable dis- 
cussion it was decided to make some changes 
in bylaws and the following were suggested 
and thoroly discussed and notice of them will 
at once be sent to all members: 


That the bylaws provide: 


(1) That the date of the annual meeting shall be 
changed and that the date of such annual meet- 
ing shall be fixed each year by the board of ‘di- 
rectors, 

(2a) That the annual dues to be charged mem- 
bers will be changed so that the dues of associate 
member manufacturers may be a less amount than 
those charged regular, active members. 

(2b) That the dues of wholesale members who 
do both export and domestic business shall be 
changed so that the dues paid upon export ship- 
ments shall be eliminated with the proviso that 
such members shall pay a minimum annual dues to 
be paid upon domestic business, it being understood 
that export business shall be considered to be water 
shipments to any country other than continental 
United States. 

(2c) That the charge of a minimum sum as dues 
trom all members shall be decided upon. 


(3) That the provision as to the election of di- 
rectors shall be changed so as to permit of the 
‘unual election of all directors for the period of one 
year, 


(4) That the provision as to the number of di- 
ectors shall be so changed as to permit of a larger 
unmber being elected from each region. 


‘5) That after the membership shall have at- 
tuined four hundred in number, a change shall be 
made looking to a charge of an initiation fee in 
addition to dues, 


_($) That the bylaws may be changed by action 
or the board of directors so far as regional boun- 
varies are concerned. 


7) That any member of the executive committee 
‘ay appoint as his alternate any director of his 
resion to act for him in any executive meeting. 


(Ss) A change in the matter of approving appli- 
“allons for membership so as to expedite action 


thereon, 

‘he resignation of Director G. R. Gloor was 
accepted with regret, and C. K. McClure was 
elected to fill his unexpired term. 

he question of arbitration was discussed at 
some length and the sense of the meeting was 
that so far as those present could determine no 
reasonable exeuse could be given by any mem- 
ber which would preclude arbitration on matters 


pending between the buyers and sellers with 
whom he deals. Attorney Davies and Special 
Attorney Haid discussed at some length the 
status of the $10 per day penalty charge mat- 
ter. The necessity of securing more data and 
codperation was pointed out to those present. 
After some discussion Attorney Davies was 
instructed to intervene in the complaint being 
filed with the Interstate Commerce Commission 
relative to the increase of port charges at 
Jacksonville and other Atlantic ports on coast- 
wise and export shipments. 

The proposed sale and order blank was next 
brought up for discussion and the one adopted 
at a conference in Chicago, Jan. 7, was gone 
over carefully. The consensus was that a writ- 
ten order is a step in the right direction and 
the motion was made and unanimously carried 
to recommend the use of the order blank drawn 
up at the Chicago conference, changing, how- 
ever, the time of discount from ten days from 
delivery (after arrival of car) less 2 percent 
for ecash—to five days, but in no case binding 
any member of the association to this or any 
other order blank or terms of sale. 

Plans were discussed for closer codperation 
with retailers and also with manufacturers and 
the associations of these two branches of the 
trade. Vice President Woodhead reported that 
so far the Southern Pine Association has not en- 
tered into an arrangement whereby the members 
of the American Wholesale Lumber Association 
may have the use of inspection bureau of the 
Southern Pine Association, but that he thought 
that with President Burton and Directing Man- 
ager Putman exerting their good offices in the 
matter a satisfactory arrangement could be 
arrived at not only with the Southern Pine Asso- 
ciation but with other lumber manufacturers’ 
organizations. 

In conelusion the fact was brought out that 
many members of the association sell large 
lots of lumber and other forests products to rail- 
roads and large industrial buyers where the 
old established customs of the lumber business 
are not observed. To handle such matters a 
committee will be appointed by President Bur- 
ton to conduct negotiations looking to a better 
understanding as to grade, inspection and the 


disposition of defective material and this com- 
mittee will report at the annual convention. 
The dates and program for the annual meet- 
ing were discussed and it was decided to hold a 
technical meeting the second Tuesday in March 
from which an adjournment would be taken to 
May 18 and 19 for the general annual conven- 


tion. 
eee 


BUILDING AGENT ON TRIAL 


New York, Jan. 11—Robert P. Brindell, in- 
dicted president of the Building Trades Coun- 
cil, was placed on trial today, a special panel of 
talesmen having been summoned for the selec- 
tion of a jury. It is predicted that the trial 
will take three weeks. Brindell is accused of 
extortion. Samuel Untermyer, chief counsel 
for the Lockwood housing committee, which un- 
earthed the evidence in the case, is scheduled to 
conduct the prosecution. Martin W. Littleton 
is attorney for the defense. 

Mr. Untermyer has announced that he will 
move for the trial of John T. Hettrick, engineer 
of the ‘‘Code of practice” building combine 
system, as soon as the Brindell case has been 
disposed of. Hettrick will be charged first on 
the last of three indictments returned against 
him. This accuses him of conspiring with Wil- 
liam H. Chapman, Herbert Smith and William J. 
Doran to violate the Donnelly anti-trust law by 
intimidating contractors to force them to join 
his so-called group of plumbers. 

It became known yesterday that members of 
the Lockwood committee believe if the savings 
banks, trust companies and insurance and 
casualty companies put their new reserves into 
mortgage loans, without disturbing present in- 
vestments, that from $300,000,000 to $400,000,- 
000 would be available annually for housing and 
construction. 

A Federal grand jury will be empowered next 
Monday by Judge Hand to inquire into evidence 
of the violation of Federal laws by association 
of dealers in building materials doing a nation- 
wide business. 

There seems to be no doubt that the legis- 
lature will extend the life of the Lockwood com- 
mittee and it is expected to resume hearings 
in New York before the end of the month. 


; 
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AROUSING INTEREST IN FORESTRY 


Bogauusa, La., Jan. 11——The United States 
has been made what it is by individual initiative, 
and the same agency if properly directed can be 
made to solve most of the problems demanding 
solution. Reforestation in Louisiana is going 
to be accomplished thru the initiative of lumber- 
men and other citizens by arousing the people to 
an understanding of the need of timber and of 
the ease with which it can be grown. 


The Louisiana Department of Conservation 
is offering cash prizes for contestants in boys’ 
reforestation clubs and the Great Southern Lum- 
ber Co., thru its director of reforestation, J. K. 
Johnson, is interesting farmers in growing trees 
on lands not suited or needed for agriculture. 
A recent bulletin sent out by Mr. Johnson makes 
a very strong argument in favor of tree grow- 
ing. The bulletin says in part: 


In the best timbered parishes of Louisiana more 
than one-half of the forest and timbered lands is 
owned by farmers. It may be that many of us 
have not looked at the situation from that angle. 

In a statement not long ago Secretary Meredith, 
of the Department of Agriculture of the United 
States, said that east of the Rocky Mountains about 
three-fifths of the forest and timbered lands are 
owned by farmers. We have not been in the habit 
of thinking that the biggest holders and owners of 
timbered lands are farmers. An investigation of 
the tax rolls of the several parishes of Louisiana 
will no doubt reveal the fact that considerably 
more than 50 percent of the area of these parishes 
is owned by farmers. A further investigation will 
no doubt show that a good deal less than 25 per- 
cent of the land owned by the farmers is cultivated. 

If that be true 75 percent is idle, except for the 
use it serves as grazing and timber growing. It 
‘was all virgin timber at one time. Now it is cut- 
over land. Some entirely and some only partially 
denuded. Some of it, to be sure, in a haphazard 
sort of way is restocking itself to pine trees. Na- 
ture wants to grow more pines on all of it. In the 
doing of it, however, nature has certain enemies. 
Chief of such enemies no doubt is fire. A close 
second, so far as longleaf pine is concerned, is hogs. 
Overcome’ these enemies and within a shorter period 
than you can imagine nature will delight your 
heart and enrich your purse and beautify the land- 
scape around your homes with a marvelous growth 
of evergreen pine trees. 

Sometimes I am of the opinion we toil away to 
clear the trees off certain kinds of land which with 
the trees left on it would produce more than the 
scanty crops we are able to force from the soil. Who 
has not noticed in many of our cultivated fields 
barren hillsides gullied by washouts which have 
been abandoned because of failure to produce crops? 
Maybe it was not properly terraced and cultivated 
and maybe it should never have been cleared, ex- 
vept for its crop of timber. 

Why not secure pine seed, which can be got 
<heaply in season, and plant those washed away 
Laven to trees if they are not to be otherwise culti- 
Ve 

When we do toil the labor ought to be put where 
it will produce the maximum results. There is an 
eternal fitness of things. If land is fitted for culti- 
vation and is needed for farming it should be 
cleared and plowed. It may be fitted for farming 
and not needed. In that case it should continue 
to grow trees, 





YARD REVERTS TO FORMER OWNER 


_ Orrawa, Iut., Jan. 10.—A. C. Bradish, who 
formerly owned and operated the Bradish lum- 
ber yard here, has again become sole owner, hav- 
ing just purchased it from the L. M. Bayne 
Lumber Co., to which he sold the yard in 1918. 
Mr. Bradish has been manager of the yard since 
its affiliation with the line-yard company, and it 
was operated under the old name. The Bradish 
yard was established in Ottawa in 1886 when 
Capt. A. B. Bradish came here from Atchison, 
Kan., and continued under his management until 
1905, when he retired, his son Albert C. Bradish 
taking it over. 


LINE-YARD COMPANY IN WHOLESALE FIELD 


DENVER, CoLo., Jan. 10.—Announcement is 
made by the Sterling Lumber & Investment Co., 
of this city, that it has entered the wholesale 
business, beginning Jan. 1. The company was 
organized in 1909 for the purpose of owning the 
stock of and controlling the operation of retail 
lumber yards in this section of the country. 
At the present time the company owns the ma- 
jority of the stock and controls the manage- 
ment of thirty-three yards and one distributing 
warehouse. Of these yards seventeen are in 
Colorado, twelve in Nebraska, three in Wyoming 
and one in South Dakota. Each of these yards 





is a separate corporation, the majority of the 
stock in each being held by the parent com- 
pany. Managers and employees are encouraged 
to invest in the companies, thereby sharing in 
the profits of the particular yard by which they 
are employed. 

George A. Henderson is president of the 
Sterling Lumber & Investment Co., and R. M. 
Burton is vice president and general manager. 
The other officers are: KR. K. Marsh, treasurer; 
C. W. Richardson, secretary; Guy Curlee, gen- 
eral superintendent of retail yards; W. H. 
Esworthy, purchasing agent and sales manager 
of the wholesale department. The branching 
out of this company from a strictly retail con- 
cern into the wholesale field will be of consider- 
able interest to the lumber fraternity of the 
Mountain States and the middle West. 


$5,000,000 FOR BUILDING HOMES 


SPoKANE, WASH., Jan. 8.—Announcement is 
made here today by A. L. Porter, secretary of 
the Western Retail Lumbermen’s Association and 
president of the National Builders’ Bureau, 
that he has in process of organization a $5,000,- 
000 corporation, the sole function of which will 
be to finance home building. It is not the pur- 
pose of this organization to compete or conflict 
with local building and loan societies, Mr. Porter 
says; but it is expected to operate primarily 








A. L. PORTER, SPOKANE, WASH. ; 
Who Proposes to Finance Housing on Large Scale 


where laws forbid loan societies to lend more 
than a certain percentage of the value of the 
real estate involved. 

Mr. Porter says that the only obstacle to the 
resumption of building is the inability of peo- 
ple, in the smaller communities particularly, to 
finance home building; and it will be the func- 
tion of this new organization to loan money on 
new homes thru the local retail lumbermen. 

Several months will be required, Mr. Porter 
says, to complete the organization. But it is his 
purpose to invite five hundred or more retailers 
thruout the country to become the original in- 
corporators; and it is his hope that a thousand 
or more manufacturers will become interested 
to an extent of $1,000 or more each in the capital 
stock. Other merchants selling supplies and 
furnishings for the new home, together with the 
local lumbermen, would constitute the com- 
munity loan committee. The plan includes the 
organization of auxiliaries or branches in sev- 
eral thousand towns. 

Mr. Porter is a pastmaster in the art and 
science of codperation and is possessed of the 
enthusiasm and determination that insure the 
suceess of every worthy project. The need of 
an agency for providing the means of financing 
the building of homes is recognized on every 
hand and the plan proposed appears to be one 
that should make a strong appeal to all lum- 
bermen. 


SECURES ADDITIONAL 2,000,000,000 FEET 


Kansas City, Mo., Jan. 10.—The recent pur 
chase of 60,000 acres of timber land in Wash 
ington, reported to involve a consideration of 
upward of several million dollars, marks the 
entry of the Long-Bell Lumber Co. into the in 
dustry on the Pacific coast. The most recent 
purchase, just completed, was of 33,000 acres 
in Cowlitz, Lewis and Wahkiahum counties, 
representing approximately 2,000,000,000 fee: 
of fir, cedar, spruce and hemlock timber, ani 
was purchased from the Weyerhaeuser Timbe: 
Co., of Tacoma, Wash. The beginning of op 
erations of the Long-Bell company in Wash 
ington, which will follow at as early a date as 
possible after mill sites are definitely chosen 
and mills are constructed, will largely increase 
the distribution of Pacific coast lumber prod 
ucts thru Kansas City sales offices. The entir 
acreage of timber lands purchased contains sev 
eral billion feet of the four species of commer 
cial wood. 

Long-Bell officials spent much time in th 
West last year looking toward the purchases 
just consummated and investigating possible 
mill sites. As soon as mill sites have been se 
lected and announced, the first construction work 
on mills, logging roads and logging camps will 
be begun. Because of the rugged character of 
the Coast country much preliminary construc 
tion work will be necessary. Several years will 
be consumed in full development of operating 
property, construction of the first unit of which 
will start some time this year. 

The Long-Bell Lumber Co., established in 
1875 and having done business in Kansas City 
for some thirty years, has heretofore operated 
largely in the South, its principal product being 
southern pine lumber. The company has ten 
southern pine mills in operation now in Louisi 
ana, Texas, Arkansas and Mississippi, besides 
several hardwood mills. Much southern pine 
timber remains to be cut, and it will be many 
years before the company leaves that section. 

For some time the Long-Bell company has 
operated a sawmill, sash and door plant and 
veneer plant at Weed, Calif., in the white pine 
district. These timber holdings are located 
about three hundred miles from the recently 
acquired holdings in Washington. 


COAST WHOLESALE CONCERN ORGANIZED 


PorTLAND, OrE., Jan. 8—The Niedermeyer 
Martin Lumber Co. has been organized to do a 
general wholesale business in Pacific coast for- 
est products, with offices at 1208-10 Spalding 
Building. The company will handle all west 
Coast woods, car material, mine timbers, oil rigs, 
millwork, poles, piling ete. and, plans to special- 
ize in unusual and special orders. The person 
nel of the company is well known in the lumber 
industry along the Pacific coast from Alaska to 
California, and as well on the Atlantic coasi 
and thru the middle West. 

B. E. Niedermeyer, president, recently sev- 
ered his connection with G. W. Gates & Co., for 
which concern he was manager and with whic) 
he has been associated for eight years. W. 
Linus Martin, vice president, was formerly wit! 
the Oregon Lumber Co., manufacturer of 1 
cedar, hemlock, white pine, ete. A. C. Niede 
meyer, secretary and treasurer, was former): 
with the U. 8. Lumber & Box Co., of Portlan’ 








REORGANIZATION OF TOOL COMPANY 


Warren, Pa., Jan. 11.—Announcement 
made of the reorganization of the Warren A» 
& Tool Co., by which the control of the compa: 
passes to a syndicate composed of the Dillor 
interests, Lawrence Chamberlin & Co., of No 
York, and a group of local business me: 
Nearly all of the old stockholders are still i: 
terested and the majority interest is still he': 
locally. H. P. Stone has been elected preside 
W. A: Kinnear is secretary, W. J. Murphy, for 
man of the ax department, and Gus Anders», 
foreman of the drop forge and tool departmen'’, 
as under the old control. H. W. Conar?. 
formerly general manager of the Struthers 
Wells Co., becomes treasurer and general mani 
ger, and T. J. Dillon will be vice president. 
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Federal Income and Profits Taxes 


How the Present Law Affects Domestic Corporations 








| Second and final instalment; first instalment 
appeared on pages 72 and 73, issue of Jan. 1.— 
EDITOR. | 

Supporting Schedules 

Che Revenue Act of 1918 and the regulations 
issued for its administration require that certain 
supporting schedules be filed with the tax return, 
altho forms for these supporting schedules are not 
furnished by the Government. An outline of the 
make-up of the schedules, however, is embodied in 
the return, Form 1120. 

These supporting schedules cover taxable in- 
come, invested capital, the corporate history etc. 

Preparation of Returns 
FORMS: 

The corporation income and profits tax return 
provided by the bureau of internal revenue for use 
of taxpayers for the calendar year 1919 is desig- 
nated as Form 1120, and it is quite likely that the 
same form number will be given to the return to 
be used for the year 1920. 

Therefore, in the following digest and comment 
under the caption, “Preparation of Returns,” the 
citations of schedules, item numbers etc. refer to 
Form 1120 used for 1919 calendar year returns. 

The Revenue Act of 1918 imposed for the tax- 
able year 1918 the “war profits’’ tax. In the com- 
putation of this tax prewar income and prewar in- 
vested capital were sometimes used as bases for 
credits and exemptions. The said Act, however, 
does not impose the war profits tax subsequent to 
Dee. 31, 1918, except where income is derived 
from Government contracts. (See “Income from 
Government Contracts” under “Miscellaneous.’’) 


PERIOD COVERED : . 

The exact beginning and ending dates of the tax- 
able period covered by the return should be care- 
fully noted on the return. It is important that the 
form of return used is the one prescribed for the 
period covered, as forms for various periods pro- 
vide for the computation of the taxes at the rates 
effective during the respective period. 

NAME AND ADDRESS OF TAXPAYER: 

It is important that the correct corporate name 
of the taxpayer and the address of the principal 
place of business be plainly shown in the return 
in the space provided therefor. 

Net INCOME: 

The 1919 year form provides under Schedule “A” 
for the computation of taxable net income. It is 
not likely that any changes made in the form will 
in any manner materially affect the presentation 
of taxable net income for the year 1920; there- 
fore the following outline of procedure is based on 
the requirements of the form used for the calendar 
year 1919 as set out under “Forms” under this 
caption, 

I'he supporting schedules relating to income 
should first be prepared and the results shown 
thereon transferred to the income schedule, 
Schedule “A,’? on the return. The other items of 
gross income and deductions which do not require 
supporting schedules should then be completed 
whenever the taxpayer has items coming within 
any of those classifications. (The same procedure 
-lould be followed with respect to the other sched- 

s of the form.) 

irief comment as to the various items in this 

edule follows: 


1) Gross sales—The form provides that gross 
s reported shall be net of returns and allow- 
os. However, attention is called to the state- 
t made under “Net Income,” under ‘Taxable 
ome,” that the income shall be computed upon 
basis of the taxpayer’s annual accounting 
od and in accordance with the method of ac- 
ing regularly employed in keeping the books 
ich taxpayer. The method of accounting em- 
p's cod by taxpayer should be’ followed so far as it 
the not conflict with the provisions of the law 
dk ng net income. 
Cost of goods sold—In determining the cost 
ol soods sold it will be noted that ordinarily the 
ii tories at the beginning and end of the tax- 
al ‘eriod are to be used. Care should be exer- 
Cisco. to see that the amount of inventories as used 
in supporting schedule A-2 agree with the balance 
sh at both the beginning and close of the tax- 
abl ‘riod. However, if this item is determined 
by (oxpayer in any other manner the method of 
accounting used should be followed provided it 
proc\ices the correct income, 
_{t connection with the inventories and espe- 
ciali) the pricing thereof—the Treasury Depart- 
ment recognizes two bases for pricing inventories, 


[By 8. L. Heacock] 


viz.: (a) cost; (b) cost of market, whichever is 
lower. The original. regulations issued by the 
Treasury Department in the administration of the 
1918 law provided for adopting either basis (a) 
or basis (b) for the year 1918 regardless of former 
practice and without securing permission from the 
commissioner of internal revenue. The committee 
on appeals and review recently gave consideration 
to this matter and ruled as follows: 

In cases where it can be shown that due to the 
rising market obtaining in 1918 and 1919, tax- 
payers continued to price inventories at “cost,” 
they may be permitted to change to “‘cost or mar- 
ket, whichever is lower” in 1920, on the theory 
that due to the conditions existing in the two 
preceding years, no real election had been offered 
the taxpayers. The basis used for pricing inven- 
tories in 1920 must be consistently followed in 
future years unless permission to make a change 
is secured from the commissioner. The ruling by 
the committee is published in Bulletin 43-20, No. 
1273, on page 7. 

The writer is advised that the department will 
insist on applications being filed by each taxpayer 
for permission to make this change. It is under- 
stood that the application must show that a rising 
market obtained in 1918 and 1919. It is quite 
probable that the majority of corporations have 
been pricing inventories at cost or market and so 
noted on previous tax returns notwithstanding the 
fact that cost was used, as it was lower than mar- 
ket. This requirement, if the department makes 
such a requirement, is not unreasonable, but in case 
reply is not had to the application a change should 
nevertheless be made and statement of the facts 
attached to the return. 

(3) Gross income from operations other than 
trading ete.—This item is self explanatory. 


(4) Interest on obligations of the United States 
or its possessions not exempt.—tThis item is com- 
mented on under “Gross Income, Exclusions,” un- 
der “Taxable Income.” 


(5) Interest from other sources.—This item is 
self explanatory. It will be noted that in pre- 
paring the supporting schedule A-5 the source, na- 
ture and amount of the principal items must be 
shown. 

(6) Rentals.—This item is self explanatory. 

(7) Royalties.—This item is self explanatory. 

(8) Share of net income earned during period 
by personal service corporations.—It is not likely 
entry will be made against this item very often. 
In the event that a corporation does have income 
from a personal service corporation, however, care 
should be exercised to see that only such income is 
included as was earned by the personal service 
corporation subsequent to Dec. 31, 1917. 


(9) Dividends on stock of foreign or domestic 
corporations other than personal service corpora- 
tions.—Dividends received on stock of foreign cor- 
porations not subject to the income tax of the 
United States and dividends received on stock of 
domestic corporations are to be separately stated 
in this item for the reason that dividends on stock 
of domestic corporations and foreign corporations 
subject to the income tax of the United States are 
not taxable as income and the amount thereof, 
while included in this item, is deducted under item 
No. 25 of this schedule. Dividends received with 
respect to stock of foreign corporations not sub- 
ject to the United States income tax constitute 
taxable income of the recipient. , 

(10) Gross income from all other sources.—This 
item is self explanatory. 


(12) Ordinary and necessary expenses.—This 
item is explained under “Deductions” under “Tax- 
able Income.” Attention is invited to the fact, 
however, that distinction must be made between 
“expenses” and “capital expenditures,” as the lat- 
ter are not deductible. In completing supporting 
schedule, A-12, the nature and amount of the prin- 
cipal items must be separately shown. 

For any employee who is a stockholder and 
whose salary is at the rate of $3,000 or more per 
annum a detailed schedule must be filed showing 
similar information as that required for officers. 
See the following item, “(Compensation of Officers 
ete.” 

It frequently happens that in the ordinary 
course of business certain items of expenditures are 
considered by corporations to be proper expenses of 
the business, and, therefore, charged to operations 
in its accounts, which are not allowed by law for 
the reason that they are capital expenditures, or 


for other reasons. Some of the more frequent items 
are: Amounts expended for securing a copyright 
or plates; cost of defending or perfecting title to 
property ; amounts expended for architect’s serv- 
ices; commissions paid in purchasing securities : 
commissions paid in selling securities; amounts to 
be assessed and paid under agreement between 
stockholders and bondholders of the corporation to 
be used in the reorganization of the corporation : 
premiums paid on the insurance policy on the life 
of an officer, employee or individual when the tax- 
payer is a beneficiary under the policy; expenses 
of organization, such as incorporation costs and 
attorneys’ and accountants’ fees. 


(13) Compensation of officers—Reasonable com 
pensation for services of officers is an ordinary 
expense and properly deductible. In deducting 
amount expended for such account, however, it is 
necessary to file supporting schedule, A-13, which 
requires that the following information be sul 
mitted for each officer: 

(1) Name; 

(2) Duties; 

(3) Time devoted to such duties ; 

(4) Shares of stock owned or controlled : 

(a) Common, 
(b) Preferred, Z 

(5) Total compensation for the taxable period - 

(6) Amount of and reasons for increases, if any. 

If there is no increase, the word “none” 
should be reported. 


(14) Repairs—Incidental repairs which do not 
add to the value or appreciably prolong the life of 
property are deductible as expenses and should be 
entered in this item. In completing the supporting 
schedule; A-14, the nature and amount of the prin- 
cipal items should be separately shown. Care must 
be exercised and differentiation made between ‘re- 
pairs” and “renewals.” Ordinarily, expenditures 
for the latter are chargeable, in part at least, to 
depreciation reserve. 


(15) Interest—Under the provision of the 
Revenue Act of 1918, all interest paid or accrued 
during the taxable period on taxpayer’s indebted 
ness is an allowable deduction with the exception 
of interest on money borrowed or continued to pur- 
chase or carry securities, the income from which 
is not taxable. This limitation, however, does not 
apply to interest paid or accrued on money bor- 
rowed or continued with which to purchase or 
earry obligations of the United States issued after 
Sept. 24, 1917. This point should be carefully 
noted and any interest paid or accrued on such 
indebtedness should be included in this item. (See 
No. 2 under “Deductions—Allowable” under “Tax 
able Income.”’) 


(16) Taxes—See No. 3 under “Deductions- 
Allowable’ under “Taxable Income.” 


(17) Debts ascertained to be worthless—Deduc- 
tions on account of worthless debts may only be 
taken for such amounts as are actually determined 
to be worthless and charged off on taxpayer’s books 
within the taxable period. Amounts charged to 
income and set up to the credit of reserve account 
to cover probable bad debts are not deductible. 


(18) Exhaustion, wear and tear, (including 
obsolescence)—The only limitation stated in the 
law as to the deduction on this account is that the 
amount thereof must be reasonable. However, the 
supporting schedule, A-18, which is required to be 
filed in support of the amount claimed on this 
account, calls for certain data, including a classi 
fication of depreciable assets subdivided on the 
bases of (a) character (b) term of useful life. 
date of acquisition, nature and amount of con 
sideration given in payment, fair market value as 
of March 1, 1913, if acquired before that date etce.. 
which is referred to by the department as the 
“straight line’? method. Any method other than 
the one contemplated if used must be fully ex- 
plained. 

(19) Depletion—This question is more fully dis- 
cussed in the second part of this digest. 


(22) Profit or loss on sale of capital assets 
The profit or loss resulting from sale of capita? 
assets and miscellaneous investments to be reported 
herein is the net amount after giving effect to im- 
provements, depreciation etc., as fully provided for 
in the supporting schedule, A-22, which must be 
filed with the return. 

It will be noted that the profit or loss is based 
on actual cost of the asset if acquired subsequent 
to Feb. 28, 1913: or on the fair market value at 
March 1, 1913, if acquired prior to that date. This 
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is occasioned by the fact that prior to the effective 
date of the sixteenth amendment to the Constituion 
of the United States, Feb. 25, 19138, (as a con- 
venience Feb. 28, 1913, is the date used in sub- 
sequent tax legislation) income tax was not con- 
stitutional. The foregoing explains the reason for 
the use of March 1, 1913, thruout the law. 

The use of actual value, or March 1, 1913, value, 
is not optional but is definitely fixed. The question 
of March 1, 1913, value is frequently a vexatious 
one. Article 1561 of Regulations 45 provides 
“what the fair market price or value of property 
was on March 1, 1918, is a question of fact to be 
established by any evidence which will reasonably 
and adequately make it appear.” This provision 
of law and regulation may be likened to the mari- 
time procedure when confirming the time of day. 
The officer of the deck reports to the captain that 
it is four bells. The captain invariably replies 
“Aye, aye, sir, make it so.” 

(23) Losses sustained during the taxable year— 
This item covers the losses mentioned in No. 4 
under ‘“Deductions—Allowable”’ under “Taxable 
Income.” In claiming losses under this item it is 
necessary to file the supporting schedule, A-23, 
which provides for information similar to that re- 
quired in the case of profit or loss from sale of 
capital assets, plus statement as to cause of loss. 

(25) Dividends received from corporations not 
personal service corporations—The amount to be 
claimed as a deduction in this item is the amount 
of dividends received from domestic corporations 
not personal service corporations, and from 
foreign corporations doing business in the United 
States and subject to Federal taxes on income 
derived from sources within the United States. 
See No. 6 under “Deductions, Allowable” under 
“Taxable Income’’ and No. 9 under this caption. 

(26) Amortization of war facilities—As_ else- 
where set out, the Revenue Act of 1918 provides 
special treatment for the amortization of war 
facilities but as the subject is pertinent at this time 
to only a small number of companies it is not dis- 
cussed herein. 

RECONCILIATION OF NET PROFITS PER BOOKS WITH 

NET INCOME PHR TAX RETURN: 


A reconciliation, Schedule “M,” is provided on 
the present form and it is of the utmost importance 
that it be carefully completed in each instance. It 
will be readily recognized that this reconciliation 
is the only possible quick test as to the accuracy 
of the taxable net income reported. 


It will be noted that the printed form of this 
reconciliation provides for adding to the book 
profits certain items which are unallowable deduc- 
tions that have been charged against profits and 
for deducting items of nontaxable income which 
have been credited thereto. The form also provides 
blank spaces for itemizing other items. 

It is important to note that the amount shown 
in this reconciliation as being the net profits for 
the year per the books of account agrees with the 
amount shown as such in the analysis of surplus 
account, which is provided for under Schedule “L.” 
BALANCE SHEETS: 

It is necessary to file balance sheets (supporting 
schedule “K’’) as of the beginning and end of the 
taxable period. Balance sheets must be in accord- 
ance with the books of account, or differences must 
be reconciled. 

ANALYSIS OF SURPLUS ACCOUNT: 


An analysis of the surplus account (supporting 
schedule “L’’) for the taxable period showing the 
surplus at the beginning of the year as per the 
books ; profits for the year and other miscellaneous 
credits; dividends paid and miscellaneous debits, 
and surplus at the end of the year as per the 
books, must be furnished. 

INVESTED CAPITAL : 

On page 1 of the present form, under schedule 
“B,”’ the invested capital is summarized. The 
details are contained in schedules “E,” “F,’’ “G,” 
“H” and “J,’’ on pages 2 and 3 of the return, which 
will be taken up in order. 


SCHEDULE “E”—CApPITAL, SURPLUS AND UNDIVIDED 

PROFITS ETC. : 

The starting point for the computation of in- 
vested capital is the par value of the various 
classes of capital stock actually outstanding at the 
close of the preceding year, plus the paid-in sur- 
plus, earned surplus and undivided profits and any 
reserves, the additions to which are not deductible 
in computing net income. The cost or book value 
of any treasury stock included in the above must 
be deducted. All items must be separately stated 
and must be in accordance with the books of 
account of the taxpayer as of the beginning of the 
taxable period before any adjustments are made. 
As all reserves the additions to which are not 
deductible in computing net income are included 
in above, adjustment is made under Schedule “H” 
as of the date charges are made against such re- 
serves, to arrive at the required average invested 
capital. 


In the case of stock or shares having only a 
nominal or no par value, the amount to be used 
in this schedule in lieu of a par value shall be the 
fair market value of the stock as of the date or 
dates of issue. 


ScHEDULE “F’’—ADJUSTMENTS BY WAY OF ADDI- 
TIONS: 


This schedule is provided for adding to invested 
capital as of the beginning of the taxable period 
any additions which may be claimed by taxpayer 
by reason of (1) additions to surplus, Articles 840- 
843, Regulations 45; (2) actual cash value of tan- 
gible property in excess of stock issued therefore 
at time of acquisition, Articles 836-837, Regula- 
tions 45; (3) depreciation or depletion charged in 
the accounts of the taxpayer disallowed by the 
Treasury Department as a deduction in previous 
income tax return; (4) any part of the apprecia- 
tion in the value of assets existing as at March 1, 
19138, recovered thru subsequent depreciation, Par. 
2, Article 844, Regulations 45 etc. 


SCHEDULE “G’’—ADJUSTMENT BY WAY OF DeEDUC- 
TIONS: 


The most usual items falling within this schedule 
are good will and other intangible assets paid in 
for stock, which are carried in the accounts of 
the taxpayer in excess of the actual cash value 
when paid in or in excess of the amount allowed 
under the provisions of the Revenue Act of 1918. 
This schedule also covers the valuation of tangible 
property paid in for stock, stock returned to the 
corporation as a gift ete. 


ScHEDULH “H’”—CHANGES IN 
DURING TAXABLE YEAR: 
Invested capital used in the computation of the 

excess profits tax is the average invested capital 
for the taxable period. As the preceding schedules 
under “Invested Capital’? have provided for the 
total adjusted invested capital as of the beginning 
of the period, including certain reserves, it follows 
that any addition to the invested capital during 
the year by way of additional capital etc. must be 
added, and any reduction on account of charges to 
such reserves for nondeductible items, or with- 
drawal of capital etc., must be deducted, to arrive 
at the required average invested capital. All 
changes must be made as of the actual date of 
change and, in computing the amount to be added 
to or deducted from, as the case may be, the 
number of effective days of the change must in- 
clude the date of change. The amount of these 
additions and deductions are determined by multi- 
plying the amount of such change by the number 
of effective days and dividing the product by the 
number of days in the taxable year. (Calendar 
year 1920 is a leap year and 366 days shall be used 
as the divisor in making adjustments.) 

The one exception to the requirement that 
changes be made on the actual date of addition or 
deduction is in the payment of income and excess 
profits taxes. Adjustment on account of such 
payments must be made as of the date payment 
was due and payable whether paid before or after 
that date. This provision allows a minimum deduc- 
tion from the invested capital by considering the 
taxes to have been paid in equal quarterly install- 
ments regardless of the fact that the entire tax 
may have been actually paid at one time. 

Invested capital can not be increased by earnings 
or profits accrued during the taxable period, and 
likewise invested capital as of the beginning of the 
taxable period need not be reduced on account of 
the re-acquirement during the taxable period of 
taxpayer’s outstanding capital stock if payment for 
such stock is made out of earnings of the taxable 
period. 

Dividends paid during the first sixty days of a 
taxable period are considered by the Revenue Act 
of 1918 to have been paid out of earnings or surplus 
accumulated prior to the taxable period, and in- 
vested capital must, therefore, be reduced by the 
amount of such dividends as of the actual date of 
payment. Dividends paid during the remainder of 
the taxable period are considered to have been paid 
out of current earnings to the extent of such cur- 
rent earnings after providing for Federal income 
and profits taxes. Special regulations have been 
issued with respect to the determination of the 
income available for this and other corporate pur- 
poses and the order in which it must be used. 


SCHEDULE “J’—-INADMISSIBLE ASSETS : 


Invested capital as of the beginning of the tax- 
able year after being adjusted by the foregoing 
schedule, must be further reduced by a percentage 
thereof equal to the percentage which the average 
amount of inadmissible assets is of the average total 
admissible and inadmissible assets held during the 
taxable year. 

Inadmissible assets are defined as stocks, bonds 
and other obligations, except obligations of the 
United States, the income from which is not tax- 
able. Admissible assets are defined as being assets 
other than inadmissible assets. Provision is made 
for including a certain part of the inadmissible 
assets as admissible assets when the income 


INVESTED CAPITAL 


includes profit from the sale or disposition of 
inadmissible assets and where the income from 
inadmissible assets is in effect included in the net 
income because of the limitation in the deduction 
of interest. Where unusual amounts of inadmis- 
sible assets are held a further study of the hand- 
ling of the question should be made. 

The instructions printed on the tax return form 
fully cover the requirements of this schedule. 


QUESTIONS: 


Under this caption information is required as to 
the kind of business engaged in by the taxpayer, 
other concerns in same business, corporate history 
etc. Where space is not provided in the tax return 
form for furnishing the information required, it 
should be furnished on separate sheets which 
should be firmly attached to the return, together 
with other supporting schedules. 

COMPUTATION OF TAXES: 


After having determined the taxable net income 
and the average invested capital for the taxable 
period, the computation of the taxes is a simple 
matter. As elsewhere stated, the taxes are com- 
puted on the net income after deducting the credits 
and the exemptions. 

After computing the amount of the different 
taxes due a” summary is made from which is de- 
ducted the allowable credit for income, war profits 
and excess profits taxes paid or accrued to foreign 
countries or to possessions of the United States, 
and the remaining balance represents the amount 
of taxes due for the taxable period. 


Miscellaneous 


The 1918 Revenue Act specifically exempts from 
taxation certain classes of corporations. See Law, 
Section 231. 


PERSONAL SERVICE CORPORATION—DEFINITION OF: 


The Revenue Act of 1918 defines the term “per. 
sonal service corporation” as follows: “* * 
means of a corporation whose income is to be 
ascribed primarily to the activity of the principal 
owners or stockholders who are themselves regu- 
larly engaged in the active conduct of the affairs 
of the corporation and in which capital (whether 
invested or borrowed) is not a material income 
producing factor, but does not include any for- 
eign corporation nor any corporation 50 percentum 
or more of whose gross income consists either (1) 
of gains, profits, or income derived from trading 
as a principle, or (2) of gains, profits, commis- 
sions, or other income derived from a Govern- 
ment contract or contracts made between April 
6, 1917, and Nov. 11, 19%8, both dates inclusive.” 
The law also provides for special computation of 


.tax for corporations whose net income is derived 


partly from a trade or business in which the em- 
ployment of capital is necessary and a part of 
which (constituting not less than 30 percent of 
its total net income) is derived from a separate 
trade or business which if constituting the sole 
trade or business would bring it within the “‘per- 
sonal service corporation” classification. 


INCOME FROM GOVERNMENTAL CONTRACTS : 


Provision is made for assessing for the taxable 
year 1919 or any year thereafter, excess profits 
taxes at 1918 rates against corporations which 
have received during any year net income of $10- 
000 or more from Government contracts entered 
into between April 6, 1917, and Noy. 11, 1918, 
both dates inclusive. For the purpose of this as- 
sesssment in the year 1919, Form 1120-S was pro- 
vided. It is entirely probable that the same or 4 
similar form will be forthcoming for use with 
respect to the tax for the year 1920. The handling 
of cases involving Government contract income is 
complicated and in view of the small number of 
taxpayers interested, it is not advisable to in- 
clude herein full explanation of the operation of the 
law and the requirements of the regulations. 
CONSOLIDATED RETURNS: 

Under certain conditions a consolidated returu 
covering the consolidated income and consolidated 
invested capital of two or more companies is re- 
quired by law. 

CHANGD IN ACCOUNTING PERIOD: 

After taxpayer has filed a tax return it is re 
quired to maintain the same accounting period 
until permission has been received from the coni- 
missioner of internal revenue to change. 
SpeciaL CAsEs: , 

The provisions of Sections 327 and 328 of the 
law obviously do not provide relief for the yest 
1920, as the maximum tax, income and excess 
profits for that year without the benefit of any 
exemptions and credits is only 46 percent of the 
taxable net income. The provision for special treat 
ment is, however, still effective. 

REFUNDS AND ‘CREDITS : 

The present Revenue Act provides for refund- 
ing of taxes overpaid, and for crediting of taxes 
overpaid against other income and excess profits 
taxes due by taxpayer, under rules and regulations 
prescribed by the commissioner of internal revenue 
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STATUTD OF LIMITATION : ’ 

Under the Revenue Act of 1918 the commissioner 
of internal revenue is authorized within a period of 
five years from date return was due to have been 
filed, to make additional assessment for any amount 
which is found to be due upon examination of the 
return filed. This limitation operates only in 
cases where no intent to evade the law, or no at- 
tempt was made to file a false return, exists; in 
the case of false return or attempt to evade, the 
commissioner is authorized to proceed by suit at 
any date. 


PBNALTIES : 

Penalties are provided for practically every act 
of commission or omission with respect to com- 
pliance with the provisions of the Revenue Act 
both with and without fraud or intent to evade the 
law. 


REORGANIZATIONS : 

The law provides method of determining in- 
vested capital as well as income resulting from 
exchange of securities in case of reorganizations, 
mergers or consolidations. These provisions are 
important but their use is too limited to warrant a 
discussion herein. 


PAYMENT OF TAXES: 

Under the provisions of the Revenue Act of 1918 
these taxes may be paid in a single instalment at 
the time the return is filed or may be paid in four 
equal instalments ; the first instalment at the time 
the return is filed, the second instalment three 
months later, the third instalment six months later 
and the fourth instalment nine months after due 
date of the return. Payments may be made by 
uncertified checks. 


SIGNING AND VERIFICATION OF RETURN: 

All returns must be signed and sworn to by the 
president, vice president or other principal officer 
and by the treasurer or assistant treasurer of the 
taxpayer. If such officers are not available, the 
signature of any one or two officers is at least 
tentatively acceptable, provided statement as to 
reason for not fully complying with the require- 
ment is attached to the return. 


Test oF TAX COMPUTATIONS: 

For the calendar year 1920 and subsequent tax 
years under the present law, tax computations 
may be verified or determined as follows: 


Excess profits tax: For the calendar year 1920 
and subsequent tax years under the present 
law, the amount of excess profits tax may be 
verified or determined if the taxable income is 
in excess of 20 percent of the invested capital, 
as follows: 

40 percent of net taxable income...... $ 
Less: Specific amount of..... $ 600.00 
.056 of invested capital. $ 





Total eXCeG# PrOHts tEK oo. vec scieees $ 


Total Taz (Income and excess profits): 
A. For return showing that company has in- 
come in 40 percent excess profits tax bracket: 
4.16 percent of invested capital (schedule 
ae ek eee Wann ed kee $ 
46 percent of excess of taxable net in- 
come (schedule A, line 27) over 20 


percent of invested capital* ........ $ 

Tota). vce dc cesviv ste Saw dewe es oben $ 
Less: Account of specific ex- 

Co” i er $ 740.00** 


10 percent of nonexempt 
United States interest 
(schedule A, line 4)..$ $ 





Total income and profits taxes........ $ 
B. For return showing that company has income 
only in 20 percent excess profits tax bracket: 
-8 percent of invested capital (schedule 
By RG) Fe eer ic sn eens Ch UE > KG $ 
28 percent of excess of taxable income 
(schedule A, line 27) over 8& percent 


of invested capita) © 6.4. sik .sc 00k Or 

LOtal~ «cc wewveee cpm eran ues wwe we wees $ 
Less: Account of specific ex- 

| ee $ 740.00** 


10 percent of nonexempt 
United States interest 
(schedule A, line 4)..8 $ 





fotal income and profits taxes........ $ 





“If return is for less than a full year, use in 
the above calculations as many twelfths of invested 
capital as there are months in the period for 
which return is made; the exemptions will also be 
prorated, 

“*Omit this item if return is for foreign cor- 
poration, 

These formule do not apply if the invested cap- 
ital is less than $71,428.57 in amount, in which 
case the limitation provision operates. See “Limi- 
tation of Amount of Excess Profits Tax” under 
‘Tax Rates.” 


PROVISIONS RE TIMBER INDUSTRY 


Of the special provisions of the present law, 
only one is of ial interest to taxpayers 
engaged in the timber industry; i. e., allowance 
for depletion; altho the deduction from gross 
income-on account of exhaustion, wear and tear, 
including obsolescence, may be of interest de- 
pending upon the handling of equipment and 
supplies in the accounts of a particular tax- 


payer. 


Generally speaking, the regulations issued by 
the Treasury Department with respect to a 
deduction on account of both depreciation and 
depletion are reasonable and fully supported 
by the intent of the law. 

Article 231 of Regulations 45 reads as fol- 
lows: 

In the case of timber operations all expenditures 
for plant, equipment, development, rent and roy- 
alty prior to production, and thereafter all major 
items of plant and equipment shall be charged to 
capital account for purposes of depreciation. After 
a timber operation and plant has been developed 
and equipped to its normal and regular output 
capacity, the cost of additional minor items of 
equipment and the cost of replacement of minor 
items of worn out and discarded plant and equip- 
ment may be charged to current expenses of opera- 
tions. 

This regulation is in accord with good ac- 
counting practice in that it permits the charg- 
ing to eurrent operations of what may very 
properly be termed ‘‘ small tools. ’’ 

Articles 227-233 inclusive of Regulations 45 
cover the question of depletion allowance. 

The essence of the allowance for depreciation 
of improvements and depletion of the assets is 
stated in Article 227 of Regulations 45, read- 
ing as follows: 

***the owner of timber property, whether it 
be a leasehold or a freehold, shall secure thru 
an aggregate of annual depletion and depreciation 





‘*Capital is the labor of the past.’’ 
‘*Labor is the capital of the future.’’ 


‘*Capital and labor, pulling together, 
create the prosperity of the present.’’ 








deductions a return of the amount of capital in- 
vested by him in the property, or in lieu thereof 
an amount equal to its fair market value as of 
March 1, 1913, plus in any case the subsequent cost 
of plant, equipment and development which is not 
chargeable to current operating expenses, but not 
including cut-over land values. 


The question of allocation of deduction for ; 


depletion between lessor and lessee in the case 
of leaseholds is fully covered -by the regula- 
tions. 

Numerous other regulations and subsequent 
rulings have been made with respect to de- 
pletion of the natural resources of taxpayers 
engaged in the timber business, many of which 
are parallel to and provide a precedent for par- 
ticular cases. The one quoted, however, is gen- 
eral in nature and, if conscientiously. followed, 
should produce an equitable result. 

In the case of assets acquired prior to March 
1, 1913, depreciation and depletion may he 
computed on the fair market value of the as- 
sets as of that date. While March 1, 1913, 
values may not be used in determining invested 
capital, such values are the proper basis on 
which to compute depreciation as well as deple- 
tion. The proportionate part of any apprecia- 
tion in value at March 1, 1913, subsequently 
realized by charges to operations for depletion 
and depreciation constitute a proper addition to 
invested capital subsequent to the date of such 
realization. This point is covered by Regula- 
tions 45, Paragraph 2 of Article 844. 

To illustrate: 

Timber cost at Jan. 1, 1900 (allow- 


able as invested capital)......... $ 500,009.00 
Timber value at March 1, 1913 (basis _ 
me | ee eee ere eee $1.500.000.00 


Assume an economic life of 3314 years. 
Annual depletion charge (subsequent 

UO: DORON De. BOOMN Ho gids Ge veintecsc $ 45,000.00 
Applicable to original cost.......... 15,000.00 


March 1, 1913, appreciation realized.$ 30.000.00 


Total depletion -charge on original 
cast te.Jam. 3, 1G. ccccccvcsece $ 300,000.00 
Total depletion charge to Jan. 1, 1920, 
on March 1, 1913, value, approxi- 
MOG cdcicsnces he eank e++-+-$ 815,000.00 
Less: Depletion charge on original 
cost for same period, approximatay 105,000.00 


March 1, 1913, appreciation realized 
at Jan. 1, 1920, to be included in 
invested capital in Schedule “¥F,” 
approximately .....ccccccsccccces $ 210,000.00 


In the handling of depreciation, it is almost 
always desirable to maintain a subsidiary ledger 
containing details not kept in the general ledger. 
This detail record is of material assistance in 
the settlement of fire losses, in the determina- 
tion of profit or loss resulting from the sale 
of a particular item of equipment and in more 
accurately determining rates of depreciation to 
be charged with respect to each class of equip- 
ment. 

As previously pointed out, the March 1, 1913, 
value is the value which the facts in each par- 
ticular case will substantiate. The Treasury De- 
partment has issued an elaborate schedule for 
use of taxpayers engaged in the timber industry 
in determining the March 1, 1913, value. While 
this schedule is formidable in appearance, the 
average taxpayer should not experience great 
difficulty in reciting therein ‘‘ his own story.’’ 

In the case of ‘‘Government grants’’ made 
prior to March 1, 1913, the market value at that 
date should be used in computing both deprecia- 
tion and depletion. If, however, such grants 
have been made subsequent to that date, the al- 
lowance for depreciation and depletion may be 
claimed only with respect to the actual invest- 
ment, if any. 


CLAIMS LAND TITLES VOID 


HattiesBurG, Miss., Jan. 10.—The State of 
Mississippi has brought suits in various coun- 
ties involving titles to lands in the vicinity of 
Pearl River valued at more than $1,000,000. 
The origin of these suits dates back to the State 
laws of 1852 and the 1869 land patents, during 
the time when Adelbert Ames was provisional 
governor of Mississippi and John Egen, acting 
secretary of State. One of the bills of com- 
plaint in one of the suits alleges that these men 
held no power and were not legal officers of the 
State, and therefore, the patents issued by them 
are null and void. The main contention of the 
suits is that lands authorized to be sold were 
to be lands on the Pearl River only and that 
other lands were sold in violation of this order, 
some of them being on the Wolfe River. 


One of the suits was filed by the State on 
relation of M. A. Brown, land commissioner. 
The defendants named are Edward Hines, L. L. 
Barth, C. F. Weihe, all of Chicago, and known 
as the Edward Hines Yellow Pine Trustees; 
and also Charles Pettibone, of Poplarville, and 
F. W. Pettibone, a resident of Lamar County. 

The lands named in the bill which are largely 
in Pearl River County, the State claims have 
never been legally sold, the charge. being made 
that the patents issued to John Toulme, original 
owner, were false, void and without constitu- 
tional foundation. An injunction is sought for 
to prevent the present owners from removing 
any more timbers, laying any logging tracks or 
in any other way acting upon the property as 
tho it belonged to them, and the court is asked 
to rule that the State is-the real, true and right- 
ful owner. 

The decision of the chancery court in the com- 
ing case at Poplarville will be watched in this 
State and elsewhere, for it will reveal who the 
court holds as the proper owner of the lands 
and whether or not a patent granted during the 
reign of the carpet soon in Mississippi is 
binding upon the State. The suits have caused 
no little discussion among owners of titles and 
eee under land grants of the Civil War 

ays. F 








A RECENT item in this paper told of cutting 
dogwood timber in Alabama for making spindles, 
but thru a strange oversight failed to say what 
is done with the bark. If the dogwood bark is 
oe enough it might be uséd for making burglar 
alarms. 
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SUMMARIZES NEW INVENTORY RULINGS. 


Searrte, WasuH., Jan: 8.—To lumbermen the 
most welcome New Year greeting was that con- 
tained in advices from the Treasury Department 
that under decisions 3108 and 3109 taxpayers, 
regardless of past practice, may value inven- 
tories at ‘‘cost’’ or ‘‘cost or market whichever 
is lower.’’ The advices came to Robert B. Allen, 
secretary and manager of the West Coast Lum- 
bermen’s Association, just as he was closing 
up important work for the year and naturally 
were a source of considerable satisfaction to 
him. Summarizing the decision, he has issued a 
circular to members, non-members, loggers and 
shingle men setting forth that ‘‘market” is de- 
fined as the current bid price prevailing at date 
of inventory. Mr. Allen summarizes as follows: 


If a taxpayer used “cost” in 1919 or previous 
years, and desires to use “cost or market which- 
ever is lower” for 1920, he may make the change 
without securing special permission from the com- 
missioner of internal revenue, providing a dis- 
closure of the fact that it represents a change 
in method is made in the return. In future in- 
ventories no change of method from that adopted 
in 1920 is allowed, except on written permission 
from the commissioner of internal revenue. 

In inventorying stocks of lumber at “cost or 
market whichever is lower,” the taxpayer may use 
cost against such items as are currently selling 
above cost; and market against such items as are 
currently selling below cost. The return, on each 
item, must indicate whether ‘cost,’ or ‘“market,’’ 
is applied. Where, owing to abnormal conditions, 
the taxpayer has regularly sold lumber at prices 
lower than the current bid price, lumber now 
being inventoried may be valued at such prices. 

Log inventories may be valued at the lowest of 
the following three bases: 

1. Replacement cost at date of inventory; or 

es Proper proportional part of actual finished 
cost ; or 


3. Cost reduced by the ratio which the lumber 
market bears to lumber cost. 


Inventories of taxpayers, on whichever basis 
taken, will be subject to investigation by the 
bureau of internal revenue. 





COAST MILLS PREPARE TO RESUME 


SEATTLE, WasH., Jan. 8.—With shutdowns 
and inactivity the general order of the day, 
there is a gleam of light and encouragement in 
the report that quite a number of operatives in 
the logging and lumbering industries are pre- 
paring to resume. The mills of the Nettleton 
Lumber Co., Seattle, will start up about Jan. 18. 
The Brace & Hergert Mill Co., Seattle, will soon 
be in operation again. 

Logging operations are few and far between, 
there being only three or*four camps, and most 
of them in connection with inland mills, that 
are showing activity. The Pacific States Lum- 
ber Co. at Cedar Falls is running two sides, with 
eighty men. At Eagle Gorge, the Page Lumber 
Co. is working forty men, and the Kent Lumber 
Co. at Barneston is employing a force of thirty- 
five. The Webb Lumber Oo. is putting in a new 
operation on the Duckabush, in the Olympic 
Peninsula. Olympia interests are operating on 
Mud Bay. The St. Paul & Tacoma Lumber Co. 
has been operating four sides for the last week. 
To the northward of Seattle, three or four hay- 
wire outfits afford the only sign of life, but 
there is a report that one. or two camps may 
start at an early date. In Seattle the West 
Waterway mill has shut down for three weeks in 
order to make repairs. The shutdown of the 
mill of the Snoqualmie Falls Lumber Co. at 
Snoqualmie Falls will be indefinite, since the 
yards are full of stock and shipments are slack. 
Logging operations on the eastern slope of the 
Cascades are in much the same shape as those 
on the West Side. There is no activity at either 
Leavenworth or Cle-Elum. In the camps of 
the Cascade Lumber Co., which ordinarily em- 
ploy 250 to 300 men, there is now a force of 
only fourteen, who are taking care of stock and 
doing patrol work. The going wage in the log- 
ging camps is $4 to $4.40; and at the mills 
the minimum varies from $3.60 to $3.80. 

The market is featureless, with production 
at the lowest mark. The association weekly re- 
view gives production at 19,673,644 feet, or 76 
percent below normal. New business was 19,- 
973,313 feet, or 11% percent above production; 


and shipments were 30,907,248 feet, or 57 per- 
cent above production. In the rail trade, new 
business amounted to 456 cars against old busi- 
ness of 568 cars. In both rail orders and ship- 
ments the week’s figures were approximately 
two thousand cars short of normal. Coastwise 
cargo shipments figured prominently in the ship- 
ping total, this movement being 10,669,651 feet; 
while export clearances only totaled 1,574,507 
feet. The unshipped balance in the rail trade is 
2,241 cars; in the domestic cargo trade, 70,- 
en feet; in the export trade, 15,332,446 
eet. 


WESTERNERS TO ENTERTAIN VISITORS 


SEATTLE, WasH., Jan. 8.—Visiting lumber- 
men will take Seattle and the Pacific Northwest 
by storm during the third week of the present 
month. On Jan. 19 there will arrive here repre- 
sentatives of the American Wood Preservers’ 
Association and the National Association of 
Railroad Tie Producers. On reaching this city 
the two delegations will be taken in charge by a 
local committee for a tour of Seattle, after 
which they will go aboard the steamer Bain- 
bridge for an inspection of the Seattle water- 
front and a visit to the Colman creosoting plant 
in Seattle and also the Pacific Creosoting Co. 
plant at Eagle Harbor, across Puget Sound 
from Seattle. After a visit to the Puget Sound 
Navy Yard at Bremerton the two parties will 
go by steamer to Tacoma, which they will reach 
Jan. 20. There they will inspect the plant of 
the St. Paul & Tacoma Lumber Co. and take 
luncheon at the boarding house of that concern. 

While the wood preservers and the tie pro- 
ducers are being entertained as outlined above, 
the excursion of the Mountain States Lumber 
Dealers’ Association will reach Seattle Jan. 19. 
Members of this association also will be taken 
in charge by a local committee aided by lumber- 
men of Everett, and after a visit to the last 
named city they also will go to Tacoma Jan. 20 
and likewise will be guests at the party con- 
ducted by the St. Paul & Tacoma Lumber Co. 

From Tacoma the Mountain States retailers 
will go to the Grays Harbor country Jan. 21. 
The other two parties will proceed to Portland, 
Ore., where they will become the guests of the 
ereosoting, shipping and railroad branches of 
the lumber industry. The program in that city 
includes a trip to the creosoting plant of 
Charles R. McCormick & Co., at St. Helens, Ore., 
known as the St. Helens Creosoting Co., where 
the visitors will view the new diagonal perforat- 
ing machine which is used for injecting creosote 
into Douglas fir timbers. On Jan. 22 all three 
parties will be in Portland as guests of the West 
Coast Lumbermen’s Association. During the 
day they will take a trip to the logging camp 
of the Clark & Wilson Lumber Co. During the 
evening they will be association guests at a din- 
ner in the Portland Hotel at which President 
R. W. Vinnedge, of the West Coast Lumber- 
men’s Association, will preside. Among the 
speakers will be Frank Branch Riley, of Port- 
land, who will deliver one of his typical efforts 
on the scenery of the Pacific Northwest, un- 
doubtedly introducing to the visitors numerous 
features which they will have missed. 

Another speaker will be E. T. Howson, edi- 
tor of the Railway Age, of Chicago, who will 
speak on ‘‘The Railroad Timber Requirements 
for 1921, and the Use of Lumber for Railroad 
Purposes in General.’’ ; 

John Foley, of Philadelphia, head of the tie 
department of the Pennsylvania system, will 
give a talk on ‘‘The Creosoting of Railroad 
Material.’’ 

There will also be an address by the president 
of the Mountain States Lumber Dealers’ Asso- 
ciation. The name of the speaker can not be 
given at this time for the simple reason that he 
has not yet been chosen. After the banquet at 
the Portland Hotel all the delegations will leave 
for California. 

In Seattle the West Coast Lumbermen’s As- 
sociation is also maturing plans for the enter- 
tainment of the Retail Lumber Dealers’ Associa- 
tion of the State of New York, representatives 
of which will arrive on the Coast about the 
middle of February on a tour personally con- 
ducted by Paul Collier, secretary. 





COAST BUREAU TO DISCUSS EASTERN MARK®T 


SEATTLE, WasH., Jan. 8 —The regular 
monthly meeting of the West Coast For ct 
Products Bureau will be held in Seattle Ty .s. 
day, Jan. 11, in accordance with the decision 
of the last previous meeting to hold the reg::), 
meetings of the bureau on the first Tuesday 
after the second Monday of each month. Hovw- 
ard Jayne, chairman, will preside. One of «je 
important matters to be presented will be ‘ec 
report of L. C. Laurssen, chief inspector of ‘jie 
Pacific Lumber Inspection Bureau, who has |) st 
returned from an extensive tour thruout {'< 
East, during which he entered into the edv::- 
tional phases and market extension work as .:f. 
fecting the fir industry. Mr. Laurssen has mile 
this tour as the result of a suggestion by Chesier 
Hogue, the head of the bureau, who at present 
is in New York. One of the results of the meet- 
ing will be to assure the lumber industry th: 
there is business awaiting the aggressive firn 
that will seek it. It is expected that Mr. Hogi: 
will return to the Puget Sound region early i: 
the spring. 





WEST COAST STOCKS AND SHIPMENTS 


SEATTLE, WASH., Jan. 8.—Reports fron 
thirty-three fir mills contributing to the current 
stock report of the West Coast Lumbermen’s 
Association show that the accumulation is sul 
stantially unchanged from previous reports. 
Among upward of eighty items more than one 
half is at normal or far above it. For exam))l:, 
1x4 No. 3 slash grain flooring is 339.40 pereent 
above. The lowest item continues to be 1x6 No. 
1 common shiplap, which is only 3.52 percent ot 
normal. 

At thirty-three mills total stock on hand No 
30 was 251,631,777 feet. Unfilled orders on thi 
same date were 21,815,286 feet. The Novem 
ber cut was 77,474,905 feet, and November shi) 
ments 68,655,612 feet. 

Waterborne shipments from nineteen mills 
during November aggregated 28,668,100 feet. 
California took 21,898,002 feet; Atlantic coxst, 
1,939,426 feet; Hawaii, 1,580,438 feet; United 
Kingdom, 1,403,501 feet; New Zealand, 807,21° 
feet; Japan, 685,227 feet; China, 354,287 feet 

Fifty-three mills were represented in the rai! 
trade, with a total of 2,418 cars, as compare 
with 2,931 cars the previous month. There wer 
no carload shipments to Alabama, Delaware, 
District of Columbia, Florida, Georgia, Louis'- 
ana, Mississippi or South Carolina. One «1 
each went to Arkansas, New Hampshire, Nort): 
Carolina, and Rhode Island; two cars to Co: 
necticut, Maine and Tennessee; four cars 
Kentucky and Oklahoma; five cars to Tex::. 
Vermont and Virginia; six cars to Maryl:n 
and West Virginia; and eight cars to No. 
Mexico. Rail shipments in the order of the’: 
volume were: 


Per- 

Cc cent 

California ..... 503 20.80 
Washington ...308 12.74 








Minnesota ..... 218 9.02 
Wisconsin ..... 192 7.94 Indiana ........ 33 i 
pT eee 186 67.69 New York...... 33 
Oregon «........ 139. 5.75 Missouri ....... 28 
WWE: isvccevcce 120 4.96 Idaho .....seee 25 
Pennsylvania 85 32.45 North Dakota 24 
higan ..... - 7% 3.14 Montana ....... 21 
ecosce OL 98.69 CVAdA .....006 
0 er 55 2.28 Massachusetts... 14 
CMG. .0snsk- cabs 88 2.19 New Jersey..... 12 
South Dakota... 4 sor Other States.... 53 
Wyoming ...... 0 - 
. . Totals .....2,418 1’ 


The Coast group, embracing Washing! 
Oregon, Nevada and California, took 967 «: 
or 39.99 percent of the total, against a nori 
consumption of about 25 percent. Grou 
embracing Wisconsin, Illinois, Minnesota, Io. 
Missouri, North Dakota, South Dakota, 
braska and Kansas, took 917 ears, or 37.92 |» 
cent, against a normal consumption of about 
percent . A year ago the total of rail shipme'' 
for the corresponding month was 4,710 cars. 





Tue KENTUCKY COFFEE TREE owes its ni 
to the custom in early times of roasting its lar. 
seeds and using them for coffee. The sub:'- 
tute is said to have been rather unsatisfacto” 
and when genuine coffee could be had, nobo: 
eared for the counterfeit. 
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Retailers Take Losses and Begin New Year on New Basis 


(Concluded from Page 63.) 


vciation. You will probably recall that Mr. 
then director general of railroads, sought 
to justify the position taken by the railroad ad- 
istration in the matter of the price of steel 
rails. Mr, Long and Mr. Kirby brought out the 

that if the public could be convinced that 
iomodity prices were fair the business of the 
country would go ahead. As I have said before, I 
beeve we have the same situation today. 

ur problem is to convince the public that build- 
ine materials are back to normal, but before we 
consistently claim this, manufacturers of build- 
ny materials other than lumber must be made to 
seo they must do their part. 

G. W. LAPOINTE, IR., 

secretary O. & N. Lumber Co. (Inc.), Menominee, 

Wis. 


an 


Hines, 


> oS 





Deflation Has Not Yet Gone Far Enough 


We are just completing our inventory and we 
are using as a basis of pricing all lumber and 
building material the lowest actual market in effect 
Jan. 3, using as a market basis the lowest prices 
at which responsible shippers would take orders 
on that day. We find that our stocks of lumber 
and building materials inventoried at cost are 
considerably under the high market of 1920. We 
also find that our stocks inventoried at ‘‘cost or 
market, whichever is lower’ on Jan. 3, show a 
very substantial shrinkage from our inventory at 
cost. 

During December we wrote each of our yard 
managers, submitting to them a list of retail 
prices based on a fair margin over the existing 
market and not taking into consideration in any 
instance our cost of the material in question. These 
retail prices have been put into effect at our yards 
and we are selling:all material today at a normal 
margin of profit over market, absorbing in our in- 
ventory whatever loss of profit exists between our 
cost and market, charging that” back against the 
past and forgetting it. 

Our retail prices today have declined from the 
high point in 1920 about as follows: 


Percent Percent 

Fir and southern pine Walloonrd 4 .c.ss ss 30 
RUE oe a ods e eso 35 Hardwood flooring.. 50 
White pine lumber... 0 Millwork ......... 25 
Cypress lumber.... 0 SE cna pes we os 10 
Red cedar shingles. 35 IE oe inl ae 6 © oy othe 10 
Composition shingles MET a 6509.4 0S. 6 AS ore 0 
and roofing ..... 35 Sand and gravel.... 0 
Metal corrugated roof- ee 0 


ing, galvanized .. 30 


Of the above items on which our prices have not 
declined, you will readily determine that white 
pine and cypress lumber in wholesale markets have 
not declined, and the retail dealer certainly can 
not stand between the manufacturer and the con- 
sumer. The manufacturer must make up his mind 
to take less money’ for those commodities before 
he ean expect us retail dealers to offer those items 
to our trade at less value and the white pine 
and cypress manufacturers are not doing their 
part when they permit the fir and southern pine 
manufacturers and the retail dealers to absorb all 
ot the reduction which must come before building 
will go ahead. 

_ In the case of cement, lime, sand and gravel, 

brick and plaster but little reduction has been 

made in wholesale prices; that is, wholesale prices 

o. b. the consumers’ station. The advance in 
freight rates on both raw and finished product 
tozether with the high price of labor, which has 
not changed to any extent, contributes to the slow 
movement downward of wholesale and retail prices 
ce masonry material. 

\Ve believe you will find retail material dealers 
out the country have cut prices to the con- 
er to as great an extent as is practical. We 
convinced that the manufacturers of fir and 
hern pine lumber have also made a proper re- 

Cuction, We are quite firm in our conviction that 

present building inactivity is the reaction 

wi h must inevitably follow the excessive prices 
vec tly prevailing for all manner of building ma- 
ter. Is. The responsibility for such high prices 
can ict be laid at the door of the retail dealer, and 
10 cor opinion it is entirely beyond the power of 
ret: dealers to start a building boom now. The 
cou’ 'ry—in fact, the world—is going thru a period 
of -ociness depression which is the natural result 
of {se period of inflation from which we are now 
atten | ting to recover. We look for a moderate 
revivo! of activity in building as soon as liquida- 
tio ‘s accomplished in those lines affecting the 
builk “ug industry which are not yet sufficiently de- 
flat We do not look for any intensive building 
boou: and in fact for the good of the country gener- 


ally - © do not want an intensive boom in anything 
~ ham sane and economical spirit prevails among 
ann 


cturers, retailers and consumers. We be- 


lieve it is up to all of us to do our part to get the 
situation straightened out—the retailer to take his 
loss in stocks on hand—the manufacturer to relin- 
quish excessive profits and the consumer to spend 
economically such funds as he may have available 
for necessary building. We must all realize the 
old adage that you can not get blood out of a turnip 
and the consumer today has been practically 
squeezed dry. RoserT L. JONEs, 
Secretary and General Manager Fred A. Smith 
Lumber Co., Rockford, Il. 





Has Given Public the Benefit of Declines 


Our inventories have been completed and we 
took our inventory at “cost or market, whichever is 
lower,”’ as authorized by D. F. Houston, secretary 
of the treasury, under his publication of Dec. 30, 
1920, Bulletin T-D3108, and published under the 
signature of Paul F. Myers, acting commissioner 
of the internal revenue. This bulletin has refer- 
ence to Article No. 1582, Regulation 45, as 
amended. We used inventory books which provided 
an additional column over the form previously 
used by us. After listing all of our items we re- 
ferred to the file that we had compiled, which rep- 
resented what we considered to be fair market 
value, and we entered the wholesale market value 
in that column. In the column to the left we en- 
tered our cost, including freight and transfer 
charges. Fortunately for us it was not hard to 
arrive at our cost for the reason that we had re- 
ceived only five cars of lumber since the middle of 
the year inventory, and most of that was deliv- 
ered direct to the job. We started in two years 
ago to out-buy our sales, and with two exceptions 
we were successful-in doing that. So of course 
there was a large quantity of merchandise that we 
still owned at less than present market. We then 
proceeded to extend every item on cost or market, 
whichever was the lower, which completes our in- 
ventory in keeping with Article No. 1582, Regula- 
tions 45, as amended. 

There were some items that we were not inclined 
to reduce the value on, even tho we had an oppor- 
tunity to extend the total amount at a few cents 
less than our cost basis would have amounted to. 
We were impressed with the idea that it was im- 
portant to be liberal and keep ourselves above sus- 
picion, as we are of the opinion that this year’s 
inventories will cause the auditors a tremendous 
lot of grief, and I am hoping that when the auditor 
visits me that I can impress him with our dispo- 
sition to be broad gaged in our policy at inventory 
time. This will be especially valuable to me. 
should an auditor be “hard boiled” the morning 
that he calls on us. 

My opinion was further justified from the fact 
that we figured that a good bit of our volume of 
business will move these particular items that 
we did not reduce the price of. There will be a 
lot of other reductions in the price of material. 
but the volume, if the dealer is active, will absorb 
that. 

The principal question involved is, Are the mer- 
chants playing fair with the public? I undertake 
to say that they are not. Goods have actually 
been marked up so that they could safely stand a 
reduction of 50 percent. You asked about our 
retail prices. We reduced our retail prices some 
time ago, long before we invoiced in November and 
December. The fact is, I found my managers so 
hard to get along with some times, after I had 
issued our list of price reductions, that I was puz- 
zled for weeks to know just what was wrong in the 
organization. One of the managers explained to 
me that he had just sold a lot of “B” flooring 
for $80 a thousand that had cost him $110 a thou- 
sand, and he was getting tired of making sales of 
that kind and wanted to be invoiced. I was de- 
laying the inventory to see if the market would 
show any future weakness. I wanted to invoice 
on a market that I felt was somewhat substantial 
and what might be called the low market, and we 
used the C. J. Carter list of that date for southern 
pine, Whatcombe Falls list for fir, the Association 
McCloud list on white pine, Duncan’s list on 
shingles and, siding. To quote our Sterling man- 
ager, as soon as the invoice was completed, he 
said: “Now I have that off my chest and I feel 
better; if I sell anything I can sell it at a profit 
from today on.” The same feeling prevailed thru- 
out the entire organization. 

I find some of the price lists are made up with 
the idea of protectihg the dealer on the overstock 
that he has, and naming a very low price which 
is in keeping with the present market on such 
items as he will have to purchase in the near 
future. As a matter of fact, I think the lumber 
dealer has observed the fluctuations in the market 
promptly and given the public the benefit of the 
decline. I am safe in saying that the lumber 
dealer is about the only merchant that has done 
this. The general stores and department stores 


have not followed this practice and it has a great 
deal to do with interfering with our business in 
keeping sales up to normal. Had all merchants 
been brave and invoiced at cost or market and 
written off their losses and made their retail price 
on replacement basis, I undertake to say that 
business would have sailed right along, probably 
not in as great a volume as we have experienced 
but in enough volume to satisfy us. 
D. J. Farr, 
President D. J. Fair Lumber Co., Sterling, Kan. 
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WHOLESALERS DISCUSS MILL ADVANCES 


SEATTLE, WASH., Jan. 8.—Seattle wholesalers 
at their meeting this week devoted practically 
the entire session to a discussion of the logical 
buying basis for lumber at the mills, whether 
it is to be 100 percent or 90 percent. At the 
beginning of the meeting Charles B. Floyd, 
secretary of the Pacific Coast Shippers’ Associa- 
tion, stated that he had sent out a questionnaire 
covering all phases of the subject, and that the 
answers indicated that the majority of whole- 
salers favored the 90 percent basis and that 
the others would fall into line. At the same 
time there were numerous instances where the 
wholesalers were accustomed to pay 100 percent. 
A show of hands indicated that most of the 
wholesalers favored the 90 percent basis, but 
that a few of those present objected to any ac- 
tion whatever. On motion, the wholesalers 
voted to request the president of the Pacific 
Coast Shippers’ Association to appoint a com- 
mittee of three to present the attitude of the 
wholesalers to the West Coast Lumbermen’s 
Association and to report back in two weeks. 
The wholesalers taking part in the discussion 
were 8S. L. Johnson, W. D. Garland, Lloyd L. 
Hillman, Roy A. Dailey, Charles C. Hone, W. J. 
Cook, I. Y. Mackintosh, W. H. Oliver, A. H. 
Sager and W. A. Foster. Mr. Cook, Mr. Foster 
and Mr. Mackintosh took the ground that the 
question was purely an individual proposition 
and did not call for concerted action on the part 
of wholesalers or manufacturers. 

A. J. Wartes brought up the point that east- 
ern retailers in conjunction with manufacturers 
were engaged in the formation of standard uni- 
form order blanks and that the west Coast in- 
terests would be overlooked unless some action 
were taken. It was the sense of the meeting 
that the subject receive a strong presentation at 
the forthcoming session of the National Lumber 
Manufacturers’ Association, at Chicago. 

Chairman Floyd called attention to the im- 
pending visit of the Retail Lumber Dealers’ 
Association of the State of New York and also 
the Mountain States Lumber Dealers’ Associa- 
tion, which will send delegations here, and asked 
the wholesalers to take a prominent part in 
entertaining the visiting lumbermen. 

D. H. Clark, secretary of the shingle branch 
of the West Coast Lumbermen’s Association, 
called attention to the newly formed service de- 
partment and introduced Arthur Bevan, assis- 
tant secretary in charge, who explained that 
part of his duties was to assist wholesalers in 
finding shingle stocks at the mills. 





LUMBER PLANT RESUMES OPERATIONS 


GArRYVILLE, LaA., Jan. 10.—The hardwood mill 
of the Lyon Lumber Co., at this place, which 
had been idle for some time resumed operation 
on Jan. 3 and announcement is made by the 
management that the southern pine mill prob- 
ably will resume operation some time in Febru- 
ary and that both plants will be operated full 
time. There has been a general revision of 
the wage scale, this scale being worked out on 
the basis of $2 a day for common labor. 8S. M. 
Bloss, manager of the company, announces that 
as yet it has seen no indication of any appreci- 
able betterment of the market but the company 
believes that there will be satisfactory business 
developed during next fall. 





A WOODS MOUSE may live all winter under the 
snow, beneath a single chestnut tree, and sub- 
sist on the grubs from wormy chestnuts. 
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Federal Hearing on Fire Protection, Forest Land 
Acquisition and Forest Products Laboratory 


WASHINGTON, D. C., Jan. 10.—If the House 
committee on appropriations does not grant a 
substantial increase in appropriation for co- 
operation with the States in fire protection and 
for the work of the Forest Products Laboratory 
at Madison, Wis., and make provision for the 
continuance of the work of the national forest 
reservation commission in the acquisition of land 
for forestry purposes it will not be because the 
facts have not been clearly and forcefully set 
forth before the subcommittee on the agricul- 
tural appropriation bill which is presided over 
by Representative Sydney Anderson of Minne- 
sota. 

Hearings before the subcommittee occupied 
an entire day last week. They began with the 
presentation of facts, figures and arguments in 
support of the supplemental appropriation of 
$1,000,000 for codperation by the Federal Gov- 
ernment with the States under the Weeks law 
in fire protection work. Next the work of the 
Forest Produets Laboratory was discussed at 
length and its importance stressed in such a 
way that the members of the subcommittee were 
unquestionably impressed. Most of the after- 
noon session was devoted to the presentation of 
data in support of the estimate of $10,000,000 
for acquisition of land for forestry purposes. 

The men who appeared before the subcommit- 
tee realize the existing situation regarding 
Federal funds and the program of economy laid 
down by the Republican steering committee and 
party leaders in general. It is too much to 
expect that Congress at such a time will grant 
the big increases asked for either fire protec- 
tion or forest land acquisition, but the earnest 
hope of all who attended the hearings is that 
at least a substantial increase will be granted for 
fire protection and for the forest products work, 
and sufficient funds provided to enable the forest 
reservation commission to continue its work 
and prevent the disintegration of the highly 
competent organization which required three 
years to perfect. wy 

The chairman of the subcommittee must steer 
his course by the chart laid down for others 
charged with similar responsibility and seek to 
evolve a bill which he can successfully defend on 
the floor. 

For this reason he insisted that the language 
of the fire protection provision be made identical 
with the present provision of the law, providing 
merely for an increase in the funds for co- 
operative work. In this way it will not be possi- 
ble for a single member of the House to have 
the entire item stricken from the bill on the 
point of order that it changes existing law. 

Mr. Anderson has a lively recollection of the 
recent $100,000,000 forest fire in Minnesota, 
which, as pointed out during the hearing, would 
have been impossible if a comprehensive and 
adequate fire-protection system had been in ex- 
istence at the time. So he may be said to be 
sympathetic and disposed to do whatever he can 
in reason under conditions as they now exist in 
Congress. 

Col. W. B. Greeley, chief of the Forest Serv- 
ice, arranged for the hearing and made the in- 
troductory statement. He told the subcommit- 
tee that fire prevention was the first step toward 
reforestation of the Nation’s idle acres, since a 
large part of the cut-over land would reforest it- 
self if given adequate protection from fire. With 
standing timber being cut three times as fast as 
it is produced, Col. Greeley emphasized the vital 
importance of giving protection to young growth 
from the ravages of fire. The annual forest fire 
losses, he said, were an inexcusable waste, and 
every dollar spent in preventing fire was an im- 
portant element in the production of the Na- 
tion’s future timber supply. This, he added, 
is most important in the regions where there 
is not now much work being done by the 
States on their own account. 


States Must Match Federal Aid 


Col. Greeley stressed the fact that the bill 
proposes to allot money only to States that are 


making expenditures for the protection of their 
own forested areas, and that under the law no 
money could be spent in any State in excess of 
the amount expended by or thru the State au- 
thorities. He pointed to the fact that one of 
the most important results of Federal aid in 
this work had been the development of local in- 
terest in fire prevention. The early Federal 
appropriations for this work had been followed, 
he said, by an increasing local interest until 
now the Government is spending only about one- 
eighth of the entire amount needed to protect 
the Nation’s forest areas. A substantial in- 
crease in the Federal appropriation, Col. Greeley 
added, would mean an added impetus to State 
and private protective measures. 


Federal Initiative Is a Stimulus 


Col. Greeley in this connection referred to the 
fact that in promoting the construction of good 
roads the Federal Government took the initiative 
by appropriating large sums of money, thus 
stimulating local interest in the States and 
causing them to appropriate many millions of 
dollars to match the Federal funds. He was 
satisfied the same result would follow increased 
appropriations for fire-prevention. For this 
reason, he thought it would be very unwise for 
the Federal Government to hold back, especially 
at a time when there is a widespread sentiment 
thruout the country in favor of perfecting the 
machinery for prevent- 
ing forest fires. 

Col. Greeley was fol- 
lowed by Alfred Gas- 
kill, State forester of 
New Jersey, who said 
he appeared on behalf 
of twenty-one State 





COL. W. B. GREELEY 
of Washington, D. C., 
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foresters who have 
formally endorsed the 
program for fire pre- 
vention. Other State 
foresters, he said, are 
known to fayor the 
program, but had not 
been reached in time 
to send their formal 
endorsements. In fact, Mr. Gaskill said, without 
exception the States want the funds available 
for this work increased in order that the fire- 
protection systems in the thirty-one States hav- 
ing forestry departments, plus three which have 
not yet organized forestry establishments but 
have made a start, may be made more efficient. 
He referred to the meeting held at Atlantic City 
Noy. 12 and 13 in which sixteen of these thirty- 
four States were represented, and ~ which 
strongely urged Congress to make effective the 
recommendations contained in the report of the 
Forest Service in response to the resolution in- 
troduced last spring by Senator Capper of 
Kansas. This declaration, he said, was signed 
by the chief foresters of twenty-one States. 

‘<«Every State organization in the country is 
behind this proposition,” said Mr. Gaskill; 
‘“there is but one opinion among State organ- 
izations. For years each of us has been trying 
to maintain an organization, recognizing the 
need of fire-prevention as fundamental. Pri- 
marily, the purpose is to protect the coming 
forests rather than the going forests.’’ 

J. S. Holmes, State forester of North Caro- 
lina, and secretary of the Southern Forestry 
Congress, which includes all the Southern States, 
followed Mr. Gaskill and strongly endorsed his 
statements. He told of the great interest of the 
Southern States in fire prevention on account of 
the fact that one-sixth of the softwoods and one- 
half of the hardwoods of the country grow in 
that region. 





Chairman Anderson asked Mr. Holmes whether 
any of the Southern States have laws under whivi: 
they can assess the cost of fire protection against 
the owner of the property. He replied in the noz- 
ative, adding that Louisiana has a law imposing 
a tax on lumber cut, which is used for fire pro- 
tection. Mr. Holmes stated frankly that the 
Southern States have been somewhat behind 
others ‘in fire-prevention work. He was confident 
large appropriations by the Federal Government 
would stimulate the States to match the Federal 
funds. For example, his State last year ap- 
propriated $3,000 for this work, and received 
$2,000 from the Federal fund, for codperative 
work. This was not sufficient, he said, to stimu- 
late interest to a point where an adequate State 
appropriation could be secured. 

F. W. Besley, State forester of Maryland and 
secretary of the Maryland Forestry Association, 
said that the appropriations for fire-prevention 
in codperation with the States had been of im- 
mense advantage. Maryland was one of the 
first States to codperate. He said the Federal 
fund had not only enabled the State authorities 
to secure larger appropriations from the legis- 
lature, but had given the State the benefit of 
the guidance of experienced men in organizing 
and extending the State fire-prevention system. 


Federal Government Not Doing Its Share 


E. T. Allen of Portland, Ore., who appeared 
for the Governor of Oregon, the Western For- 
estry & Conservation Association and the Na- 
tional Lumber Manufacturers’ Association, told 
in a graphic manner what the States and priv- 
ate interests on the west Coast have done and 
are doing in the way of fire-prevention. The 
associations which he represented, Mr. Allen 
said, stand squarely behind the proposition for 
an appropriation of $1,000,000 this session for 
fire-prevention work. He disabused the minds 
of members of the subcommittee of the notion 
that this would lift the burden of fire-preven- 
tion from the shoulders of timber land owners. 

He said further: 

We have on the Pacific Coast one-half the 
standing timber in the United States. The organ- 
izations I represent here themselves patrol 33,000,- 
000 acres of forest land. The Western association 
is the largest fire-protection organization in the 
country except the Forest Service. In practical 
operation we find that we can not confine the pro- 
tection work to our own lands, but must take in 
enormous adjoining areas to make the work ef 
fective. I would say, roughly, we protect twice 
the area we own. The organizations on the Pacilic 
Coast only, not mentioning others, spend in normal 
years approximately $500,000 on fire-prevention 
and fire-fighting. In 1919 they spent $900,000. 
Over 27,000,000 of the 33,000,000 acres we main- 
tain as good a fire patrol.as is maintained any- 
where in the country. In 1919 the expenditures of 
the Federal Government were one twenty-fourth of 
the total expenditures on the west Coast for fire 
prevention. The timber owner expects to bear the 
great bulk of the cost. These figures which you 
have heard cover normal expenditures. 

Chairman Anderson interrupted to remark 
that in emergencies the Federal Government 
appropriates large deficiency funds. 

‘“T have never seen any deficiency appropria- 
tions for this work outside of national forests, 
said Mr. Allen. 

Mr. Allen said the fire hazard is now much 
greater than ever before in his section of th: 
country on account of increased population, 
which means more people in the woods. Th 
that region, he continued, reforestation consists 
of fire-protection, on account of rapid growth. 
He pointed out that if the Federal appropria- 
tions were increased the States and private own- 
ers likewise must increase the areas they patro! 
and protect. This would mean a larger assess 
ment for the work, not a lifting of the burder 
from private owners. , 

Discussing the matter further, Mr. Allen said: 

We think too much money now goes into fire 
fighting. We are willing, therefore, to spend more 
for patrol work, because we think that will sab, 
stantially reduce the fire hazard. We expect to - 
up three-fourths of the cost of this work, but thin 
the public and the tax-payer should have ap 
active part and interest in it. So many States have 
qualified for codperation under the Weeks law fun 
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that the amount available for any one State is 
whittled down until it is not nearly as large as it 
should be for effective codéperative work or to give 
the Government the voice which it uses. We think 
jt hardly fair to ask us to assume the protection 
of all this cut-over land to the extent of hundreds 
of thousands of doUars, while, in Oregon, for ex- 
ample. we can not get more than from $3,000 to 
$8,000 from the Federal aid fund. 

Oregon and Washington have compulsory fire 
patrol laws and all timber land owners are re- 
quired to contribute to this work. Much of the 
forested area is in the national forests. Theoret- 
ically, we could make the United States contribute 





E. T. ALLEN, PORTLAND, ORE., 
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substantially to the fund for this prevention work 
if it occupied the same status as other timber 
land owners in the State. 


Promoting Educational Campaign 


Harris A. Reynolds appeared for the National 
Forest Fire Prevention Committee, of which he 
is secretary, and for the Massachusetts Forestry 
Association and the New York Conservation 
Commission. Chairman Anderson remarked that 
the committee had heard from that committee. 
Mr. Reynolds said that the purpose was not to 
bring pressure to bear on Congress, but to serve 
as an educational agency thruout the States. 
Forty States, he said, are represented on the 
committee. 

Mr. Reynolds said that the Capper report sets 
forth in detail the fire-prevention situation and 
all other essential problems, but that, like many 
other long reports, it is not read. The National 
Forest Fire Prevention Committee, he said, had 
attempted to boil down this information and 
make it available in form in which the people 
can and will read it. He introduced some 
charts showing a timber supply curve represent- 
ing the supply of timber, plus estimates of that 
grown since 1620. He pointed out that the 
visible supply had dropped down to 2,200 billion 
board feet in 1920. It is reasonable to suppose, 
Mr. Reynolds added, that if the country con- 
tinues to use timber as before something must 
be done to insure a supply for the future. The 
population of the United States in fifty years, 
he said, probably will be 170,000,000. Therefore, 
It is not likely that the quantity of forest prod- 


uets consumed will be greatly reduced in the fu- 
ture. With proper protective measures, he said, 
the shortage of timber ought to be overcome in 


50 to 100 years and an ample supply assured. 


‘‘Tt is foolish to permit our forests to burn 
up,’’ Mr Reynolds declared. ‘‘ Private owners 


Would not allow it. One trouble is that we 
have not been educated in the proposition that 
r supplies must be provided fifty years in 
advance, ’? 


Must Stop Forest Burning First 


R. S. Kellogg, of the National Forestry Pro- 
gram Committee, representing many organiza- 
tions, was the next witness. He declared that 
notwithstanding the many other things we must 
and will do, it is utterly useless to attempt to 
Stow forests until we stop fires. ‘‘So we ap- 
pear here urging an increase of the codperative 


fire-prevention fund to $1,000,000, which is not 
a cent too much,’’ he said. ‘‘It is like the 
premium on an insurance policy and a sound 
investment. We pay the premiums on insur- 
ance policies, but somebody else gets the bene- 
fit. We know this must be done some time and 
ultimately will be done, and this is the time to 
adopt a policy.’’ 

Mr. Kellogg said the great national organiza- 
tions comprising the committee are standing 
squarely behind the fire-prevention and the 
general forestry program and propose ,to re- 
main behind it until it is enacted into law. 

A member of the subcommittee asked 
whether European countries were suffering from 
timber depletion like the United States. 

Mr. Kellogg replied: 

Yes, in some Bwuropean countries the forests 
have been virtually wiped out. France, Germany 
and some of the other central European countries 
began 100 or 150 years ago what we hope to start 
in the United States in the immediate future. 
These countries are now holding down consump- 
tion to actual growth, except as the world war 
interfered with their established policies. There 
is no hope that the United States will secure any 
considerable supplies of forest products from 
European countries. 

Gifford Pinchot, former chief forester, and 
new State forester of Pennsylvania, made a 
brief, but forceful, statement. He said that the 
interest of the nontimbered States in this mat- 
ter is much greater than that of the timbered 
States. For-example, he said, Massachusetts im- 
ports three-quarters of its lumber, New York 
nine-tenths and Pennsylvania four-fifths. In 
reply to a question by Representative Ruby of 
Missouri, Mr. Pinchot said that the residents of 
nontimbered States are much more interested in 
protecting timber where it is than in attempting 
to grow trees where none exist now. He said 
he was proposing to ask the Pennsylvania legis- 
lature for an appropriation of $1,000,000 for 
fire-prevention work during the next two years. 
He said the State must have an adequate pro- 
tection system. Forestry had not got anywhere 
in his State because the people have ‘‘seen 
small’? The lumber which might be grown in 
the State but which must now be imported, he 
added, costs about $100,000,000 a year. 

‘¢The United States uses twice as much lum- 
ber per capita as Europe,’’ said Mr. Pinchot. 
‘*Tf we bring down that ratio the standard of 
living will be proportionately reduced in this 
country. That the United States can not do.’’ 

Mr. Pinchot was asked about substitutes for 
wood, and whether or not the tendency is to get 
away from this ‘‘combustible material.’’ He 
replied that the consumption of wood where 
noncombustible materials might be used is con- 
stantly increasing. The population and other 
factors take care of that, he said. 

The witness was asked how the codperation 
work functions. He said that in the case of 
Pennsylvania the Forest Service made a thoro 
inspection on the ground to see how State funds 
were used and determine whether the money 
was being wisely expended. This, he added, 
was admirable and exactly what should have 
been done. Col. Greeley followed with a brief 
statement to the effect that the general policy is 
to. use Federal funds to bring additional areas 
under protection or to make more effective the 
protection of existing areas. 


Many Interests Represented 


D. L. Goodwillie, of Chicago, appeared for 
the National Association of Box Manufacturers; 
but also, he added, on behalf of the Chicago 
Association of Commerce, which was interested 
in protection of the Nation’s lumber resources 
as an economic necessity ; and also for the Union 
League Club of Chieago, as a matter of good 
citizenship. 

Others heard were Philip Ayres, of the Society 
for Protection of New Hampshire Forests; H. 
N. Shepherd, president of the Massachusetts 
Forestry Association; Don Hapgood, secretary 
of the Springfield (Mass.) Chamber of Com- 
meree; C. W. Whittlesey, of the New Haven 
(Conn.) Chamber of Commerce; Maj. W. M. 
Jacoby, of the Pittsburgh (Pa.) Flood Commis- 
sion. 

The problem of appropriations for the For- 
est Products Laboratory was discussed by John 


Foley, representing the wood-using industries. 
But this subject was dropped until the conelu- 
sion of the discussion of the land-acquisition 
measure. 

Congressman Hawley of Oregon, of the Na- 
tional Forest Reservation Commission, opened 
the afternoon session with a statement of the 
policy of the commission, which is to favor con- 
tinued forest acquisition. 

A. Sherman, assistant forester, called 
upon to explain the present situation, said that 
the Forest Service now has the machinery with 
which to accomplish at small overhead additional 
purchases in various regions. There are now 
under option 183,330 acres at an average cost 
of $5.81 per acre. Other areas amounting to 
187,000 acres that can be bought at an average 
of $6.01 per acre have been examined. About 
$2,000,000 is needed to buy areas already ex- 
amined. There is need, however, he said, for 
protection of the headwaters of the Allegheny 
River, where there are 1,000,000 acres of de- 
nuded land, of which 500,000 acres, all in 
Pennsylvania, should be bought within the next 
few years. 

Gifford Pinchot advocated immediate acquisi- 
tion of land in that area. Mr. Ayres spoke of 
the results of the work in the White Mountains. 
Maj. W. L. Hall, of Chicago, who organized the 
service staff for land acquisition, said it took 
three years to build it up and if it were wrecked 
owing to lack of appropriation valuable time 
would be lost. 

Col. Greeley gave details of timber sales 
showing that in 1920 sales of pulpwood from 
the northern purchase areas had been made at 
upward of $6 a cord as against a cost of $2; 
and similar profitable sales in the southern 
areas. 


Help for the Products Laboratory 


The question of the appropriations for the 
Forest Products Laboratory was then taken up, 
with W. A. Babbitt, representing the Associa- 
tion of Wood Using Industries, as the first 
speaker. Mr. Babbitt told of the efforts of 
manufacturers to avert waste, and thus con- 
serve the products of the forest. He said that 
the work of the Federal Government was needed 
to achieve this end, for the Forest Produets 
Laboratory by independent research is able to 
start work which private organizations can fol- 
low up. 

Don L. Quinn, gepresenting the box manu- 
facturers and other groups of similar manufac- 
turers, told of the great saving made to the 
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Director Forest Products Laboratory 


public by the use of ideas developed by the 
laboratory ’s study of box manufacture. He said 
that 16 percent of the Nation’s timber goes 
into boxes and erates and that the savings of 
costs by box manufacturers run into the mil- 
lions each year. He told of special appropria- 
tions made by various companies and organiza- 
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tions, following up the work of the laboratory 
investigators. 
Delay Means Higher Land Prices 


Carlile P. Winslow, director, told of the meth- 
ods of the laboratory, of the principle that if by 
saving the country can avoid the waste now 
prevailing it is equivalent to growing new trees. 

R. 8. Kellogg, of the National Forestry Pro- 
gram Committee, appearing once more in behalf 
of the entire forestry program, said that it was 
a mistake on the part of Congress to assume 
that talk is cheap. He said that when the first 
suggestion was made for land acquisition as 
later determined by the Weeks law land which 
now costs $6.40 an acre, including cost of exam- 
ination, could have been purchased with its 
stand of valuable timber for less than $5 an 
acre. Now because of the failure of Congress to 
act the Government is forced to buy this land, 
trom which the timber has been cut, to protect 
its rivers from flood and to provide a future 
supply of timber. 

‘*T want it understood,’’ he said, ‘‘that the 
producers, users and consumers of timber repre- 
sented on this committee purpose to keep after 
this program this session, next year, and the 
years after that until the Government recog- 
nizes that the people appreciate the need for 
forest protection, and will act to establish a 
policy which will mean a future supply of timber 


for the Nation. We must and will insist on a 
continuous timber production to meet the Na- 
tion’s consumption. ’’ 

Mr. Kellogg said that the States which have 
no forest are just as insistent on a forest policy 
as those with forests, and that their citizens 
need protection of a timber supply. Those 
States which had timber would care for them- 
selves first. The problem of the nonforest 
States was therefore a Federal problem. 

The hearing was closed by W. L. Hall with an 
appeal for recognition of the value of the serv- 
ices of the Nation’s foresters, who as engineers 
were working at salaries far below what they 
could secure in private life, and that the Na- 
tion retain the expert assistance of such a highly 
trained body of loyal specialists. 





WATER SHIPMENT $11.62 CHEAPER THAN RAIL 


SEATTLE, WASH., Jan. 8.—Close attention to 
the possibility of using water routes for lumber 
shipments is being given by James P. Austin, 
director of the bureau of trade extension of the 
West Coast Lumbermen’s Association. He has 
just issued a bulletin giving a list of steamers 
available for such shipments together with the 
sailing dates, and will continue to supplement 
this information with further bulletins with 
changes in rates and information as to markets. 


He is assembling the data for the manufacturers 
and placing it in such shape that they can fivure 


on this class of business if they desire to du so, 
One of the bulletins deals with recent chances 
in rates by way of the Panama Canal to New 
York as compared with the prevailing rail rs ‘og, 


For example, on common boards, estim::ted 
weight 2,500 pounds, the rail rate to New York 
is $1.0614, which means $26.62 freight per {1:01 
sand feet. On the other hand, the steamer : ite 
on the same common boards surfaced, %-\)ch 
thick, is $20 a thousand feet; actual net «ize 
making only 75 percent of the invoice size, 75 
percent of the $20 rate making the net freivht 
$15 per thousand feet. In other words, Mr. \.is 
tin demonstrates that on common boards ‘the 
difference in freight to New York by water as 
compared with rail is $11.62 per thousand feet. 

Ocean freights appear to be stabilizing on 
the transpacific quotations. On green lumber to 
New York the lines are now quoting $20 as 
against $22.50 recently announced, or $25 prior 
to the recent reductions made by the Shipping 
Board. The rate on shingles is 45 cents per 
bundle; on railroad ties $18 per thousand fect; 
and on kiln dried lumber 70 cents per hundred 
pounds. In the transpacifie trade the rate to 
Yokohama or Hongkong is $15 per thousand on 
lumber up to 40 feet in length; to the United 
Kingdom, $45. 





BEAVER BOARD SALESMEN MEET IN BUFFALO 


Burrato, N. Y., Jan. 12.—About four hun- 
dred representatives of the Beaver Board Com- 
panies held a sales convention at the Lafayette 
Hotel in this city from Jan. 4 to 8, discussing 
the business outlook and making plans confi- 
dently for the future. Optimism was the key- 
note of the convention and the organization is. 





tising appropriation with a view to going out 
and getting business. ’ 

An equally optimistic talk was given by Vice 
President J. F. Haggerty, who declared that 
the Beaver Board Companies were not dis- 
turbed by the talk of business depression, but 
were making plans for expansion. Said he: 








planning a bigger business for 1921 than any 
preceding year. The social features were 
of much interest and carried out on a generous 
scale, as befitted one of Buffalo’s greatest busi- 
ness institutions. 


New Conditions Demand Real Salesmanship 


The visitors were welcomed to the city by 
President William F. MacGlashan, who pre- 
dicted a big building boom thruout the country 
this spring. He believes the housing situation 
has become so acute that more homes will have 
to be built to bring about relief. He said: 


We are now to meet for the first time in many 
years what the commercial world describes as a 
duyer’s market. All during the war and since the 
armistice most manufacturers have had their atten- 
tion centered solely on production. Very few sales 
organizations met any resistance in selling their 
entire output. Most of the manufacturers were 
limited by their ability to produce and deliver. 
Today the situation is reversed. Real salesman- 
ship is needed now to dispose of products. The 
salesman now must go forward stripped of the sup- 
port of a seller’s market. He will stand on his own 
— The mere order taker will eliminate him- 
sell. 

As to the business outlook, he said: 


Fundamentally, financial conditions in the Amer- 
ican industrial world are sound. Our nation has 
back of it the accumulated surplus of many years. 
We are bound to go forward 


Business Wheels Must Turn Faster Than Ever 


President MacGlashan stated that the Beaver 
organization is not lying back and waiting, 
but-has increased its selling force and its adver- 


BEAVER BOARD SALESMEN IN CONVENTION AT BUFFALO, 


During the time when there has been talk of 
hard times and poor business we have not been 
disturbed. We have been enlarging our field 
forces, enlarging our plant ‘and increasing our 
publicity. We have been doing everything which 
pessimists and men of small vision are decrying. 
We have no fears for 1921, or for years to follow. 
We will sell all we can make this year, next year 
and thereafter. Growth is the law of life. In 
business, as in the individual, there is no such 
thing as standing still. Business must go ahead or 
it will go back. We shall not be satisfied to keep 
the wheels of our industries turning in 1921. They 
must be kept turning faster than they have ever 
turned before. 


Predicts Boom Next Spring 

At the second day’s session a building boom 
this spring was predicted by M. H. Baker, sales 
manager, who cited figures to show that build- 
ing material prices as a whole have dropped 20 
percent within a year. He said: 

People who have been holding off on the erec- 
tion of homes are going to get busy now. ‘The 
housing situation in the United States today is so 
acute that the public can wait no longer. There 
is no longer a scarcity of labor. Nor is there a 
shortage of materials. The approaching spring will 
see real building and construction booms in all 
parts of the country. ; 

To Enlarge Distributing Organization 

H. E. Peterson, general sales manager, told 
of plans for Beaver Board extension, including 
the establishment of twenty-six warehouses in 
many parts of the country this year. Seventeen 
district offices have just been opened. 

Frank L. Campbell, sales manager of the 
Beaver roofing division, declared that consistent 


advertising and sales promotion work has made 
the Beaver trademark so universally known that 
today Beaver Board is accepted as the generic 
name for wallboard. 

Credit policies and practices were the feature 
of the third day’s morning session, the talks 
being led by H. N. Hiles, credit manager. 





N. Y., JAN. 4 TO 8, INCLUSIVE 


Publicity Fund to Be Doubled This Yea 


Advertising was the subject under discussion 
at the fourth day’s session, Leon A. Sela, 


advertising manager of the companies, decli red 
that consistent advertising was the best bui! ier 
of business. The organization will double its 
publicity fund this year. The advertising in ‘iis 


country will be extensive and campaigns ill 
also be conducted in England, France, Belgi:™, 
Canada, New Zealand, South Africa and «ise 
where. Mr. Selman reviewed the history 0! 
vertising by the Beaver Board Companies, \ 
ealling the appearance of the first ad of }'< 
ary 2, 1910, from which came more than ‘ 
replies, furnishing convincing proof that fu 
advertising would be effective. 


Humorous Allegorical Revue Entertain: 


The convention closed with the presenta! 1 
at the Teck Theater of the ‘‘Beaver Qu:’') 
Revue,’’ which was given on.two evenings. 't 
was an allegorical play and minstrel entert 
ment, sketching the career of the compar’. 
More than four hundred employees of the ¢.'- 
panies took part. : _ 

While in the city the representatives ot ie 
companies inspected the big local plant on 
Beaver Road, which has grown far beyond ie 
expectations of those who laid in a modest ‘ ay 
a few years ago the foundations of an indusi'y 
which was to spread the fame of Buffalo}! 
ness to all parts of the civilized world. 
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Southwestern Iowa Retailers Convene to Discuss 
Problems Presented by Readjustment in Business 


CrEsToN, Iowa, Jan. 12.—The annual meet- 
ing of the Southwestern Iowa Retail Lumber- 
men’s Association began here this afternoon 
and will continue thru tomorrow. The sessions 
are held in the Iowana Hotel. Attendance is 
very good, there being over one hundred fifty 
members and visitors present today. 

President W. T. Shepherd, of Harlan, called 
the convention to order at 2:30 p. m., and intro- 
duced Mayor Edward C. Keith, who welcomed 
the visiting lumbermen on behalf of the city. 


President Discusses Business Readjustment 


President Shepherd then spoke briefly but 
effectively, emphasizing the need of organiza- 
tion among business men for the protection of 
their legitimate interests. ‘‘Codperation thru 
associations such as ours,’’ said Mr. Shepherd, 
‘Sis like insurance. It may not be needed often, 
but when it is needed it is needed very much.’’ 
He expressed himself as much gratified with the 
large attendance and said that he hoped all 
members would continue to give the association 
their hearty support. ‘‘The problems that will 
confront us as business men, and specifically as 
lumbermen, during the coming year, are the 
most serious and complex that we have faced 
in a long time,’’ said Mr. Shepherd, adding that 
‘‘for their- solution our best endeavors, indi- 
vidual and collective, must be put forth. Read- 
justment of business in 1921 has got to come, 
and no set of business men have a more im- 
portant part to play therein than lumbermen. 
It is up to us to give our trade the facts; not, 
on the one hand, the excessive optimism that 
lightly says everything is all right and that we 
are merely passing thru a ‘state of mind’; nor, 
on the other hand, minimizing the brighter side 
of the situation. We have passed thru similar 
periods following every war in which the United 
States has been engaged, and we shall safely 
emerge from the present period. I am sure 
that in the year 1921 the people of Iowa, farm- 
ers, lumbermen, and other tradesmen, will find 
their way back to a safe and secure footing, and 
in so doing will help to bring the whole country 
to that position.’’ 


Secretary-treasurer Commended for Services 


Secretary-treasurer W. S. Richardson, of 
Clarinda, then read his report, which showed 
the affairs of the association to be in a prosper- 
ous condition. The membership now numbers 
113, and there is a balance of $349 in the treas- 
ury. President Shepherd paid Mr. Richardson 
a very nice compliment upon the industry, en- 
ergy and efficiency with which he has discharged 
the duties of his office, which prompted a dele- 
gate to remark that ‘‘he came by those qualities 
honestly,’’ alluding to the fact that the secre- 
tary is the son of G. William Richardson, well 
known lumber retailer at Clarinda. 


Committees Are Named by President 


The following committees were then named 
by the president: 

Auditing—Thomas Potter, Harlan ; Shelton Jack- 
son, Creston ; John Ruby, Greenfield. 


_Nominating—Edward TT. Rose, Shenandoah; 
a H. Goforth, Gr>enfield; Frank Chandler, Grav- 
‘ Resolutions—G. William Richardson, Clarinda ; 
R. F. Berry, Shenandoah; Everett Starner, Shelby. 

Railroad Control and Service Discussed 


The convention then listened with marked in- 
terest and profit to a discussion of freight rates 
by Dwight N. Lewis, a member of the Iowa 
State railroad commission. Mr. Lewis stressed 
the ‘‘deplorable, rotten physical condition’? in 
which the roads were turned back to private con- 
trol. Illustrating this point he said that, at a 
time during Federal control, the Iowa railroad 
commission had felt impelled peremptorily to 
notify the United States Railroad Administra- 
tion that unless repairs were made to the road- 
bed on a certain important stretch of road 
within ten days, the State of Iowa would forbid 


and prevent the passage of trains over it, be- 
cause the condition of the track was a constant 
menace to the lives of passengers. ‘‘ The repairs 
were made in just seven days,’’ he added. 

Mr. Lewis said that the whole rate situation 
in Iowa was in a chaotic condition, but that the 
State railroad commission is carefully consider- 
ing every angle of the situation and thoroly 
investigating every complaint filed, and it was 
his hope that these vexatious matters might be 
straightened out. 


Believe Lower Rates Would Benefit All 


He touched upon the rate for sand and gravel 
and answered a number of questions from the 
floor relating thereto. It was the consensus of 
the delegates who expressed themselves on the 
subject and the opinion also of President Shep- 
herd, that the rate on these essential commodities 
for building and public works is entirely too 
high, and that the interest of the public as well 
as of the railroads themselves would be served 
by a reasonable reduction. Mr. Lewis sug- 
gested that the matter be presented to the State 
commission, in definite form, promising that if 
this were done it would receive the most thoro 
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attention and such action be taken as the facts 
submitted warranted. 

This evening the annual banquet of the asso- 
ciation, attended by delegates, visitors, and their 
ladies, will be held in the ballroom of the hotel. 


THURSDAY FORENOON 

[Special telegram to AMERICAN LUMBBRMAN] 

CrRESTON, Iowa, Jan. 13.—The Thursday 
forenoon session opened with a talk by Charles 
Lyon, Fairfield, who told how local manufac- 
turers and merchants last year formed a housing 
corporation which has built thirty-one houses to 
date. Discounts and trade acceptances were 
discussed by Edward F. Rose, Shenandoah. He 
said that dealers buying on time can render a 
real service to their communities and to their 
banks by giving trade acceptances in settlement 
for purchases. The auditing committee reported 
accounts found correct. 

The nominating committee reported the fol- 
lowing nominations: 

President—H. C. Cox, Oskaloosa. 

Vice president—T. H. Potter, Harlan. 

eae: irene capas ke S. Richardson, Clar- 
inda. 


irect ‘Ha Matthews, Bedford; Rex 
Tinlees Afton: @. M. Livingood, Omaha. 
All were elected unanimously. C. B, Platt, 
manufacturer of clay | og at Van Meter, 
Towa, talked on that industry. President Shep- 


herd expressed appreciation of the support given 
him and bespoke the same loyalty for his suc- 
cessor. He then introduced the new president, 
who raised a laugh by saying he was glad one 
named Cox could run for office and be elected. 
Mr. Shepherd then read a telegram from Adolph 
Pfund, secretary Northwestern Lumbermen’s 
Association, expressing heartiest good wishes 
for a successful meeting and inviting the mem- 
bers to attend the annual of the Northwestern 
association at Minneapolis next week. 


THURSDAY AFTERNOON 


The main feature of the afternoon session 
was a talk by Harrison Hatton, field man for 
the Northwestern Lumbermen’s Association, who 
during the last year has visited over 700 retail 
yards in Iowa, Minnesota and North and South 
Dakota. Basing his opinion on personal con- 
taet with lumbermen and on replies to a ques- 
tionnaire recently sent out by the Northwestern 
association, Mr. Hatton said the situation was 
improving. He believed that by midsummer 
the amount of building under way will surprise 
most people. He said that 65 to 75 percent 
of the replies to the questionnaire expressed 
strong optimism based, not on guesswork, but 
on actual definite building. 

Three members were named to present to 
Judge Henderson, of the Iowa railroad com- 
mission, the present ‘‘unfair, unjust and un- 
practicabe rates on sand, gravel and coal in 
relation to rates on other commodities and 
request him to prepare a case for this associa- 
tion before the commission to the end that said 
rates be more equitably fixed.’’ This resolu- 
tion was broadened to empower the committee 
to take action with regard to any other 
rate matters affecting the interests of members. 
The resolution recommended W. J. Shepherd as 
chairman, he to select the other members. The 
resolution was adopted. Mr. Shepherd named 
G. William Richardson and E. T. Rose as his 
colleagues on the committee. 

A vote of thanks was extended to the whole- 
salers and traveling men for the entertain- 
ment provided by them at the banquet last 
night in the form of a colored jazz band, which 
performed very acceptably. 





LOUISIANA PLANT SUFFERS FIRE LOSS 


New ORLEANS, La., Jan. 10—The sawmill of 
the Natalbany Lumber Co.’s plant at Kentwood, 
La., known as the Amos Kent jplant, was 
destroyed by fire Sunday evening, the blaze de- 
laying the Illinois Central’s southbound Chicago 
Limited for thirty minutes. General Manager 
F. W. Reimers and his assistant, V. A. Stibolt, 
motored from Hammond to Kentwood to assist 
in fighting the fire. The planing mill, drying 
sheds and yards were saved, keeping the loss 
down to about $50,000, according to reported 
estimates. It is announced that the sawmill will 
be rebuilt at once. 


TO ASSUME NEW DUTIES 


BINGHAMTON, N. Y., Jan. 10.—Announcement 
has been made that L. BE. Burrell, formerly sales 
and advertising manager of the Watson Wagon 
Co., Canastota, N. Y., has severed his connection 
with that concern and made a connection in the 
same capacity with the Larrabee-Deyo Motor 
Truck Co., of Binghamton, which manufactures 
the Larrabee motor trucks in capacities from one 
to five tons. Mr. Burrell will assume his new 
duties with the Larrabee-Deyo company on Jan. 
15. This announcement no doubt will be of great 
interest to a large number of men in the lumber 
industry who have become acquainted with Mr. 
Burrell thru his activities with the Watson Wagon 
Co. Mr. Burrell is considered to be one of the 
best sales managers in the motor truck or trailer 
industry and made a splendid record during his 
connection with the Watson Wagon Co., which 
his many friends feel sure will be not only dupli- 
cated but excelled in his new connection with the 
Larrabee-Deyo company. 
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OHIO FORESTRY ANNUAL 

Wooster, OnI0, Jan. 10.—The Ohio State 
Forestry Association will hold its seventeenth 
annual meeting in Columbus’on Feb. 1 at the 
Ohio State University. Announcement to this 
effect is being sent out by Edmund Secrest, this 
city, secretary of the organization. The pro- 
gram calls for a business meeting followed by 
talks and discussions on ‘‘Forest Parks;’’ 
‘“Forest Fires; ’’ ‘‘ Woodland Grazing; ’’ ‘‘ For- 
est Planting in Ohio,’’ illustrated; ‘‘ Forestry 
Work of the Miami Conservancy District;’’ an 
illustrated talk on ‘‘A Summer in the Adiron- 
dacks’’ and a talk on ‘‘ Forest Recreational Cen- 
ters.’’ The meeting will close with a dinner 
in the Southern Hotel at 6:30 p. m. 


Oe 


HARDWOOD MEN OPPOSE TARIFF 


MINNEAPOLIS, MINN., Jan. 10.—The North- 
western Hardwood Lumbermen’s Association 
at its monthly meeting last week adopted a reso- 
lution protesting against imposing a tariff on 
lumber. ‘‘We believe,’’ the resolution read, 
‘*that the amount of lumber imported into the 
United States is inconsiderable and that nothing 
should. be done to limit the sources from which 
the people of this country may draw their lum- 
ber supplies. Another resolution adopted urged 
an adequate Federal appropriation for the For- 
est Products Laboratory at Madison, Wis. 

President Hendrik Booraem has announced 
his committee appointments for the year. The 
board of arbitration and the membership com- 
mittee were filled at the annual meeting. He has 
named Payson Smith as chairman of the pro- 
gram committee, with R. F. Dunean and T. T. 
Jones as associates. Chairmen of the other com- 
mittees are: Railroad, A. F. Wrbsky; forestry, 
P. M. Parker; publicity, A. S. Bliss; statistics, 
T. M. Youngblood. 





WORK IN CO-OPERATIVE OPERATION 


VANCOUVER, B. C., Jan. 11.—With the for- 
mation of the Timber Industries Council of Brit- 
ish Columbia a very definite step forward is 
being taken in codperative organization. No 
body hitherto in existence ties in so intimately 
to every side of the timber owning and operat- 
ing business as does this central council which 
is to link together the lumbermen’s, loggers’, 
shingle manufacturers’ and timberholders’ as- 
sociations of the Province, as well as the pulp 
and paper companies. It should be carefully 
noted that it is an association of associations 
that is being created, not a new separate group- 
ing of individual operators and timberholders. 
The council will be in a position to speak and 
act on behalf of the whole timber community 
west of the prairie provinces, without overlap- 
ping in any way with the various industry as- 
sociations which will of course continue to carry 
on their own particular lines of work as hither- 
to. 

Many general matters affecting the industries 
which have been nobody’s business and have 
thus risked being neglected (unless one or two 
of the associations or a committee of individuals 
were willing to look after them) will now be 
referred to an office definitely responsible for 
getting results. 

The general question of how to secure more 
stable conditions thruout the timber industries 
and closer codperation between the different 
sections into which they are divided will natur- 
ally be one upon which persistent get-together 
work will have to be done. 

Taxation, transportation, forest protection 
and legislative issues; protective action when 
laws, regulations, government or banking policy 
impose hardship upon timber owners or timber 
industries; the securing and circulating of in- 
formation useful to those concerned with tim- 
ber; joint action in advertising forest products 
—these are among the many matters in which 
the council can obviously be of use. 

Men of the highest reputation in every side 
of the’ timber business are connected with the 


movement and the acceptance of the chairman- 
ship of the council by E. W. Hamber, presi- 
dent and general manager of the well known 
and old established British Columbia Mi£ills, 
Timber & Trading Co., is viewed on all sides 
with marked approval. The board of directors 
which is not yet complete includes E. J. Palmer, 
of the Victoria Lumber & Manufacturing Co.; 
R. McNair, of the MeNair Shingle Co.; G. G. 
Johnson, of the Capilano Timber Co., and M. 8S. 
Logan, who is heavily interested in this Prov- 
ince and who has represented licensees on previ- 
ous occasions. Under the chairman and board 
of directors the work of the council will be 
carried on by the managing director, M. A. 
Grainger, who was until recently chief forester 
of British Columbia. The offices are at: 617-618 
Pacific Building, Vancouver, B. C. 

Of particular value to holders and owners of 
timberland in British Columbia is the formation, 
now in progress, of the British Columbia Tim- 
berholders’ Association, in which are included 
provincial leaseholders, licensees, and crown 
grant holders as well as those holding timber 
lands under Dominion title in the railway belt 
of the Province. 





BLACK CAT TAKES ON NEW LIFE 

INDIANAPOLIS, IND., Jan. 10.—While in In- 
dianapolis recently Secretary-treasurer H. R. 
Isherwood, of Hoo-Hoo, addressed a luncheon 
meeting of Hoo-Hoo and lumbermen, outlining 
the new plan of dividing the various States into 
smaller districts and organizing Hoo-Hoo clubs, 
and spoke generally of the activities and plans 
of the order and benefits to be gained by mem- 
bers and the industry thru the promoting of the 
principles. Covers were laid for thirty-five at 
the dinner, which was held at the Columbia 
Club. O. D. Haskett was chairman, and others 
on the committee of arrangements were: W. M. 
Simpson, H. L. Wilson, F. W. Wood, J. G. 
Brannum and H. C. Scearce. 

Extensive arrangements are already being 
made for the revival of Hoo-Hoo activities in 
Indianapolis. Under the new plan the Indiana 
district will take in the territory tributary to 
Indianapolis within a radius of fifty miles. In 
connection with the annual convention of the 
Retail Lumber Dealers’ Association of Indiana 
a dinner is to be given at the Claypool Hotel 
on the evening of Jan. 19, at which Indiana 
lumbermen will make every effort to put Hoo- 
Hoo on the map. The concatenation will be the 
first held for some time in Indiana, and the 
dealers and woodworking and allied industries 
are determined that every eligible person shall 
be asked to join and urged to be at the meet- 
ing. The following have been appointed as a 
committee on membership: Wholesalers—Alex- 
ander Hamilton, O. E. Crawford and Robert S. 
Foster; retailers, Frank Woods, Frank Binford 
and Ernest L. Anderson. This committee is 
now actively making the rounds of the Indian- 
apolis trade. At present there are forty-two 
members of Hoo-Hoo in Indianapolis and it is 
thought by the committee that the eligibility 
list will reach at least one hundred fifty. To 
map out a program for the concatenation the 
following have been named as a committee on 
arrangements: W. M. Simpson, Charles EH. Jud- 
son and H. L. Wilson. 





SNARK PINS FAITH TO MYSTIC 9 

Sr. Louts, Mo., Jan. 11.—Laurent M. Tully, 
Snark of the Universe of Hoo-Hoo, is a firm 
believed in nine as a talisman. Nine is the 
mystic number of the Concatenated Order of 
Hoo-Hoo and its significance is known to all 
members. Mr. Tully asked for and received 
City license No. 9 for his automobile. He also 
tried to get that magic number from the Secre- 
tary of State for his State license, but someone 
beat him to it. But he got license No. 9999, 


which pleased him more. Mr. Tully is not super- 
stitious, but he believes that thru the use of 
these license numbers he will be able to ward 
off traffic cops and other accidents. 


WHAT THE ASSOCIATIONS ARE DOING 


OHIO DISTRICT ANNUAL 
COLUMBHS, OHIO, Jan. 11.—The annual meet- 


ing of District No. 8, of the Ohio Association 
of Retail Lumber Dealers, was held at the 
Chittenden Hotel Monday evening, Jan. 10, 
The election resulted in the reélection of most 


of the former officers, for example: Howard 
Potter, Potter Lumber & Supply Co., Worthing- 
ton, president; O. M. Gardner, New Steelton 


Lumber Co., vice president; J. Erwin Jones, 
East Side Lumber Co., secretary, and W. F, 
Kimmell, Powell Lumber Co., treasurer, These 


officers constitute the executive committee, 
M. J. Bergin of the M. J. Bergin Lumber 


Co., one of the ‘‘old timers’’ in the retail game 
spoke on the history of the retail business in 
Columbus. He went back for a half century 


or more and told of the old firms which had 
sold lumker in the Buckeye Capital. 

The registration and entertainment of mem- 
bers and guests who will attend the annual 
meeting of the Ohio Association of Retail Lum- 
ber Dealers at Columbus, Jan. 25 to 27 will be 


under the charge of several committees named 
by District No. 8. Frank Lumbert Jr., is 
chairman of the entertainment committee and 
T. A. Jones, chairman of the registration com- 
mittee. These chairman will consult with Find- 


ley M. Torrence, secretary of the association, 
who will be in Columbus Jan. 18 to attend a 
meeting of the board of directors of the State 
association. 





LUMBERMEN’S SECTION ELECTS 


Toronto, ONT., Jan. 10.—The Lumbermen’s 
Section of the Toronto Board of Trade held its 
annual meeting on January 7th and elected the 
following officers: 

Chairman—W. J. Lovering. 

Vice chairman—T,. A. Paterson. 

Secretary-treasurer—Horace Boultbee. 

Committee—C. G. Anderson, J. B. Jarvis, A. E. 
Clark, W. C. Gall and Sam McBride. 

Several matters of importance were discussed 
and steps were taken for opposing the proposed 
bill which is to be presented at the forthcoming 
session of the Ontario legislature for prohibiting 
the use of wooden shingles for roofing. 








OHIOANS CONCATENATE 

St. Louis, Mo., Jan. 10.—H. R. Isherwood, 
secretary-treasurer of Hoo-Hoo, returned Satur- 
day from Akron, Ohio, where he attended a con- 
catenation in connection with the meeting of 
district No. 18 of the Ohio Association of Retail 
Lumber Dealers, twenty-one candidates being 
initiated. The concatenation followed a dinner 
in the Elks’ Club rooms, W. G. Smith, of Akron, 
being in charge of the arrangements. L. J. 
Pomeroy, of Chicago, made quite a hit as Junior 





SEATTLE DISTRICT VICEGERENT 


St. Louis, Mo., Jan. 10.—Secretary-treasurer 
H. R. Isherwood of Hoo-Hoo announced tie 
appointment today by Snark L. M. Tulley of 
C. B. Floyd, as Vicegerent Snark for the Seattle 
district. Mr. Floyd is seeretary of the Pacitic 
Coast Shippers’ Association, and succeeds J. 5. 
Williams. 


ACCEPTS NEW CANADIAN BUSINESS AT PAR 


Toronto, OntT., Jan, 11.—The Hyde Lumber 
Co., South Bend, Ind., which enjoys an exten- 
sive trade in Ontario, and which is a member 
of the Wholesale Lumber Dealers’ Association 
(Ine.) of Toronto, has decided to become a 
pioneer in the matter of promoting friendly 
business relations between the United States 
and Canada. With this object in view, the 
company has decided to accept Canadian money 
at par on all new business. Inasmuch as the 
exchange rate has been climbing around 20 per- 
cent during the last few weeks, this policy 's 
one which calls for considerable courage on the 
part of the Hyde Lumber Co. and will be greatly 
appreciated by its Canadian customers. 
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N orthern Illinois Lumbermen’s Club Meets 


and Discusses Advertising and Other Problems 


e Northern Illinois Lumbermen’s Club 
hel a midwinter meeting and dinner at the 
Latille Hotel last Tuesday, at which it acted 
as ! ost to a good number of LaSalle and Bu- 
reai County lumbermen, who came up to sit 
in cud talk things over with their fellow re- 


tailers. The meeting was scheduled for 2 
o’clock in the afternoon, but it was decided 
to spend an hour just being social before tak- 


ing up business, and it was 3 o’clock before 
E. 8. Todd, of Hanna & Todd, Aurora, presi- 
dent of the club, rapped for order. 

‘he first address on the program was on 
‘‘Retail Lumber Advertising,’’ by Elmer C. 
Hole, publisher of the AMERICAN LUMBERMAN, 
In introducing the speaker, Mr. Todd said 
that current business conditions were unusual, 
and that the stringency of the situation had 
hit building particularly hard. Lumber, he 
said, has slumped tremendously in price, but 
the other building materials, hardware, elec- 
trical and plumbing fixtures, ete., and espe- 
cially labor, were still near peak prices, and 
the question naturally arising in the mind of 
the lumber retailer is, ‘‘What shall we do?’’ 
It was this question, said Mr. Todd, that Mr. 
Hole would attempt to answer. 


Live Advertising Will Bring Leadership 


After some reference to the relationship 
between freight rates and the cost of mate- 
rials, Mr. Hole told the retailers how some 
lumber dealers of his acquaintance had gone 
after business in times of dull building by 
means of unique and interest-compelling ad- 
vertising in the newspapers of their commu- 
nities. He pointed out that the usual, con- 
ventional advertisement rarely brought any 
wonderful results; that to be successful an 
advertisement always should contain some- 
thing of human interest that will appeal to 
newspaper readers and cause them, uncon- 
sciously, every time they get the paper into 
their hands, to look thru it to see what the 
‘‘Home Lumber Co.’’ had to say now. He 
said that the lumberman should muster up 
enough initiative to attract attention in his 
community, get himself talked about, and 
become a leader. He dropped many hints in 
his talk on how to inject originality into a 
retail lumberman’s advertising. 


The Gentle Art of Refusing Credit 


C. B. Moore, vice president of the Alex- 
ander Lumber Co., Aurora, and a director of 
the club, next took the floor to speak on 
“Credits and Collections.’’ His experience 
has been that real success in life and in busi- 
ness is built largely on goodfellowship, and 
that the manner in which a dealer turns down 
acr lit has an immense bearing on his suc- 
cess. He declared that the retail lumber 
deal. must not spurn any opportunity to 


mak. a new friend, and in refusing a credit, 
if | has to do so, must be careful not to 
inju'. the man’s pride, because when you 
inju’ 2 man’s pride, he becomes your enemy 
for Mr. Moore’s maxim was ‘‘ Treat 
peo; as well as you can, and still be firm.’’ 
Ur s Simplification of Federal Taxation 
_M: ‘foore then called attention to the ex- 
istin’ “‘ederal tax muddle, and to the efforts 
of vy ‘ous influential commercial organiza- 
tions © induce Congress to simplify the bur- 
dense » and more and more complicated law the 
farth: one enters into its meshes. Mr. Moore 
spoke or a simple system of tax laws which 
woul’ \scome almost self operative, and di- 
Tecte’ ‘tention toward the sales tax which 
1s beii recommended at Washington. Mr. 


Moore id that he had no recommendations 
to mal», but urged every business man very 


careful’: to look into the present system of 
a and into the various proposed reme- 
es, i: 


*s, 1) luding the sales tax, form his own 
pinion »nd communicate it to the congress- 
man fro: hig district. He emphasized the fact 


that this is a matter of utmost importance 
that no business man should neglect. Mr. 
Moore drew considerable applause when he 
declared that every individual in the United 
States who had reached his majority should 
be obliged to pay tax of some kind. Under 
the present. order, he said, there are too many 
non-payers of tax, which only means that 
others must carry more than their just 
burden. 

Mr. Moore then spoke briefly on the outlook 
for business. He said that he could not see 
much business in sight for early spring, but 
noted a growing spirit of optimism among the 
public that will go a long way toward rem- 
edying the present situation. ‘‘ Everybody 
seems to feel better,’’ he said. ‘‘Of course, 
there still are some pessimists, but their 
number is growing smaller and smaller.’’ 
Tho he did not look for any considerable im- 





Cc. L. SCHWARTZ, NAPERVILLE, ILL.; 
Secretary 


provement in general business conditions by 
early spring, he did think that times would 
be better by summer, and by fall about 
normal, 


Believes Lumber Market Will Improve 


Joseph Paddock, of the Paddock-Houghton 
Lumber Co., Pana, Ill., was then called to 
the front by President Todd to lead a discus- 
sion on current lumber market conditions. Mr. 
Paddock commented on the steady drop of lum- 
ber prices, especially during December, gave 
his explanation of the cause, expressed his 
belief that the turning point, at least on cer- 
tain items, has arrived and that the market 
on such items will improve speedily hereafter. 
He said that retail stocks in his territory 
generally are low. Almost every retailer in 
central Ililnois, he said, will have to buy sev- 
eral cars of lumber this spring in order to 
meet building requirements, if any building 
at all is to be done, and he believed that this 
is true in other sections as well. He said 
that if building develops as expected, there 
will be a large volume of orders going for- 
ward to the mills, which will push prices 
considerably above present levels. Mr. Pad- 
dock said that many of the southern: pine 
mills are closed down, and had been so for 
some time, with the result that stocks of 
many desirable items are low. This also will 
have a bearing on the future trend of prices. 

Mr. Paddock’s talk was followed by a gen- 
eral discussion of the market in the various 
sections represented at the meeting. 

R. W. Layer, of Shattuck & Layer, archi- 


teets of Chicago, spoke briefly on the building 
business, saying that at present there is none, 
but there are high hopes that it will be resur- 
rected soon, He spoke of the value of the 
various building material men coming into 
closer touch with each other and learning to 
understand each others’ problems, and urged 
the lumbermen never to neglect an opportu- 
nity to enter into relationship with the hard- 
ware men, the plumbers ete., of their com- 
munities. 


Tells of Codperative Advertising 


The talk then drifted back to advertising, 
and as the LaSalle County Lumbermen’s 
Club has of late been rather conspicuous in 
such promotion, W. H. Stevens, of Hunter- 
Stevens & Co., LaSalle, was called on to tell 
about it. Mr. Stevens told how the LaSalle 
County Lumbermen’s Club had decided to 
inaugurate a community advertising cam- 
paign in an effort to stimulate home building. 
There will be twenty advertisements in the 
series, to be published every Thursday in each 
of the fourteen newspapers in the county. He 
said that the sixth ad is being run this week, 
and already very favorable results are appary 
ent. He told how this proposal originate 
with and was participated in only by the 
lumbermen, but how the interest of the other 
merchants in these advertisements had been 
aroused, so that if a similar series of ads 
were ever to be run again he had no doubt 
but that he could get almost the whole busi- 
ness community to participate—because a 
new house means more business to the hard- 
ware dealer, the furniture man, the depart- 
ment store, and they are all as eager to see 
new homes built as are the lumbermen. 

After some diseussion of this subject, C. 
L. Schwartz, of Naperville, secretary of the 
Northern Illinois Lumbermen’s Club, moved 
that the Chair appoint a committee for the 
elub to look into the subject of advertising. 
Upon the motion being seconded, Mr. Todd 
responded by appointing Mr. Schwartz chair- 
man of such a committee, with liberty to 
choose whosoever he liked as the two mem- 
bers, and Mr. Schwartz chose Mr. Todd and 
C. B. Moore. 

Upon the motion of Mr. Todd, the club 
voted to send flowers and a sympathetic ex- 
pression to Edward Hines, of the Edward 
Hines Lumber Co., who is ill following an 
operation for appendicitis. 


THE EVENING SESSION 


The Northern Illinois Lumbermen’s Club 
has held many very pleasant dinners in con- 
nection with its meetings, but never has there 
been a more successful one than the dinner 
on Tuesday night in the East Room of the 
Hotel LaSalle, arrangements for which had 
been made by C. L. Schwartz, secretary of 
the organization. William Baethke, of Glen 
Ellyn, presided as toastmaster and following 
the attractive and palatable dinner that was 
accompanied by selections by a male quar- 
tette and community singing, without any 
unnecessary preliminaries, he introduced the 
first speaker of the evening, L. R. Putman, 
directing manager of the American Wholesale 
Lumber Association, the subject of whose ad- 
dress was ‘‘Selling Lumber.’’ Mr, Putman 
made one of his characteristic happy talks, 
during the course of which he explained in 
considerable detail the work of his associa- 
tion and thru illuminating statistics showed 
the important relation the wholesaler bears 
to the retailer and the very necessary part 
that he plays in the marketing of lumber. As 
a successful retailer, with several years’ ex- 
perience with the Southern Pine Association 
giving him a close insight into the problems 
of the manufacturer, and now thru his con- 
nection with the wholesalers and their prob- 
lems, Mr. Putman is_ especially well fitted 
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to discuss the subject of selling lumber, and 
he gave the retailers some splendid construc- 
tive ideas that will be helpful to them in the 
conduct of their business. 


Plan and Policy in Merchandising 


Following Mr. Putman’s interesting ad- 
dress, E. B. Moon, of Simmons Associates 
(Inc.), was introduced to talk on the subject 
of ‘‘Trade Barometers.’’ Before entering 
upon a discussion of the various items that 
influence business and that should be con- 
sidered in the study of trade barometers, 
he spoke briefly on the subject of advertising 
and merchandising and urged the retailers to 
do more advertising and along this line said 
there are two essentials: One is to have a 
plan and the other a policy. The plan should 
be well thought out and closely followed in 
advertising and it should be based upon a 
definite business policy. He also urged the 
dealers to remember always that they were 
not selling lumber but were selling lumber 
service, they were not selling lumber, but 
selling the things made from lumber. He 
commended the suggestion of Mr. Putman 
that the retail lumber office should be made 
just as attractive as any store or business 
office and should be made a place where home 
builders and other users of lumber could come 
for information concerning their various 
building problems. 


To Support University Short Course 


During the course of his very interesting 
and helpful address, Mr. Moon referred to 
the short course in the School of Commerce 
at the University of Illinois, in which he is 
a lecturer. Secretary Schwartz had been an 
attendant at this short course and was quite 
enthusiastic over the results obtained and 
Mr. Moon urged the lumbermen generally to 
take a greater interest in the work of the 
short course and urged more of them to attend 
if possible. At the close of his address Mr. 
Schwartz made a brief talk telling of the 


— 


great benefits derived from attendance a: the 


* short course and a motion was adopte: re- 


questing the university authorities to couduet 
the short course again this year and ple:!.ing 
the codperation of the members of the North. 
ern Illinois Lumbermen’s Club, and many of 
those present at this meeting expressed ‘heir 
determination to attend this course if ‘+ js 
held this year. At the same time the mom- 
bers of the club were urged to bring a!! the 
influence possible to bear upon the State 
legislature to induce it to act favorably «on 
the requests for appropriations and as:ist- 
ance that are being made by the University 
of Illinois in order to enable it to carry out 
in a satisfactory way the work of its var ous 
departments. 


State Association Needs Stronger Support 


- The last speaker to be introduced by the 
toastmaster was George Wilson Jones, man- 
aging secretary of the Illinois Lumber & 
Builders’ Supply Dealers’ Association. Mr, 
Jones made a short but emphatic and telling 
talk upon the work of the association and 
the absolute necessity of the retailers of the 
State taking a greater interest in it and tak- 
ing steps to finance it properly in order that 
it might be able to function more effectively 
in their interest. Mr. Jones did not mince 
words in discussing this proposition. His talk 
made a deep impression upon those present 
and doubtless will result in some definite 
action at the coming annual meeting of the 
association that will make it a more effective 
instrument for good for the retail lumber 
industry of the State. 


This brought to a close the banquet and 
the meeting and as the members dispersed 
Secretary Schwartz and President E. S. Todd 
were showered with congratulations upon 
the splendid program that had been arranged 
and the constructive suggestions that had 
been discussed during the afternoon and 
evening sessions. 





Memphis Club Installs New Officers 


MEMPHIS, TENN., Jan. 11.—Newly-elected 
officers of the Lumbermen’s Club of Memphis 
were inducted at the first meeting of the new year 
held at the Hotel Gayoso Saturday, Jan. 8. The 
retiring officers submitted their annual reports 
and J. H. Hines, the new president, announced 
the standing committees for 1921. 

President J. V. Rush, in surrendering the 
gavel to his successor, predicted a ‘‘ brilliant 
year for the Lumbermen’s Club of Memphis, 
the greatest organization of its kind in the 
world,’’ under the administration of the younger 
men placed in charge. 

President Hines declared the industry wholly 
at sea, with nothing to guide it. He said the 
whole world was upside down but asserted 
that he was much impressed by the attitude of 
such men as Charles M. Schwab, Elbert H. Gary, 
J. B. Forgan and other prominent business and 
professional men and bankers. ‘‘The industry 
probably faces a run-a-way market,’’ he said, 
**but I hope that nothing of the kind will be 
seen, ’? 

President Hines announced that the civic 
affairs committee would be succeeded by the 
committee on ‘‘news and anything’’\as a means 
of removing any restrictions that might have 
existed against the former. He also announced 
the ereation of a ‘‘publicity’’ committee and 
suggested that the name of the ‘‘river and 
rail’? committee would be changed to the ‘‘ traf- 
fic’’ committee, with J. H. Townshend, secretary- 
manager of the Southern Hardwood Traffic Asso- 
ciation, as chairman. This means that the 
Southern Hardwood Traffic Association, which 
is the logical successor to the old river and rail 
committee, will, under the name of the traffic 
committee, handle all rate, transportation and 
other traffic problems for members of the club, 


all of whom welcome the change. The com- 
mittees are presented herewith: 
News and Anything—WHarl Palmer, chairman. 
Traffic—J. H. Townshend, secretary-manager of 


the Southern Hardwood Traffic Association, chair- 
man; B. F. McCamie, F. R. Gadd, Paul Rush and 
. M. Green. 

es. L. McClallen, chairman; J. F. 
peaem, D. 8. Wattrous, R. H. Welsh and EF. A. 

eely. 

Arbitration—Frank B. Robertson, chairman; 
Tom Welsh and George McSweyn. 

Law and Insurance—George C, Ehemann, chair- 
man; O. M. Krebs, T. EB. Sledge, J. EB. Thomas and 
L. H. Pope. 

Entertainment—H. J. Richards, chairman; Hob 
Stimson, Frank Conkling, F, EB. Stonebraker and J. 
R. McFadden. 


House—R. H. Goodspeed, chairman; C. C. Dick- 
inson, W. C. Bonner, T. E. Jones and H. B. Weiss. 


Resolutions—S. B. Anderson, chairman; W. H. 
par 8S. C. Major, John M. Pritchard and W. V. 
‘ant. 


Publicity—J. Staley Williford, chairman. 


The entertainment committee, in submitiing 
its report for the year, showed that average 
attendance at the meetings during 1920 tad 
been ninety-one and that the banquet given ‘o 
the Rotary Club during the year was ‘‘alcolo'ic- 
ally successful without any violation of ie 
Volstead act.’? 


The report of the secretary-treasurer indicaind 


_@ cash balance, with all debts paid, of $1,074.20. 


The report of the membership committee ‘'s- 
closed that there were 219 members Jan. 1, 19-4, 
that sixty-three new members had been received 
during the year, and that losses thru death aud 
resignation had amounted to eighteen, leavin« 2 
net membership, as of Jan. 1, 1921, of ‘4, 
nearly all active. This is the largest members’) 
in the history of this organization. The ni- 
ber of new members received in 1920 also est2)- 
lishes a new high record. 


Four new members were elected as follows: 
F, E. Bruce, E. L. Bruce & Co.; Gus B. Doppes; 
Doppes & Craig Co., and Hooper Bennett nd 
George H. Tobias, Bennett Hooper Lumber Co., 
all of Memphis. Three applications fer me™m- 
bership were filed. 
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SEATTLE CLUB TO ELECT 


SeATTLE, WASH., Jan. 8.—It is in the cards 
that Roy A. Dailey will be the next president of 
the Metropolitan Club, the lumbermen’s organ- 
ization, succeeding 8, L. Johnson, who has just 
rounded out a year of characteristic activity. 
Mr. Dailey’s name will go before the member- 
ship at the election to be held in the club rooms 
Jai. 17. At the same time the club will elect 
a complete set of officers and trustees. The 
ticket, as submitted by the nominating commit- 
tee, is: 

President—Roy A. Dailey, L. F. Driver Lumber 
Co. 

‘\ ce BEES S. Burch, White Sewing Ma- 
hine Co. 

“i Treasurer—F. W. Martin, Metropolitan National 
Bank, 

‘Secretary —W. R. Fifer, Western Lumber Sales 
Co. ; 

Trustees, one year—H. M. Lindley, nurseryman ; 
= Cc. Lawton, Nettleton Lumber Co.; Dr. B. C. 

“Trustess, two years—W. E. Gibbs, Bradstreet’s ; 
Dr. W. H. Cumming; J. Will Jones, lawyer. 

The nominating committee was composed of 
8. L. Johnson, C. C. Bronson, M. V. McKillop, 
F, E. Arnold, Dr. E. P. Fick, C. W. Johnson 
and Fred H. Gilman. There is no opposition to 
the ticket now in the field. Timothy Jerome, 
of the Merrill & Ring Logging Co., was in line 
for the presidency, but could not be induced to 
take the position. 





NYLTA SHOWS PEP AND GROWS 


New York, Jan. 12.—The Nylta Club, the 
new organization of New York ‘‘comers,’’ will 
hold its ‘‘ get acquainted’’ meeting on the night 
of Jan. 28 in the Rumford Building, 52 East 
Forty-first Street. Col. W. B. Greeley, United 
States chief forester, will be the principal 
speaker and there will be motion pictures of an 
educational nature. There also will be a dinner. 

Membership in the association has just about 
attained the 250 mark set by the executive com- 
mittee, before an initiation fee would be levied. 
The club, for the present at least, will share the 
new home of the New York Lumber Trade As- 
sociation at 17 West 46th Street, where H. B. 
Coho will hold forth as secretary of the two or- 
ganizations, : 

The byword of the Nyltas is ‘‘pep,’’ and so 
far a goodly supply of that commodity has been 
engendered at all meetings. The 250 charter 
members have been obtained with scarcely any 
solicitation and officers of the club point to this 
fact as evidence that the organization has struck 
& popular chord. 





JACKSON CLUB MEETS 


JACKSON, Miss., Jan. 8.—The Lumbermen’s 
Club met Thursday Dee. 30 with a full attend- 
ance. A very interesting talk was given by 
M. S. Enochs regarding the suit which is be- 
ing tought in this State by the State revenue 
age:.t against the insurance companies. Mr. 
Enovhs is well posted on this subject. 

Tis entertainment of the club for January 
wav placed in the hands of the wholesalers 
an’ naturally members expect something fine 
in the way of entertainment, as the whole- 
Salers are a live bunch. 





BAL tIMORE WHOLESALERS’ ANNUAL 

Bintrmore, Mp., Jan. 10.—The Wholesale 
Lumbermen’s Club held its annual meeting at 
the Southern Hotel last Tuesday afternoon and 
elect ei the following officers: Lewis Dill, of 
Lewi« Dill & Co., president; Parker D. Dix, of 
the Sirry Lumber Co., vice president, and W. 
8. H-derson, of Greenleaf Johnson & Son, sec- 
retar.. The retiring officers presented their 
Tepor's for the year, which made on the whole 
4 goo! showing, and the prevailing situation in 
rce was discussed at some length. It was 
stated that the club had been instrumental in 
Promo‘ing accepted business uses and had done 
much to maintain good relations between the 
Wholessiers and the retailers, with benefit to 


both sides. An excellent luncheon was discussed 
in the course of the afternoon, the hour being 
chosen because it was most convenient for the 
members. It also appeared from the reports 
that the organization has held its own as to 
membership. 


ST. LOUIS EXCHANGE TO MAKE PLANS 


Sr. Louis, Mo., Jan. 11.—O. A. Pier, secre- 
tary of the Lumbermen’s Exchange of St. Louis, 
has issued a bulletin announcing a meeting of 
the exchange for next Tuesday, to be held at 
noon in the Daniel Boone Room of the Hotel 
Statler. There will be a general discussion of 
important plans and activities now being con- 
sidered by the directors and officers. Among 
these subjects will be the. transit privilege for 
St. Louis and a bulletin to advertise St. Louis 
as a lumber center to buyers and sellers con- 
tiguous to this territory. 

At this meeting a resolution. unanimously 
adopted by the board of directors to increase 
the dues for resident membership in the ex- 
change to $6 a month will be voted on by the 
membership. The present dues are $40 a year. 








BALTIMORE EXCHANGE ELECTS 

BattrmorE, Mp., Jan. 10.—The managing 
committee of the Baltimore Lumber Exchange at 
its first monthly meeting after the annual ses- 
sion, held last Monday afternoon at the Old 
Colony Club, in the Southern Hotel reélected L. 
H. Gwaltney, of the John H. Zouck Lumber Co., 
secretary, and J. H. Menken, assistant secretary. 
Edward P. Gill, of William D. Gill & Son (Ine.), 
was chosen councillor to represent the exchange 
in the Baltimore Chamber of Commerce, with 
which all of the business organizations of the 
city are affiliated. Mr. Gwaltney is also treas- 
urer of the exchange. The general business sit- 
uation was discussed informally, and some en- 
couraging predictions were made as to a prob- 
able revival of the demand in the spring. 





EVANSVILLE CLUBMEN OPTIMISTIC 


EvANSVILLE, IND., Jan. 12—At the regular 
monthly meeting of the Evansville Lumbermen’s 
Club which was held at the New Vendome Hotel 
Tuesday night, Jan. 11, President J. C. Greer, 
of the J. C. Greer Lumber Co., appointed his 
standing committees for the ensuing year. The 
committees follow: 

Membership—Charles A. Wolflin, of the Wolflin 
West Side Lumber Co., chairman; Elmer D. 


Luhring, of the Luhring Lumber Co. ; and Louis A. 
Holtman, 


Publicity and Resolutions—William B. Carleton, 
chairman; Claude Wertz, of the Maley & Wertz 
Lumber Co.; and M. H. Lukins, of the K. & M. 
Lumber Co. 


River and Rail—William S. Partington, of the 
Maley & Wertz Lumber Co., chairman; George O. 
Worland, of the Evansville Veneer Co.; and J. C. 
Keller, traffic manager of the club. 


Entertainment—G. A. Bauman, of the Maley & 
Wertz Lumber Co., chairman; J. W. Waltman, of 
the Evansville Band Mill Co.; and Carl Wolflin, 
of the Wolflin West Side Lumber Co. 


Codperative—Daniel Wertz, of the Maley & 
Wertz Lumber Co., chairman; George H. Foote, of 
the Evansville Band Mill Co.; and Charles A. Wolf- 
lin, of the Wolflin West Side Lumber Co. 

William S. Partington, secretary and treas- 
urer of the club, read a communication from 
the Chamber of Commerce at Cairo, IIl., telling 
of the demands of the lumbermen of that city, 
who want combination freight rates on lumber 
on the same basis as thru rates. 

George O. Worland, of the Evansville Veneer 
Co., said that while present trade conditions 
are not encouraging, he saw new hope in the 
situation. Daniel A. Wertz, of the Maley & 
Wertz Lumber Co., spoke in an optimistic man- 
ner of the business situation. Other trade talks 
were made by Elmer D. Luhring, of the Luhr- 
ing Lumber Co., J. W. Waltman, of the Evans- 
ville Band Mill Co., Louis A. Holtman, George 
H. Foote, of the Evansville Band Mill Co., and 
Gus Bauman, of the Maley & Wertz company. 
The various speakers pointed out that the situa- 
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“BUNGALOW HOMES” 


Our new book of 
144 PAGES, 109 
DESIGNS, 
of the most pop- 
ular and attrac- 
tive houses and 
w bungalows. 

We also furnish 
a complete work- 
ing plans, speci- 
fications, lum- 
ber and mill 
bills. 

Our plan service for lumbermen is the most 
complete, serviceable and inexpensive of any 
yet offered. 


Send $1.00 today for “BUNGALOW HOMES,” 
and if you are not entirely satisfied, you may 
return the book and your money will be 
promptly refunded. 


L. F. GARLINGHOUSE, 


6th and Jackson Streets, TOPEKA, KAN. 
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Sawmill Men 
who are cutting 
out in the East 


will find advantages to their 
liking in British Columbia 
Timber. We can fit a tract 
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you one for investment. 
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and intimate contact with the 
leaders in all lines of industry, 
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disinterested and accurate infor- 


mation concerning transporta- 
tion, markets, the labor situation, 
credits, etc. 

Correspondence with prospective 
operators invited. 
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Anytime 
You Get 


As good 
as the 


RED BOOK 


You can’t get any better credit book—It's 
the real authority to consdlt_on lumber 
buyers, wholesale, retail and manufac- 
turers, 


Specially good on collections too. 


Lumbermen’s Credit Association 
CHICAGO and NEW YORK 











GILBERT NELSON & CO. 
Public Accountants 


600-601 LUMBER EXCHANGE BUILDING 


CHICAGO 
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tion seems a little more promising now than it 
appeared a month ago. 

M. H. Welsh, of the Welsh Lumber Co., of 
Memphis, Tenn., D. C. Stimson, of the Stimson 
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Lumber Co., of Owensboro, Ky., and Fre ‘ich. 
ardson, of the Grismore-Hyman Co., of ‘‘om. 
phis, Tenn., were visitors at last night’s ‘ing 


and made short talks. 





Seek to Reduce Building Material Price. 


TacoMA, WASH., Jan. 8,—Suggestions for 
concerted action by lumbermen to force reduc- 
tions in the price of other forms of building ma- 
terial besides lumber and to reduce the cost of 
living for their employees, resulted in the ap- 
pointment of a special committee which will 
draw up definite plans along the lines sug- 
gested at the regular meeting of the Lumber- 
men’s Club of Tacoma held Jan. 5. The deci- 
sion to take action on the matter followed a 
series of short talks made by a number of the 
leading manufacturers of the city in which the 
present building situation and the wage question 
were handled without gloves. 

The special committee, which will report at 
the annual meeting of the club to be held the 
evening of Jan. 12, was named by Vice Presi- 
dent Paul Jones who presided in the absence of 
President Ernst Dolge. The committee is com- 
posed of Everett G. Griggs, president of the St. 
Paul & Tacoma Lumber Co.; J. E. Manley, 
secretary of the Manley-Moore Lumber Co.; W. 
Yale Henry, vice president Clear Fir Lumber 
Co.; Ralph Dickman, manager Danaher Lum- 
ber Co., and J. G. Dickson, vice president Pa- 
cific States Lumber Co. 

The necessity of stimulating building, which 
can only be done by reducing the cost of all 
lines of building material, and the equally im- 
portant matter of providing for employees of 
lumber mills who have been forced to take re- 
duced wages were freely discussed. A number 
of plans were suggested, including a publicity 
campaign against the high cost of building ma- 
terials'and the organization of a buying agency 
to handle food and clothing for sale to mill em- 
ployees at wholesale prices. The committee will 
decide on the best idea and will recommend 
some action. 

The discussion was led by A. H. Landram, 


sales manager for the St. Paul & Tacoma .im- 
ber Co., Mr. Griggs, J. D. Buchanan, pre: ‘ent 
North End Lumber Co., Paul Jones, m: 


ger 

Waterway Mill Co. and J. G. Newbegin. vice 
president Foster Newbegin Lumber Co. 

The millmen were taken to task for their «tti- 

tude toward the logging industry by J: oph 


Irving, of the Sultan Railway & Timber Co 


Everett, who declared frankly that there \ wld 
be no reduction in the price of logs con en- 
surate with the present low price of limber, 


‘*You manufacturers can go thru a peri«! of 
depression working at a loss and when the tide 
turns you still have your mill and are rea‘ly to 
take advantage of the improved conditions,’’ 
Mr. Irving declared. ‘‘If the logger cuts off 
his timber at a loss he is out the timber and 
when the good times come he has nothing to 
work with. Logs will be cheaper but you can 
be sure they will not go below the $15, $20 and 
$25 mark. We must make enough on our opera- 
tions to buy more timber or your mills will be 
unable to get logs from us.’’ 

E, A. Lightner, of the Goodyear Logging Oo., 
said that there are now enough logs in the water 
to fill the present demand for the next thirty 
days and that the logging camps will remain 
closed until the present supply is gone. 

E. B. Chinn, of the Loggers’ Information As- 
sociation, suggested that the lumbermen get 
behind the appointment of some good business 
man for the vacant place on the State industrial 
commission. 

W. A. Whitman, of the West Waterway Mill 
Co., Seattle, said that conditions in that city 
are very bad and that he had little hope for a 
revival of business before next summer. 

Arrangements for the club’s annual dinner 
to be held Jan. 12 were completed. Nearly a 
hundred are expected to attend. 





American Wood Preservers’ Program 


Batimor£, Mp., Jan. 10.—From the office of 
¥F. J. Angier, secretary-treasurer of the Ameri- 
can Wood Preservers’ Association, has been 
sent out a copy of the official program of the 
seventeenth. annual convention to be held at the 
St. Francis Hotel, San Francisco, on Jan. 25, 
26 and 27. This program is as follows: 


Tuesday Morning, Jan. 25 

Invocation. 

Address of welcome. 

Response. 

Minutes of last meeting. 

Report of secretary-treasurer—F. J. Angier. 

Report of entertainment committee. 

Appointments: Election Tellers; Committee on 
Resolutions. 

President’s address—A. R. Joyce. 

Report of Committee No. 2, Publications—E. T. 
Howson, chairman. 

Report of Committee No. 3, Promotion and Ed- 
ucation—A. R. Joyce, chairman. 


Tuesday Afternoon, Jan. 25 

Report of Committee No. 4, Preservatives—A. 
L. Kammerer, chairman. 
- — a Proposed Wood Preservative”’—R. G. 
mith. 

Report of Committee No. 7, Utilization and 
Service—C. G. Crawford, chairman. 

Report of Subcommittee No. 7-1, Track—S. D. 
Cooper, chairman. 

“Selection and Treatment of Douglas Fir Ties” 
—A. C. Pestel. : 

“Treatment of Mine Timbers’—L. W. Conrad. 

Report of Committees No. 7-3-1 and 2, Flooring 
and Paving—L. T. Ericson, chairman. 

“Creosoted Lumber in Farm and Ranch Build- 
ings’—E. A. Lindsley. 


Tuesday Evening 
Report of San Francisco Bay Marine Piling 
Committee—F. D. Mattos, chairman. 
“The Marine Borers of San Francisco Bay and 
the Biological Factors Governing Their Occur- 
rence’—Dr. Charles A. Kofoid. 


Wednesday Morning, Jan. 26 


Report of Committee No. 5, Treatments—Lowry 
Smith, general chairman. 


Subcommittee No. 5-1, Ties, Fir—R. H. aw- 
son, chairman. 

Subcommittee No. 5-3, Blocks, Fir—H. E. Hor- 
rocks, chairman. ; 
. “Treated Lumber in Insulating Roofs of Moist 
Factories’”—F. J. Hoxie. 

“Creosoted Wood Silos’”—Keller J. Bell 

“History of Wood Pipe and Some Data o 
Use”’—E. J. Bartells. ; 

“Creosote Treatment for Douglas Fir 
Staves’’—H. BE. Horrocks. 


Its 


Pipe 


Wednesday Afternoon, Jan. 26 


“Experiments with Butt Treated Poles in Cali- 
fornia’—-P. R. Hicks. 

“Perforated Butt Poles’—W. M. 
Leavitt. : — 

“Wood Preservation as a Conservative Po! —_ 
Walter Buehler. A 

“Description of Process Used to Treat Pil 
in Place’—RE. F. Hartman. 


Treated 


Thursday Morning, Jan. 27 
“The Use of Creosoted Wood Conduit he 
Pacific Coast’”—C. H. Judson and J. EB. Wis! 
Subcommittee No. 5-5-1 and 2, Poles, P: ire 
and Non-Pressure Treatments—R. F. Hosfo n- 
eral chairman. 


A Theory on the Mechanism of the Pro on 
of Wood by Preservatives, Part II, The Is 0 
of Barren Oil from Coal Tar Creosote and a *' °° 
matical Proof of the Existence of a Solu "ty 


Partition—Ernest Bateman. 

Report of Committee No. 6, Plant Oper “ 
J. H. Waterman, general chairman. é 

Report of Committee No. 5, Inspection— R. 
Keig, chairman. 

New Business. 

Report of Tellers. : 

Report of Resolutions Committee. 

Installation of Officers. : 

Selection of 1922 Convention City. 

Adjournment. 


SBP IIIT 


HAcKsBERRY is one of the most wide! “1S 
tributed forest trees of this country, y° Fin 
many States it is so scarce that many p> sons 
there never see a tree of that species. /' 
best developed in Louisiana. 
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Jan. 17—Lumbermen’s Association of Chicago. La 
Salle Hotel, Chicago. Annual. 

Jan, 17-18—Ohio Association of Building Ex- 
changes, Youngstown, Ohio. Annual. 

Jan. 18—Central Association of the Traveling Lum- 
ber & Sash & Door Salesmen, Claypool Hotel, 
Indianapolis, Ind. Annual, 


Jan, 18—Indiana Hardwood Lumbermen's Asso- 
ciation, Claypool Hotel, Indianapolis, Ind. 
Annual. 


Jan. 18—Southern Lumber Exporters’ Association, 
Antoine’s Restaurant, New Orleans, La, An- 
nual, 

Jan. 18-20—Northwestern Lumbermen’s Association, 
West Hotel, Minneapolis, Minn. Annual. 


Jan, 19-20—Retail Lumber Dealers’ Association of 


Indiana, Claypool Hotel, Indianapolis, Ind. 
Annual, 
Jan. 20—American Walnut Manufacturers’ Asso- 


ciation, Chicago. Annual. 

Jan. 20—Southern Hardwood Traffic Association, 
Memphis, Tenn. Annual, 

Jan. 20—North Carolina Pine Association, Norfolk, 
Va. Monthly meeting. 

Jan. 20-21—National Merchant Marine Association, 
Washington Hotel, Washington, D. C. Annual. 

Jan. 21—Henry County Lumbermen’s Club, Rock 
Island, Ill. Midwinter meeting. 

Jan. 21—Lumbermen’s Credit Bureau (Inc.), To- 
ronto, Ont. Annual, 

Jan. 21—Pacific Coast Shippers’ Association, Seattle, 
Wash, Annual, 

Jan. 21—New York State Forestry Association, 
Hotel Hampton, Albany, N. Y. Annual. 

Jan. 21-22—Building Material Conference under 
auspices of National Lumber Manufacturers’ 
ssociation,.Congress Hotel, Chicago. 





Jan. 25—Northern Pine Manufacturers’ Associa- 
tion, Hotel Radisson, Minneapolis, Minn. An- 
nual, 

Jan. 25—Yellow Pine Wholesalers’ Association, 


Hotel Deshler, Columbus, Ohio. Annual, 


Jan. 25-27—Associated General Contractors of 
America, Hotel Grunewald, New Orleans, La. 
Annual, 

Jan. 25-27—American Wood Preservers’ Associa- 
tion, St. Francis Hotel, San Francisco, Calif. 
Annual, 

Jan. 26-27—Pennsylvania Lumberman’s. Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, 
Pa. Annual, 

Jan. 26-27—National Lumber Exporters’ Associa- 
tion, Willard Hotel, Washington, D. C. Annual. 

Jan. 26-27—Kentucky Retail Lumber Dealers’ 
Association, Louisville, Ky. Annual. 


Jan. 26-28—Southwestern Lumbermen’s Associa- 
tion, Muehlbach Hotel, Kansas City, Mo. An- 
nual, 

Jan. 26-28—Empire State Association of Wholesale 
Lumber & Sash & Door Salesmen, Hotel Utica, 
Utica, N. Y. Annual. 

Jan. 26-28—Western Retail Lumbermen’s Asso- 
ciation (of Canada), Fort Garry Hotel, Win- 
nipeg, Man. Annual. 

Jan. 26-28—Ohio Association of Retail Lumber 
al Deshler Hotel, Columbus, Ohio. An- 
nual, 

Jan, 26-28—Retail Lumber Dealers’ Association of 
the State of New York, Utica, N. Y. Annual. 

Jan, 26-28—Union Association of Lumber & Sash & 
Door Salesmen, Hotel Deshler, Columbus, Ohio. 


Annual, 

Jan. 27—Northern Hemlock & Hardwood Manu- 
eee Association, Milwaukee, Wis. An- 
nual, * 

Jan. 27—Southwestern Hardwood Manufacturers’ 
Chub,  eneiaiasivaaedis Club, New Orleans, La. 
Annual, 


Jan. 27-28—National Association of Railroad Tie 
Producers, St. Francis Hotel, San Francisco, 
Calif. Annual, 

Jan, 27-29—Second Southern Tariff Congress, At- 

kb, Ga. 





Jan, 28—Wholesale Lumber Dealers’ Association 
(Ine.), Toronto, Ont. Annual, 


Jan, 28—West Coast Lumbermen’s Association, 
Washington Hotel, Seattle, Wash. Annual. 


Fel - 1—Ohio State Forestry Association, Ohio State 
University, Columbus, Ohio. Annual. 

Feb, 2-3—Southeastern Iowa Retail Lumbermen’s 

a — Hotel Muscatine, Muscatine, Iowa. 

Feb. 3-4—Michigan Retail Lumber Dealers’ Asso- 
ciation, Pantlind Hotel, Grand Rapids, Mich. 


Annual, 





Feb. 5 4—Michigan Association of Traveling Lum- 
ber & Sash & Door Salesmen, Pantlind Hotel, 
Grand Rapids, Mich. Annual. 

Feb. § ‘Northern White Cedar Association, Hotel 
t.adisson, Minneapolis, Minn, Annual, 

Feb. 9-10—Southern Retail Lumber Dealers’ Asso- 
ciation, Hotel Chisca, Memphis, Tenn, An- 
Nual, 

Feb. 9-11—Nebraska Lumber Dealers’ Association, 


Rome Hotel, Omaha, Neb. Annual. 

pl; li—Retail Lumbér Dealers’ Association of 

Pp: nnsylvania, William Penn Hotel, Pittsburgh, 
Annual, 

‘tase 10-11—West Virginia Lumber & Builders’ Sup- 
Ply Dealers’ Association, Fairmont Hotel, Eair- 

mont, W. Va. Annual. 

15-16—Ontario Retail Lumber Dealers’ Asso- 

Clation, Toronto, Ont. Annual. 


Feb. 


Feb, 


Feb. 15-17—Wisconsin Retail Lumbermen’s Asso- 
ciation, Hotel Pfister, Milwaukee, Wis. Annual. 

Feb. 16-——Northwestern Lumber & Sash & Door 
Traveling Salesmen’s Association, Hotel Pfister, 
Milwaukee, Wis. Annual. 

Feb. 23-25—Illinois Lumber & Builders’ Supply 
Dealers’ Association, Hotel Sherman, Chicago. 
Annual. 

March 23-25—National Lumber Manufacturers’ As- 
sociation, Chicago. Annual. 

March 26-April 2—Own Your Home Exposition, 
Coliseum, Chicago. 

April 1—Eastern Lumber Salesmen’s Association, 
Adelphia Hotel, Philadelphia, Pa. Annual. 
April 14-15—Southeast Missouri Retail Lumber 
— Association, Poplar Bluff, Mo. An- 

nual. 

April 16-30—Own Your Home Exposition, Twenty- 
second Regiment Armory, New York City. 
Annual. 

April 27-29—Chamber of Commerce of the United 
States, Atlantic City, N. J. Annual. 

April 28-30—Appalachian Logging Congress, Sin- 
ton Hotel, Cincinnati, Ohio. Spring meeting. 

May 18-19—American Wholesale Lumber Associa- 
tion, Chicago. Annual. 

June 9-10—National Hardwood Lumber Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, 
Pa. Annual. 





NEBRASKA DEALERS’ ANNUAL 


LINCOLN, Nes., Jan. 10.—Plans are well un- 
der way for the annual meeting of the Nebraska 
Lumber Dealers’ Association to be held at the 
Rome Hotel, Omaha, on Feb. 9,10 and 11. Ac- 
cording to the announcement made, clever speak- 
ers will be upon the program and roundtable dis- 
cussions will be had on subjects such as the 
cement situation, trade-marking of lumber, in- 
creasing use of trade acceptances, the retailer’s 
duty to the public in days of reconstruction, the 
packing of shingles, and other kindred topics. 
Members are requested to prepare to attend this 
meeting and to bring their wives and daughters 
along. <A special entertainment program will 
be offered the ladies and a room in the hotel will 
be set apart where they can meet and rest dur- 
ing the business sessions of the convention. 





DATE FOR NEW YORK FORESTERS 


SyracusE, N. Y., Jan. 10.—J. R. Simmons, 
secretary of the New York State Forestry Asso- 
ciation, announces that the annual meeting will 
be held at the Hotel Hampton, Albany, N. Y., 
on Friday morning, Jan. 21. By reason of the 
postponement until April of the forest dinner 
which was to have been held early in December 
plans were laid to devote the annual meeting 
entirely to the transaction of business including 
reports of committees, report of the secretary- 
treasurer, and also election of officers. Members 
of the New York Section of the Society of Amer- 
ican Foresters will join with members or the 
New York State Forestry Association in a 
luncheon at the Hotel Hampton. The section 
will also hold its annual business meeting fol- 
lowing the luncheon. 





LET’S THINK AND ACT TOGETHER 


Fairmont, W. Va., Jan. 10.—President G. M. 
Mossman, of the West Virginia Lumber & Build- 
ers’ Supply Dealers’ Association, has issued a 
letter urging the members of the association to 
be present at the annual convention here Feb. 
10 and 11. In his letter Mr. Mossman says in 
part: 


I think that there is almost universal belief and 
expectation of heavy demands for building mate- 
rials of all kinds for 1921 and perhaps for many 
years to come. If this demand starts off early, 
are we prepared to meet it? If it is slow in start- 
ing, are we prepared to fill in the interim, and 
how? 

Have you a well defined plan outlined as to what 
you ought to do or what course you ought to fol- 
low which will bring best results to your individual 
firm and to that of your trade? If you have not, 
is it not a good idea to give these matters some im- 
mediate consideration ? 

Now, the West Virginia Lumber and Builders’ 
Supply Dealers’ Association meets in Fairmont 
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Fix Your Credit Loss 


in Advance 


| 

You can state pretty accurately every 1) 

item in your over-head expense but one | 

—your credit loss. That you can only | 

guess at. And how often you miss the 

mark, you, only, know! Because of pres- 

ent conditions, your credit loss is more of 
a problem than ever. 

the year’s total covered credit losses 1 

exceed a certain previously agreed upon | 

| 

| 

| 

| 

| 





percentage of your gross sales, we repay 
the excess. 
| Thus your credit loss for twelve months 
if is determined in advance and nothing can 
increase it. 
The cost of Credit Insurance is small 
compared to the security afforded. 
Over $9,500,000 paid to our | 
policyholders 


The American Credit-Indemnity Co. 


OF NEW YORK 


415 Locust St. {141 Marque*te Bldg. 80 Maiden Lane 
St. Louis, Mo. Chicago, #1. New York, N. Y. 
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sion or profit sharing basis. 
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Kneeland-McLurg 


Lumber Company 
Phillips, Wis. 
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._ you need lumber 
for Quick Shipment, 


wire your inquiry to 


Wheeler-Timlin Lumber Co. 


WAUSAU, WISCONSIN 
Ash Oak 


Basswood Butternut 
Hard Maple Soft Maple 
Rock Elm Soft Elm 


Mills at 
Wittenberg, Wis.—Dorchester, Wis. 














White Pine 


We manufacture and carry in stock at 
all times a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wis- 
consin White Pine Timber and is of 
a very soft texture. Shop Lumber and 
Factory Selects are our Specialties. 


W>2 sol’cit your business 











Rust-Owen Lumber Co. 


DRUMMOND, WISCONSIN 





Feb. 10 and 11. Can you think of any better place 
to go to discuss these things? Any place where 
these things, which so vitally interest you and me, 
are going to be talked about with more under- 
standing than at this meeting? 

There never was a time when codperation and 
unity of purpose was so much needed in the — 
business as right now. The coming year is going 
to present conditions that are new to us. (They 
did not all come this year.) Situations are going 
to arrive that we will find no precedent for. Let’s 
stand together and find them out. Let’s think 
together and solve. Let’s act together. Let’s 
make the building supply industry stand for some- 
thing in West Virginia. 





PLANS OF KENTUCKY RETAILERS 

LOUISVILLE, Ky., Jan. 12.—It is expected that 
the annual meeting of the Kentucky Retail 
Lumber Dealers’ Association, scheduled for the 
Seelbach Hotel, Louisville, Jan. 26 and 27, will 
be the best attended in years, due to the fact 
that dates have been arranged so that the lum- 
bermen meet at the same time that the Ken- 
tucky Retail Hardware & Implement Dealers’ 
Association will be in session at the Jefferson 
County Armory. The hardware men meet on 
Jan. 25 and continue to Jan. 28. Many lumber- 
men handle hardware, paints, fencing and lines 
that will be on exhibit at the Armory. 

Present plans for the lumbermen’s conven- 
tion include a talk by John R. Downing, of the 
Citizens’ Union National Bank, Louisville, on 
the financial situation; and talks from repre- 
sentatives of the West Coast Lumbermen’s As- 
sociation, Pacific coast lumbermen, National 
retailers, and American wholesalers and others. 

It is also planned to have a considerable 
amount of open discussion, and personal ex- 
change of questions dealing with retailers’ prob- 
lems. : 

The program for the banquet on Jan. 26, is be- 
ing arranged with a great deal of elimination of 
formal speaking, the after dinner variety having 
grown tiresome. Music and special entertain- 
ment is being arranged. The committee in 
charge of this end of the program is headed 
by A. C. Long, with W. C. Ballard, Ralph Cozine, 
C. H. Willett, A. C. Bishop, John Frey, Henry 
Koehler and Thomas R. Brown assisting. 





PROGRAM FOR NORTHWESTERN 


MINNEAPOLIS, MINN., Jan. 10.—The final an- 
nouncement for the thirty-first annual conven- 
tion of the Northwestern Lumbermen’s Asso- 
ciation which will be held here at the West 
Hotel, Jan. 18, 19 and 20, is being sent out by 
Secretary Adolph Pfund. While the business 
sessions of the convention will be held on the 
ground floor of the Court House, the Building 
Exhibit will be located in the West Hotel where 
twice as many exhibit spaces as were obtainable 
a year ago have been prepared. 

The convention will be opened with the annual 
address of the president and it is expected that 
the present incumbent, Frank J. Ward, will de- 
liver a message that will be of vital importance 
to every retail dealer. Mr. Ward has given un- 
stintingly of thought, time and effort to make 
the association a success and he is sure to pre- 
sent some thoughts that are worthy of careful 
consideration. President Ward at the close of 
his address will introduce J. A. O. Preus, newly 
elected governor of Minnesota, for an address 
to the lumbermen. Another speaker that is sure 
to awaken interest in what he has to say is 
Judge W. L. Huggins, presiding judge of the 
Kansas Court of Industrial Relations, who will 
talk on Wednesday, giving an idea of how satis- 
factorily this new court has worked in adjusting 
disputes between capital and labor. It is also 
planned to have a well known speaker who is 
prominently identified with the lumber industry 
appear before the convention to deliver a mes- 
sage of definite statements and facts replete 
with the right kind of optimism. This man is 
L. R. Putman, directing manager of the Amer- 
ican Wholesale Lumber Association. A, P. 
Henderson, agricultural agent for the federated 
farm bureau of Pope County, Minnesota, will 
tell of inter-codperation among retail lumber 
dealers, farmers and county agricultural agents. 

It is expected that E. C. Miller, president of 
the Shingle Branch of the West Coast Lumber- 
men’s Association, together with other shingle 
mill executives representing the shingle indus- 


try, will be present to tell the retailers about 
the new unit pack system. E. M. Sturtevant, of 
the Hollow Building Tile Association, will de- 
liver an address to the effect that better mutual 
understanding and improved codperation is on 
the way between hollow tile manufacturers and 
retail lumber dealers. 

Adolph Pfund, secretary of the association, 
will graphically portray the work of the asso- 
ciation, showing just how it is carried out. This 
annual report is to take on a very different form 
from those that have previously been rendered, 
thus enabling every member to visualize clearly 
the structure of his organization and to take 
back home with him a clear and concise picture 
of its activities, 

The entertainment program is probably more 
elaborate than ever before and includes a theater 
party on Wednesday night at the Shubert The- 
ater among other things. 





TO HOLD WEEKLY MEETINGS 

New York, Jan. 11.—The executive commit- 
tee of the New York Lumber Trade Association 
at its meeting this afternoon decided hereafter 
to hold weekly sessions. The idea is to enable 
members of the association to keep constantly 
in touch with the officers, so that the organiza- 
tion may exert its fullest influence for the 
benefit of the industry. 

H. B. Coho, secretary, said the association 
plans to enlarge its social program and aims 
to engender every ounce of enthusiasm possible 
for the good of the ‘‘lumber cause.’’ It is 
likely that the association will forego an annual 
banquet this winter and confine its activities to 
informal gatherings. 





PROGRAM FOR INDIANA RETAILERS 


INDIANAPOLIS, IND., Jan. 10.—The program 
for the annual meeting of the Retail Lumber 
Dealers’ Association of Indiana, which will be 
held here at the Claypool Hotel, Jan. 19 and 20 
has been prepared. The Wednesday morning 
session will be devoted to the annual reports of 
the officers and to addresses by F. B. Fowler, 
secretary and manager of the Indiana Lumber- 
men’s Mutual Insurance Co., Indianapolis, and 
by James S. Kemper, president and manager of 
the Lumbermen’s Mutual Casualty Co., Chicago. 
Then will be appointed the various committees. 

The Wednesday afternoon session will be de- 
voted to a discussion of the trade-marking of 
lumber; also to short talks by various retailers 
on whether or not side-lines are profitable and 
whether or not they should be handled. Earl 
R. Conder will discuss the lien law. At the re- 
tailers’ round table considerable time will be 
devoted to a discussion of advertising that will 
reach the prospective customer. A representa- 
tive of the ‘‘Rite-Grade” shingle manufactur- 
ers’ association will tell about the new unit 
pack. Wednesday evening the Concatenated 
Order of Hoo-Hoo will put a number of kittens 
thru the ropes. 

The Thursday morning session will be devoted 
to reports of the various committees and eclec- 
tion of officers. A discussion will follow then 
as to a comparison of costs of motor truck de- 
livery as against horse delivery. W. L. Houser, 
president of the American Clydesdale Horse 
Breeders’ Association, will lead the discussion. 
The desirability of adopting the universal order 
blank will be threshed out pro and con, and a 
sample order blank will be presented for criti- 
cism and suggestions. This discussion will un- 
doubtedly lead to a more complete understand- 
ing of the many problems that have arisen with 
regard to orders and their cancelation during the 
last few months. : 

At the Thursday afternoon session, Gov. War- 
ren T, McCray of Indiana will address the meet- 
ing. Following this the subject of “«Cancela- 
tion of Orders’’ will come up for complete dis- 
cussion. L. R. Putman, directing manager of 
the American Wholesale Lumber Association, 
will also make a talk at this session. The mat- 
ter of arbitrating differences between customer 
and dealer or in any other cases where there are 
disputes will be brought up and full discussion 
is invited. J. Kent Greene, of the Municipal 
Court, Chicago, will tell how business disputes 
are settled by arbitration in this court. Follow- 
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ing this new officers will be installed, after which 
the new board of directors will meet. 

The annual banquet will be held in the Riley 
Room of the Hampton Hotel at 7 p.m. Presi- 
dent Grim will act as toastmaster and Douglas 
Malloch, of Chicago, of the AMERICAN LUMBER- 
MAN, will address the banqueters. 


CHANGES IN CANADIAN DATES 


Toronto, ONT., Jan. 11—The Wholesale 
Lumber Dealers’ Association (Ine.), this city, 
has found it necessary to alter the date of its 
annual meeting, as the date required by the 
bylaws would have clashed with the annual meet- 
ing of the Canadian Lumbermen’s Association 
at Ottawa. Friday, Jan. 28, has now been 
selected by the Wholesale Lumber Dealers’ As- 
sociation (Inec.), as the most suitable date. 

The Lumbermen’s Credit Bureau (Inc.), 
Toronto, has also found it necessary to postpone 
the date of its annual meeting from Jan. 14 to 
Jan, 21. 





NATIONAL HARDWOOD LUMBER DATE 


Announcement has been made by the National 
Hardwood Lumber Association that its twenty- 
fourth annual convention will be held in Phila- 
delphia at the Bellevue-Stratford Hotel on June 
9 and 10. 


PLANS FOR HARDWOOD TRAFFIC MEET 

MempPHIs, TENN., Jan. 11—Altho formal pro- 
gram for the annual of the Southern Hardwood 
Traffic Association, which will be held at the 
Hotel Gayoso Jan. 20, 1921, has not been an- 
nounced, it may be stated authoritatively that 
a member of the United States Shipping Board 
will deliver an address on ocean transportation 
and other phases of the work of the United 
States merchant marine. 

A feature of the meeting will be discussion 
of what ‘‘ Effect Advanced Freight Rates Have 
Had on the Movement of Low-Grade Lumber’’ 
and it may be stated, in this connection, that 
the opening gun in the battle for lower rates 
on this class of material will be fired during the 
annual in question. 

The annual will begin with luncheon at 12:30. 
This will be followed by the address of Presi- 
dent Nickey and by the reports of officers, 
including the treasurer and J. H. Townshend, 
secretary-manager. 

The largest attendance in the history of the 
organization is expected. 








NATIONAL CONFERENCE ON HOUSING 


WasHINnGTON, D. C., Jan. 12.—At a confer- 
ence to be held here Jan. 27 and 28 of the 
national council of the Chamber of Commerce of 
the United States the housing situation will be 
gone into thoroly, as indicated in a tentative 
program just made public. The conference will 
be attended by men prominent in various lines 
of business, by members of Congress and by 
Government executives as well as by specialists 
in housing. Representatives of hundreds of 
chambers of commerce that have organized hous- 
ing corporations will present the results of their 
experience to the conference. 


The program as outlined will include the fol- 


lowing subjects for discussion: 


The Housing Problem and Its Relation to Wel- 
fare of the American People; Housing Shortage 
and Program of Construction Industries ; Employ- 
ers’ Interest in Securing Enough Good Housing; 
Legislation to Divert Capital to House Building; 
New England Is Meeting Its Housing Crisis; How 
Can Necessary House Construction Best_ be 
Financed?; Labor’s Part in House Building Pro- 
gram; Effect of Housing Shortage on Standards of 
Living and Ultimately Upon Industry; Standardi- 
zation of Manufactured Products Entering Into 
House Construction; Standardization of Building 
Laws; Labor Situation in the Construction Indus- 
tries; Available Supplies of Building Materials 
and Forecast of Price Movement; Organization 
and Management of a One Industry Housing Com- 
Bey; Organization and Management of a Civic 
Gomaing Company Promoted and Financed by a 
roup of Industries and Other Large Employers of 
foe Community ; Economic Value of Good Layout 
thor an Industrial Development; Effect of Exemp- 
bene from Taxation and Other Subsidies; British 
-_ C anadian Government’s Methods of Financing 
coeing ; Effects of the New York Building Investi- 
= - Upon Costs of Construction; Codperation 

utual Financing of Housing Developments ; 
Good Housi 


ng an 
and the Imm — and American Housing 


NATIONAL CHAMBER’S NINTH ANNUAL 


WASHINGTON, D. C., Jan. 11.—The ninth an- 
nual meeting of the Chamber of Commerce of 
the United States will be held at Atlantic City, 
N. J., April 27, 28 and 29, according to an an- 
nouncement made today by Joseph H. Defrees, 
president of the chamber. Other cities had been 
considered for the meeting, but owing to the 
large attendance it was deemed wise to choose 
a city where the hotel accommodations were 
sure to be ample to take care of all delegates, 
numbering around four thousand. It was de- 
sired also to have the meeting near Washington. 


MINNESOTA LOGGERS’ SPECIAL CALL 


MINNEAPOLIS, MINN., Jan. 10.—The Minne- 
sota Loggers’ Association will have a special 
meeting next Friday at the West Hotel in this 
city, at 2 p. m. 


BUILDING MATERIAL CONFERENCE 

Secretary-Manager Wilson Compton, of the 
National Lumber Manufacturers’ Association, 
is sending out the following invitation to asso- 
ciations of building materia] companies: 


Pursuant to the resolution of a mass meeting of 
lumbermen held in Chicago on Jan. 5 and 6, and 
in behalf of the National Lumber Manufacturers’ 
Association, you are earnestly invited to join with 
the lumber industry in its effort to promote an 
early restoration of building activity and the 
prompt reduction of unemployment thruout the 
United States. 

To this end you are invited to meet with repre- 
sentatives of the lumber industry and of other 
industries supplying essential construction mate- 
rials, in conference in Chicago, in the Gold Room 
of the Congress Hotel, on Jan. 21 and 22. 

To this meeting representatives of all building 
material industries have been invited, by direct 
communication and thru the trade and daily press. 

The lumber industry, in the determined effort to 
do its full part toward the revival of building ac- 
tivity, believing in the common interest therein of 
all other building industries, cordially invites their 
coéperation ; and it confidently hopes for the guid- 
ance, interest and support of all those who, with it. 
are interested in reaching a practicable solution of 
the nation’s housing problem and in promoting the 
happiness, peace and comfort, and the profitable 
employment, of the American people. 








SET DATE FOR WEST COAST ANNUAL 

SEATTLE, WASH., Jan. 8.—The annual meet- 
ing of the West Coast Lumbermen’s Association 
will be held Jan. 28 at 1:30 p. m. at the Wash- 
ington Hotel, Seattle. In addition to the elec- 
tion of officers for the ensuing year the associa- 
tion will probably act on new grading rules as 
prepared by a special committee appointed for 


‘that purpose. One of the principal addresses 


will be delivered by A. L. Clark, president of 
the Southern Pine Association. A famous ora- 
tor will also appear in Harry F. Atwood, of 
Chicago, author of ‘‘ Back to the Republic.’’ 








DATE FOR NORTHERN PINE ANNUAL 


MINNEAPOLIS, MINN., Jan. 10.—The call for 
the annual meeting of the Northern Pine Manu- 
facturers’ Association was issued today by Pres- 
ident R. G. Chisolm and Secretary W. A. El- 
linger. It will take place at the Hotel Radisson 
Jan. 25, at 2 p. m. 





NATIONAL WHOLESALERS’ TRUSTEES 

New York, Jan. 11—J. W. McClure, presi- 
dent of the National Wholesale Lumber Deal- 
ers’ Association, has called a meeting of the 
board of trustees to be held at association head- 
quarters, 66 Broadway, on Wednesday, Jan. 
26, with a meeting of the executive committee 
on the preceding day, Jan. 25. This is to be a 
very important meeting, and in addition to other 
matters of interest to the members, the time 
and place of the twenty-ninth annual meeting 
of the association will be decided by the board 
on Jan. 26. Secretary Schupner states that in- 
vitations have been extended to the association 
to meet in a number of cities all over the coun- 


try. . 

There will be interesting reports from the 
committee on legislation in connection with the 
bill introduced by Congressman Wood provid- 
ing for a centralized purchasing agency; from 
the railroad and transportation committee on 
several matters referred to it, including the 
water competitive rate case hearing which was 
held in Washington last week; from the com 
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Partial view of our plant at Glen Mary, Tenn. 








Oak Flooring 


has diate a strong “leader” 
for hundreds of dealers who 
cater to exacting home build- 
ers and will do the same for 
you. 

It is all that its name im- 
plies—100% durable. 


Try a car and be convinced. 


AMERICAN Ficcriee CO. 


Sales Office 
Nashville, Tennessee 


Plant: Glen Mary, Tenn. 











Chicago Lumber 
and Veneer Co. 


SOUTHERN AND WESTERN 
LUMBER AND VENEERS 


407 Imperial Bldg., ; 
312 So. Clark Street, Chicago 











The Northport Lumber Co. 
NORTHPORT, ALA, 


YELLOW PINE [£2?'52..°" 


R. R. Johnston, Manager. 
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AMERICAN LUMBER & MFG. CO. 


PITTSBURGH, PA. 


WHITE PINE 


Our SILVER White Pine is a real Cork Pine 
substitute for planing Mill and Pattern 
Work, Etc. 

At our various mill connections we own and 
carry large stocks of 

idaho White Pine. 

California White Pine also Sugar Pine. 

Michigan and Minnesota White Pine. 

Also 
YELLOW PINE and HARDWOODS. 
Our new. mill at Lenox, y., Is now operating. 
Also our new mill at Florala, Ala., and Paxton, Fla. 
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“ LONG and SHORT LEAF 
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WM. SCHUETTE CO. 


Pittsburgh, Pa. New York, N. Y. 








West Penn Lumber Co. 


Wholesale Lumber 
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SETOURR’ BOX LUMBER 
Cypress, Hemlock, Spruce and White Pine 
B. W. Cross Lumber Co., 341 Sliver Bide. 


WIG G I N & Peerless Patent 

Book Form Cards 
assure you of proper card representation. Many 
of America’s largest card users use Wiggins 
cards exclusively because they realize that the 
proper card serves the 
dual purpose of an- 
nouncing their salesmen 
while adding 
prestige to the 
house. Ask for 
tab of specie 
mens and ob- 
serve their 
smooth ed ges 
and excellence 
of engraving. 












OTEEL COMPANY 


x 
PITTSBURGH. PA 
FISHER BUILOING 
CHICAGO 


The John B. Wiggins Company 


Established 1857 
Engravers Die Embossers 


Plate Makers 
1108 South Wabash Avenue CHICAGO 














Gi Products 
O. K. Cupolas, O. K. Sun-Lite Windows and 


O. K. Non-Freezable Stock Waterers—best to 
use—best to sell, Write for selling plan. 


Phillip Bernard Co., 1903 Floyd Ave., Sioux City, lowa 











mittee on forestry in connection with its study 
of the bill introduced into Congress seeking a 
comprehensive national forestry policy. The 
committee on arbitration which initiated the 
matter of interassociation arbitration will re- 
port as to progress made in that respect and the 
committee on terms of sale will refer to the 
matter of uniform order blank, sales code ete., 
which is being considered as a result of the 
Columbus conference last October. 

The association is also taking an active part 
in the taxation plan recommended by the Cham- 
ber of Commerce of the United States, and will 
be represented at the housing conference to be 
held in Washington Jan. 27 and 28. 

Secretary Schupner states that the member- 
ship of the association has gone well beyond 
the five hundred mark and that with business 
conditions as they are the association privileges 
are being used to a very large extent, the result 
being many suggestions by members to their 
friends recommending that they consider mem- 
bership. Other active matters than those men- 
tioned above are being presented for the board’s 
consideration and a large attendance is ex- 
pected at both meetings on Jan. 25 and 26. 





VALLEY SALESMEN PLAN HIGH TIME 


MINNEAPOLIS, MINN., Jan. 10.—The annual 
banquet of the Mississippi Valley Lumber & 
Sash & Door Salesmen’s Association will take 
place the evening of Jan. 17 at the Curtis Hotel 
in this city. Vaudeville features will comprise 
the entertainment during and after the dinner. 
‘¢Bill’’? Smith, named as chairman of the com- 
mittee on arrangements, has picked Roy Thomp- 
son, John R. Lennox, Arthur Hood and Arthur 
Hawksett as his associates on the committee. 





SOUTHERN TARIFF CONFERENCE 


ATLANTA, GA., Jan. 10.—Call has been issued 
by the Southern Tariff Association for the 
second congress to be held in this city on Jan. 
27, 28 and 29. It is expected that 2,000 dele- 
gates representing every southern industry, in- 
cluding leading commercial, agricultural and 
industrial organizations will be present. Presi- 
dent-elect Harding has been invited to address 
the congress as has Governor Coolidge, the 
latter having accepted the invitation. The call 
states that ‘‘a program comprehending the 
economic welfare of the South is now being 
arranged and leaders of political, agricultural, 
industrial and commercial thought of the na- 
tion will address the congress.’’ 


~~ 





ASSOCIATED CONTRACTORS’ PLANS 


The Associated General Contractors of Amer- 
ica is sending out announcement of the annual 
convention to be held Jan. 25, 26 and 27 at the 
Hotel Grunewald, New Orleans. Cards are en- 
closed with the announcement, which are to be 
signed by those intending to go, requesting the 
secretary to make reservations. Wives and 
daughters are cordially invited. An elaborate 
entertainment program, banquet and a smoker 
are being arranged for, and in addition a num- 
ber of side trips will be taken on the Mississippi 
River steamboats to the nearby points of inter- 
est. The complete program will be mailed out 
to the membership within a few days. 





~ 


YELLOW PINE WHOLESALERS 

CINCINNATI, OHIO., Jan. 10.—Official an- 
nouncement is sent out by the Yellow Pine 
Wholesalers’ Association that the executive 
committee has selected Columbus, Ohio, as the 
place, and Tuesday, Jan. 25, as the day for the 
annual meeting of the organization. The Hotel 
Deshler will be the headquarters of the conven- 
tion. The date chosen was decided upon after 
consideration was given to the fact that the 
Ohio retailers will hold their convention the 
same week at the same hotel and also that the 
Indiana retailers will hold their convention the 
letter part of the preceding week, and it was 
thought that members of the Yellow Pine 
Wholesalers’ Association might wish to attend 
these other two conventions. 

A change in the constitution provides for the 
selection of two separate tickets for candidates 
for officers and members of the executive com- 
mittee. The two tickets have been placed 


in nomination. Ticket A selected by the com- 
mittee composed of W. L. Shepherd and F. P, 
Flowers, Montgomery, Ala. and Rhodes Boykin, 
Birmingham, Ala., is as follows: 


President—W. L. Whitacre, Whitacre Lumber 
Co., Columbus, Ohio. 

Vice president—J. H. Peterson, D. J. Peterson 
Lumber Co., Toledo, Ohio. 

Secretary—A. P. Conklin, A. P. Conklin Lumb: 
Co., Indianapolis, Ind. 

Treasurer—F. W. Duttweiler, the F. W. Duit- 
weiler Lumber Co., Toledo, Ohio. 
0 Executive secretary—A. L. Behymer, Cincinnati. 





hio. 

Executive Committee—Brooks Flowers, Brook. 
Flowers Lumber Co., Montgomery, Ala.; E. H. 
Greer, Greer-Hankins Lumber Co., Indianapolis, 
Ind.; Dwight Hinckley, the Dwight Hinckley Luiu- 
ber Co., Cincinnati, Ohio. 

Ticket B presented by the nominating com- 
mittee composed of F. T. Peitch, Cleveland, 
Ohio, E. H. Greer, Indianapolis, Ind., and W. 8. 
Stewart, Dayton, Ohio, makes these nominations: 

President—W. L. Whitacre, Columbus, Ohio. 

Vice president—J. H. Peterson, Toledo, Ohio. 

Secretary—A. P. Conklin, Indianapolis, Ind. 

Treasurer—J. R. Thames, Birmingham, Ala. 

Executive secretary—A. L. Behymer, Cincinnati, 
Ohio. 

Executive Committee—Dwight Hinckley, Cincin 
nati, Ohio; Charles B. Carothers, Chas. B. Car- 
others (Inc.), Memphis Tenn.; John R. O'Neill, 
H. L. Mickle Lumber Co., Cincinnati, Ohio. 

It will be noted that both nomination com- 
mittees made the same selections for president, 
vice president and secretary and one member of 
the executive committee, altho each nominating 
committee acted entirely independent of the 


other. There promises to be a good deal of 
friendly competition in the election of officers. 
Details of the convention have not been com- 
pleted, but members will be advised as soon as 
possible. 





HEMLOCK AND HARDWOOD ANNUAL 

OsHKOSH, WIs., Jan. 10.—Secretary-manager 
O. T. Swan, of the Northern Hemlock & Hard- 
wood Manufacturers’ Association, this city, an- 
nounces that the annual meeting will be held in 
Milwaukee on Thursday, Jan. 27. More com- 
plete details of the program will be announced 
later. 





EASTERN SALESMEN OPTIMISTIC 

PHILADELPHIA, Pa., Jan. 10.—The Eastern 
Lumber Salesmen’s Association held one of its 
stated meetings last Friday night in the rooms 
of the Lumbermen’s Exchange. The meeting 
was largely given over to a discussion of present 
conditions, and the consensus seemed to be that 
buying was likely to start soon, to go quickly 
and to cause an almost instant rise in price. 
The membership now numbers 110 with four 
applications pending. Three new members were 
elected last night: Birchall Hammer, of the 
Hammer Lumber Co.; Henry C. Riley, jr., of 
Charles 8. Riley & Co.; and George K. Fizell, 
of the Philadelphia Lumber Sales Co., all of this 
city. Secretary Walton R. Johnston reported 
that two men had been placed since the last 
meeting, and that fourteen applications for 
salesmen had been received by the employment 
bureau. It was decided to have a banquet at 
the annual meeting, which falls on April 1, this 
year, and which will be held at the Adelphia 
Hotel. 





SALESMEN READY FOR ANNUAT: 


CoLuMBUS, Onto, Jan. 10.—Everything is in 
readiness for the annual convention of tlic 
Union Association of Lumber & Sash & Door 
Salesmen, which will be held in Columbus, Jai 
25 to 27 inclusive. The principal features will 
be the annual banquet at the Elks Home, Jan. 
25 at 6:30 and the business session on the 
afternoon of Jan. 27. 

Two speakers have ‘been secured for the 
banquet. They are Supreme Ruler Emerson, of 
the United Commercial Travelers, and C. ©. 
Lyon, a war correspondent. The last speaker 
will tell of his experiences as a newspaperman 
during the World War. In addition there will 
be singing and several caberet acts. 

The business session will be featured. by 2 
report of the special committee on revision to 
the constitution and bylaws. In addition there 
will be the election of officers, reports of com- 
mittees, reports of officers and the adoption 
of certain resolutions. 














J: ;vary 15, 1921 


AMERICAN LUMBERMAN 93 








THE RIGHT TO CRITICIZE 


Te all are wise in all our ways: 

ve make our days all perfect days, 
Our judgment always is correct, 
hur conduct always circumspect. 

t must be true—for we’re the guys 
Vho have the nerve to criticize. 


\Ve never slipped in all our life: 

We have been true to husband, wife, 
We never even thought to flirt, 

To look a look or lift a skirt— 

We are those angels from the skies 
Who have the right to criticize. 


We’ve always acted on the square 
With everyone and everywhere 

And, if we found in any trade 

We made too much, were overpaid, 

We paid it back—all these are whys 
We have the right to criticize. 


Of course if we had ever slipped, 

Had ever stumbled, even tripped, 

We wouldn’t dare to make a sound 
When tales of gossip were around— 

But, since we’re always good and wise, 
We have the right to criticize. 





BETWEEN TRAINS 

WARREN, Pa.—The town had not changed 
much since we were here Dee. 17, but we were 
reminded, none the less, by a sign in the Penn- 
sylvania station, that the old order changeth. 

It was a sign in the women’s waiting room ap- 
pealing to the ladies to save the forests by not 
throwing lighted cigarettes, cigar-stubs or 
matches out of the car windows. 

This is the home town of the Warren Axe & 
Tool Co., which has been making such things for 
us lumbermen for a quarter of a century that 
we can remember. Maybe it’s longer than that. 





PonTIAC, MicH.—Dee. 28 in Toledo a man 
called around at the Secor and asked what had 
become of K. V. Haymaker, and we were com- 
pelled to tell him that we didn’t know—that we 
hadn’t heard from K. V. in a long time. Today 
the mystery was solved when K. V. walked into 
our room at the Kenwood as full of building and 
loan enthusiasm as ever. He has been here in 
Pontiae for a few months helping boost the local 
association along. You will recall him and his 
building and loan talks at the retail lumber eon- 
ventions, 

Pontiac is in Oakland County—named after 
the automobile of that name—or perhaps it was 
the other way around. Oakland County is 600 
feet above the Detroit River and has in it 460 
niiued or numbered lakes, each with summer 
resort possibilities, 

‘ut what we were interested in most was to 
hey about the sociological and industrial activ- 


itis of the General Motors Co. and its auxil 
laves. If you work for the General Motors 
he» you ean authorize it to keep out of your 
ps. 10 percent of your wages (except that the 
aint shall not be more than $25 a month) 
a he company will pay you 6 percent interest 
0) More than that, for every dollar you 
sa.o the company will put another dollar with it, 
th: only proviso being that you can not with- 


dt any of this company money until after you 


hi been with the company five years. But, 
urse, you can have your own 10 percent 
ss and compounded interest at any time. 

s rather a simple solution of what, to many, 


Se to be a complex problem. The way to 


ge’ he American workingman, or any other 
me, <0 save money is not to pay him more but 
i; > some of his money where he can’t get at 
it. 


‘ Kh. 1 - told us many interesting things about 


fae asing projects of the General Motors. It 
has ‘nilt home additions here and at Flint, 
a aw and Detroit, spending in building of 





~ and another within the last year or so 
about $35,000,000. Here in Pontiac, for exam- 


ple, the DuPont Construction Co. built the Mod- 
ern Homes Addition. A working man can buy 
a home out there on monthly payments carrying 
6 percent interest; and, when he completes his 
payments, the company will rebate him $800— 
as a little inducement to complete them. 





CLEVELAND, OHI0.—There is very little build- 
ing going on, especially as far as the new union 
depot is concerned. There is some hand-to- 
mouth buying at prices that are very low—ex- 
cept in the restaurants. 





‘*THE POTE OF THE OHO 


Not long ago our good friend Earle Randall, 
of Beloit, Wis., was out Tacoma way and— 
well, let him tell it himself as he wrote it to us: 


Today I have just returned from camp about 
thirty miles from Tacoma. I was informed before 
leaving Tacoma that I should see sections 28 and 
29, that run 50,000,000 to the section, to which 
the company will build a logging road next year. 

This was my problem if I wanted to make a hit 
with the sales manager, so I informed the camp 
superintendent and he fitted me out with heavy 
socks and heavy hobnailed shoes and one of his 
old suits and we started for a 7- or 8-mile hike 
over old cuttings and into the best timber in the 
State of Washington—often within sight of Mount 
Tacoma, about forty miles away. 

We went thru to the cruiser’s shack and found 
a compass man cooking breakfast over an open 
fire, the roof boards of the shack removed to let 
the smoke escape. He was glad to see anyone. 
He told me of trapping seven skunks trying to get 
into the shack. He had their pelts to show for it. 
He also let me copy the poetry on the wall— 


Here Mr. Randall inserts some verses that it 
would be well for every man who invades an- 
other man’s camp to remember, and which will 
introduce the readers of this chair of literature 
to ‘* Doty, the Pote of the Ohop:’’ 


When you come in here to camp 
Just read this poem o’er 

And do the little things we ask. 
Don’t burn our cedar floor. 

The coffee-pot is on the shelf, 
There’s coffee in the sack ; 

The ham and pan are on the wall 
On the south side of the shack. 


The water pail is by the door 
And the path down to the creek 
Is wide enough and plain enough 
To be found by any freak. 
A can of milk is left here, too, 
And a first class granite pan, 
And on the shelf some good sardines 
In a little oval can. 


Our motto’s hospitality. 
Our duty we must do. 

We take good care of all our — 
And expect the same of y 

So, when you leave the shack “to hunt 
For feathers, flesh or fur, 

Be sure you put the fire out 
And leave things as they were. 


Good advice, Brent Doty, and if the tenderfeet 
observe it, they are welcome to anything we 
got, ain’t they? 





Speaking of Names— 

There is the 35 Per Cent Lumber Co., of 
Portland, Me. If it were anywhere but Maine 
we would wonder what the other 65 percent is. 

But— 

In view of present conditions, we know of no 
lumber company as aptly named as the Reel- 
Blue Lumber Co., of Vincennes, Ind. 





BETWEEN TOWNS 


The shipwrecking of those three American 
balloonists near Moose Factory on James Bay 
up in the Hudson’s Bay country recalls our own 
explorations up in that country in 1913 in 
company with E. J. Zavitz, provincial forester 
of Ontario, and as the guest of the department 
of lands, forests and mines, of which the late 
Aubrey White was then minister. Cochrane, 
where the return of the balloonists was awaited, 
was our headquarters, and Jacksonboro, men- 
tioned in the dispatches, was named, of course, 
after the well-known Jackson & Tindle inter- 
ests, which had just started a development there 
at that time. 
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Downer Lumber Company 


Successors . tu 
Moss-Downer Lumber Co. 


Manufacturers and Wholesalers 


Long and Shortleaf 


Yellow Pine 


Rough and Dressed 


Specializing in 


TIMBERS 




















Valdosta, Georgia 
; 
‘dt —~ 
We Manufacture 
“size CRATING 
SIZE 
for manufacturers of Washing 
'Booraem-Kemper Sacer Pipe 
_ LumberCo., Inc. Stoves 
Capacity— : Pottery 
 Carperday. Lansing, la. Furniture, 
MICHIGAN 
rs ~ 


Weidman 


& Son Co. 


TR2UT CREEK, MICH. 
Manufacturers of 


Rarnrnes and Hemlock 








LUMBER 
SHINGLES 
q LATH 
aed 








REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Svocialion in Mixed Cars of WHITE PINE and 
ASSWOOD Lumber, Siding, ing Flooring, 
Sath Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idabo White 
Pine for direct shipment from Idaho. 


(Michigan 4 
BEECH 


5-8’’, 4-4’, 6-4’’ log run. 
High grade, dry, ready to load. 


Send us Your Inquiries 


\. The Coulter Lumber Company, xi 2:°* 


MAPLE For Quick ee 




















77M 4-4 No. 2 Com. Face R| 6-4 6” & 
200M 4-4 White 00M 6-46” fSSth 
80M 4-4 No. 1C.&B. ett 6-4 No. 3 Common 
300M 4-4 No. 1&2 Com. 250M 10-4 No. 2C. & B. 
69M 5-4 White 150M 12-4 No. 2C. & B. 
100M 5-4 No. 3 Common 50M 16-4 No. 2C &B. 

| 200M 8-4 No. 


| Von Piaten-Fox Co., Mills at Iron Mountain, Mich. | 
Michigan Hard Maple 5:;° 


Can meni +4. 4- + > ie * > | oe Com. s, © Se. Beste 
Also Pine Hemlock Ss Tamarack 


ABBOTT & WAGNER, Cadillac, Mich. 
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\ Follow the Arrow to a 
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TRADE marK 


Quality First 


Our lumber “hits the bull's 
eye” every time an exacting 
buyer orders a trial car of our 


g 







Timbers West Virginia Hardwoods 
Specialty and White Pine 


Get in touch with us next time you 
want high quality lumber. 


The Arrow Lumber Co. 
semis: Parkersburg, W.Va. 


Raleigh, W. Va. Eastern Sales Office, 
MNaturalwell, Va. Bourse Bldg., Philadelphia, Pa. y 














ll more homes complete and increase your profits by influ- 
pare Br tastes for better homes in your community. Our 1921 
ART PLAN BOOKS are ‘‘standard equipment in the_service 
departments of thousands of modern yards. Modern Bunga- 
lows’’ contain 50 splendid examples of large and small sbunga- 
lows of unique and artistic design. ‘‘Modern Homes” is a 
book of larger residences of distinction and beauty; all proved 
practical, suited te any climate: either book postpaid $1 or 
both for $1.50. Send today; newest and best home ideas in 
America. Blue Prints of any home supplied at small cost. 
AURELIUS-SWANSON CO., NC., Building Department, 

. 1010 First National Bank Building, Oklahoma City, Okia. 


= 
Beaumont Quality 


represents the acme 
of perfection in 


Yellow Pine and 
Hardwood Lumber 


Bridge Timbers, Cross Ties 
and Piling, Car Siding, 
Roofing and Decking 


A trial order will prove the 
many advantages we offer ex- 
acting buyers. Write us now. 


The Beaumont Lumber Co. | 


Ben 58. wooanesa, BEAUM i W. A. Priddie J 





President Vice-Pres. 








Southern 


Hardwoods 


Oak, Gum, Elm, 
Magnolia, Beech, 
Hickory and Ash 


First Class Manufacture 
and Uniform Grading 


Mills at , A. L. BOYNTON 

White City and Sen Augustioe LUMBER CO. 
. Tex., and Horsbeck, La. Manufacturers and Wholesalers 
Sales Offices at Lufkin, Texas Lufkin - Texas 











The Cost of Growing Timber An interesting exposition 


Of facts and figures, 
By B. &. Kellogg and E. A. Ziegler. 25 cents, postpaid. 


AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


. 





The European Timber Market 


[Special Correspondence to AMERICAN LUMBERMAN } 
LONDON, ENGLAND, Jan. 1.—The industrial posi-+ 


tion appears to be more hopeful with the settle-, 


ment of the coal strike, but there are other unset- 
tling factors, notably the crisis in Ireland, while 
with the stringency in money and the unsatisfac- 
tory deadlock in international exchange, specula- 
tion is conspicuous by its absence and caution is 
advised in all forward commitments. Lumber 
imports for the last month into the United King- 
dom were moderate and the consumption fairly 
satisfactory but business taken all round was re- 
stricted and any pronounced revival can not be 
expected before a little later in the year. On the 
whole, stocks are slightly reduced and holdings 
are practically full in all varieties, while there 
is little or no buying taking place for forward 
delivery. . 

The light arrivals of American hardwoods are 
sufficient for the restricted demands and while 
many people are well supplied with most descrip- 
tions few are eager to entertain purchases at 
present quotations. Fair quantities of oak logs 
arrived and were for the most part stored by the 
importers. The position of wagon planks is un- 
changed. For cabinet planks and lumber there is 
a quiet demand and stocks are moderate. The 
stock of quartered oak is adequate. There have 
been no arrivals of whitewood logs and the stock 
is ample. The light arrivals of whitewood lumber 
were sufficient for the demand. For satin walnut 
there was a better inquiry and fair prices were 
realized for the few carloads imported. Hazel 
pine holdings are sufficient for the limited demand. 
There have been no recent arrivals of hickory 
logs, while the few arrivals of lumber are for 
dealers’ account. Few transactions are reported 
in ash logs, while the arrivals of lumber are light 
and the demand not encouraging. 

The approximate current prices of United 
States woods in the United Kingdom are as 
follows : 


ASH— 
Round logs, per cu. ft. © 6 6to O TF & 
Planks and boards, per 
CEO  SOGB k's cw See Oo 8. 6te:.0 32 Oo 
Hickory— 
Round logs, per cu. ft.. 0 8 6 to 014 06 
ELM— 
Round logs, per ew. ft.. 0 7T 6 to O 8 6 
MAPLE— 
Round logs, per eu. ft.. © 7 6 to 010 90 
Prepared flooring, per 
CT. ae 7 0 Oto 100 0 06 
CyPRESS— 
Boards, per cubic foot... 0 T 6 to 0 8 6 
SaTiIn WALNUT— 
Boards, per cubic foot.. 0 6 6 to 0106 6 
HazEeL PINE— 
Boards, per cubic foot.. 0 5 6to O 7 6 


Upon the Continent the market shows little 
change from the preceding month. For instance 
in Germany, the latest information is that home- 
grown hardwoods have sold slowly with few ex- 
ceptions, while softwoods showed a slight improve- 
ment. Practically no change is to be reported for 
the veneer market, while few lots of plywood were 
sold for export. Foreign hardwoods were imported 
on a moderate scale and generally sold well. In 
fact, the interest for many descriptions remains 
quite active. German firms are carrying out a 
strong campaign for stabilization and standardiza- 
tion of the Baltic timber trade. Shipping offices 
and regular brokers have been established by them 
in all the chief Baltic ports and the leading Goer- 
man banks have agreed to supply special facilities 
for the financing of the timber export at excep- 
tionally cheap rates in Danzig, Libau, Riga and 
Raumo, 





The Ocean Freight Situation 


The steamer market continued slow, the only 
feature being a slight improvement in the demand 
for coal carriers to west Italy, say Lunham & 
Moore, New York ocean freight brokers, in their 
market letter for Jan. 8. Coal freights in all other 








PITCH PINE— pats with diee trades are scarce, and only a very limited demand 
prévails for grain boats. In the cotton, timber and 
Bawn’ a ae ° r 6 - : 4 3 all other trades, orders are few and far between. 
Deals and boards, prime, Rates are holding fairly well at the low basis es- 
per standard ....... '50 0 Oto 70 0 O_ tablished in the recent past, altho tonnage is plen- 
Deals, standard, per std. 40 0 Oto 45 0 O tiful and is freely tendered for charter. 
Deals. ey ee ioe ein, ale The sailing vessel market was unchanged in all 
Paice » per std... 0 important respects, and very little chartering was 
ee ie es = 4 4 be g 3 reported in any of the various trades. There is a 
Reece i . limited inquiry in the West India and sect 
trades for lumber and coal carriers, but freights 
a hhgiow ig Pom gg Bia 0 1 Ve. 9D 0 of all other kinds are exceptionally scarce. Rates 
cubic foot ..... iter Co ae. wae 6 are unsettled at the lowest point quoted in several 
Oaxk— years and the tonnage supply is more than suffi- 
Logs, per cubic foot... 0 7 6to O 6 cient for current needs. 
Wagon planks, per cubic 
Come ‘planks and ae eo 6 THE ‘‘ELFIN FORESTS’’ of southern California 
boards, per cu. ft.... 0 8 6 to 012 6. consist of brush and dwarf trees which never 
py «a-ha se advance beyond small sizes. As timber they 
Plain ae sagilnn pease Ct. OM 6 are nearly worthless, but fuel cutters can get a 
per cubic foot....... 7 6to 015 0 little cordwood. 
Ocean Freight Rates on Lumber 


Lunham & Moore, New York ocean freight brokers, quote the following as the ocean freisht 
rates on lumber, per 100 Ibs., as of Jan. 7. The columns headed “I” cover heavy woods, such as ok, 
ash, walnut, hickory, gum etc. Those headed “II” cover light woods, such as white pine, spruce, 


chestnut, poplar etc, 












Boston New York 
' b 4 T I II 
Liverpoo! ..... $1.00 $1.22 1.00 $1.22 
Manchester ... 1.00 1,22 1.00 1.22 
London ‘ 1.22 1.00 22 
Glasgow 1,22 1.0 ‘1.22 
eee can 1.00 1.22 
aa re 1.22 1.00 1.22 
Avonmouth ... .... een 1.00 1.22 
Bristol ..... s 1.00 1.22 
Belfast “s 1.00 1,22 
Dublin whats 1.00 1.22 
Antwerp ...... .50 .60 -50 -60 
. Rotterdam .... .50 -60 50 -60 
RERTADUPS | 605.02) p 05s ase -50 -60 
ee eee eith -50 -60 
Bordeaux . 50 -60 
Christiania 80 -90 
Copenhagen .. .... ea -80 -90 
Gothenburg ... .... axes -80 -90 
Stockholm .... .... Scale .80 -90 
Marseilles .... .... “nie 1.00 1.25 
OND) Se i ecas. oes aa 1.10 1.20 
Alexandria souk 28.00 35.00 
Piraeus: .....+. 28 00 35.00 
Constantinople. . 28.00 35.00 
Barcelona ..... . 35.00 35.00 
Lisbon 35.00 35.00 
Oporto 35.00 5.00 
Cadiz 35.00 35.00 





Newport Ni ivs 
Philadelphia Baltimore Norfolk 
I II I I z Jt, 
$1.00 $1.22 $1.00 $1.22 $1.00 $1.22 
1.00 1.22 1.00 1.22 1.00 1.22 
1.00 1,22 1.00 1.22 1.00 22 
1.00 1.22 1.00 1.22 1.00 22 
1.00 1.22 ods “as ra . 
1.00 1.22 1.00 1.22 1.00 1.22 
we cantie 1.00 1.22 1.00 2 
a38,6 ce 1.00 1.22 
TA 1.00 1.22 
50 .60 .50 .60 ea sce 
50 .60 .50 .60 50 -60 
50 .60 .50 60 esis aces 
50 .60 -50 60 
50 .60 50 60 
80 .90 80 90 
80 90 80 90 
80 -90 80 90 
80 -90 80 90 
1.00 1.25 1.00 1.25 
1.10 1.20 1.10 1.20 
per 2240 lbs. ae ce ates 
per 2240 lbs. re eer! 
per 2240 Ibs. oh a aa parte. reve 
35.00 35.00 35.00 35.00 per M. feet 
35.00 35.00 35.00 35.00 per M. feet 
has yeas nae’ oes per M. feet 
‘ Sashe per M. feet 
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The Place for Trailer-Trucks 


Lumbermen are, by experience, rapidly learning 
that it is not economical to purchase too heavy 
trucks for ordinary delivery purposes. Light trucks 
do the work well and if supplemented by the 
proper sort of trailers give the very best of service 
and form a very economical means of delivery. 
Take, for example, the experience of Eustice & 
Jenkyn, Cuba City, Wis., who use a 1-ton truck 
supplemented by a Trailer-Truck and with this out- 
fit do all of their unloading and delivery. For the 
year 1919 the total cost of gas, oils and repair 
work on this equipment was $234.80. The outfit 
delivered over $68,000 worth of material during 
the year. Furthermore Eustice & Jenkyn used 
the outfit for hauling lumber out in the country to 
the farmers and to the mines, receiving $200 for 
this work. The company desired to do some filling 
in of part of its yards and consequently hauled 100 
loads of taling for use in the yards. One of the 
officials of the company said, “We can do our work 
for about one-half of what it cost with horses, and 
one man can deliver twice as much stuff as he 
could with a team and at half the expense. We 
have a platform 5x10 with stakes on each side 
and when we have long material to haul we use 
the Trailer-Truck, which is the thing for handling 
lumber.” 

Another good example of the satisfaction which 
the use of ‘railer-Truck together with a light 
truck gives is shown in the experience of the 
Doyon & Rayne Lumber Co., Delavan, Wis, In 





a heavier truck, but this outfit has worked out 
very satisfactorily so far and we are contemplat- 
ing the buying of another just like it. 





“Caterpillar”? Makes Hit in Maine 

Those who distribute and sell “Caterpillar” trac 
tors believe in demonstrating what a machine can 
do before it is sold. Consequently the Bangor Mo- 
tor Co. recently put on a demonstration at Seboo- 
mook, Me., where the Great Northern Paper Co. 
has a 10-ton machine in operation, pulling stumps 
and clearing land for a railroad. A great many 
lumbermen are confronted with the problem of 
clearing land and even where they do not have 
to have land conveyors it is necessary to clear 
roads and fill logging tramways, In this work a 
“Caterpillar” tractor can be of great help as ex- 
ecutives of the Draper Lumber Co., American 
Thread Co., Day Manufacturing Co., Bangor Lum- 
ber Co. and the Eastern Manufacturing Co., 
learned at the Seboomook demonstration. There 
the “Caterpillar” was working under the worst 
conditions imaginable, pulling stumps from 18 to 
80 inches in diameter, in soft boggy land where 
it would be utterly impossible for either horses or 
mules to work. The lumbermen who viewed this 
demonstration stated that they were very much 
interested and that they would never have be- 
lieved such work possible had they not seen it 
themselves. The accompanying illustration shows 
one of the stumps being pulled away. 





“CATERPILLAR” TRACTOR ACTING AS A STUMP PULLER 


describing the experience of the company an official 
Said: 

“At the present time we are using a Reo speed 
wizon with a Trailer-Truck. This trailer is the 
2-wheel type which is made at Nashotah, Wis. The 
speed wagon has a carrying capacity of 3,000 
pounds, which it takes care of very nicely, and it is 
hot geared down as low as the heavier type of 
trucks, which enables us to make especially good 
time with light loads and when returning from 
the trip empty. 

“We have a very narrow cab on the truck and 
the body extends past the cab on each side about 
18 inches, so we can let 16x18 foot lumber extend 
ast the cab on each side and thereby relieve most 
or the load from the rear springs on the long lum- 
ber, and use the center for the balance of the 
loné. This body will carry 3,000 pounds of coal 
ery nicely. 

If we have an order for a load of lumber 


= ] 


os 


Wich is all from 14 to 18 foot we use our Trailer- 
Truk, By so doing we can haul two tons easily, 
as ‘he truck is carrying only about one ton of the 
lov’. This trailer is very easily attached, by 
_ v'y dropping a pin from the tongue of the 
~ ‘ler and putting the bolster on the truck. The 


“r can be adjusted for carrying lumber up to 
4c leet long. 

: e find the above combination is working out very 
we L for us, as we have a great deal of Lake busi- 
- Ss where cottages are being built quite a dis- 

uce from the main roads, and as these drives are 
my Door and soft a heavy truck would experience 
Aes deal of difficulty with a load on this sort 


“However, there are times that we would like 


Prepare the Trucks for Winter 


Where proper care and attention are given it is 
possible to operate trucks as easily and success- 
fully in the winter as in the summer. The colder 
the country the more precautions are necessary. 
The following are some recommendations by the 
Federal Motor Truck Co. to facilitate winter op- 
erations : 

(a) Drain the radiator and refill with a suit- 
able antifreeze solution. We recommend a solu- 
tion of alcohol and water in proportions as fol- 


ows: 
Denatured 
alcohol Water 
(percent (percent Freezing tem. 

by volume) by volume) (Deg. F.) 
25 7 1 
35 65 15 
50 50 30 


(b) All water pump and hose connections must 
be inspected to insure against any leaks. If any 
leaks appear, correct at once to prevent any loss 
of the antifreeze solution. 

(c) Do not use water in the cooling system dur- 
ing freezing weather. Water will freeze even tho 
the motor be run continuously. 

Whenever possible your truck should be kept in 
a heated garage. When this is not done, great care 
should be used to see that all oils and greases are 
not so thick that they will not properly lubricate 
the parts intended. any oils and greases, if left 
overnight in a freezing temperature, become so 
thick that they are nothing more than paste. 

A motor started up in cold weather should be 
permitted to warm up before the truck is operated. 

A og of the radiator should be kept covered to 
permit the water to get sufficiently warm to insure 
economical operation, the amount covered depend- 
ing upon the temperature. 


HARDWOODS § 


. 
[ Complete Assortment 
of 


Basswood, Birch 
Soft Grey Elm 
and Hard Maple 
Birch and Maple Flooring 


Highest Quality 





H.F. Below Lumber Co. 
‘ MARINETTE, WIS. a 








"ae mn 


FOR SALE 


Southern Hardwoods 


Oak - Gum - Ash 
Elm - Maple - Cypress 
Hickory - Poplar 


Jerome Hardwood 


Lumber Company 
JEROME, ARKANSAS 


We ship straight or mixed cars of Floor- 
ine. Oak. Ash, Cypress and Gum Lumber 

















8 “Sure- Fit” 4 
Flooring 


tops the list for hundreds of dealers 
who pride themselves on handling 


high quality 


Maple and 


ees 


of Maple Birch 
iy ae «SON 


Prices on request. 


STER-] ATIMER Lumber 
&.. MELLEN, wis. Cais) 


2 








YELLOW PINE 


SHORT LEAF 
ROUGH AND DRESSED 


OAK—GUM—TUPELO 


MILLS—SULLIGENT, ALA. 


KENTUCKY LUMBER CO. 


MANUFACTURERS LEXINGTON, KY. 





> 








GRAND RAPIDS MICHIGAN 


Where else cam you get in the same car anythin in Northern or 


is 
Southern s and choice of 114 varieties - 
13-16 in. Hardwood ? The tember can be iin dried bp 


worked too if desired. Send your inquiries to 


NICHOLS & COX LUMBER CO. 
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Acorn Brand 


**America’s Best Oak Flooring”’ 





Our plantcontains every modern 
facility for manufacturing high 
grade oak flooring. Remember 
the name—“Acorn Brand.” 


We welcome your inquiries. 


Nashville Hardwood | 
and mils Flooring Co. 


and Mills, 
NASHVILLE, TENN. 














WILLAMETTE Engineersand 
Willamette Equipment are 
responsible for the profitable 
harvestingof PacificCoast forests. 
If you are looking “Westward” 
get acquainted with us now. 


WILLAMETTE 
IRON & STEEL WORKS 


Manufacturers of , 
LOGGING MACHINERY 


C 
PORTLAND, OREGON - > 











INDIANAPOLIS, IND. 


Jan. 10.—Little change is to be seen in the hard- 
wood market. Most retailers believe it is showing 
a firmer tone. Demand is off, however, and there 
are no indications that it will increase until spring. 

More activity is being shown in the furniture 
factories in Shelbyville, just south of here, than 
for some months, and their demands for raw mate- 
rials are expected to liven the demand in this sec- 
tion before long. Some building is being done in 
Indianapolis, but the hardwood demand from this 
source is negligible and can not be relied upon. 
Dealers here. are convinced the market has sunk 
to its lowest depths and in the face of this belief 
they are reticent about buying. In some cases the 
stocks are not in good shape, but the dealers in 
these cases say they will wait and see how the 
spring season opens up in order to determine their 
needs. It is doubtful if there will be any buying 
in futures or for speculation in the Indianapolis 
market this season. Actual needs are what are 
determining the demand and the needs are not 


reat. 
: BAY CITY, MICH. 


Jan. 10.—Very little improvement in the de- 
mand is apparent in this section, altho a consider- 
able increase in inquiry is reported. The continued 
bidding of manufacturers for the limited amount 
of business offered has caused further reductions 
in prices. Completion of inventories has disclosed 
a great shortage in high grades and thick stock. 
This condition has strengthened values in these 
items and a normal demand would cause a great 
shortage. 

Logging operators report an increased number of 
men applying for work, but the weather has re- 
tarded operations greatly. A further reduction in 
wages was effected Jan. 1. 

The Ross & Wentworth mill resumed operations 
this morning for an indefinite run. The Kerry & 
Hanson Flooring Co., Grayling, Mich., has closed 
down indefinitely. 


MARINETTE, WIS. 


Jan. 10.—Quietness prevails in the lumber in- 
dustry here. The Sawyer Goodman Co. is the only 
one operating its mill on this side of the river. The 
condition of the market is the cause of the en- 
forced idleness of the mills. The resumption of 
millwork manufacture at northern points is reas- 
suring. The Johnson Lumber Co., of Escanaba, 
which had been idle since October, is scheduled to 
resume operations on Jan. 10. The company pur- 
chased 6,000,000 feet of logs and the delivery of 
the logs starts during the coming week. The Coop- 
erage & Lumber Co. of Escanaba closed for two 
weeks, but will be in full operation again soon. The 
Nehma mill of the Bay de Noquet Lumber Co. re- 
sumes about the middle of the coming week and 
will run to full capacity, it is announced. Super- 
intendent F. W. Good says repairs are about com- 
pleted and expects that Jan. 17 will see the en- 
tire plant in operation. 


COLUMBUS, OHIO 


Jan. 10.—More activity along certain lines is 
developing. This is noted especially in hardwoods, 
altho sales of southern pine are also increasing. 
With the semiannual inventories completed, deal- 
ers are making more inquiries. Quite a number are 
developing into orders. 

In hardwoods dealers are showing an inclina- 
tion to enter the market, altho not with much of 
a rush. Retail stocks are low and broken and 
since the weather is favorable for construction 
work the retailers are selling considerable quan- 
tities. Factories are resuming operations slowly. 
Box factories are the best customers. Prices on 
hardwoods are being upheld generally at former 
levels, 

Southern pine is slow in all sections. Further 
reductions, of $3 to $5 on certain items, were an- 
nounced recently, making prices in certain cases 
below prewar figures. While their stocks are low 
and broken dealers are not inclined to enter the 
market. 

F. B. Pryor, sales manager W. M. Ritter Lumber 
Co., reports an improvement in the tone, altho not 
a great deal additional actual business has devel- 
oped. Mr. Pryor left recently for his usual 
monthly conference with eastern headquarters at 
Philadelphia. 

E. M. Stark, secretary American Column & Lum- 
ber Co., reports a more stabilized market in hard- 
woods. Demand for bill stocks is much better. 
Prices remain unchanged and no further reduction 
is expected by Mr. Stark. M. W. Stark, of the 
company, left recently for a business trip in the 
South. 


W. E. Jones, secretary Columbus Lumber Tr»! 
Exchange, who is also State chairman of the (4 
organization for HKuropean Relief, has succes .d 
in organizing more than half the counties of :.0 
State. So far three Ohio counties have ove: 
scribed their quotas. 


LANSING, MICH. 


Jan. 10.—Jesse R. McCarthy, secretary and ¢.\.s 
manager of the Longstreet Lumber Co., this < 
declares that lumber prices have reached the ! 
tom and any unusual demand will create com): :i- 
tion, with a firmer market. He is optimistic as jo 
the outlook, and says many are already beginning 
to plan for building activities. 

A home builders’ conference will be held at ‘ise 
R. E. Olds Hall of Engineering at the Michigun 
Agricultural College, East Lansing, Jan. 13 and /4, 
for the purpose of studying and solving problems 
in connection with house construction. Specitica- 
tions, materials, construction, architectural effects 
etc. will be considered, and talks are to be given 
by those with practical experience along ihe 
various lines, The lectures will be illustrated to 
add to their value and interest. 

The Lansing Co. is pushing its lumber operations 
in the central part of the State and has four canips 
and mills organized with a fifth mill planned. ‘Ihe 
company is also negotiating for a large additional 
timber acreage. Manager Harry E. Moore esti- 
mates that the four mills will manufacture more 
than 2,000,000 feet for the company’s use. 


DETROIT, MICH. 


Jan. 10.—Detroit lumber dealers report a good 
week, with sales above average and prospects of 
improvement. The fact that many of the so called 
“middle class” men are on leave due to the shut- 
down of the automobile factories, seems to have 
resulted in a greater demand for small lots, and a 
great deal of addition and repair work is going on, 
with resultant demand for lumber. 

“Practically every Detroit lumberman has low- 
ered the retail price on every material decline in 
wholesale prices since the market turned several 
months ago,” said George H. Howenstein, secre- 
tary of the Detroit Lumber Dealers’ Association. 
“Because no general interest seemed to have been 
taken in the fact that the retail lumber prices 
were lowered several months ago, lumber dealers 
have not generally been given credit for pioneering 
in this move. They do not now claim. that any 
credit is due them, because they point out that 


there is always a right and fair price for lumber 
at retail, just as there should be for every other 
commodity. The right price will always be e- 


termined in the minds of intelligent merchants 
by the wholesale value of the item for sale.” 


Lumber prices are slightly lower in all but a 
few specialty woods, according to A. Cooper, xcn- 
eral manager of the Lillibridge Lumber Co., here. 
“Lumber producers know costs better now thin 


ever before, and there is a strict tendency to ‘ec 
fuse further price concessions, and to close dowa 


operations unless business increases,” Mr. Coocr 
said. “There is a strong tendency thruout tie 
country for retail lumbermen to reduce their pri:cs 
in accord with the steady drop which has te: :n 
place in lumber since February. This is hay 1g 


the result in some sections of reviving interes n 
building, and reports indicate an increasing | 
mand for building, especially for moderately pri 


houses.”’ 
EVANSVILLE, IND. 


Jan. 10.—There has been no improvement 
trade to speak of since the first of the year | 
manufacturers are simply waiting for somet! 
to show up. There is no better demand for |) 
ber than there was during December, when t! 
was practically nothing doing in either the w! 
sale line or the retail trade. Many manufactur 
are of the opinion that prices now are about 
low as they will go and for some time they h 
been predicting that as soon as the demand 
lumber revives there is bound to be an increase 
price, owing to the fact that stocks are very 
in almost all sections of the country. It is § 
that it is not the small manufacturer that has ! 
cutting prices during the last month but | 
some of the larger manufacturers have been ma ki 
concessions. There is little doing in the retail 
just now. ' 

The new building to be occupied by the saw 
of the Helfrich Lumber & Manufacturing Co. 
the West Side here will be ready for occupancy 
the last of the month, it is announced, and \ 
plant is expected to start up at that time an‘ . 
give employment to quite a number of work 
The Helfrich company has not done any manu’. 
turing in this city since 1915, when its plant wa 
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destroyed by fire. Michael Helfrich, head of the 
company, during the last several years has pur- 
chased large lumber tracts in Kentucky and Tennes- 
see and logs will be cut from these tracts and 
brought here to the Evansville mill. 


MILWAUKEE, WIS. 


Jan. 11.—No. particularly noticeable revival has 
as yet occurred in the hardwood lumber mar- 
ket, according to local lumbermen and manufac- 
turers, but interest and inquiries among the 
various firms indicate that the much desired im- 
provement will materialize within a short time. 
With the furniture business quiet and the demand 
for new stocks from dealers slow, manufacturing 
plants are not very big factors in the hardwood 
market at this time. However, according to the 
office of the building inspector, there are indica- 
tions that many building projects, delayed because 
of the cost of material and labor during the last 
two or three years, will be undertaken this year. 
This is also borne out by statements from archi- 
tects and contractors who are figuring on jobs 
which will likely be undertaken next month. 


BUFFALO, N. Y. 


Jan. 12.—Local wholesalers find that some 
orders are coming in and more inquiries, but they 
come from people with money who are hunting for 
bargains. The cutting of prices will not stimulate 
buying, because it is the idea of the consumer that 
prices must go still lower. On the other hand 
word comes from the mills that they have no lum- 
ber to throw away, and if the price is not paid 
they will keep their stocks. 

Two representatives of the southern pine trade 
visiting here this week were Frank Lehman, the 
New York representative of J. R. Thames & Co., 
Birmingham, Ala., and E. A. Gilbert, who travels 
in Ohio and West Virginia for E. M. Ivy & Co., 
also of Birmingham. 

Members of the Buffalo Lumber Exchange have 
taken an active interest in the campaign to aid 
the starving children of Europe, which is ex- 
pected to raise $500,000 in this city. Lumber 
contributions have been large. The matter was 


‘discussed the last meeting of the exchange and a 


large amount pledged by the members. 

T. Sullivan & Co. have filed building plans for 
a 2-story frame addition to the planing mill at 
the yard. 

Frank M. Hendricks, vice president of the Hen- 
dricks-Caskey Co., has returned to business this 
week after an illness of five weeks with pneu- 


LOUISVILLE, KY. 


Jan. 11.—One of the most interesting announce- 
ments of the week in Louisville is that made by 
R. V. Board, president of the Kentucky Wagon 
Manufacturing Co., to the effect that the company 
had bought the entire wagon manufacturing busi- 
ness of the Studebaker Corporation of South 
Bend, the latter company to devote itself to its 
automobile business. Mr. Board stated that the 
acquisition would increase production to about 
60,000 wagons annually for the Louisville company. 
The entire production will be made at Louisville. 
Local hardwood men claim that it will result in 
a considerable increase in local consumption of 
oak, hickory, ash, poplar and gum. 

Prospects for local building this year look fair, 
but the agricultural districts are in the dumps as 
a result of the worst tobacco market in years, 
and a general closing of tobacco sales in all the 
loose leaf districts, with a threatened cut of 
the 1921 crop. The coal mining districts are also 
at a standstill due to lack of fuel demand, and 
the fact that many small mines have quit. 


MEMPHIS, TENN. 


Jan. 11—The greater optimism of business 
and financial interests, including the governor of 
the Federal reserve bank, as disclosed thru inter- 
views published during the last few days, has 
caused a better feeling in hardwood lumber circles 
hore and has created the view that improvement 
in hardwood demand may be expected somewhat 
eorlier than believed possible at the end of the 
old year. It has become quite Clear, lumber inter- 
ests say, that the country is “far from broke” and 
they hold that the disposition to talk optimism 
instead of pessimism can not have other than 
Wholesome effect. Considerable encouragement, 
too, is extracted from the lower conference rates 
on export shipments and on the improving tend- 
eney of foreign exchange, with particular refer- 
ence to the pound sterling. Inquiries, too, are 
coming in rather more freely and they are regarded 
as of better character from both domestic and 
foreign sources. Fair quantities of hardwood 
lumber are moving out on orders and the market 
is not quite so stagnant as a short time ago. The 
tone of the market, too, is considered better, altho 
little, if any, actual increase in prices has taken 
Place. As shipments are made, it is becoming 


increasingly clear that a shortage of high grade 
lumber may develop before the season progresses 
very far, notably in plain oak and plain sap gum 
in firsts and seconds. Production is almost at a 
standstill and curtailment is increasing rather 
than decreasing. 

The Kellogg Lumber Co. announces the closing 
indefinitely of its band mill at Richie, Miss., and 
several firms in the valley territory were sched- 
uled to close down during the first week in Janu- 
ary. Still others will go out before Jan. 15. 





SASH, DOORS and MILLWORK 











Practically little or no change is noted from the 
situation prevailing last week, reports from various 
points indicating plants closed down temporarily 
or operating only on part time. Improvement may 
be expected, however, thru the increased demand 
noted for building lumber from various sections 
this week. 

Minneapolis and St. Paul factories are keeping 
small crews together and operating part time, but 
have no need for much more production until their 
stock begins to move. Prospects for spring build- 
ing seem to be good but it is too early for them 
to be effected in the door and millwork trade. 

The door factories and planing mills at Buffalo, 
N. Y., are either closed down or just starting up 
after the holiday period of inventory and repairs, 
and but little work is now in prospect. The pro- 
prietors fear that the labor problem threatens to 
have some effect upon building thts spring unless 
a lower wage scale is agreed upon. 

Trade in millwork, doors and sash is very quiet 
in Columbus and the central Ohio territory. 
Many of the mills have closed down temporarily 
and others are operating with a small force. The 
feeling in millwork circles has shown an improve- 
ment as building prospects appear brighter. 

The Baltimore (Md.) members of the sash and 
door trade have nothing in the way of a revival 
with the beginning of the new year to report. 
Marked quiet prevails, with no indications of a 
material change in the situation in the near future. 
For some time much of the business handled in 
the city has been from out of town, construction 
work having proceeded on a greatly reduced scale. 
The expectation now is that in the spring, if the 
readjustment with regard to construction cost 
takes place meanwhile, a spurt in building may 
be looked for, with a corresponding gain in orders 
for sash and doors. Meanwhile, the quotations 
on sash and doors are little changed. 

Business is very quiet at the San Francisco sash 
and millwork plants with the building situation 
dull. Door factories in the bay counties region are 
operating at considerably less than capacity. Most 
of the finished door factories connected with the 
white and sugar pine mills are closed down. There 
is not much demand for sash and door cut stock. A 
normal spring demand for doors is expected to 
clean up stocks on hand in California, 





HYMENEAL 


HERD-SMITH. The marriage on Dec. 31 of 
Miss Estelle L. Smith to John F. Herd came as 
a surprise to their many friends in the St. 
Louis district. The wedding was a quiet one 
and was the consummation of a romance which 
began in a lumber office, for the bride was Mr. 
Herd’s stenographer for the last two years. 
Mr. Herd is assistant sales manager of the 
Consolidated Saw Mills Co., of St. Louis. He 
went to St. Louis in 1916 and has been connected 
with that company since that time. Previously 
he was for seven years with the Niemeyer 
Lumber Co. at Little Rock. The young couple 
will take a honeymoon trip after which they 
will make their home in St. Louis. 

AVERY-VON PLATEN. A brilliant wedding 
attended by the elite of the Grand Rapids social 
set and by many prominent out of town visitors 
took place in the pro-Cathedral at Grand Rapids, 
Mich., on Christmas Eve, when Miss Pauline von 
Platen became the bride of Frederick Delano 
Avery. The ceremony was followed by a re- 
ception in the ballroom of the Hotel Pantlind, 
about 800 guests attending and dancing to the 
music of an orchestra from Chicago. The ball- 
room was decorated in unique and beautiful 
fashion, Christmas trees and wedding bells join- 
ing in effective harmony. The bride is the 
daughter of Godfrey von Platen, of the von 
Platen-Fox Lumber Co., of Iron Mountain and 
Grand Rapids. Mr. and Mrs. Avery left for a 
wedding journey to Hawaii and will return to 
Grand Rapids in spring ‘where they will make 
their home. 


PIERSON-DOLE. The marriage of Miss Mil- 
dred Dole, of Rockville, Ind., to Paris Conana 
Pierson, a lumber dealer of Spencer, Ind., took 
place’ at Rockville recently. The couple are 
making a honeymoon trip to the East and upon 
their return will reside in Indianapolis. 











FLORIDA 








Big Values For 
Keen Buyers 


Retailers who look to sales possibili- 
ties will readily see the advantages 
of our 


Rift Flooring 


Its wearing qualities appeal to build- 
ers— making it a good seller. 


Aso yard and shed stocks, 
timbers and R. R. Materia. 


ranila Lumber Co. 








Holt, Florida 








| Gummer Gypress Co. 


Mills: Jacksonville and Sumner, Fla. 


Gypress finned peut 


Shingles and Lath 
| Sales Office, 280 Madison Ave., New York City | 

















Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
** Ask the Wholesaler ** 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 











East Coast Lumber Co. 


ROUGH AND DRESSED 


CYPRESS 


Mills and Office: 


WATERTOWN FLORIDA 











wee US YOUR ORDERS 
AND INQUIRIES FOR 


RED CYPRESS 


LONG AND SHORT LEAF PINE 
SOUTHERN HARDWOODS 


Aycock - Halley Lumber Company 
Cable Address--““AHLCO” _ JACKSONVILLE, FLA : | 





We Furnish Everything in 
ROUGH AND DRESSED 


Gulf Red Cypress 


Our wood is more even in color and 
texture and runs uniform in qual- 











ee. ity, millwork and grades. 
The Best - Qurton- Swartz 
Cypress District (© of Florida 


Annual Cap., 70,000,000 Ft. 
Correspondence Solicited. 


Perry, Ha. ' 








f. Pat 
Nashville Hardwood Flooring Co.. 


HARDWOOD 5539 HARDWOOD 
LUMBER _©? FLOORING 








SEAS OLoMENTT CHICAGO, 
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Oak and E 
Beech Ee 


. 3.8” 
Flooring 


All 36” flooring is carefully 
wrapped for L. C. L. ship- 
ment; or, upon special re- 
quest, we will wrap it for 
carload buyers. his in- 
sures you perfect stock. 


McMinnville 


Manufacturing Co. 
McMINNVILLE, TENN. 














Buue Oak FLOORING 
THE Best Oak Hoong 


W. E. Small Mfg. Co. 


CORINTH, MISS. 
7 Circular Sawmills, sawing White 
and Red Oak, Ash, Gum, Elm, Maple, 
Beech, Poplar, Hickory and Tupelo. 


ALL LUMBER CAREFULLY GRADED 























H. C. BELL 
LUMBER CO. 


a's PINE 


2x4’s 
Two by Four Specialists 
9 tol2 ft. 


shortLeat Yellow Pine 


ALSO HARDWOODS 


Planing mills and Yards McRae Lumber 
Oompany 


at Corinth, Boonville, 
Corinth, Miss. 


Corinth, Miss. 


Dimension and 
Boards10 to16’ 





Burnsville, and Iuka, 
Miss.; Silver, Tenn. and 
Cherokee, Ala. 


SHORT Hubert F. Young 


2 Corinth, Miss. 


x Makes Them 
4’s 





SHORT 


2 
X 


4’s 





Hogg- Harris 


St. Louis, Mo. 


Sells Them 





Pocahontas Lumber Co. 
Specialists in Two by Fours 
also 4x4s and 2x6s 


Planing Mills at Corinth, Hazard and luke, Miss. 
L. F. Garrett, Mgr., Corinth, Miss. 











An interesting exposition 


The Cost of Growing Timber of facts and figures, 


By B. 8S. Kellogg and E. A. Ziegler. 25 cents, postpaid. 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 





BELLINGHAM, WASH. 


Jan. 8.—The Saxon camp of the Bloedel Donovan 
Lumber Mills, one side of its cargo mill and saw- 
mill “B’’ at Larson resumed operating Jan. 3. It 
is uncertain whether the mills will continue to run 


steadily, this depending upon future orders. The 
company has a number of orders to fill now, mostly 
eargo business. Its Skykomish camp is running 
again and will continue doing so until snow pre- 
vents. 

None of the other mills on the bay are sure when 
they will operate again, but it is likely the Morrison 
mill will run before this month ends. The E. K. 
Wood mill has been cutting steadily since last 
summer, stopping only a day for Christmas. Cargo 
shipments will be made this month by the BE. K. 
Wood Lumber Co., Bloedel Donovan Lumber Mills 
and Puget Sound Sawmills & Shingle Co. The lat- 
ter company will put 200,000 feet of boards on a 
steamer for California. The Wood plant this week 
finished loading the steamship Siskiyou for Cali- 
fornia and it will this month complete loading the 
schooner Vigilant for Australia. The Bloedel 
Donovan Lumber Mills loaded 300,000 feet aboard 
the steamship Johan Paulsen for San Pedro. 

A note optimistic in tone was sounded this week 
by J. A. Loggie, secretary and manager of the 
Whatcom Falls Mill Co., upon his return from a 
month’s trip in the middle West and East. He re- 
turns convinced that existing unsatisfactory condi- 
tions are temporary and foresees a big demand for 
lumber and years of prosperity after readjustments 
now being made are completed. In an interview 
Mr. Loggie said in part: 

“The Hast is passing thru a period of readjust- 
ment that is not apparent on the Pacific coast. 
Everywhere I went I learned that there is a short- 
age of houses and I believe it is only a matter of 
time when there will be a change for the better. 
When the crops are disposed of, as they will be, 
there must be a big demand for lumber, and when 
that occurs the Northwest will get the benefit, as 
lumbermen in all sections admit that other kinds 
of lumber are being depleted and that our North- 
west is eventually to be the nation’s source of tim- 
ber supply. When the readjustments now taking 
place have been completed I believe we shall have 
an era of prosperity that will last for a good many 


ee FACOMA, WASH. 


Jan. 8.—Improvement in business conditions in 
Japan has resulted in what local lumbermen be- 
lieve to be the first signs of a big demand for 
Douglas fir lumber. During the last two weeks 
several large inquiries have been received by Ta- 
coma mills from Japanese buyers and some orders 
have been placed. A number of the local plants 
are now working on an order for 1,000,000 feet 
for Japan and another order for 800,000 feet has 
just been placed. 

Japanese business has been practically dead 
since the panic in the Island Empire last April 
and the prospect of a revival from this market has 
been almost the only bright spot in the present 
depression in the market. 

Entertainment of the eastern and middle west- 
ern lumbermen who will visit Tacoma, Jan. 20. 
will be managed by the Lumbermen’s Club of 
Tacoma which has appointed a committee con- 
sisting of Lee Doud, Defiance Lumber Co., J. G. 
Newbegin, Foster Newbegin Lumber Co., and 
August von Boecklin, Manley Moore Lumber Co., 
to take charge of the arrangements. The visitors, 
who will include members of three associations, the 
tie producers, the wood preservers and the Moun- 
tain States retail dealers, will arrive in Tacoma 
Jan. 20 and will be entertained at luncheon at the 
boarding house of the St. Paul & Tacoma Lumber 
Co. After luncheon they will inspect the. plant 
and will also visit other local mills if time per- 
mits. An automobile trip around Tacoma and a 
theater party for the ladies are included in the 
program. About 200 visitors are expected. 

Resumption of operations early in February is 
planned by the Wheeler Reese Lumber Co., accord- 
ing to an announcement made by Welles Wheeler, 
vice president of the company. Mr. Wheeler said 
that the company now has one large order to 
manufacture and several other prospects which 
justify resuming work. 

Tacoma building figures showed a tremendous 
gain during 1920 and all previous records were 
broken. The number of permits taken out during 
the year was 3,180, the estimated value of the 
new construction being $4,734,993 as compared 
with 3,093 permits, valued at $2,857,151, taken 
out during 1919. 

Reorganization of the Pacific Panel & Manufac- 
turing Co., under the name of the Veneer Prod- 


ucts Co., was announced last week by A. J. Ritchie, 
president of the company. The Pacific company 
was organized last summer for the manufacture 
of veneer panels and similar products. The new 
company has taken over the plant acquired by the 
Pacific company and will probably start operations 
in April or May. 

Officials of the Pacific National Lumber Co. have 
reconsidered the decision to shut down for an in- 
definite period and the plant will now continue 
operations for the time being at least. The Pacific 
National is one of the largest inland mills in the 
Pacific Northwest. 

The South Tacoma Mill Co. will resume opera- 
tion about the middle of January. Work will be 
resumed at the completion of improvements to the 
plant now under construction, including several 
new kilns and a spur track from the main line 
of the Northern Pacific Railway. 

The Great Northern Railway Co.. has filed a writ 
of review with the superior court of Thurston 
County asking that the court set aside the order 
of the State public service commission requiring 
the road to publish a tariff of $1.85 a thousand 
feet on log shipments instead of the $2.25 rate 
now in effect. The case will be argued Feb. 4. 


CENTRALIA, WASH. 


Jan. 8.—About 50 percent of the mills in this 
district resumed operations after the holidays. 
Little business was booked during the shutdown 
and most of the mills are completing their old 
orders. The logging operators, as well as the mill 
owners, made a cut in wages effective Jan. 1, 
ranging from 20 to 25 percent, which conforms 
with the Four L schedule, the minimum for com- 
mon labor being $3.60 per 8-hour day. Both em- 
ployers and employees are in favor of continuing 
the 8-hour day for another year. It seems to be 
just a question of time until the lumber industry 
of the Northwest adjusts itself to the advanced 
freight rates. The reduction of wages and the 
arrangements for shipping by boat are the first 
indications that the lumbermen are in the fight 
again, It is thought likely some concession will be 
made by the railroads soon to equalize the differ- 
ential in freight rates with southern pine. Local 
demand as well as the railroad needs will require 
a large amount of timber and some lumbermen pre- 
dict that within two months the mills will all be 
operating again. 

The Allied Lumber Co.’s new shingle mill near 
Kendall, Wash., has begun operation. The com- 
pany owns considerable timber close to the mill. 
The plant is electrically operated. 


SEATTLE, WASH. 


Jan. 8.—A representative delegation of shingle 
manufacturers is on its way to Washington, D. C., 
to attend a hearing before the ways and means 
committee Saturday-Monday, Jan. 15-17. The 
shingle manufacturers are accompanied by Robert 
B. Allen, secretary of the West Coast Lumbermen’s 
Association, and together they will represent both 
branches of the industry at the forthcoming hear- 
ing. Accompanying Mr. Allen is Neil C. Jamison 
and George A. Bergstrom, of Everett, and William 
C. McMaster, of Seattle. Mr. Jamison has been in 
California during the holidays and will join the 
party on the way to Washington, D. C. He and 
Mr. Bergstrom, after the hearing in the national 
capital, will attend several of the retail conven- 
tions. Mr. McMaster will make it a point to at- 
tend the New York and Ohio retail meetings, after 
which he will visit various points in the Hast 
before his return to this city. 

R. W. Vinnedge, president of the West Coast 
Lumbermen’s Association, has returned from 4 
trip to Santa Barbara, Calif., where he spent the 
holidays with his ‘family. 

Peter D. Ryan, supervisor of the Pacific Lumber 
Inspection Bureau, detailed on eastern work, has 
returned to this city, where he will act in an ad- 
visory capacity with the committee on grading 
rules of the West Coast Lumbermen’s Association. 

J. Clyde Hill, inspector of the Pacific Lumber 
Inspection Bureau, who has been on duty in Omaha 
territory, has also returned to the Puget Sound 
territory. 

W. C. Strong, superintendent of the box depart- 
ment of the West Coast Lumbermen’s Association, 
has been awarded first. prize in a contest con- 
ducted by a local newspaper asking for a solution 
of Seattle’s street car difficulties. Mr. Strong re- 
ceived a check for $25 as a reward for his literary 
efforts. 

J. H. Loucks has contracted with Ross Corle 
for the delivery of 3,000,000 feet of white pine 
lumber from his mill nine and one half miles from 
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Colville, Wash. Mr. Corle will use three teams 
for the first five miles and three motor trucks for 
the remaining distance. 

Alec B. Davis, sales manager of the Ross- 
Saskatoon Lumber Co., Waldo, B. C., was in Seattle 
a few days this week looking into the market situ- 
ation. Accompanied by his family he has been 
visiting with his parents in Portland and expects 
to return to Portland for an operation next week, 
after which he will go back to Waldo, which is 
about twenty-five miles north of Eureka, Mont., 
just across the international line in British Co- 
lumbia. The Ross-Saskatoon Lumber Co. is one 
of the live lumber concerns, having manufactured 
and marketed about 30,000,000 feet of lumber, 
largely pine, last year. Operations there are closed 
down during the winter on account of the weather, 
but will be resumed as early in the spring as condi- 
tions permit. Mr. Davis recently returned from a 
visit to lumber consuming markets in the middle 
West and Hast and is of the opinion that condi- 
tions are gradually improving there, and that when 
buying gets under way in the spring it will be of 
large volume. 

Fred C. Becker, representing the Joy-Tarbell 
Lumber Co., of Spokane, was in Seattle Tuesday 
visiting old friends. Mr. Becker lived in -Seattle 
for a number of years when he was secretary of the 
Pacific Coast Shippers’ Association. He recently 
returned from a tour of eastern lumber centers and 
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believes as the season advances there will be a 
gradual improvement in buying of lumber and is 
quite optimistic as to the future. 

At the annual meeting this week of the Metro- 
politan Building Co., which owns the White-Henry- 
Stuart Building, the headquarters of most of the 
lumber offices in Seattle, the following officers 
were elected: E. A. Stuart, president; W. H. Tal- 
bot, O. D. Fisher, C. H. Cobb and Langdon Henry, 
vice presidents; O. D. Fisher, treasurer; J. F. 
Douglas, secretary and general manager; W. T. 
Douglas, assistant secretary and assistant man- 
ager, and M, M, Fletcher, assistant treasurer. The 
president, vice presidents and secretary are mem- 
bers of the board of trustees and also C. D. Stim- 
son, R. D. Merrill, A. W. Middleton and R. D. 
Emerson. The only change in the board was the 
election of Mr. Middleton to succeed the late Wal- 
lace G. Collins, of Seattle, former president of the 
Pacific Fir Co. Mr. Middleton is president of the 
Anderson & Middleton Lumber Co., Aberdeen, 
W ash. Mr. Talbot is at the head of Tope & Talbot, 
San Francisco, and the Puget Mill Co., Seattle. 
C. H. Cobb is a prominent Seattle logger and head 
of the Port Susan Logging Co. O. D. Fisher, while 
at the head of the Fisher Flour Mills, Seattle, is 
also heavily interested in the Snoqualmie Falls 
Lumber Co. and the Grandin-Coast Timber Co. 
Langdon Henry is the son of H. C. Henry, pioneer 
allroad builder and timber owner of Seattle. C. D. 
Stimson is of the Stimson Mill Co., Seattle; R. D. 
Merrill, of the Merrill & Ring Logging Co., and 
R. D, Emerson is interested in the North Western 
Lumber Co., of Hoquiam, and the Aloha Lumber 
Aloha, Wash. The Metropolitan Building Co., 
: seems, is very much of a lumbermen’s organiza- 
tion. J. BP, Douglas has been its efficient secretary 


and manager since its inception and W. T. Douglas, 
his assistant, is his brother. 

At a recent meeting of the State industrial in- 
surance commission in this city, logging camp 
operators of eastern Washington asked for a reduc- 
tion of their contribution to the fund from the 
present figure of 344 percent of their payrolls. The 
percentage is now uniform. The contention of the 
eastern Washington loggers is that operations in 
their section are conducted without machinery, and 
therefore their assessment should not be so great 
as for operations on the west side of the moun- 
tains, where the accident hazard is assumed to be 
greater. The request was taken under advisement. 

“In Memoriam” is the legend on a sombre yet 
beautiful volume prepared by the Pacific Coast 
Shippers’ Association as a tribute to the life and 
character of the late James Edmonds Pinkham, 
trustee and treasurer of the association. The book 
contains splendidly engraved resolutions unani- 
mously adopted by the trustees Dec. 17, 1920, as 
drafted by Charles B. Floyd, secretary. The text 
of the resolutions, which have already been pub- 
lished by the AMERICAN LUMBERMAN, is a classic 
in that form of composition, and undoubtedly is 
one of the finest literary efforts yet to come from 
the pen of Mr. Floyd. The memorial will be trans- 
mitted to the family of the late Mr. Pinkham. 

James B. Hall, widely known among wholesalers, 
is the latest addition to the lumber department of 
the Charles W. Johuson Lumber Co. Mr. Hall was 
formerly western manager of the Joy-Tarbell Lum- 
ber Co., of Chicago, amd also western representa- 
tive of the Noll-Welty Lumber Co., of Kansas City, 
and the James G. Noll Lumber Co., of Denver. 

Vincent Paul Gregg, head of the pine depart- 
ment of the Charles W. Johnson Lumber Co., Seat- 
tle, is the proud father of a baby girl, Charlotte, 
almost brought by Santa Claus, Dec. 26 being the 
day of birth. Charlotte is the first baby in the 
family and she and her mother are doing finely. 


EVERETT, WASH. 


Jan. 8—The complete shutdown of lumber 
plants in Everett last month continues, with no 
definite decision as to resumption. Rumors were 
afloat last week that the Weyerhaeuser interests 
intended to set their plants going this week with 
part crews, but the hopes inspired thereby were 
not realized. The suspension of the mills has 
found reflection thruout the logging industry, most 
of the camps being closed. It is certain, however, 
that when production is resumed the mills will be 
operated under a reduced wage scale, agreement to 
this effect having been reached by the Loyal Legion 
of Loggers & Lumbermen at recent conferences. 
These reductions will range from 20 to 25 percent. 

Recent announcement of the completion of ef- 
forts to finance the building of steel tankers at the 
plant of the Norway Pacific Drydock & Shipyard 
Co. has given the Everett millmen a bit of cheer 
regarding the future localiy. They expect a de- 
mand for housing that will provide an active mar- 
ket at home, 


SPOKANE, WASH. 


Jan. 8.—With most of the mills shut down for 
whatever repairs are necessary and the compa- 
nies taking inventories, the lumber situation re 
mains quiet. There are indications now and then 
that the market may open up and become more 
brisk before many more weeks go by. Local lum- 
bermen are looking forward to the visit here on 
Jan. 18 of the delegation of retail lumbermen 
which is making a trip from Colorado, Wyoming 
and New Mexico to visit the lumber districts of the 
Northwest. 

Frank W. Beebe, of Seattle, spent three days in 
Spokane this week while en route to Chicago, 
where he is to have charge of the general offices 
of the Burton-Beebe Lumber Co. Mr. Beebe vis- 
ited several prominent Spokane lumbermen while 
here. 

The going wage for all mill hands in mills where 
the Loyal Legion of Loggers & Lumbermen is or- 
ganized has been reduced 10 cents an hour in con- 
formity with the action taken by the boards of 
directors of districts 9 and 10, at the last meeting 
held in Spokane late in December. The reduction 
affects all members of the organization in eastern 
Washington and northern Idaho. The wage re 
duction gives common labor in the mills 47% cents 
instead of 57% cents an hour as formerly. The 
directors decided upon a flat reduction rather than 
a percentage of the wage paid, since the last in- 
crease granted was a flat increase. The board of 
directors at the joint meeting of the two districts 
included eight employers and eight employees. 
“This is the first wage cut of the mills despite the 
fact that the prices of lumber have fallen and the 
volume of business has rapidly decreased for the 
last four months,” said J. M. Pond, field officer 
of the Four L’s. “In every district where the mills 
operate, it was shown the price of living has gone 
down since September. In view of these facts and 
the additional reason that business is practically 
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at a standstill it was considered wise to effect 
the reduction and try to keep the mills running 
as far as possible.” Mr. Pond denied reports that 
the Four L’s considered returning to the 10-hour 
day. 

The Hilgard Lumber Co., of Chicago, said to be 
one of the largest lumber concerns in the United 
States, has opened offices in the Old National Bank 
Building in Spokane. ‘The office is in charge of 
Fred L. Leidinger, Inland Empire agent and buyer. 
The Hilgard company has seven large mills in the 
lumber sections of Mississippi, Alabama and Texas 
and has been one of the largest manufacturers and 
wholesalers of southern pine in the country. In 
the last few years the company has turned its 
attention to western white pine. Mr. Leidinger 
has been the company agent and buyer in this 
territory for the last year. Prior to his connec- 
tion with the Hilgard company he was four years 
with the Dover Lumber Co., at Dover, Idaho, and 
before that with the Shevlin interests at Libby, 


Mont. 
PORTLAND, ORE. 


Jan. 8.—On Jan. 21, 22 and 23, there will be in 
Portland a number of delegates to the convention 
of the American Wood Preservers’ Association to 
be held in San Francisco Jan. 25, 26 and 27. The 
party will arrive in a special train and on Jan. 21 
will be taken to St. Helens to inspect the plant 
of the St. Helens Creosoting Co. and the McCor- 
mick sawmills and other interests, and the pile 
booms of Broughton & Wiggins, the largest on 
the Pacific coast. The visitors will return to 
Portland in the evening to be guests at a theater 
party and on Jan. 22 they will be guests of the 
West Coast Lumbermen’s Association and taken 
on a trip to one of the large logging operations in 
the Columbia River district. That night they will 
be guests at the annual dinner of the association 
at the Portland Hotel and on Sunday, Jan. 23, 
they will be taken for an auto ride over the 
famous Columbia River Highway. On the night 
of Jan. 23 they will depart for San Francisco. 
Clyde W. Osborne, manager of the St. Helens 
Creosoting Co., says that the party includes, ac- 
cording to advance information, nineteen delegates 
from foreign countries, these being Canada, Eng- 
land, France, Denmark, Mexico, India and Java. 

A delegation of the Mountain States Lumber 
Dealers’ Association will arrive in Portland Jan. 
22 on a tour of the Pacific Northwest. They also 
will be guests at the annual dinner of the West 
Coast Lumbermen’s Association on that date at 
the Portland Hotel. : 

E. T. Sturgeon, sales manager for the Douglas 
Fir Lumber Co., has returned from an extended 
eastern business trip, with the deductions that 
business in lumber is going to pick up in the 
spring and that there will be a steady volume 
thruout the year. He does not look for much 
business the next thirty days, altho inquiries are 
coming freely and everybody in the East seemed 
interested in what might be looked for in the 
future. The Douglas Fir Lumber Co. handles the 
output of the mills of the Bridal Veil Lumbering 
Co. at Bridal Veil, and the Wind River Lumber 
Co. at Cascade Locks, and both of these mills 
will resume operations next Monday on a 4-day- 
a-week basis, after having been shut down for 
several weeks. 

W. C. Geddes, sales manager for the Oregon 
Lumber Co., which manufactures both fir and pine, 
and operates in both western and eastern Oregon, 
in commenting on market conditions stated today 
that there are numerous inquiries of good size 
coming in for pine and orders are also showing 
some increase. The pine mills in the Inland Em- 
pire are practically all idle at present. David C. 
Eccles, head of the Oregon Lumber Co., is spend- 
ing the winter in Portland with his family. 

The Niedermeyer-Martin Lumber Co. is the 
name of a new organization in this city, with 
offices in the Spalding Building. It is to do a 
general wholesale business in Pacific coast forest 
products. B. E. Niedermeyer, president, has just 
severed his connections as manager of G. W. Gates 
& Co., wholesale lumber merchants of this city, 
with which company he has been associated for 
the last eight years. W. Linus Martin, vice presi- 
dent, was formerly with the Oregon Lumber Co., 
and C. A. Niedermeyer, secretary and treasurer, 
has just severed his long connection with the U. 
S. Lumber & Box Co., Portland. It is announced 
that the company has already completed arrange- 
ments to. be well represented in the eastern mar- 
kets and connections will shortly be established 
in other sections. 

G. R. Tully, of the Saari-Tully Lumber Co., has 
entered into partnership with Ward F. Cox, sales 
manager for the Mitchell Lumber Co., and they 
have established themselves in the offices of the 
Mitchell Lumber Co. in the Couch Building, where 
they will handle the sales of the output of the 
mills of the Mitchell company at Banks, Ore., and 
the Gates Mill Co.’s plant at Gates, Ore. The 


combined daily output of these mills is about 


100,000 feet. The acquaintanceship of Messrs, 
Tully and Ward dates from the time both were 
with the Duncan Lumber Co., of this city. Ward 
Cox is secretary of the Mitchell Lumber Co. 

H. F. McCormick and Carl Christiansen have 
bought the stock of the St. Helens Shipbuilding 
Co. from the McCormick interests. No announce 
ment has yet been made as to the future program 
of the large plant. For the present there is noth- 
ing on the ways. 

E. S. Gaynor, head of the Gaynor Lumber Co 
of Sioux City, is on his way to Portland, where 
the company maintains offices with H. M. Rowe!| 
as local representative. En route from Iowa, Mr. 
Gaynor will stop off in Montana and visit the 
company’s mills there and the sales offices in 
Kalispell. Mr. Rowell is optimistic as to the out- 
look, saying that while no great volume of busi 
ness may be looked for in the next thirty days, he 
expects considerable activity from then on. He 
reports finding an improvement in the shingle 
market, altho prices at present are down to a very 
low level. 

Among visiting lumbermen here recently was 
O. F. Aitchison, of the Aitchison Lumber Co., of 
Albert Lea, Minn., who did considerable buying. 
With Mr. Aitchison was M. L. Jordan, of the 
Jordan Lumber Co., of Minneapolis, 

The H. P. Dutton Lumber Co., wholesale lumber, 
has moved into larger quarters in the Lumber- 
men’s Building. The company’s mill at Westlake, 
Ore., is still idle awaiting improved conditions. 

The Northwestern Lumber Buyers (Inc.), is 
the name of a new organization of which H. F. 
Kalvalage, of the Kalvalage Lumber Co., and Allen 
Stranahan are the principal stockholders. Mr. 
Kalvalage is president and Mr. Stranahan is man- 
ager. The purpose of the company is to do the 
buying in connection with the operations of the 
Kalvalage Lumber Co. Both companies occupy 
joint offices in the Lumbermen’s Building. Mr. 
Stranahan until recently was buyer for the Willapa 
Lumber Co. 

Cc. E. Putman, secretary of the Coast Fir Lum- 
ber Co., wholesale lumber dealer of Portland, will 
return Monday from a business trip to San Fran- 
cisco. John Miller, president of the company, 
says that one of the things that the lumber indus- 
try needs at present is a tariff on shingles from 
Canada or the industry in the Pacific Northwest 
is going to suffer seriously thru competition that 
has various advantages, among others the low 
rate of foreign exchange and lower freight rates. 

Philip Buehner, head of the Buehner Lumber 
Co., is touring the East, accompanied by Mrs. 
Buehner. They are on a pleasure trip but inci- 
dentally Mr. Buehner is sizing up conditions and 
making deductions as to the future of the lumber 
trade. Allen Turner, sales manager for the com- 
pany, left for Tacoma Friday as a member of a 
delegation of Shriners, and in the meantime the 
destinies of the company are in the hands of 
Thornton Ladd, assistant sales manager. Mr. 
Ladd says that the mill at North Bend is in opera 
tion but the logging plant remains idle for the 
present. 

Reorganization of the Aladdin Co. and increase 
of its capital stock to $2,000,000 has been an- 
nounced here by A. A. Patterson, general manager 
of the company’s plant at North Portland. In 
order to amalgamate the various Aladdin com- 
panies it was necessary to dissolve the Oregon 
corporation which was capitalized at $50,000 
Headquarters of the new concern will be at Bay 
City, Mich., and Portland will be the chief western 
manufacturing and distributing plant. 


ABERDEEN—HOQUIAM, WASH. 


Jan. 8.—At a meeting of the lumber manufac 
turers held here Jan. 3 it was decided to operate 
the mills in Aberdeen on part time in order that 
unemployment may not become acute. The pro- 
gram as outlined will be as follows: The Ander 
son & Middleton Lumber Co. will run four days 4 
week; Wilson Bros. Lumber Co., three days 
week; A. J. West Lumber Co., Junction City. 
three days a week; the Bay City Lumber Co., the 
Western Mill, Aberdeen, and the Grays Harbor 
Commercial Co., at Cosmopolis, hope to operate 
full time. The American mill and the Hulbert 
mill in Aberdeen plan to resume operation about 
Jan. 15, but at this time it has not been determ- 
ined whether they will operate full or part time. 
The Donovan Lumber Co. and the Aberdeen Lum- 
ber & Shingle Co. will remain down for the pres- 
ent. The BE. K. Bishop Lumber Co. at Junction 
City will operate part time. In Hoquiam the only 
mill that is operating is the Eureka Cedar Lumber 
& Shingle Co., which is operating two shifts. O. 
M. Kellogg, of the BE. K. Wood Lumber Co., states 
that its mill will not resume work until the re- 
pairs now under way are completed. Feb. 1 is 
the date set by the Grays Harbor Lumber Co., 
the National Lumber &~Manufacturing Co., the 
Hoquiam Lumber & Shingle Co., and the North 
Western Lumber Co. for the reopening of their 
plants. This date is not definite but it is hoped 
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that the situation will improve sufficiently to 
enable the mills to reopen at that time. 

A. L. Davenport, of the Pacific Lumber Agency, 
in a recent interview stated that there was no 
lumber market. “Some lumber can move by water 
but there is not enough of this business to keep 
the mills operating. The public has stopped buy- 
ing lumber and no one knows when buying will 
be resumed. We do not look for the farmers to 
enter the market. They have been large consumers 
of lumber but prices of their products have de- 
clined and they are forced to curtail at every pos- 
sible point. The railroad freight advance has 
discriminated against the Northwest in favor of 
the South; requests to equalize this situation have 
been made but they have met with no response. 
Lumber can not be sold at all now even at pre- 
vailing prices which are less than the cost of pro- 
duction. At the same time the mills feel that 
they should operate if they can for the sake of 
the employees. They must choose between indefi- 
nite suspension or part time operation at lower 
wages. They will try therefore to operate on the 
part time schedule with wages reduced to the 
minimum fixed by the 4L organization. In this 
they feel that they must have the codperation of 
all concerned—of merchants as well as workers, 
and that the cost of living must be reduced to meet 
the decrease in wages. No one knows how long 
the present situation will last or what will be 
the outcome. There is no present indication of 
an upward tendency. We are all hoping for the 
best but there is nothing at present on which to 
base a hope.” 

There will be a meeting in Aberdeen today be- 
tween the mill operators and the 4 L’s to determine 
upon a schedule of wages to be paid employees 
when the mills resume work. Some dissatisfac- 
tion was expressed, as the millmen held their con- 
ference last Monday without having the employees 
present. This will be rectified in today’s meeting. 

The first contract for port development work 
has been let to the Pacific Construction Co. for 
the placing of 91,675 lineal feet of piling for the 
construction of a bulkhead. Bids are also being 
called for 764,000 feet b. m. of lumber for the 
construction of the bulkheads. It is hoped that 
the development of a good harbor here will be 
of great benefit to the lumber industry. 

Robert Ewart, for many years in charge of the 
logging operations of the National Lumber & 
Manufacturing Co., has resigned his position with 
that company and left last week for Long Beach, 
Calif., where he will take up his residence. 


NORFOLK, VA. 


Jan. 10.—The first week in the new year has 
proved to be a rather dull and uneventful one so 
far as North Carolina pine manufacturers are con- 
cerned. Inquiries are not as numerous and are 
received in batches, many similar ones being sent 
out from various wholesale concerns. There is still 
a general desire to get a line on market prices and 
also to ascertain from mill stock sheets just what 
stock is available for prompt shipment, for it is 
felt that when there is a demand for lumber the 
buyers will want it immediately, as most of them 
have permitted their stocks to become very much 
depleted. Very low prices are submitted on a few 
orders, but the standard kiln drying mills are not 
tempted to take these on, thus further weakening 
the market, as the amount of this business is very 
small and would be of little aid. The millmen 
are keen after business, but are holding firm for 
their prices, which they say represent rock bottom 
and in many instances are below cost of production 
notwithstanding some recent reduction in manu- 
facturing costs. Men are a great deal more plenti- 
ful and appear willing to work at wages very much 
elow the scale in effect several months ago. Sev- 
‘ral more mills that have been trying to operate 
have shut down within the last week and those that 
intended starting up again on Jan. 15 have put it 
off now until Feb. 1 or 15. In kiln dried North 
Carolina pine there is at present practically no pro- 
duction. Forty-one mills reported for the week 
nded Jan, 1 their actual production was 6 percent 
ct normal, or 94 percent below normal, an average 
roduction for the week per mill of 19,820 feet. 
‘‘rominent millmen state vigorously they do not 
itend to renew operations until such time as there 
* demand sufficient to justify prices that will per- 

it of a fair margin of profit for their labors. 

‘here is very little demand for 4/4 edge No. 2 

! better or No. 3 and while wholesalers are 
‘couring the countryside for orders they still find 

vers uncertain and averse to placing new busi- 
ess Tight away. The majority of the kiln drying 
wills are holding firm for their list prices notwith- 
standing outside competition from air dried stock 
eve. There is a better inquiry for No. 2 and bet- 
fer and No. 8 stock boards and prices on these are 
very strong because of their scarcity and the pros- 
tect that there will be no addition to stocks until 
Some time after mills resume operations. 

“here has been no improvement in the demand 
for 4/4 edge box and stock box recently and mill- 


men have continued patiently awaiting an improve- 
ment. Complaints as to grade of lumber bought at 
higher prices are rather frequent but this is a 
normal happening and expected by lumbermen. 
One or two large sales of 4/4 edge No. 2 box have 
been made but prices were lower than heretofore 
noted, due to keen competition to move this sur- 
plus item promptly. Several large inquiries are 
out for dunnage and box bark strips, but buyers 
have a different conception of values than have 
millmen, and low offers, influenced by fancied anx- 
iety on the part of millmen to sell, are being 
turned down frequently. Most mills will not con- 
sider any business if not for prompt shipment. 

There has been practically no demand for floor- 
ing, ceiling etc. during the week. A few inquiries 
are received but low prices quoted on competitive 
woods have taken the business away from North 
Carolina pine mills. Planing mills continue to shut 
down and those down have no thought of starting 
any time soon. Pine prices on the few sales made 
recently show little change from those during the 
week previous. 


ELIZABETH, LA. 


Jan. 10.—Another of the large mills in this sec- 
tion to decrease wages and production is the In- 
dustrial Lumber Co., of Elizabeth, La., which has 
announced that, effective Jan. 10, there will be a 
general reduction in all wages and a curtailment to 
four days a week. This is further evidence of the 
fact that rather than sell at prevailing prices, or 
lower, most of the mills in this section would close 
down entirely, which is almost an assurance that 
lumber prices will go no lower. The Industrial 
Lumber Co. discontinued its night run at Elizabeth 
on June 30 and has been running all three mills on 
a 6-day basis, but effective Jan. 1 the mills will 
run only four days a week, with a general reduc- 
tion in all wages effective Jan. 10. 


LEESVILLE, LA. 


Jan. 10.—The southern pine manufacturers of 
this section as a whole are starting the new year 
with optimism. There are a good many more or- 
ders than a few days ago, and the mills have about 
twice as many orders for yard stock as they had 
thirty days ago. There is a general feeling that 
there will be a decided improvement in the demand 
within a very short time, as several large inquiries 
have come in recently from large buyers. No radi- 
eal advances in prices are expected. However, there 
will be some changes, as when the demand revives, 
various items will adjust themselves to their true 
values. The mills are depending upon reduced 
operating expenses rather than upon price advances 
for their margin of profit. They look forward to 
a strong revival of demand for lumber from Mexico. 
Several of the mills are closed down undergoing 
repairs and those still operating are cutting a good 
assortment of yard stock where the timber can not 
be cut into bill stock, as the demand for railroad 
material and other timbers continues to be good. 

Instructions have just been received from the 
Kansas City headquarters of the W. R. Pickering 
Lumber Co. for the Pickering plant to resume oper- 
ations as quickly as it can be put into shape. 
These instructions will also apply to the large mill 
of the company at Cravens, La. 


WARREN, ARK. 


Jan. 10.—From several centers there has come 
quite a volume of buying. The manufacturers are 
looking for the market to open up quite a bit this 
month, as a number of live inquiries are being re- 
ceived each day. The list this week has suffered 
slight declines on almost every item, common boards 
probably taking the lead on account of the large 
stocks at the mills of several large pine producers. 
Uppers have gone off a little but are expected to 
hold their own on account of scarcity, altho the 
dealer is trying to force them down by holding off 
his buying, which policy in the end will probably 
bring a loss to him. Quite a few more orders were 
received this week than last week, altho the price 
on an average was somewhat lower. The bulk of 
the orders being received are from small dealers 
for enough stock to round out their stocks until 
they purchase spring requirements. The car com- 
panies were putting a good many inquiries into 
the hands of the manufacturers this week, and 
the increase in industrial activity will soon force 
industrial consumers to secure stock that Is badly 
needed. The weather has been clear and fair, with 
the exception of light rains in a few localities, 
which did not hinder logging operations to the ex- 
tent that there was any lost time. Some of the 
mills thet went down for the holidays have not 
resumed operations yet and a good many of them 
are reducing wages this month. Labor continues to 
increase in efficiency and is very plentiful. The 
car supply continues good. 

The hardwood men feel a little better this week, 
since several large contracts were placed. The 
railway people are placing quite a bit of car mate- 
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rial business. 
lower levels than heretofore. 
and car supply ample. 


ST. LOUIS, MO. 


Jan. 11.—A survey of the automobile manufac- 
turing situation by a local newspaper reveals that 
seven of the automobile factories in St. Louis ex- 
pect to begin quantity production in the spring and 
to reach capacity production within a few months. 
Four of big plants now operating, and one which 
will start in a month, plan to make an aggregate 
of 45,000 to 48,000 passenger cars and trucks in 
1921. This does not include the General Motors 
plant. All of these concerns are large users of 
hardwoods. 

The manufacture of coffins in St. Louis, which is 
an important factor in the lumber trade, has 
slumped somewhat and hundreds of employees have 
been thrown out of work. One cause of the lack of 
orders is the unusually low death rate of the last 
year. Another thing, undertakers in smaller cities 
are not doing their usual buying, waiting for 
lower prices. An official of the St. Louis Coffin 
Co., one of the largest concerns in the world, said 
that the death rate last year was less than half of 
normal, and with the money stringency the com- 
pany’s business had been reduced to about a fourth 
of normal volume. 

Building permits in East St. Louis last year 
amounted to $1,963,673. 

J. S. Garetson, manager of the hardwood depart- 
ment of the Crossett Lumber Co., Crossett, Ark., 
was calling on the trade here this week. He is a 
former St. Louisan and is well known. He said 
that the company’s mill had been running rather 
steadily and that it had a fair line of car stock 
orders. It has been getting quite a lot of in- 
quiries, and Mr. Garetson was optimistic. 

Mr. Ibbetson, of Hemphill & Ibbetson, Carlinville, 
Ill., was here this week getting a first hand view 
of lumber conditions. He said that business was 
about what was expected at this time of year and 
that the company had no complaint to make. 

E. A. Clark, of the Clark-Gale Lumber Co., 
Gillespie, Ill., and M. Thompson, of the Hargrave- 
Thompson Lumber Co., Virden, Ill, were among 
the retailers here this week. 

D. R. Bowes, Memphis representative of the Con- 
solidated Saw Mills Co., was here this week in con- 
ference with officials at the home office. He reports 
that the trade is rather quiet now, but the outlook 
for a big building campaign is bright. 


HATTIESBURG, MISS. 


Jan. 10.—There has been little change in condi- 
tions here during the last week. Prices seem to 
have reached bottom, and while the volume of busi- 
ness coming in is not heavy, the mills are not turn- 
ing out much lumber. Some few mills have gone 
back on a 6-day running basis, but others have cur- 
tailed so the output is no greater and is probably 
less than for December. It is the general opinion 
among the lumbermen that there will be a gradual 
improvement and that within sixty days the de- 
mand should be much heavier than at present. 
Most of the mills put on a new wage scale Jan. 1 
and at present common labor will average around 
$2 a day. The mill operators hope that the aver- 
age sale price of lumber will soon reach a point 
where it will not be necessary further to reduce 
wages. There is now quite a surplus of labor, but 
when the farmers return to their farms it is 
thought that there will not be any surplus. 

The Virgin Pine Co., Piave, Miss., has closed its 
plant in order to add heavier machinery and make 
extensive repairs. It expects to resume operations 
about Feb. 1. 


BIRMINGHAM, ALA. 


Jan. 10.—Last week the volume of business was 
slightly better than for the last two months, ac- 
cording to local wholesale lumbermen. A better 
feeling among customers and at the mills has alsé 
been noted, and while some disappointment is 
being felt by lumbermen that a change for the 
better is not coming more rapidly, there is a great 
deal of optimism regarding spring business. The 
most fully informed lumbermen of this section 
realize that in some way the housing shortage of 
the country must be met and that in any event the 
demand for lumber in the spring will be greater 
than the supply. 

The problems, therefore, which wholesalers say 
confront them, are to try to avert this shortage as 
much as possible and to prevent a runaway mar- 
ket. Prices will advance—that is expected—but 
no lumberman wishes to see them reach the high 
levels which were attained last year. 

J. G. McCormick, second vice president of the 
Wholesale Lumbermen’s Club, of Birmingham, be- 
lieves the solution is for all classes of lumbermen 
to buy now instead of waiting for an actual de- 
mand to be created by the ultimate consumer. Mr. 
McCormick calls attention to the fact that the 


However, business is being taken at 
Labor is plentiful 


mills have curtailed their production, some shut- 

ting down as many as from three to four days a 
week during the dull periods and at the present 
time there is no large surplus stock of lumber with 
which to supply the needs when the building boom 
is on in the spring. The mills, he says, must be 
given a chance to operate. 

‘ “Buying, now, conservatively and on an equal 
and normal basis, will tend to stabilize the market 
and will put the dealer in a position to supply the 
needs of his customers at the critical time,” said 
Mr. McCormick. “Failures to buy at the present 
time, delaying until there is a demand for lum- 
ber from the builder, will result in one of the most 
serious shortages the country has known in some 
time and prices of all building material will be 
prohibitive.” 

The following is a condensed statement of the 
shipments of the Kaul Lumber Co. for December : 


Grade— Percent Average 
TRORTE CHIEN 6's. 0:0 0500s HRR KC ES P 96.42 
See ee . erties 1 87.19 
B rift BCT eS Te ee 2.1 85.42 
a ee ere ee 4 78.72 
CUED ecka.cie cose gescees sy OE 65.15 
No. 1 common....... Vinivens 12.6 41.96 
No. 2 COMMON, ccccccccecores 37.0 25.38 
No. 3 common......... eee ee 6.5 18.53. 
No. 4 common and culls....... 3.1 20.76 
Timbers—Large .......e6...+- 5.9 40.46 
Timbers—Small ............. 23.0 36.36. 
HATAWO0E a. veccccicvedsvcoes BO 32.40 
pT Pe ees ae ee 8 89.49: 
Paving block stock...... itines 0 0 
a ee ee ee ee ee 0 0 

100.0 $34.82 


TUSCALOOSA, ALA. 


Jan. 10.—There is very little actual business, 
altho some improvement in the volume of inquiry 
has been noted. Weather and labor conditions are 
fairly satisfactory and car supply is ample. Stocks 
of lumber in this district are being considerably re- 
duced and it is estimated that they do not run 
more than 50 percent of normal. Production among 
the small mills will not average 10 percent, while 
the larger mills in this district, which are few in 
number, do not produce more than 60 percent of 
normal capacity. ‘Tuscaloosa has quite an exten- 
sive program outlined for the year and prospective 
building in the county is estimated at around $3,- 
000,000. 

The Premier Manufacturing Co. was organized 
here last week with a capital of $50,000, with 
$30,000 paid in. Officers are C. G. Harman, presi- 
dent; J. E. Baker, vice president; W. A. Harman, 
secretary-treasurer. This company will manufac- 
ture ready-cut houses and other wood specialties. 
It will be the policy of this company to erect and 
complete every contract accepted rather than sim- 
ply to sell the material. , 


BEAUMONT, TEX. 


Jan. 10.—While many mills are down and pro- 
duction has been reduced still further, the south- 
ern pine market during the last week was ex- 
tremely weak, showing little tendency to stabilize. 
While some mills have resumed operation after 
the usual holiday shutdown, others have closed 
down. Stocks in all sections of this district are 
badly broken, lumber is below the cost of produc- 
tion and few mills are running. However, when 
inquiries do show up, manufacturers make a rush 
for the business, leading buyers to believe that the 
market has not yet found bottom. Others have 
made cuts in an effort to force business, but the 
results, as usual, have been otherwise. Among 
the larger operators there is still a feeling of opti- 
mism. Some of them have withdrawn from the 
market rather than enter a scramble for business 
or engage in price cutting. They are dressing up 
stocks with the feeling that late spring and early 
summer buying will be satisfactory. 

There have been practically no actual transac- 
tions in hardwood; therefore there is no actual 
market to report. No one ever witnessed as com- 
plete a shutdown of mills and it is doubtful if the 
production would go over 10 percent, certainly 
not 15 percent, of normal. Hardwood manufac- 
turers are basing their hopes altogether on the 
facts that there is no lumber being produced and 
very little in stock. 

The cut in wages has been general, some mills 
reporting that they have a common labor basis of 
$2 a day, while the scale ranges up to $3. There 
is more talk of the $3 mills reducing still more 
than there is of the $2 mills revising their scale 
upward. With most of the mills down, there has 
been plenty of help to be had. One manufacturer 
stated that he had made an effort to cut only in 
proportion to the decline in the cost of living. He 
stated that he had been keeping close tab on the 
commissa as a guide. 

In var ot the present condition of the lumber 
industry, the proposition coming out of Austin to 
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impose a tax of 12% cents a thousand board measure 
as a severance tax is not expected to meet with 
very much support. The proposition came up in a 
subcommittee meeting of the committee of fifty 
on forest preservation recently appointed by Gov. 
Hobby. W. Goodrich Jones, of Temple, heads the 
subcommittee as president of the Texas Forestry 
Association. 

The Long-Bell Lumber Co. has two ships in port 
taking on cargoes for the United Kingdom. The 
Gleenshee is a sailing vessel equipped with auxiliary 
machinery, while the Solvano is a Norwegian 
steamer which will carry 1,800,000 feet. The 
ships are being loaded with timbers. 

J. T. Sullivan, who has been in the lumber 
brokerage business in Beaumont since severing his 
connection with the hardwood department of the 
Beaumont Lumber Co., has left for Memphis to 
open up a sales office for the Phil A. Ryan Lum- 


ber Co. 
HELENA, ARK. 


Jan. 10.—The greater number of the lumber 
manufacturing plants of Helena and West Helena 
will be operating within a few weeks. Most of the 
plants have been closed for some time, with the 
exception of that of the Archer Lumber Co., the 
Helena plant of the Chicago Mill & Lumber Co. 
and several others. It is learned that the sawmill 
of the Jurdon-Richardson Co. will be operating 
within a few days and that the largest lumber 
manufacturing plant in this part of the country, 
the Chicago Mill & Lumber Co., at West Helena, 
will be operating at almost full capacity within 
two or three weeks. The ratio of unemployment 
is almost negligible in Helena and West Helena, 
compared to that in many other cities. The Blythe- 
ville Cooperage Co., of Blytheville, which has been 
running with half its usual force for some weeks, 
announces that it hopes to have all repairs made 
and to begin operations with a full crew at an 
early date. As far as possible, the industrial 
plants of this city are trying to keep up the stand- 
ard of employment of men. The Ozan-Graysonia 
Lumber Co., of Prescott, has resumed operation of 
its sawmill and planing mill. The stave plant of 
the, Bott Bros. Manufacturing Co. at Harrisburg 
resumed operation last week, providing employ- 
ment for a number of men who had been idle since 
its recent closing. 


NEW ORLEANS, LA. 


Jan. 10.—A movement launched by the New 
Orleans Association of Commerce to bring a large 
colony of Armenian refugees to Louisiana for set- 
tlement upon unoccupied land, is reported to be 
meeting with favor among the lumber interests. 
The Southern Pine Association is quoted as finding 
the sentiment of its Louisiana subscribers friendly 
to the colonization project, and disposed to codper- 
ate in arranging for the agricultural land for set- 
tlement. The Great Southern Lumber Co., of Boga- 
lusa, has signified its willingness to furnish land 
and build houses on its holdings for at least 
thirty Armenian families, and others are mani- 
festing similar interest. It is believed that the 
thrifty Armenians would be valuable aids to the 
bringing of idle land into productiveness. The 
scheme has been placed before the State Depart- 
ment and the House committee on immigration, 
with the hope of securing Federal sanction, and 
possibly the use of returning Government trans- 
ports to bring the Armenians to Louisiana. 

Published reports to the effect that New York 
has secured or is about to secure Federal aid, 
both in the shape of an appropriation and the 
assignment of additional inspectors, to prevent 
the “dumping” of waste oil by ships into its 
harbor waters have drawn attention here. New 
Orleans has been a chronic sufferer from this 
abuse, several fires on the river front being at- 
tributed to the presence of the oil upon the 
surface of the water. Managing Secretary Dobson 
of the Exporters’ Association, has written several 
of the National Lumber Exporters’ Association, 
has written several of the southern senators, call- 
ing their attention to the reported project in ald 
of New York, and suggesting that similar Federal 
aid be obtained for the Gulf ports where the oil 
dumping practice prevails. Exporters who operate 
timber booms have a direct interest in this matter, 
as the floating oil stains and disfigures the timber 
held in booms. 

Arrangements for the annual meeting of the 
Southern Lumber Exporters’ Association, to be 
held at the Louisiana on Jan. 18 next, are being 
rapidly completed and the indications point to a 
session that will break all attendance records. 
Among the important matters scheduled for con- 
sideration is the project for satisfactory adjust- 
ment of West Indian—particularly Cuban—trade 
relations and methods as they affect the export 
lumber movement, 

Rudolph Krause, of Lake Charles, one of the 
leading lumbermen in the Calcasieu* district, has 
been appointed chairman of the Calcasieu Parish 
committee of the European Relief Council, which 


is conducting a nation-wide campaign for funds 
for the relief of the starving children in European 
countries. Mr. Krause has suggested to Chairman 
Herbert Hoover of the national council that Cal- 
casieu Parish be permitted to donate clean rice 
to the relief fund. Calcasieu rice is nationally 
famed for its quality and its value as a nutritious 
food is equally well known. Mr. Krause had 
received no reply from Mr. Hoover up to last 
Saturday and pending its receipt is perfecting the 
organization of his committee. 

The Baldwin Lumber Co.’s new cypress sawmill 
at Lafayette, La., began operations last Thursday, 
with 2,000,000 feet of timber in its pond ready 
for the saws. The new operation employs about 
500 men according to reports from Lafayette. 

M. R. P. Evans, of Liverpool, representing the 
firm of Edward Chaloner & Co., lumber brokers 
of that city, visited New Orleans last week in the 
course of a trip thru the United States to study 
lumber conditions. He reports that housing con- 
ditions in England are frightful, with dwelling 
construction costing about three times what it 
formerly did, and expressed the opinion that the 
United Kingdom will again become one of the most 
important customers for American lumber. 

Mr. and Mrs. John J. Reimers, of Davenport, 
Iowa, celebrated their golden wedding anniver- 
sary at Hammond, La., on New Year’s Day, at 
the residence of their son, F. W. Reimers, gen- 
eral manager of the Natalbany Lumber Co. Rela- 
tives came from St. Paul, Rock Island, [ll., Fort 
Worth and other points to aid in the celebration. 
The elder Mr. and Mrs. Reimers were in New Or- 


leans last week enroute to Pasadena, Calif., 
where they will spend the remainder of the 
winter. 


JACKSON, MISS. 


Jan. 10.—That the outlook for the lumber indus- 
try for the next few months is much brighter seems 
to be the feeling thruout this section. The manu- 
facturers know the condition of stocks at most of 
the retail yards and expect a better demand for the 
next few months. While it is thought by a great 
many that the mills in this section are overstocked 
a visit to these mills will convince one that they 
have nothing more than a normal stock, while a 
great many have stocks far below what they had in 
the early part of 1917. In fact it can safely be 
estimated that none of the mills have as much 
lumber on hand now as they had at that time. A 
larger percentage of the mills closed down during 
the holidays and are now engaged in overhauling, 
which will possibly continue into February. In 
calling on the larger mills it is a frequent occur- 
rence to find them able to furnish only about one 
of three items inquired for, which goes to show 
that the stocks are not well balanced and that a 
great many items are hard to find, 


PITTSBURGH, PA. 


Jan. 11.—The lumber wholesalers are receiving 
considerably more inquiries than they were a 
week ago and a number of orders are being placed, 
altho the expected general resumption of business 
has not yet set in. There is a generally better 
tone in the business. Some of the mills are already 
issuing new lists quoting higher prices on southern 
pine. The surplus stocks which were available 
recently at low prices are rapidly being taken up. 
Hardwoods are holding about the same level as 
for some weeks and there is strong inquiry in this 
line. Hemlock also remains about the same and 
there are few price changes of consequence in the 
last week. The mills of the South are reported 
here as holding firm for a $20 base, f. o. b. mill, 
on southern pine and 2-inch dimension. Some of 
the larger mills are increasing prices on 2-inch 
dimension stuff. 

A fight for a cut in the wages of carpenters, 
bricklayers and other artisans of the construction 
and building trades is expected. Work is scarce. 
Contractors are scrambling for jobs they would 
scarcely have considered last summer. One whole- 
sale firm today had inquiries from three different 
contractors for quotations on 200,000 feet of 
“long leaf pine or fir.” It is likely about fifteen 
contractors are bidding on this one job. 

F. R. Babcock, treasurer of the Babcock Lumber 
Co., is at Davis, W. Va., this week, visiting the 
Babcock Lumber & Boom Co. 

The annual meeting of the salesmen of W. A. 
Wilson & Sons will be held in Wheeling, W. Va., 
Thursday and Friday of this week. Among those 
present will be Arch W. Looney, the Wilson com- 
pany’s Pittsburgh manager. 

John D. P. Kennedy, who is one of the live 
wires of the Pennsylvania Retail Lumberman’s 
Association and a confirmed optimist, has not 
permitted the very unsatisfactory conditions 
under which the lumber trade now is operating to 
shake his faith, and in a recent interview said: 
“I certainly am not a pessimist but under present 
conditions it is rather difficult to be decidedly 
optimistic for the immediate future. However, I 
have a firm faith in this country of ours and feel 
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sure that next fall at the latest will find condi- 
tions on a more substantial basis.’’ Mr. Kennedy, 
who was formerly with the Beaver Falls Planing 
Mill Co., the stockholders of which disposed of 
their interests to other parties last spring, is now 
identified with the May Lumber Co., with office, 
mill and yard at 1201 Irwin Avenue, Pittsburgh. 


PHILADELPHIA, PA. 


Jan. 10.—Reports from several wholesalers indi- 
cate that there has already been some slight im- 
provement in the market, the buying being done 
more by yards than by industrials. The yards on 
the other hand have not felt any increase yet, but 
do feel the need of replenishing their depleted 
stocks. Both wholesalers and retailers seem to be 
developing a healthy spirit of optimism, and most 
of them seem to feel that buying will begin at no 
distant date. ‘There is still a great deal of hes- 
itancy in the wood using industries, but as most of 
the shutdowns and layoffs are simply for adjust- 
ment purposes it seems likely that general indus- 
try in this section may soon revive. Building has 
made a satisfactory start for the time of year, but 
of course has not amounted to much yet. General 
business indicates that manufacturers are receiv- 
ing more orders than they had for several weeks, 
but the retail stores are feeling the reaction of the 
holiday season. The money market is still tight, 
but there seems to be an inclination to loosen up 
on realty investments, 

Hardwood prices are reported holding their rela- 
tive positions of the last month, with slightly in- 
creased demand, mainly in this territory, for oak, 
ash, gum and hardwood flooring. There is some 
demand for low grade chestnut and poplar, but 
prices are off. Mahogany and the fancy woods are 
steady in price and demand is fair. Several white 
pine dealers report demand light but steady, with 
prices firm, especially in the higher grades. Spruce 
is inactive and offered more freely than usual, at 
moderate prices. Hemlock is more active than 
either of the two preceding and prices are holding 
moderately well. Cypress shipments are few and 
demand is light, but prices are steady. Southern 
pine prices in timbers and high grade floorings 
hold fairly well, but on boards and small sizes 
quotations are low. North Carolina pine prices 
are badly shaken and quotations vary greatly, but 
the demand for yard sizes is increasing and the 
prospects are that prices will stiffen shortly. The 
supply of lath is small and both lath and shingle 
markets show an inclination to firm up. 


NEW YORK, N. Y. 


Jan. 10.—There are signs of a reawakening of 
the lumber trade in New York and vicinity. One 
does not have to possess the instincts of a Sherlock 
Holmes to see that the dealers are expecting a 
vastly increased demand in the not far distant 
future nor to discern that they purpose to be 
ready with ample supplies when purchasers come 
along. A walk thru the lumber districts of New 
York City—in Brooklyn, Harlem or Queens—pro- 
vides ample foundation for the statement that a 
period of buying has set in for the retail lumber- 
men and that wholesalers either are prepared or 
else are making ready for any contingency. 

Dealers’ stocks in some lines are abnormally 
great for the time of year, but prices of late have 
refused to yield readily to the evident desires of 
builders for material. Perhaps the best sign of 
confidence in a spring revival is seen in the fact 
that many local retailers are preparing to go at 
once into the wholesale market to replenish sup- 
plies of which they are short. The completion of 
inventories has proved satisfactory in a vast major- 
ity of cases, it is said, and manufacturers are 
showing little tendency to go after new business 
if price concessions are to be required. Manu- 
facturers of certain kinds of lumber have rather 
surprised the dealers by offering to make deliv- 
eries' within two or three weeks, this despite the 
fact that many of the larger mills are shut down. 
However, dealers are not inclined to ask questions 
and are taking time by the forelock, as it were. 
The result is that a leading New York lumberman 
only yesterday described conditions as being ‘“‘very 
healthy indeed.’”’ Millmen generally are refraining 
from price cutting tactics, and where such means 
are being resorted to they are discouraging them 
and in some directions show a tendency to waft 
for a little further advance in demand before buck- 
ing the market too strongly. 

There is no doubt that agencies outside of the 
building material industries are exerting the 
strongest sort of pressure to force a break in 
prices, and even lumbermen expect that they must 
yield to a certain degree, no matter if present levels 
are not commensurate with production costs. 
However, those who predict a sag in values are 
confident that a reaction will follow close on the 
heels of the slashing and if stabilization is to come 
they say it will be above the prices obtaining today. 
There seems little chance that building material 
prices will retrograde to prewar levels in any line, 
regardless of investigations and money pressure in 


the form of stringency in credits. Price redu: 
tions in cement, finishing plaster and expande:' 
metal lath have been announced within the last teu 
days. However, the cut in cement was made b) 
the dealers and amounts to 30 cents on the de 
livered price and in no way affects the manufac- 
turer. Other price slashing also is attributed to 
the desire of dealers to get rid of surplus holdings, 

Real estate observers are of the opinion that 
those who want to build are not inclined to do so 
until they see a more definite trend toward free 
building Ioans and a clearer building outlook. It 
is taken for granted that building labor costs wil! 
decrease, but notwithstanding reports as to expec- 
tations, actual results do not indicate that build- 
ing labor is being paid less today than it was six 
months ago. There is more unemployment, but 
those working receive the same pay. Furthermore. 
the drastic rent laws now in effect are given as one 
of the prime factors in preventing the construction 
of needed apartments, and while it is conceded that 
rent profiteering may have run rampant, it is be- 
lieved that the other extreme is now effective, and 
that in the end it might have been better to have 
permitted the law of supply and demand to regu- 
late the building situation. 


NEWARK, N. J. 


Jan. 10.—There has been a noticeable change 
for the better in the outlook for the lumber indus- 
try all along the Jersey shore as well as in the 
cities and towns in the northern section of this 
State. Since the first of the year improved con- 
ditions have been noted and much business is 
being done. Receipts of lumber for the first ten 
days of January have been at least equal to in- 
coming cargoes for the entire month of December 
and the shipments have been widely distributed, 
indicating that many establishments are sharing 
in the flurry. 

In fact, the dealers in this section were consid- 
erably heartened by the announcement of the 
plans of the Fulton Lumber & Terminal Co., which 
will undertake the immediate development of a 
tract of land on the east bank of the Hackensack 
River, adjoining the limits of Jersey City, where 
it will establish the largest lumber terminal in 
the world. Many firms, especially those located 
inland, will doubtless benefit by the increased 
facilities and there is a growing belief that the 
building revival of the coming spring will find 
many establishments taxed beyond capacity. 

There is no doubt but that northern New Jersey 
will be the first to feel the effects of a building 
revival in the New York area and it is equally 
certain that the lumbermen of this section are 
preparing to meet any emergency that may arise. 
There is not a single yard in the Newark district 
that is not replenishing its stocks and not a few 
have already contracted for attractive business 
to be delivered at some future date, present prices 
obtaining. 

Many improvements are being made in lumber 
plants by the Jersey men and a good many have 
begun the new year with negotiations for addi- 
tional yard space. Some have already obtained 
additional sites and have begun improvements. 

The Passaic-Bergen Lumber Co., which has ef- 
fected the insurance settlement on its recent fire 
loss, is rehabilitating its premises, on which it 
holds a 20-year lease. The company owns a very 
attractive retail lumber site in South Passaic, 
adjoining the Delaware Lackawanna & Western 
Yailroad tracks, which it. plans to develop into a 
modern proposition. The site will permit of two 
storage sheds with railroad switch facilities. The 
company has a subsidiary yard at East Orange, 

ede 

The Adsit-Ward Lumber Co., manufacturer and 
wholesale dealer, as well as sales agent in several 
grades of standard timbers, has purchased its 
yard site in Jersey City, which it will make into 
one of the most uptodate distributing stations 
in the East. The company has immense storage 
facilities, 


MINNEAPOLIS, MINN. 


Jan, 12.—Lumbermen report that logging camps 
are well supplied with men and are getting better 
results from their crews than they did last year. 
There is no surplus of first class men but there 
are any amount of men available for common 
labor. The weather has not been severe but has 
been sufficiently cold for log roads, and there is a 
fair amount of snow. 

H. BE. Skinner, a member of the sales staff of 
the Crookston Lumber Co. for some years, has 
gone to Nebraska and will represent the Shevlin 
interests in that State with headquarters at 
Omaha. He will make a specialty of the western 
white pine stocks manufactured by the Shevlin- 
Hixon Co. at Bend, Ore. 

F. L. Hedrick, of the Totem Lumber Co., Seattle, 
was here last week on his return from an eastern 
business trip. 

L. C. Bricker, Seattle lumberman, is here and 
will have his headquarters at the Dyckman 
Hotel thru the retailers’ convention season next 
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week. He is representing the Green River Lumber 
Co. and also a line of fir doors. 

C. M. Speers, with the Atlas Tank Manufac- 
turing Co. and the Union Lumber Co., of Cali- 
fornia, has been made manager of the companies’ 
branch offices at Omaha. 

Cc. R. Harrison, newly elected president of the 
Mississippi Valley Lumber & Sash & Door Sales- 
men’s Association, and Minneapolis representative 
of the Radford & Wright Co., writes to friends 
here giving news that a son has arrived in his 
family. He is in Los Angeles, 


DULUTH, MINN. 


Jan. 10.—Operators in the lumber trade on this 
market are in a more optimistic mood by reason of 
the improvement in weather conditions. Loggers 
are operating camps to better advantage, and with 
a continuance of lower temperatures for a time, it 
is hoped that large quantities of logs scattered in 
camps at points over northern Minnesota will be 
gotten out thus relieving the strain upon many 
operators especially in pulpwood, whose financial 
resources had become tied up as a result of in- 
ability to make deliveries. The market in pulp- 
wood has braced up to around $16, thanks to 
better inquiry coming into the market. The mar- 
ket in ties has also improved and it is now esti- 
mated that practically all that material that can 
be cut and drawn out of the woods this winter 
has been contracted for. The market is ruling at 
around $1.15 for standards. 

An official of the Virginia & Rainy Lake Co. as- 
serted that it will maintain sixteen camps, with 
approximately 2,500 men on the payrolls in opera- 
tion during the winter. This official said that 
while conditions in the trade are dull at present, 
he looks for an improvement by the early spring. 
An encouraging feature noted in trade circles is 
that retailers over this territory are estimated to 
be earrying light stocks as a rule, and it is as- 
sumed they will come into the market liberally as 
soon as any revival develops in building opera- 
tions. 

Price lists in white pine lumber are unchanged 
at the cuts recently announced, but small inquiry 
is being received from any quarter. Dealers are 
said to be generally awaiting the outcome of pros- 
pective conferences between the lumber interests 
and representatives of the other trades with a view 
to arriving at a uniform basis of reductions in 
building materials’ price lists, as suggested at the 
recent conference of lumber dealers at Chicago. 
Members of the lumber trade here are generally 
of the opinion that a revival in buying of build- 
ing materials will develop as soon as new price 
lists have been definitely announced. Duluth job- 
bers were interested in the receipt this week of 
the lowest price offers of west Coast material in 
transit cars that they have had yet. The list in- 
cluded dimension, timbers, mixed lumber and floor 
ing. It was explained in the wires making the 
offers that the prices quoted must not be taken as 
establishing a basis of future quotations, as the 
shipments had been made in order to clean up 
stocks in mill yards. 


Frank Watkins, who went to New Orleans last 
August to become general sales manager for Krauss 
Bros., returned last week and has taken his old 
position as sales manager of the Missouri Lumber 
& Land Exchange Co., which he had held a number 
of years previous to going to New Orleans. 

The Baxter Lumber & Mercantile Co., which has 
its headquarters at Pittsburg, Kan., operating 
three yards, is to open a purchasing office here 
with Clyde B. Baxter, secretary-treasurer, in 
charge. S. W. Baxter, president, who now lives in 
Pittsburgh, expects to move to Kansas City soon. 

The Martz-Fulkerson Lumber Co., wholesaler, 
has been succeeded by the J. C. Fulkerson Lumber 
Co., W. H. Martz retiring to devote his time to his 
retail interests. 


LAKE CHARLES, LA. 


Jan, 10.—After having been closed down since 
the latter part of December, most of the sawmills 
of southwestern Louisiana resumed operations this 
week. Mills will continue to run on curtailed 
schedules until there is an improvement in the 
lumber market. With the resumption of activities 
wages were reduced 25 percent, the common labor 
wage now being $3 a day. In some instances the 
reduction included salaried employees. So far 
there have been no signs of an improved market. 
Inquiries are more or less general, but buying is 
not taking place in a large way. 

The new plant of the Builders’ Products Co. 
will be ready to begin operating this week. Sam 
Cummins, president and general manager of the 
plant, states that roof tile, hollow tile and steam 
pipe coverings will be the first products manufac- 
tured by the company. These will be made from 
sawdust. E. H. Orr, chemical engineer for the new 
company, is in the city assisting in the organiza- 
tion of the concern. 

S. L. Voorheis, formerly of Lafayette, La., now 
associated with the American Pitch Pine Associa- 
tion, of Brussels, Belgium, is visiting W. P. Weber, 
prominent lumberman of Louisiana and president 
of the Powell Lumber Co. The American Pitch 
Pine Association is a firm of brokers who import 
American lumber and Mr. Voorheis has been con- 
nected with the company since the close of the 
war. He arrived in the United States Dec. 17 and 
will remain in this country until the latter part 
of January. In discussing the exportation of 
American lumber into Europe, Mr. Voorheis states 
that the reconstruction of the devastated sections 
of France, Germany and Belgium can not begin 
until some action is taken to equalize the rates of 
foreign exchange. He states that the formation 
of an American export corporation will do a great 
deal toward the rebuilding of Europe and inci- 
dentally help the American lumber market. 


TORONTO, ONT. 


Jan. 11.—Altho there is still a very quiet tend- 
ency to the whole lumber trade here there seems 
to be a little better undertone to the market, which 
is evidenced by a steady volume of inquiries and a 
few more actual orders booked than was the case 
a week or two ago. Travelers are a little more 
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optimistic than they were, especially those who 
KANSAS CITY MO. are working across the boundary. Reports from oe Cedar 
. " . Detroit indicate that the automobile concerns are ~ pruce 
Jan. 10.—A small increase in business and a taking on men again and that the new activity is Se Western Hemlock 
much stronger inquiry have featured the lumber not for stock production, but for orders which Gar wt Red Cedar 
market here the last week, and lumbermen are _ have been received. Some of the retail dealers in {EL Western Pine 
much encouraged over the outlook. None of them ‘Toronto are beginning to think that there will be wos Idaho White Pine 
is looking for a boom, but all of them believe the good business in the spring. There is also a tend- Idaho Fir and Larch 
drift of the market is toward a steadily increasing ency among the retailers thruout the country to Red Cedar Shingles 


lemand and stronger prices. The principal in- 
crease in business, as was expected, is in the de- 
mand for southern pine, cypress and hardwoods, 
there being little as yet encouraging in the west 
Coast situation, except as to shingles, the market 
for which is showing up much better. 

General business conditions are still in a process 
of readjustment in the middle West and it is still 
a little too early to begin figuring on the probable 
building program for the spring. Much will de- 
pend upon the price situation in building materials 
other than lumber and upon the attitude of labor. 

The present financial tightness in the Southwest 
is largely the result of banks being loaded up with 
«gricultural loans, which, because of the decline in 
srain and live stock, prices, are more or less 
“frozen.” This situation is being complicated by 
an invasion of the Southwest by the Non-Partisan 
League under President Townley and a large crew 
of agents, who at present are working in central 
Kansas, trying to build up an organization similar 
to the one in North Dakota. An active counter- 
campaign also is under way. ‘Townley is capitaliz- 
ing the dissatisfaction of the farmers with some 
success—at $18 per each. 

A very encouraging thing so far as the lumber 
trade is concerned locally is the report that all 
Kansas City building associations are receiving 
unprecedented receipts, and that more than twice 
as much money as ever before will be available this 
spring for building loans. For several months the 
building and loan associations have been carrying 
on a campaign for new members and investment. 


consider whether it will not be wise to begin buy- 
ing in the near future. 

Freight rates in Canada were reduced to a slight 
extent on Jan. 1. This was as a part of the 
order issued by the board of railway commissioners 
on Sept. 13. At that time an advance of 40 per- 
cent on rates in eastern Canada and 35 percent in 
western Canada went into effect, with a proviso 
that they should be reduced to 35 and 30 percent 
respectively after the first of the year. 

K. J. Shirton, of Dunnville, Ont., is receiving 
congratulations from his friends in the trade, as a 
result of his success in the municipal elections, 
when he was elected mayor of Dunnville. 

F. E. Harley, president of the London Lumber 
Co., London, Ont., has been elected an alderman for 
the city of London for the sixth successive time. 

The retail lumber dealers of the Niagara district 
will hold a dinner at the Clifton Inn, Niagara 
Falls, on Jan. 22 at 2 p. m., followed by a meeting 
for the purpose of organizing a local branch of the 
Ontario Retail Lumber Dealers’ Association (Inc.). 

R. A. Laidlaw, of the R. Laidlaw Lumber Co. 
(Ltd.), Toronto, and Mrs. Laidlaw left last week 
on a visit to China. They expect to return about 
April 1. 

Leon Bllis, son of J. A. Ellis, Toronto, has been 
appointed director of forestry for the government 
of New Zealand, where he has been for some time. 
Mr. Ellis is a graduate of the University of To- 
ronto, and was assistant superintendent of for- 
estry for the Canadian Pacific Railway before 
going overseas. 
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Kenneth Moller has been elected a director of 
Lockwood, Greene & Co., engineers, Boston, Mass. 


A. B. Smith, of the A. B. Smith Lumber Co., 
Paducah, Ky., paid Chicago one of his periodical 
visits this week. 


Thomas V. Johnson, of Thomas V. Johnson 
(Inec.), Milwaukee, Wis., was in the city last Tues- 
day looking after business interests. 


J. W. Terdon, president of the Grand Rapids 
Lumber Co., Grand Rapids, was one of the Michi- 
gan retailers who came to town during the week. 


Bert E. Cook, Chicago representative for the Mis- 
souri Lumber & Land Exchange Co., Kansas City, 
Mo., went to Kansas City this week to confer with 
the officials of the company. 


King H. Pullen, of the advertising and trade 
extension department of the Southern Pine Associa- 
tion, New Orleans, La., was in Chicago during the 
week in the interests of his association. 


A. J. Gram, of the Gram Lumber Co., has gone 
to the west Coast to look into mill conditions, and 
expects to be gone two or three weeks. He will 
visit Portland, Seattle and other lumber centers. 


A. C. White, of the A. C. White Lumber Co., 
Laclede, Idaho, manufacturer of Idaho white pine, 
spent some time in this city during the week, and 
after transacting some business here continued his 
journey east, 


L. W. Smith, the Cleveland (Ohio) representative 
of the Brix Lumber Co., Portiand, Ore., passed 
thru Chicago during the week on his way to the 
west Coast, where he pians to spend some time 
familiarizing himself with mill conditions. 


L. R. Putman, directing manager of the Amer- 
ican Wholesale Lumber Association, went to De- 
troit, Mich., this week to explain the plans and 
policies of his association to the lumber whole- 
salers of that city at a meeting held for that pur- 
pose last Thursday. 


N. G. DeHaas, prominent wholesaler at Mar- 
quette, Mich., and Mrs. DeHaas are in the city 
this week for a short midwinter vacation. Mr. 
DeHaas says that business in his territory has 
been comparatively good, and he looks for a big 
lumber trade during 1921, 


The A. T. Stewart Lumber Co. is electrifying its 
woodworking plant operated in connection with the 
Roseland yard located on 111th Street. The com- 
pany seized upon the dull season to do the neces 
sary work, and last week operated machines by 
electrical power for the first time. 


L. M. Bayne, of Ottawa, Ill, president of the 
LaSalle County Lumbermen’s Club; Charles 
Sanders, of Ottawa; Burt Elliot, of LaSalle, and 
David Brown, of Streator, were among the re- 
tailers who gathered here last Tuesday for the 
mid-winter meeting of the Northern Illinois Lum- 
bermen’s Club, 


T. V. Vink, of the Wausau Lumber & Coal Co., 
South Holland, Ill, was in the city durtng the 
week. He said that trade in his territory is very 
quiet, but that the future looks good. He came to 
Chicago in order to get a line on prices, expecting 
that he will have to purchase rather heavily for 
stock pretty soon. 


R. S. Hinman, of the retail service department 
of the National Lumber Manufacturers’ Associa- 
tion, went to Denver, Colo., this week to attend 
the annual meeting of the Mountain States Lum- 
ber Dealers’ Association, held last Thursday and 
Friday. After that he will go to attend the annual 
meeting of the Northwestern Lumbermen’s Asso- 
ciation next Tuesday, Wednesday and Thursday. 


J. A. Defaut, sales manager of the Lake Inde- 
pendence Lumber Co., has returned to his head- 
quarters in Chicago after spending ten days in 
eastern cities where he has been investigating con- 
ditions and sizing up the situation. He finds that 
there is some improvement in the business outlook 
and that southern pine prices in eastern territory 
are ruling a dollar a thousand higher than they 
were a fortnight ago. 


Mr. Stanfield, who represents the Wood Mosaic 
Co., of New Albany, Ind., in the Tennessee terri- 
tory, with headquarters at Jackson, was in the 
city during the week. He said that his concern 
is not selling upper grades at current market 
prices, believing them too good property to sacri- 
fice, but that it has, as have most of the hard- 
wood plants, an accumulation of lower grades 
which it is slowly working off. 


G. C. Montgomery has been added to the Chi- 
cago district sales force of the Long-Bell Lumber 
Co. Mr. Montgomery is an expert in creosoting 
and will devote his time primarily to pushing the 
sale and use of Long-Bell creosoted products. The 
company is not content with simply selling this 
creosoted product but appreciates the opportunity 
of helping lumbermen point out to customers where 
creosoted products should best be used. Before 
coming to Chicago Mr. Montgomery spent four 
years with the Georgia Creosoting Co., Bruns 
wick, Ga. 


Cc. V. McCreight, of the Ricks-McCreight Lum- 
ber Co., Pittsburgh, Pa., was in Chicago Thursday 
enroute home after spending several days in Wis- 
consin and Michigan where he visited a number of 
the more prominent sawmill operations. Mr. Me- 
Creight is feeling quite optimistic as to the out- 
look for the future and on this visit to northern 
mills placed contracts for a large amount of north- 
ern pine lumber. Mr. McCreight came to Chicago 
last Friday to meet with the committee on uniform 
eost blank of which he is chairman, and after 
the committee meeting went north for his visit 
among the mills. 


J. Saari, of Portland, Ore., and L. D. Carpenter, 
of Seattle, Wash., were among the directors of the 
American Wholesale Lumber Association who met 
in this city last Saturday. The other out-of-town 
lumbermen present were J. H. Burton, of New 
York City, president of the association; Ben §, 
Woodhead, of Beaumont, Tex., first vice president ; 
B. L. Tim and Frank Niles, of New York City; 
Marcel Krauss, of New Orleans, La.; L. Germain, 
jr., of Pittsburgh, Pa.; Charles B, Carothers, of 
Memphis, Tenn.; Turner W. Isaac, of Baltimore, 
Md.; Jay Smith, of Birmingham, Ala.; Max 
Myers, of Cleveland, Ohio; Joseph E. Davies, of 
Washington, D. C., and Edward A. Haid, of St. 
Louis, Mo., attorneys for the association. 





W. WARD SMITH 


vice president of the 
Charles A. Smith Lum- 
ber Co., New York City, 
who recently — entered 
upon his duties as secre- 
tary to Gov. Nathan L. 
Miller, of New York. 
Mr. Smith has been iden- 
tified with the lumber 
business in Manhattan 
for a number of years 
and during the war was 
associated with Herbert 
Hoover, the national 
food administrator. Mr. 
Smith is a bank official 
in Valley Stream, Long 
Island and has many 
other business and social 
affiliations. 








W. J. Grossman, of the Tipler-Grossman Lumbe! 
Co., Tipler, Wis., was in Chicago for a day this 
week mingling with members of the trade. Mr. 
Grossman says that he is devoting practically all 
of his time now, and will for the next two 
months, to looking after costs with the view to 
reducing as much as possible the cost of producing 
lumber. He has had very gratifying results so 
far, having been enabled to secure greater efficiency 
in all of his operations and thru this increased 
efficiency and some wage reductions has succeeded 
in very materially reducing his production costs. 
There is now an abundance of labor available and 
it is of a much higher and more efficient type than 
northern lumbermen have been able to secure in 
recent years. 


Dr. Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, left 
last Thursday for Washington, D. C., where he 
will meet John H. Kirby, president of the associa- 
tion. The two will arrange for office space in the 
national capital for the executive offices of the 
association, which, it is expected, will shortly be 
moved from Chicago. Having completed his busi- 
ness in Washington, Dr. Compton will go to New 
York City, where he will attend a meeting of the 
National Federation of Construction Industries, to 
arrange for its participation in the meeting called 
by the National Lumber Manufacturers’ Association 
for Chicago, Jan. 21 and 22, for the discussion of 
the various problems of the building industry. 








‘ 


JANUARY 15, 1921 


AMERICAN LUMBERMAN 


107 





CONSTRUCTION DIVISION TO REUNITE 


The annual reunion of those who were identified 
with the construction division of the United States 
Army during the war will be held at the Morrison 
Hotel, Chicago, on Feb. 25 and 26. The afternoon 
of the first day and the morning and afternoon of 
the second day will be devoted to business sessions 
and the annual banquet will be held on the evening 
of Feb. 26, 

The membership of the Construction Division 
Association consists of those who served in the 
construction division of the army during the war, 
either in uniform or as civilians. The officers are: 

President, Col. Clark C. Wright, of George C. 
a & Co., 122 South Michigan Avenue, Chi- 
cago, 5 

Vice president, Col. J. N. ee of R. D. 
Willcutt & Sons Co., Boston, Mass. 

-. Yate Major George Gibbs jr., Washington, 


Assistant secretary—William Kennedy, office of 
Col. Evan Shelby, 63 Wall Street, New York City. 

Treasurer, Major A. C. King, 8 South Dearborn 
Street, Chicago, Ill. 

Colonel E. C. Stockdale, of Page & Hill, 19 South 
LaSalle Street, Chicago, is chairman of the Enter- 
tainment Committee. 





BOX MEN GO OVER TOP 


A committee has been appointed and placed in 
charge of raising funds among the lumber, box 
and woodworking interests of Chicago as part of 
the “‘national collection” for the suffering children 
of central and eastern Europe conducted by the 
European Relief Council. This committee, of 
which Frederick Klapproth is chairman, is split 
up into a number of divisions, according to lines 
handled and trades, and a noteworthy feature is 
that the box manufacturers’ division went over 
the top one hour after its organization. The 
various divisions and their chairmen are as 
follows: 


Pine yards, H. H. Hettler, chairman. 
Hardwood yards, T. F. Scanlon, chairman, 
Hardwood wholesalers, A. H. Ruth, chairman. 
Pine wholesalers, F. H. Burnaby, chairman. 
Manufacturers, C. W. Lawrence, chairman. 
Commissien salesmen, John Hansen, chairman. 
Millmen, EB. W. Dierssen, chairman. 

Box manufacturers, W. F. Kurz, chairman. 
Coopers, W. O. Johnson, chairman. 


The Buropean Relief Council, of which Herbert 
Hoover is chairman, is composed of eight of the 
leading charitable and welfare organizations in 
this country, and is endeavoring thru a national 
appeal to Americans to save the lives of the hun- 
dreds of thousands of children in Europe who are 
on the brink of starvation. 

The treasurer of the fund, Gen. Dawes, says 
that Chicago is far behind its quota. One million 
dollars is sought in this city, and only about half 
of that amount has been raised. Mr. Klapproth 
is determined that the lumber and woodworking 
interests in this city shall not be party to any 
failure on the part of Chicago to go over the top, 
and he and his captains are earnestly at work to 
prevent that. 





GOLDEN BUSINESS ANNIVERSARY 


PHILADELPHIA, Pa., Jan. 10.—On Dec. 21, 1870, 
Thomas Bockius Hammer, then fifteen years old, 
walked into the lumber yard of Watson & Gilling- 
ham, on the Delaware River where Cramps ship 
yard is now located, and got himself a job. He 
has been continually in the lumber business since, 
having risen until he is now head of the whole- 
sale business of Thomas B. Hammer, the Hammer 
Lumber Co. and several manufacturing concerns in 
the South. The fiftieth anniversary of this event 
happened to fall on the day of one of the regular 
Tuesday luncheons of the Philadelphia Wholesale 
Lumber Dealers’ Association, of which Mr. Ham- 
mer is a past president. An unusual number of 
members were present to listen to the report of 
Robert G. Kay on his recent trip to the Pacific 
coast. All present were surprised to find them- 
selves seated at a fine turkey luncheon, which 
President Colbourn explained was furnished by Mr. 
Hammer’s sons, Thomas Philip, John L. and 
Birchall, who took this opportunity to commemo- 
rate his fiftieth anniversary in business. Mr. Kay 
made an impromptu speech complimenting Mr. 
Hammer on his success. Calls for a speech from 
Mr. Hammer elicited a brief outline of his career. 
Ben C. Currie made one of his usual oratorical 
speeches in which he stated that the Philadelphia 
Wholesale Lumber Dealers’ Association was ac- 
knowledged as the finest organization of its kind 
in the country, and inasmuch as it was an organi- 
zation of progress and achievement it should also 
be one of record; and moved that a committee of 
three draw a resolution suitable to the occasion of 
& member’s golden anniversary in business and 
that the resolution be recorded on the minutes of 
that meeting. Mr. Kay was made chairman of that 
committee. After the meeting everyone took oc- 


casion to congratulate Mr. Hammer, and a vote of 
thanks was given to his sons for the fine luncheon 
provided. Mr. Hammer has found time in his busy 
career to do a great deal of association work, hav- 
ing been active in all the associations for which 
he is eligible, and having left the imprint of his 
personality in all these organizations. 





TWO NEWCOMERS IN CHICAGO 


Harry G. Hayes, of the Hayes Lumber Co., 
Minneapolis and Chicago, has transferred the 


headquarters of his company from the northern 
city to Chicago, and arrived here last Monday to 





HARRY G. HAYES F. J. DARKE 

take charge. He will retain the Minneapolis 
office, however, and has placed Walter F. Bucholz 
in charge. Mr. Hayes for many years has made 
a specialty of west Coast products and has earned 
a reputation as an expert on them, but expects 
in the future to handle hardwoods and southern 
pine as well. 

The AMBRICAN LUMBERMAN last week announced 
that F. J. Darke, formerly sales manager for the 
J. S. Stearns Lumber Co., Odanah, Wis., had be- 
come associated with Russell J. Matthias in the 
Russell J. Matthias Co. Herewith is reproduced 
a photograph of Mr. Darke, who has a large circle 
of friends among local lumbermen and is sure to 
be heard of often in the future. 


an ann 


REPRESENTS COAST CONCERN 


J. L. Jackson, who since 1916 has represented 
the Duncan Lumber Co., of Portland, Ore., in the 
Chicago territory, has returned from the west 








J. L. JACKSON, CHICAGO ; 


Representative for the Charles W. Johnson 
Lumber Co. 


Coast, where he went last September, and assumed 
charge of the local office of the Charles W. John- 
son Lumber Co., of Seattle, Wash., at Room 552 
McCormick Building. The Charles W. Johnson 
Lumber Co. is a wholesaler and manufacturer of 
west Coast products, with mills at Kapowsin and 
Trout Lake, Wash. 


TO VISIT CALIFORNIA CITIES 


RocxkForpD, ILuL., Jan. 12.—N. H. Parsons, presi- 
dent of the Parsons Lumber Co., of this city, is 
planning to leave with his family on Jan. 21 for 
Los Angeles, Calif., to spend a month in that sec- 
tion, his family remaining there for the winter. 
Mr. Parsons has a car in Los Angeles that is kept 
for the winter use of his family and with it they 
expect to make an extensive tour of the California 
cities while he is out West. Mr. Parsons expects 
to get back in time for the State convention and 
believes that by that time business will have 
begun to open up and building will be started. 





REPRESENTS SOUTHERN CONCERN 


J. H. Baker, formerly with the Mercantile Lum- 
ber Co., Jackson, Miss., whose plant burned last 
October, has arrived in Chicago and will open an 
office here about Jan. 15 at room 929 Young Men’s 
Christian Association Building, as the representa- 


tive in Chicago territory for the R. J. McCreary’ 


Lumber Co., of Evergreen, Ala. Mr. Baker will 
specialize in industrial trade and, railroad stock, 
with which he has had much experience. 





CONSIDER UNIFORM ORDER BLANK 


At the lumber trade ethics conference held in 
Cincinnati, Ohio, some time ago under the auspices 
of the Yellow Pine Wholesalers’ Association, a 
committee was appointed to draft a uniform order 
blank and uniform terms of sale, with C. V. Mc- 
Creight, of the Ricks-McCreight Lumber Co., Pitts- 
burgh, as chairman, Mr. McCreight representing 
the Pittsburgh Wholesale Lumber Dealers’ Associa- 
tion. In accordance with a call issued by Chairman 
McCreight this committee met in Chicago on Fri- 
day, Jan. 7, and spent practically the entire day 
in a discussion of the question, and as a result of 
the meeting worked out a uniform order blank and 
terms of sale that will be submitted to the various 
associations, manufacturers, wholesalers and re- 
tailers, with the suggestion that they advise the 
committee as soon as possible of any suggested 
changes or additions, and when these suggestions 
all are in the committee again will get together 
and formulate a uniform order blank. 

The blank decided upon by this committee is quite 
similar to the one adopted some time ago by some 
of the retail lumber dealers’ associations and now 
in use by them, but a few minor changes have 
been made in that blank and some important addi- 
tions made to it. Those present at the meeting 
of the committee in Chicago in addition to Chair- 
man McCreight were as follows: 

Warren J. Duffy, Toledo, Ohio, representing the 
National Retail Lumber Dealers’ Association ; 
W. G. Sweet, Elmira, N. Y., of Harris, McHenry & 
Baker Co., representing the Retail Lumber Dealers’ 
Association of the State of New York; F. S. Under- 
hill, of Wistar, Underhill & Nixon, Philadelphia, 
Pa., representing the National Wholesale Lumber 
Dealers’ Association ; Max Myers, of Nicola, Stone 
& Myers Co., Cleveland, Ohio, and M. Krauss, of 
Krauss Bros. Lumber Co., New Orleans, La., repre- 
senting the American Wholesale Lumber Associa- 
tion ; Charles B. Carothers, of Charles B. Carothers 
(Inc.), Memphis, Tenn., representing the Yellow 
Pine Wholesalers’ Association, and Guy Gray, of 
the Guy Gray Lumber Co., Cleveland, Ohio, repre- 
senting the National Retail Lumber Dealers’ Asso- 
ciation. The only member of the committee absent 
from the meeting was L. P. Lewin, of Cincinnati, 
Ohio, who represents the Ohio Association of Retail 
Lumber Dealers. 


LOOK OUT FOR ALLEGED FORGER 
CINCINNATI, O10, Jan. 10, 1921. 
Editor AMERICAN LUMRERMAN, Chicago. 

Dear Sir: We had in our employ for several years 
one John H. Maham who has turned out to be a 
forger and an embezzler. We have a warrant out 
for his arrest and he is now a fugitive from justice. 

He is going around the country claiming to 
still be in our employ and cashing personal checks 
which are, of course, returned unpaid. The last 
word we had of him was from New Orleans where 





he cashed a check thru some of our friends in that - 


city. Maham’s description is as follows: About 
35 years of age, height 5 feet, 10 inches, weight 
about 145 pounds, reddish, sandy hair parted in 
the middle and brushed straight back; light blue 
eyes; teeth irregular and set rather far apart. 

As the probabilities are that he is going to con- 
tinue his operations among the lumber fraternity 
of the United States, we would thank you to pub- 
lish this cofhmunication so that it may have the 
widest publicity. 

If any lumbermen can give us any recent infor- 
mation concerning him we would be obligated if 
they would wire us at our expense immediately, 
as we are very desirous of having this gentleman 
apprehended. He is a menace to the lumber in- 
dustry. 

Yours very truly, 
Tue A. M. ae LUMBER COMPANY. 
. P. Lewin, Vice President. 
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ARKANSAS OAK FLOORING CO., 


“Velvet Edge”’ 
Flooring 
Strips. 


TONGUED AND GROOVED, END HATCHED OAK FLOORING 


Flooring that matches perfectly because of the modern 
machinery used in its manufacture and careful grading. 
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The Cost of Growing Timber 


By R. S. Kellogg and E. A. Ziegler. 
AMERICAN LUMBERMAN, 43) So. 





An interesting exposition 
of facts and figures, 
25 cents, postpaid. 


Dearborn St., CHICAGO 


FRANK SAVARSEE, a prominent lumber 
merchant of Coney Island, N. Y., died on Jan. 
1, at his home, 1400 75th Street, Brooklyn. 
Funeral services were held at the Church of 
Our Lady of Guadaloupe, on Wednesday, Jan. 
5. For more than twenty years Mr. Savarsee 
had conducted the lumber firm of Frank 
Savarsee & Co., on West Eighth Street, Coney 
Island, and had been prominent in all Coney 
Island affairs. His death was very sudden, com- 
ing a few minutes after a sudden illness’ had 
attacked him while he was seated with a number 
of friends on New Year’s Day. He is survived 
by his daughter, Josephine, and one son, Alder- 
man Humbert Savarsee, of the 51st Aldermanic 
District. He was a member of the Knights of 
the Maccabees. 





GEORGE FRIEND, a well known lumber 
salesman in the middle West died at his home 
in Columbus, Ohio, on Jan. 9, following a stroke 
of paralysis. Mr. Friend was about fifty years 
old and had been a resident of Columbus for 
five years. His latest connection was with the 
Southern Lumber Co. He was a member of the 
Union Association of Lumber and Sash and 
Door Salesman, (No. 694), and six members of 
that association acted as pall bearers at the 
funeral services. 





WILLIAM J. GRANDIN, a prominent lumber- 
man of Pittsburgh, Pa., died at his home in 
Tidioute, Pa., following a stroke of paralysis, 
at the age of 51. Mr. Grandin had extensive 
lumber interests in South Carolina, branches 
in the Dakotas and other interests in Georgia. 
He was also interested in banking, oil and gas 
enterprises. Mr. Grandin had been in ill health 
several months as a result of an automobile 
accident. He was an ardent sportsman and 
several years ago conducted a baseball team at 
Tidioute which had a number of big league 
players on its payroll. He leaves a widow and 
several children. 





CAPT. CHARLES H. ELLIS, for many years 
connected with the John Schroeder Lumber Co., 
Milwaukee, having charge of the northern opera- 
tion, including management of sawmills and 
timber purchases, died at St. Mary’s Hospital, 
Milwaukee, on Jan. 1, following a short illness. 
Capt. Ellis was born in Denmark in 1843, and 
had been a resident of Milwaukee since he was 
eight years old. He was a veteran of the Civil 
War and a captain on the Great Lakes. A son 
and two daughters survive him. 





ANDERSON GIVIN, a retired lumberman of 
Philadelphia, died in that city on Dec. 28. Mr. 
Givin was the son of a lumberman, succeeding 
him in the firm of John B. Givin & Son. He 
was until about a year ago a member of the 
Lumbermen’s Exchange of Philadelphia. He 
is survived by a widow. 


TROUBLE AND LITIGATION 


INDIANAPOLIS, IND., Jan. 11.—Oscar Lewellen 
was appointed receiver for J. Victor Pinnell, owner 
of the Home Lumber Co., Kokomo, Ind., following 
a request by the Peoples’ Trust and Savings Bank. 
The application placed Pinnell’s assets at $47,186 
and his liabilities at $75,044. He is now on a 
wedding trip to Japan. 





INDIANAPOLIS, IND., Jan. 11.—Eben H. Wolcott, 
president of the State Savings & Trust Co., was 
elected as trustee in bankruptcy for the Indiana 
Saw Mills Co., at a meeting of creditors and stock- 
holders on Dec. 23. The company is said to own 
large sections of timber lands -near the Yazoo 
River in Mississippi against which there are claims 
approximating $100,000. 


INDIANAPOLIS, IND., Jan. 11.—Some of the larger 
creditors of the Indiana Mill & Lumber Co., of 
Crawfordsville, Ind., have filed a petition in bank- 
ruptcy against the company. The firms filing the 
petition are the Osgood Lumber Co., of Osgood, 
Ind., the Winchester “D’ Handle Co., of Indianap- 
olis, the Roachdale Veneer & Lumber Co., of Roach- 
dale, Ind., the Baltimore & Ohio Railroad Co., the 
Cornelius Lumber Co., of St. Louis, and the Velie 
Motors Corporation, of Moline. These firms allege 
that the company owes them a total of $14,520. 





NorFo.k, VA., Jan. 11.—For injuries received in 
1917 as an eleven-year-old boy, while working for 
the Stave & Timber Corporation.in Washington 
County, North Carolina, Frank Spruill was 
awarded damages of $3,000 in circuit court at Nor- 
folk. The boy claimed to have been thrown off a 
skidder, owing to defective roadbed, under the en- 


gine which cut off his right arm. Suit was filed © 


for $10,000 


SPoKANE, WASH., Jan. 8.—A suit was filed here 
on change of venue from Stevens County by Rose 
A. Kelly against R. F. Cartier Van Dissel, Louis 
Anderson, the Phoenix Lumber Co. and the Spo- 
The complainant al- 


kane & Eastern Trust Co. 


leges that for the past five years she has been the 
owner of timberland in Stevens county and that in 
the years 1917 and 1918 the defendants built a lox- 
ging road into her lands and cut more than 1,000,- 
000 feet of tamarack, red fir and yellow pine tim 
ber valued at $6,000. It is also alleged that the 
building of the logging road and logging operations 
damaged young timber to the extent of $4,500. 
The actual damage is alleged to be $10,500, but 
plaintiff claims treble damages under the Wash 
ington code by reason of defendants’ refusal to pay. 
The defendants plead their right to the timber 
taken thru a survey made by them several years 
ago. 





TECUMSEH, MIcH., Jan. 10.—The Grand Rapids 
Veneer Co. purchased a tract of hardwood timber 


on the Fitzsimmons farm west of Tecumseh, for 
$10,000. 


MARTINSBURG, W. VA., Jan. 11.—The Modern Im 
provement & Investment Co. has taken over 1,700 
acres of timber land in Morgan County and has 
contracted with Mr. Cox to get out the lumber. 


WHITESBURG, Ky., Jan, 11.—William F. Bentley 
and John M. Jones, of Bath, Ky., purchased several] 
hundred acres of hardwood timber lands in the 
“Big Hill’ section near Pine Top, Ky., and will 
install mills. 





ELKINS, W. VA., Jan. 11.—The Kerens Lumber 
Co. has purchased the Denton Farm in the New 
Interest District, for $8,600, and will cut the mine 
props, cross ties, and other timber in addition to 
farming a portion. 


REPUBLIC, WASH., Jan. 8.—Boerner & Jarvins, 
of Republic, have purchased 2,500,000 feet of tim- 
ber on Maple Creek, in the Colville National Re- 
serve. Price for Douglas fir and larch was $1.25 a 
thousand and for yellow pine, $2.50. 


Union, W. Va., Jan. 11.—John W. Welch, of 
Marietta, Ohio, has purchased 1,233 acres of land 
from R. C. Appling and others. The tract is 
heavily timbered, principally with white oak, and 
is estimated to contain about 14,000,000 feet of 
lumber. Mr. Welch, who is a manufacturer of 
silos and boxes for tin plate, will install a band 
mill in the spring. 


—_—_—eo 


EXPORT SHIPMENTS THRU VANCOUVER 


VANCOUVER, B. C., Jan. 11.—Last year’s lumber 
exports by water from the Lower Mainland exceed 
1919 by between 25,000,000 and 30,000,000 feet. 
It is estimated that the total British Columbian 
export of lumber by water in 1920 will exceed 
120,000,000 feet. The mainland shipped a total of 
approximately 90,000,000 feet thru the port of 
Vancouver. In 1919 the total was about 60,000,- 
000. <A rough total of 1920’s exports set the figure 
at 89,792,241 feet, divided as follows: 





Feet 

IIE = 5.0. Sr0ih ost oc ots 20 Se aes acace oe 29,791,173 
xy Oe bw eC a Wales Bile ew Sa late 22,745,696 
ere 1 One er aon fa reee er 3,800,000 
RMR TEENIE 6 16 -0)'6'6.6: by e000. 10 95408 8 CRW, wove 2,030,000 
MEORG SENIOIODD nk kp sks ct ik beeen nes 30,346,372 
WONTE ROONICO iobinstéie:s seas Sa veces 1,079,000 

ROME Soak se haw pies ware Gace Wah He eee ee 89,792,241 


December set an especially good record for Van- 
couver and British Columbia with regard to lumber 
export by seaboard. Approximately 16,000,000 feet 
went out for various countries from Vancouver and 
Genoa Bay, Vancouver Island. The Jopa Topa 
loaded by the H. R. MacMillan Export Co. and 
handled by Dingwall Cotts & Co., took on 4,023,000 
feet of ties. The Coughlan steamer City of Vic 
toria, operated for the owners by A. J. Russell, 
also loaded for the MacMillan company. She set 
the high record for big winter cargo, sailing with 
4,907,000 feet. This performance is especially 
noteworthy because the cargo consisted partly of 
big timbers. 


The United States steamer Hayden loaded 4,463, 
000 feet of ties for the Ocean Lumber Co. John 
Galt, agent for the steamer Elkhorn, put a million 
feet of Canadian ties on her, The H. R. MacMil- 
lan Export Co. loaded 3,800,000 feet of creosoted 
ties on the Canadian government merchant marine 
steamer Canadian Inventor. 


Owing to the fact that many mills have shut 
down for overhaul and repairs, the export business 
will be slack for a few weeks. The next big ship- 
ments known are the steamer Wheatland Montana 
from Dollarton next week with about 2,000,000 
feet, and some other shipments from the same mill 
as the regular ships of the company depart. 

From other mills the next reported*movement is 
5,000,000 feet on February 1 for the Ocean Lum 
ber Co.; and 5,000,000 in March by the same comm- 
pany. The H. R. MacMillan Export company ex- 
pects to load another 5,000,000 feet of creosoted 
ties for India in March. 
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Latest Reports on Current Lumber Prices 


The following are average prices compiled from reports of actual sales during week ended as shown by dates given: 


LUMBERMAN 

















WISCONSIN HARDWOODS AND HEMLOCK 


The market remains extremely dull. Thruout the hardwood list there is a somewhat wider spread in the prices of FAS and a recession of about 
$2 in No. 3. Other hardwood prices remain unchanged. Altho hemlock is_ holding up remarkably well, prices show a decline of $1. While production 
costs will be reduced somewhat by a lowering of the wage scale for common labor to $40 to $50 a month and board, there is a very decided movement on 


the part of manufacturers to curtail log input as much as possible during the remainder of the winter. 





FAS Selects No.1 No. 2 No.3 FAS Selects No.1 No. 2 No. 3 
ASI Harp MAPLE— 
4/4$140. 00@150.00 oo 00@120.00 $ 95.00@100.00 $ 45.00@ 50.00 $29.00@31.00 10/4 150.00@160.00 130.00@135.00 100.00@105.00 80.00@ 85.00 --@. 
5/4 145.00@155.00 00@125.00 100.00@105.00 50.00@ 55.00 31.00@33.00 12/4 160.00@170.00 140.00@145.00 110.00@115.00 90.00@ 95.00 «Gs 
6/4 155.00@165.00 130. 00@135.00 110.00@115.00 55.00@ 60.00 31.00@33.00 | gomp MapLe— 
8/4 165.00@175.00 140.00@145.00 120.00@125.00  60.00@ 65.00 31.00@33.00 4/4 115.00@125.00 95.00@100.00  70.00@ 75.00 38.00@ 40.00 23.00@25.00 
Basswoop— 5/4 120.00@130.00 100.00@105.00 75.00@ 80.00 43.00@ 45.00 25.00@27.00 
4/4 110.00@120.00 95.00@100.00 75.00@ 80.00 43.00@ 45.00 31.00@33.00 6/4 125.00@135.00 105.00@110.00  80.00@ 85:00  48.00@ 50.00 25.00@27.00 
5/4 115.00@125.00 100.00@105.00 80.00@ 85.00 48.00@ 50.00 33.00@35.00 8/4 135.00@145.00 115.00@120.00  90.00@ 95.00  58.00@ 60.00 25.00@27.00 
6/4 120.00@130.00 105.00@110.00- 85.00@ 90.00 53.00@ 55.00 33.00@35.00 | ox, 
BircH— 5/4 145.00@155.00 120.00@125.00 100. 00@105. 00 48. 0@ 50.00 23.00@25.00 
4/4 120.00@130.00  95.00@100.00 75.00@ 80.00  38.00@ 40.00 23.00@25.00 6/4 155.00@165.00 130.00@135.00 110.00@115.00 wo 55.00 23.00@25.00 
5/4 125.00@135.00 100.00@105.00 80.00@ 8500 43.00@ 45.00 25.00@27.00 8/4 165.00@175.00 140.00@145.00 120.00@125.00 38. 00@ 60.00 23.00@25.00 
6/4 130,00@140.00 105.00@110.00 —$5.00@ 90.00 . 48.00@ 50.00 25.00@27.00 | peyrock, No. 1, S1S1E 
10/4 160:00@170.00 136:00@140-00 110:000115.00 90,000 95:00 -@ -<- | ov 4 gag.gtos 10-14" 4 o-30 pose 

. ° : --@.... . A a q 6.50@39.50 $39.00@42.00 $41.00@44.00 
12/4 170.00@180.00 145.00@150.00 120.00@125.00 95.00@100.00 :...@.... | 3¥§ $35-00@S7.00 $38.Noa@as. nO Se: 5039. ee eee es Saaeenen 
Sorr ELM— 2x 8 33 00 ore 00 34.00@37.00 35.50@38.50  38.00@41.00 40.00@ 43.00 
4/4 115.00@125.00 95.00@100.00 75.00@ 80.00 43.00@ 45.00 29.00@31 00 2x10 33.50@36.50  34.50@37.50  36.00@39.00 38.00@41.00  40.50@43.50 
5/4 125-000 135.00 eges tenes z H+ > 00 Popes 4 4 b+ pee toyed 2x12 34.00@37.00 35.00@38.00  36.50@39.50 38.50@41.50  41.00@44.00 
ora 5 Site 0 105. 110. 85.00@ 90.00 53. 55. .00@3 
8/4 @150.00 120.00@125.00 100.00@105.00  60.00@ 6500 31.00@33.00 Merchantable, $1 less than No, 1. 

10/4 160. 00170. 00 140.00@145.00 120.00@125.00 90.00@ 95.00 ....@.... No. 2, $2 less than No. 1. 
12/4 170.00@180.00 150.00@155.00 130.00@135.00  95.00@100.00 a: eens No. 1 HEMLOocK Boarps, SiS— 
Rock ELM— 8’ 10-145’ 16’ 18-20’ 22-25’ 
4/4 115.00@125.00 80.00@ 85.00 43.00@ 45.00 28.00@30 00 1x 4 $34.50@37.50 $35.50@38.50 $37.50@40.50 $40.00@43.00 $36.50@39.50 
5/4 120.00@130.00 85.00@ 90.00 48.00@ 50.00 30.00@32.00 1x 6 36.00@39.00  37.00@40.00 38.50@41.50  41.00@44.00 37.50@40.50 
6/4 125.00@135 00 90.00@ 95.00 53.00@ 55.00 30.00@32.00 1x 8 36.00@39.00 37.00@40.00 38.50@41.50. 41.00@44.00 37.50@40.50 
8/4 140.00@150.00 105.00@110.00 58.00@ 60.00 30.00@32.00 1x10 36.50@39.50 37.50@40.50 39.00@42.00 41.00@44.00 38.00@41.00 
10/4 160.00@170.00 135.00@140.00 95.00@100.00 Civrates 1x12 37.00@40.00 38.00@41.00  39.50@42.50  41.50@44.50  38.50@41.50 
12/4 170.00@180.00 145.00@150.00 100.00@105.00 io ta0% No. 2, $2 less than No. 1. 
Harp MAPLE— No. 2, $1 less than No. 1. 
4/4 110.00@120.00 90.00@ 95.00 65.00@ 70.00 38.00@ 40.00 21.00@23.00 Add for shiplap and flooring, 50 cents a thousand. 
5/4 115.00@125.00 9500@100.00 70.00@ 75.00 43.00@ 45.00 23.00@25.00 2x4 and wider, 6 feet and longer, No. 3 hemlock, rough, $21.50@23.50. 
6/4 120.00@130.00 100.00@105.00 75.00@ 80.00 48.00@ 50.00 23.00@25.00 1x4 and wider, 6 feet and longer, No. 3 hemlock, rough, $23.00@25.00. 
8/4 130.00@140.00 110.00@115.00 85.00@ 90.00 58.00@ 60.00 23.00@25.00 Add for select No. 3 hemlock, $4 a thousand. 








MICHIGAN HARDWOODS 


Reports of sales during the last week indicate a further reduction in market values on some items. The following list represents present prices: 














FAS Selects No.1 com. No. 2 com. No. 3 com. FAS Selects No. 1 com. No. 2 com. No. 3 com. 
Bass woop— Sorr E.rm— 

4/4$115.00@120.00 $ 95.00@100.00 $ 75.00@ 80. 00 $ 45.00@ 50.00 $35.00@37.00 10/4 160.00@165.00 135.00@140.00 110.00@115.00 70. @ bay po PA lie 

5/4 120.00@125.00 100.00@105.00 80.00@ 85.00 50.06@ 55.00 37.00@39.00 12/4 170.00@175.00 145.00@150.00 120. 00@125. 00 80. + &. «aan eens 

6/4 125.00@130.00 105.00@110 00 85.00@ 90.00 55.00@ 60.00 37.00@39.00 16/4 190.00@195.00 165.00@170.00 140.00@145.00 100. 00@ 108, $0 «sada abee 

8/4 135.00@140.00 115.00@120.00 95.00@100.00 65.00@ 70.00 37.00@39.00 Hite Mate— 

BEECH— 4/4 120.00@125.00 95.00@100.00 70.00@ 75.0 40.00@ 45.00 25.00@27.00 

4/4 90.00@ 95.00 75.00@ 80.00 60.00@ 65.00 40.00@ 45.00 26.00@28.00 5/4 125.00@130.00 100.00@105.00 75.00@ 80.0 45.00@ 50.00 26.00@28.00 

5/4 95.00@100.00 80.00@ 85.00 65.00@ 70.00 45.00@ 50.00 27.00@29.00 6/4 130.00@135.00 105.00@110.00 80.00@ 85 00 50.00@ 55.00 26.00@28.00 

6/4 100.00@105.00 85.00@ 90.00 70.00@ 75.00 45.00@ 50.00 27.00@29.00 8/4 140.00@145.00 115.00@120.00 90.00@ 95.00 60.00@ 65.00 28.00@30.00 

8/4 110.00@115.00 95.00@100.00 80.00@ 85.00 55.00@ 60.00 28.00@30.00 10/4 160.00@165.00 135.00@140.00 110.00@115 00 70.00@ 75.00 28.00@30.00 
Birc 12/4 170.00@175.00 145.00@150.00 120.00@125.00 80.00@ 85.00 28.00@30.00 

pega oe 14/4 180.00@185 00 155.00@160.00 130.00@135.00 0@ 95.00 ....@.... 

4/4 120.00@125.00 95.00@100.00 70.00@ 75.00 40.00@ 45.00 26.00@28.00 16/4 190.00@195.00 165.00@170.00 140.00@145.00 100.00@105.00 a Fee 

5/4 125.00@130.00 100.00@105.00 75.00@ 80.00 45.00@ 50.00 27.00@29.00 7 

6/4 130.00@135.00 105.00@110.00  80.00@ 85.00 50.00@ 55.00 27.00@29.00 | END Driep WHITE MapLe— 

8/4 140.00@145.00 115.00@120.00 90.00@ 95.00 60.00@ 65.00 28.00@30.00 4/4 150.00@155.00  ..... ae 130.00@135.00 ..... Gianad = sane @ dows 
10/4 160.00@165.00 135.00@140.00 110.00@115. ro 70.00@ 75.00 .....@..... 5/4 155.00@160.00 .....  isees 135.00@140.00 ..... OF a0 55- ee 
12/4 170.00@175.00 145.00@150.00 120.00@125. 80.00@ 85.00 A 6/4 155.00@160.00 ..... 135.00@140.00 ..... Oe acces oe wares 
16/4 190.00@195.00 165.00@170.00 140:000@148:00 100.00@105.00 «eG Nw 8/4 170.00@175.00  ..... OP ssccs 150.00@155.00..... @ ..<.. «+@ cee 
Sorr ELM— Sorr MArpLre— 

4/4 120.00@125.00 95.00@100.00 70.00@ 75.00 40.00@ 45.00 30.00@32.00 4/4 115.00@120.00 90.00@ 95.00 70.00@ 75.00 40.00@ 45.00 26.00@28.00 

5/4 125.00@130 00 100.00@105.00 75.00@ 80.00 45.00@ 50.00 32.00@34.00 5/4 120.00@125.00 95.00@100.00 75.00@ 80.00 45.00@ 50.00 27.00@29.00 

6/4 130.00@135.00 105.00@110.00 80.00@ 85.00 50.00@ 55.00 32.00@34.00 6/4 125.00@130 00 100.00@105.00 80.00@ 85.00 50.00@ 55.00 27.00@29.00 

8/4 140.00@145.00 115.00@120.00 90.00@ 95.00 60.00@ 65.00 32.00@34.00 8/4 140.00@145.00 115.00@120.00 90.00@ 95.00 60.00@ 65.00 28.00@30.00 

Duluth, Minn., Jan. 10.—The following are the prevailing prices on northern pine: 
COMMON BOoarps, RoucH— FENCING, RoucgH— « @ 10, 12415" 16° 18680" 
6°’ 5 10’ 12’ 14416’ 18’ 20’ £ 
Ys De weccccaudecuscseneces 59@60 62@63 67@68 $70@71 $70@71 
No.1, 8” $72@73 $72@73 $72@73 $75@76 $80@81 sh dead Pak aca coets: vit 444 $ 54 6 57 39500 59@60 
10”. 75@76 77@78 T@6 8s80@81 85@86 | gill eee 39@40 41@42 43@44 45@46  45@46 
7 12”. 87@88 87@88 82@83 87@s88 92@93 OMOEA ei wanaasecgecncees 57@58 60@61 65@66 70@71 67@68 
No, 2, 8”. = . b re = = o = s My F cedaveneoyaaunce tian 47@48 49@50 54@55 59@60  56@57 
"esses 55@56 57@58 63@64 G65@66 62@63 65@66 W@M | 3B lille eee 41@42 45@4 45 
“ 12”. 74@75 74@75 69@70 74@75 79@80 $s. 35@36 see . . 
No. 3, 8”. 47@48 47@48 47@48 49@50 49@50 For: All white pine, Nos. 1, 2 and 3, add $1 
re 48@49 48@49 48@49 50@51 50@51 S1 or 2S, add $1; for $1S1B, $1. 50: for S48, $4. 
12” 50@51 50@51 50@51 538@54 53@54 Flooring, % or % inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, ad a 
For all white pine, No. 1, 2 and 3, add $1. Well tubing, D&M and beveled, add $4. 
No. 4, 6 to 20 feet, 8”, $42@43; 10”, $43@44; 12”, $44@45. SHIPLAP AND D&M— P p Pe thats’ 18° 20° 
For §1 or 2S, add $1; for S1S1E, add $1.50; for resawed, add $2. iS RP. occa cate $70@71 $74@75 $74@75 $74@75 ers $82 
bien coe stage na ; : ' Tee CIIIII Me es Bee Hew wen Hos 
y 6 8 10 12 14 16 18420 WOU Bs Wit sec bauckaei 59@60 63@64 66 63@64 66@67 71@72 
x 4 ....$35@37 $40@42 $40@42 $40@42 $40@42 $42@44 $43.00@45.00 ) | ebpiaieiar ts 59@60 65@66 a 68 64@65 67@68 72@73 
x 6 .... 35@37 38@40 39@41 39@41 39@41 40@42 41.50@43.50 St ERE 2 Pare I 69@70 76@77 77 71@72 76@77 81@82 
< 8 .... 35@37 39@41 40@42 41@43 40@42 41@43 42.50@44.50 Nevier 8. cs. .ceecuas 45@46 49@50 9 50 49@50 51@52 51@52 
x10 .... 36@38 40 = ‘ 46 44@46 42@44 43@45 44.50@46.50 6S Ree 45@46 50@51 50@51 50@51 52@53 52@53 
X12 .... 47@49 42 48 46@48 44@46 45@47  46.00@48.00 | Ee ae 46@47 52@53 52@53 52@53 55@56 55@56 
x14 .... 40@42 44 46 48 50 48@50 46@48  47@49 48.00@50.00 
No, 2 plece stuff, $2 less than Ne 1; pine rough, deduct $1; D&M or S4S, For all white pine, Nos. 1, 2 and 3, add $1. 
acd $2, . Drop siding, grooved roofing and O. G. shiplap, $1 extra. 
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SOUTHERN PINE 


The following are the average prices taken from sales reported on the dates Indicated In the sections named: 
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Hattiesburg, 
Miss. 
Jan. Jan, 
8 1 
40.50 ..... 
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26.75 cece 
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18.75 20.00 
14.00 15.00 
secon SO 
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21, 75 
20.50 21.50 
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29.00 20.25 
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19.25 19. 
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0.00 22.75 

1.00 20.75 
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25.75 20.7 
22.00 22.50 
23.50 21.50 
25.50 23.00 
28.19 23.00 
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28.75 ..... 
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30.25 ..... 
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45.00 .. 
36.50 ..... 
33.63 ee 

«++. 40.00 
28.50 ..... 
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55.00 ..... 
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Mo. 
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8 1 
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11.93 12.48 
81.70 ..... 
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19.70 18,46 
19.82 18.7 
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17.61 16.34 
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19.51 18.73 
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8.00 17.93 
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21.10 22.00 
21.02 27.27 
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21.50 22.79 
22.15 24.00 
23.20 23.25 
67 23.00 
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23.85 23.00 
15.74 16.57 
5.06 16.53 
16.02 16.58 
17.66 18.10 
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15.98 16.23 
7.00 15.75 
13.00 16.75 
15.90 15.78 
6.31 17.17 
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Jacksonville, Fla., Jan. 10.—Below is a recapitulation of prices received by planing mills in this territory during the week ended Jan. 8: 

































































Flooring Ceiling %4x6 No. 1 com. .... 30.00 Boards pole 1x10 D4S .......... 24.29 
196 Bebe. oo oka. $45.40 | %x3%, No. 2 com. .... 19.00 %ax6 No. 2 com. ..-. 11.55 —= tp eee a Pn a ranaroens = 
1x4 No. 1 com. .... 35.77 | #x3% B&btr. ........ 37.00 — 1x 8 to 12 D4S .... 64.00|5/4x 6 D4S .......... 22.00 
1x4 No. 2 com. .... 19.73 | 73% No. 1 com. .... 30.00 1x 6 to 12 rough ... 51.00 
1x4 No. 3 com. .... 14.50 wex3% No. 2 com. .... 12.34 1x6 No. 2 com. .... 21.00 EE Le Sa No. 3 common— 

5/4x8 B&btr. ........ 45.00 | . 1x6 No. 3 & cull... 12.00]>” 1x6 s2s 13.50 
pe 53.58 Siding Ix 4 DAD wrcccccces yoy range Fe 12 “a... 15.00 
1x3 No. 1 com. .... 47.291 net hinds 1x 5 D4S .......0. 42.00 
1x3 No. 2 com. .... 19.83 | Voveltyv— Bébetter— ix 6 D48 .......--- 40: Shingles 
1x3 No. 3 & cull... 12.69 1x6 BADtr. .....c0% 42.00 ix 4 D48 .. =! 47.00 Es OD ccccces --- 36.00 
1x6 No, 2 com. .... 21.00 1x6 No. 1 com. .... 37.80 poe» ia a ti 53.00 1x10 D4S ........-- 47.50 No. 1 pine ecccccecccs - 6.00 
1x6 No. 3 & cull... 16.75 1x6 No. 2 com. .... 21.73 ix 6 D4S ae : ’ ; ; ; : F : 46.00 1x12 D4S ....- eee 50.00 — 

Te @ POGOe one cen os 52.50 | No. 2 common— 
Ceiling Square edge— Ber GURNEE ocsacceses 49.00) 35:64 5. cececcs 20.60] 4’ No. 1 standard kiln 
1x4 No. 2 com. .... 25.00 %x6 B&btr. ........ 33.25 Ix 8 rough .....s.0- 52.50 1s :8 D&D ..cccsveces 22.35 GHG) 3. cccccsiiceesd 4.25 
The following are f. o. b. mill prices for Arkansas Cincinnati, Ohio, Jan. 10,—The following are average prices, Cincinnati base, obtained for hard- 
soft pine, from actual sales made between Jan. 1 | woods during the week ended Jan. 8: 
and 7, inclusive: ‘ , 4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 
eT ae toy | QAR ERn WO aie 2 PAS oo, 125 135 135 140| FAS 265 280 280 295 

Bdge grain— - eas 1 299 333 348 788] No.1 com: 85 95 95 6100] No.1 com: 175 185 190 105 

sttaeteis Ceececececccccccccesce $85 25 ber} No. 1 com. 100 115 115 125 No. 2 com 45 50 55 55 ae _—_ = 100 105 110 
preach eb acheecety ee A 66.00 No. 2 com. 65 70 70 15 CHESTNUT— . ° eee eee see 

OMS bo grobadedeten epee a 68.00 Sd. wormy. 70 80 80 .. F I mas 139 2 = 1 Gum— 

gk aes er rh res Se esade wawsan 4 Gti Si ae ‘o. 1 com Quartered 

Habetter sinidhibiaix datas ake 55.00 40.00 | FAS ..... 155 175 175 No. 3 com. 34 38 38 40) red FAS. 122 127 127 187 

orcas apelir aacvebast :2 36.00 31.50 | No.1 com: 90 105 105 Sd. wormy. 50 54 Sh 68! Quartered 

dh pap ahem iapaintaw dr 24.0 19.00 | No.2 com. 55 65 65 ...| Bice on ann ee 

“— and Partition ae Wane se ee og ye” ea FAS -.., 102 182 182 182 
Ceiling cating Celting Partition Selects ... 110 115 115 115] No. 2com. SO ... ... «- No.lcom. 65 85 85 85 
B&better ..... $36.75 $41.50 $48.00 $51.00 | No. lcom. 75 85 85 100 | BEECH— Sap _ box- 
L...... 2. 89.75% "36.00% “42.00* "41.00 No.2com. 50 60 60 65] FAS ..... 95 100 100 105 rds, 13 
men No.3 com: 30 32 32 32| No.1com. 65 75 7 80| to 47”... 102 ... ... ... 
Piatehbraneed Sd. wormy. 60 65 65 70| No. 2 com 40 45 45 50 Sap FAS 57 77 17 97 
Bébetter “oO” PorpLaR— WuiTs AsH— Sap No. 

os tind aundamantbe tae $53.00 $39.75 | FAS ..... 155 165 165 170) FAS ..... 145 160 165 175) com. .... 53 5368 

OO ae ss aap --°57.00 41.75 | Saps & sel. 115 120 120 125) No.1 com. 80 100 105. 115) Sap No. 2 

Penna ahd ant Septet 68.50 44.75 | No.lcom. 85 95 95 100) No.2com. 45 55 55 55 woseee 33 3386 

Se clade tigi Men ea Detas ax eigen . 68.50 44.75 No.2com. 60 70 70 75) Hickorr— Corronwoop— 

136, 236 Me SO OO Oo oc csccesccse 73.50 ee No.8 com. 40 45 45 47) F heddus (ewe -- 160 165|) pas 6” & 

1%; 134 & 2x10 to 12”.......... 69.75 +e Panel and No. 1 com. ... .-. 125 135| wider ... 73 88 88 

Casing and Base on ecg vee cee §=—TH 100 No. 3 com. 52 58 59 ua 
4, Oe I 6 6.6604. N Cae ch eenens.one 25 b A 0. 2 com. . 
tie eee eee $7235 | 28" +--+. 200... -+- +++ "RAS ..... 130 140 145 155| Boxboards, 
Pencinn and Boares Boxboards, No.l com. 95 105 110 120 13 to 17” 117 ee ° 
i =o 18 to 17" 160 ... ... No.2 com. 65 70 75 80 12” 95 ee 
a ca Cenee tae acwe ee 2s $13.00 ery h i 
ocewrvesecetcoesh 25 A A 

a cevenes rere. t 31.00 16.75 14.00* OAK FLOORIN 

Se Andens Coecccesete 81.50 18.50 15.00* G 

ae  Secahees naapeeees 35.00 19.00 16.75* Cincinnatl, Ohio, Jan. 10.—The following are the spuaaae prices, carload lots, Cincinnati base, 

Dimension—S&E obtained for oak flooring during the week ended Jan. 
No.1 10,184 0. 2 10,184 x1” x x24” x1” x2” 

12’ 14416’ 20° 12° 14416’ 20’ Clear quartered white................ — ie, Sa pawtied $fi6-00 

er 00 er 00 $21.00 2x 4” $19.50 ere es CORE GUMPGRNOE FOE oie ccncsccscesess i: | a eee eeeete - ~~ Shantee. “2.248 eee 
6.25 16.25 18.50 2x 6” 13.75 6.00 Select quartered white BMAD cnc cccseien, 022 Weadaaa a ke Dae See. - * aaa 

19. 25 19:28 20.25 2x 8” 16.00 16. iT. 00 Clear Didi. WRItG GN FOG. ccccccccccececcce  — secves 126.00 100.00 100.00 

21.00 21.00 28.50 2x10” 17.00 17. 00 16.50 Select plain white and red........... 116.00 101.2 84.70 78.00 

21.00 21.00 25.00 2x12” 15.50 15.50 18.00 BOGk 2 COGN Riic kh ccc cus cevedeccestccleseeueh , tenn tune. so Nawagae 4 2.” } pees 

$2S&CM—Shiplap INO, 2 GCOMMMOR ccc cccccccccsscccececs cocsse 8 =—S—iéi nw 35. 15.00 cece 

6” $31 noe aif. % $14.75 

a ccouckedncssdinee Tae 9.00 14.00 

We. Secs oeseees cecee 35.50% 20. 00 16.50 NORTH CAROLINA PINE 

Lath ‘a aa ™ a Va., Jan. 8.—The following prices for North Carolina pine have been obtained f. o. b. 
0. 0. orfolk: 

ye are eer ecceeeS 5.50 $ 2.25* pan hd 
ue Molding Epce RoucH— No. 2 & better No. $ 

15%” i ee pe 20 percent discount Mn Choke uae s Cause eedcngecesend oe 00@55. +4 $38.00 @ 42.00 $30. ry 230. 50 $23. Bo@2e.so 

AS ae eee 17 percent discount yr ehcvXdwsceceegedehaukeactue ry a ee = = ope = ro ~y = evcccace 
* No sales reported; price brought forward. UE iuad nauk odes aks asin cane SD”. caewecteesna 3 steseeenees 

** None sold. RoveH 4/4— 

Oe | ca cecveeeheeeertwessa@eades 60.00 @64.00 44.00 @ 48.00 30.50@31.00 25.00 @ 26.00 
SOUTHERN HARDWOOD WO” ne ceccccccseccccesccccccces 62.00 @ 66.00 45.00@ 49.00 32.00@32.50 26.00@27.00 
See ‘dacdace ice MRekieb ee enwind a6 68.00 @72.00 50.00 @54.00 32.00 @32.50 27.00@28.00 
FLOORING Bark Strips, Nos. 1 and 2.......... $42.00@45.00 BarRK STRIP PARTITION, Nos. 1 & 2. - 00 @ 49.00 
Little Rock, Ark., Jan. 10.—During the week ee ecccerccccecces 21.50@22.50  CuLL Rep HBART...........-.-00 9.00 @20.00 
ho ‘gs to Jan. 6 = following prices (Cincinnati Wo. 2 & better 

ase) were received for southern hardwood ” ” } 

tongued and grooved roofing: LaTH, 7 Swewes ‘$ by 7.25 ROoFERS, 6” aealeud $30.00 @31.00 D4S, 6” ena de . - -$62.00@66.00 

8.75 BS ee ps4 —— ee 
White Red € ; ; “ ; 
ouseeenan— #x2% % x2 4x2% %%x2- S1zgs, 2... .. ss 24.00 8.00 32*.. - 32.00@33.00 

" ‘lear ...$200.00* $150.00* $180. 00* $140.00* Finished Widths— No. 2 & better 

Select. ° e | Froorine, }$x2% and 8” rift..............4. sss $100.00@105.00 ; ephiied 

Pum 130.00 110.00* 125.00* 100.00 pie ve 2% and 3”... * 80.00 84.00 $45.00 49. 66 $29. 90 82.66 

Clear « \ied .00* .00* .00* BILING, "wc cccccccccce x Y 7 
21.00 = 100.00 = 135.00 Oe ee eri eexnniees “s 48.00@ 50.00 38.00@40.00  22.00@24.00 

No. 2 commune sien... s.ceceoss 80.00* *40.00° PARTIPION, Th? es ccc ccicce Jind ceecetedddaces dese 61.00 65.00 46.00@50.00 30.00 @ 33.00 

Pactor, WEF. 6s eect odcne ue che oor 15.00* weeks 
*Price carried forward from previeus report. WESTERN PINES 1x12”, 10 — 20". cere eens eaved $1.00 30.00 

CYPRESS [Special telegram to AMERICAN LUMBERMAN] os * » Lae note ee tee 4 bes 
Portland, Ore., Jan. 12.—The following are the Selects 7 

Cincinnatl, Ohlo, Jan. 10.—The following f. o. b. mill prices on western pine products: 

prices, Cincinnati Lay were realized during Bébetter “O” “<p” 

he week ended Jan. No. No.8 Ix 4, 6 & 8”, 10’ & longer.$87.00 $82.00 $71.00 

FAS ih 5/4 $/4 8/4 1x 4”, 10, 12, 14, 30 8 ++: - Oe once a sucenewanacdséhedn. iil bays ise 

selects DEP aR 2 108 112117 1x. 6", 10, 12, 14, 18 & 20° scehikas 45.00 27.50 is and wider. «5-55; 02.00 97.00 85.00 

No. 1 common........ $f 50 50 50 | 1x 8”, 10 to POD ae ied it es 4550 28:50 |” & longer vo eecec ese 95.00 90.00 78.00 

0.2 common........ 87 42 42 47 1x10”, 10 to 20’.......eeeeeeee- 46.00 28.50 | 8/4 and wider............ 97.00 92.00 80.00 
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WALNUT 


Chicago, Jan. 12.—The following average prices, 
Chicago basis, were received for walnut lumber 
for the week ended Jan. 8: 

FAS— 


4/4 6-934,” 8-16’ .$260.00 af 10” & up 

5/4 6-934” 8-16’ .°271.08 Sar 319.00 
: 6/ 6-934” 8-16’. 276.17 
SELECTS— 

OS Sr rete Te $220.00 ee $230.00 
No. 1 CommMon— 

Ef Sa rr $171.75 Sk ME res: $185.66 
lf ey er 186.25 BIS eS iawn deves 196.25 
SQUARES— 

BUI, wre:6:s 08 9% $186.00 x3. x27” . -$196.00 
BERETS” Cowes nd 264.00 ya2uxis” ese. 264.00 
3 i 174.00 x2 x45” .... 274.00 
RAO. Seow weces 164.00 3 x3 x24” .... 264.00 
BERESO!  ociiesced 224.00 














REG.U.S.PAT.OFF 


A Time-Tested Logging ‘Rope 


The use of HERCULES (Red Strand) 
Wire Rope for logging is not an ex- 
periment, for it has been successfully 
used for such work ever since logs have 
been handled with steam machinery. 


Established 1857 


A. Leschen & Sons ‘ma Co, 


ST. LOUIS, MO. 


New York Chicago Denver San Francisco 




















Lumbermen's 


Building Estin A Sh 

ort 
Cut to 
Figuring 
Building 
Costs 


RA emreemR ogs MN 


semen 





Lumber Dealers welcome this system that 
eliminates drudgery in figuring bills. 


A. W. Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs in actual Fae ge and_ thoroly 
tested it out before it was finally printed in book 


~~ Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square. 
The same principle of cost per square can he applied to 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed ouilding may be 
arrived at by figuring the number of squares and the univ 
cost per square in its component members. 


The book carries this idea out at all the pues —_ 
tions in price of lumber per thousand feet. 
useful in figuring 


Bound in red leather, indexed, 
size 5'4 x 82 inches, 148 pages, 
148 pages, price $6, postpaid. 
American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 











FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., Jan. 6.—The following prices 
were realized on fir, western hemlock and cedar 
products for the week ending Jan. 6: 


Vertical Grain Flooring 


No.2 No.3 No.2 No.3 
C&Btr. CéBtr. Cé&Btr. C&Btr. 


2, $53.00 $43.00 144x8... - wees $45.50 
oe eer 49.00 43.00 14 x4..,. 53.50 45.50 
Cr 52.50 45.00 14x6. 55.50 45.50 

No. 1 Clear 
BEG kos beatin Qh ke ADE Cee dees eee $55.00 


Slash Grain Flooring 


Lt are $27.00 $25.00 14x3....$43.50 $33.00 

1x4...... 27.00 25.00 1%4x4.... 39.00 33.00 

i See: 29.00 27.00 144x6.... 42.50 35.00 
Vertical Grain Stepping 

se A ee de se $50.00 $40.00 

144, bn ERE | cei ih cawde gen ee 52.00 42.00 


ee 00 $33.00 
40.00 34.00 





pyrene C&EB and C&EV, and Partition 
ee ene 00 $18.00 ee ee $26.50 $21.50 
x4 x6 28.00 23.00 


re 25.00 19.50 Se 
SS ee 23.50 19. 30 Soe 27.00 23.00 
iS 26.00 23.00 a 29.50 26.50 
Drop Siding, Rustic 
tS $27.00 $24.50 cb ee $31.00 $28.50 
Be. a4 29.00 26.00 La ae 88.00 35.00 
Fir Battens 
ite eee $ .50 See” Os ices $ .70 
al (A ( ree ee. ara mr ae 75 
Lath 
Pak, Ol TOO, kdb voce 35 oe vce abe ¥ ee $ 3.50 


Common Boards and Shiplap 





ri Ls > oe No.1 No.2 
Com. Com. 
Sit ‘00 $14, 00 1Y4x 8. - 50 $15. 50 
ee 14.00 114x10.. 18.50 15.50 
ee 00 12.00 14x12. :: 19.00 16. “00 
-- 15.50 12.50 114%4x 6... 17.50 14.50 
-. 16.50 13.50 1%x 8... 18.50 15.50 
- 16.50 13.50 1%x10... 18.50 15.50 
17.00 14.00 14x12... 19.00 16.00 
Common Dimension, Si1S1E, 12’ 
2x 2&2x4 $14.50 $11.50 oo) See $17.00 $14.00 
2x 6&2x8 14.00 11.00 BEEGs v0: 18.00 15.00 
2 15.00 12.00 co 20.00 17.00 
> <> ae 15.50 13.50 2x20..... 22.00 19.00 
Common Dimension, 2x4, S1S1E 
BS” sven $13.50 $10.50 | RR $16.50 $13.50 
ST LSA Ce ee ee a 17.50 14.50 
EO oc4ies 15.50 12.50 Se ss 19.50 16.50 
Common Plank and Small Timbers, S1S1E, 12’ 
BEB 008-5 $20.00 $17.00 a ee $20.00 $17.00 
eS 20.00 17.00 a eee 20.00 17.00 
oo 19.50 16.50 a 21.00 18.00 
SEE 19.50 16.50 CS 21.00 18.00 
ne 19.50 16.50 4x12..... 21.00 18.00 
Common Timbers, Rough, 32’ and Under 
No.1 Sel. No.1 Sel. 
Com. Com Com. Com. 
6x 6. . $24.0 00 = 00 18x18. ...$28.00 $31.00 
102107. +. 25.00 28.00 20x2' -. 29.50 32.50 
14x14.... 25.50 28.50 22x22.... 31.50 34.50 
16x16.... 26.00 29.00 24x24.... 34.00 37.00 


Common Timbers, 12x12 
34 to 40. ig 00 $30.00 72to 80.$53.00 $56.00 


42 to 50.. 33.00 36.00 82 to 90. 63.00 66.00 
52 to 60.. 39.00 42.00 92 to 100. 75.00 78.00 
62 to 70.. 48.00 51.00 


Rallroad Material 


6x8 ties, rough. $24.00 7x9 ties, rough. $27.00 
7x8 ties, rough. 24.00 


Western Hemlock Boards, SiS, or Shiplap 


No.1 No.2 No.1 No.2 
Com Com Com. Com. 
1x 7 & 3. “ary "00 er 00 1%4x2 & 3$20.00 $17.00 
ae Sere 6.00 138.00 1%&1 
Oe tae 13-50 vo ee 18.00 15.00 
lx 8 & 10 17.50 14.50 1% &1% 
iatetere 18.00 15.00 x6 .... 19.50 16.50 
1% &1% 
x8 ' 10 19.50 16.50 
1% &1% 
x12 ... 20.00 17.00 
Red Cedar Common Boards and Shiplap 
Iz6. 00 ag 7 45 ry 4 A810. 0 658 $20.00 bey 00 
CO ee i: Le 21.00 16.00 
ee ee 19-00 i200 
Red Cedar Flume Stock 
7 1 Fad g.3 1 Es. 
1x6.. $280 00 $18.00 1x10.....$25. 00 $20. 
» ess 24.00 19.00 1x12.::.. 26.00 21. 00 


DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., Jan. 11.—The following price 
paid for yard items, f. 0. b. mill, were reporte: 
today: 


High Low 
Price , Pric 
Flooring 
PE NGS Vise sage er cers $54.00 $49.( 
1x4 No. 2 & better S. G........ (ae 
226° No. 2 & better: Bz Ak. <<... ci 39.00 29. 
Finish 
2x61)" ‘& DOME iss ce ese ves 2 ra 
Ceiling 
te eC ke ee ee 28.00 25.0 
E50 NO. Jide WOME i os 006.5 heces 30.75 29.0 
Drop Siding 
2n6 No.2: @ Bete. 6s oidticca 31.00 
Boards and Shiplap, No. 1 
DE Bet is 'es shas.s CHEERS AS 0 ree 
DE i), aa HRS les es oe 
Dimension, No. 1 S&E 
Bab 30 to: TAS ies Tees waelessseate 14.50 13.5 
Plank and Small Timbers 
az 4—19 to. 10" BAB. ices 21.50 19.51 
8x12—12 to 16’ S4S........... A a 
Timbers, 32’ and Under 
BE iri $8850 ks cee Cooke. BE Hoses 


{Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Jan. 12.—The following are the 
Douglas fir prices prevailing here today: 


Vertical Grain Flooring 





$57.00 
49.00 
- 30.00 
58.50 
No. B GRRE. o6 vincecnscccene 35.50 
Slash Grain Flooring 
1x4” No. 2 clear and better.......scceces 27.00 
BOs. Be TE okie 0-6'6 00. 5 'eS Oe 8 e.cc0 geo 68 23.00 
1x6” No. 2 — BR RCO oun ke 04:49:00.0 a0: 29.00 
po er rer 25.00 
Vertical Grain Stepping 
1% and 11%4 No. 2 clear and better......... 65.00 
Finish 
IG; 2 CHORP ONG DOCG s .vinciece cee cccccnsse 50.00 
Celling 
5gz4” No. 2 clear and Detter... .cccces 25.00 
OO Se EE” Wie Bgl s eb. cM ee eKie 8. Ok 19.50 
ixé” No. 23 ClOAT AMA DSUIEF... ccc ccccecs 26.00 
Ps GLEE Meiseaet eC RbeEs ca enaes 23.00 
Drop Siding and Rustic 
150” No. BD CIOGP GORD DOCers 666 kc ccccscee 82.50 
ee | a r aer cee ear e eee 28.00 


Miscellaneous Items 


Boards, off Rail B 
Small timbers, off Rail B list 
6x6” and larger CDOT E sc occccespeses 


WEST COAST SPRUCE 


[Special telegram to AMPRICAN LUMBERMAN] 


Portland, Ore., Jan. 12.—The following are 
western spruce prices prevailing here today: 





RI, ANI 6 5 6085s Oucccceccvecesebees 60.00 

Se A A AEAOs se etc evnsesseaeees 50.00 

Bevel siding, ays Fags eae eevacn AS lw a a's, rede aas boas 
Cover eeeesesnesesreces vo. 

ey a ey Ie saree ee ee ee 4.00 

Factory stock, iy fe 1g A ee re ane ar Oo 
ee ee ee 4 

op ikase Ae pabgtet re ye 33.0 

te, pC bse keigrewe 88.06 

Common rough dimension.........+--++-+% 23.00 

Box lumber, SreOM. «cvcccccccccccccesesve 18.00 

BEE GG icsict ccc stessuves 20.00 





For Editorial Review of Current Market Con- 
ditions See Page 53 


NORTHERN PINE 


Chicago, Jan. 12.—There has been no change 
in the local market for northern pine, which 
remains very quiet, but strong on account 0 
the shortage of mill stocks and the low pro- 
duction. Logging in northern Minnesota is 
progressing well, which is a promise of a large 
production and larger stocks next year, but it 
is difficult to predict to what acute extent the 
shortage might run before these stocks become 
available for the market. 





Minneapolis, Minn., Jan. 10.—A fair run of 
small orders is coming in, following the com- 
pletion of retailers’ inventories. No volume of 
business is expected for some weeks, but yards 
are quite short of some items and are balancins 
up their stocks in some cases, thus creating & 
little business. Salesmen are on the road and 
are spreading optimism but not taking on much 
business yet. Northern pine stocks are low, 
generally speaking, and the current prices are 
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rlso considered to be the absolute low point 
of the market. 


New York, Jan. 11.—While optimism prevails, 
orders are few. There is a better tone to in- 
quiries, but purchasers are holding off, await- 
ing a more definite trend. 


Buffalo, N. Y., Jan. 12.—The northern pine 
trade is dull. Wholesalers are not making much 
effort to get business, as the buyers as a rule 
are declining to take stock for future needs. It 
is expected that a revival of the demand will 
occur within a few weeks, as prospects are for 
active building. 


EASTERN SPRUCE 


New York, Jan. 11.—The demand is weak and 
prices lack uniformity. Mill supplies are large, 
and notwithstanding curtailment, there is little 
in the immediate outlook to indicate an early 
activity or higher prices. Yards are well sup- 
plied and are in no buying mood. 


Boston, Mass., Jan. 12.—Demand for dimen- 
sion has not increased, and production is very 
limited. Tho there are some manufacturers 
quoting $58, the bulk of the dimension is based 
on $56 and that is a figure frequently shaded. 
Prices current are: 8-inch, $56; 9-inch, $57; 10- 
inch, $58; 12-inch, $60. In random there are 
few sales being made. Prices are irregular and 
the market rather weak. Prices current are, 
lower being provincial: 2 x 3 to 2 x 7, $35 to 
$38; 2 x 8, $40 to $42; 2 x 10, $46 to $47; 2 x 12, 


$47 to $48. Random covering boards are offered 
at $40 to $42, and matched at $51 to $53. Busi- 
ness in both is done at the lower figures. Some 


matched are sold at $50. 
particularly dull. 


WHITE CEDAR 


Minneapolis, Minn., Jan. 10.—Producers are 
interested now mainly in the logging end of the 
business. There is little wholesale trade and 
prices are easy, but wholesalers are confident 


The matched are 


of a good demand for poles early in the spring, ; 


and many look for posts to come back. In 
spite of the dull seasoon past, there is no 
great surplus of posts reported, and an un- 
usually small amount of posts are being put in 


this winter. 
HARDWOODS 


Chicago, Jan. 12.—There has been no apparent 
change in the local market for either northern 
or southern hardwoods. It remains very inac- 
tive and featureless. True, there is a slightly 
larger volume of inquiries, and these seem to 
be of a more genuine character than those 
circulated at this time last month, but there has 
been no actual increase in business. Prices have 
moved farther downward during the last couple 
of weeks, but the excellent prospects for trade 
toward spring are having steadying influences 
on prices, 


Minneapolis, Minn., Jan. 10.—The leading con- 
sumers are still out of the market and it is a 
day of small things with the wholesalers of 
northern hardwood. Birch is still at a disad- 
vantage compared with southern oak and read- 
justment of the price situation is considered 
inevitable, but northern mills think oak will ad- 
vance before they will make any cut to meet it. 
Logging conditions are good but owing to trade 
conditions there are fewer logs being cut this 
year than last. 


Kansas City, Mo., Jan. 10.—A big increase in 
the inquiry for hardwoods was noticed last 
week, and a slight increase in the amount of 
business placed. Buyers, however, are very 
cautious. Most of the business placed was on 
offers. The demand for low grade and rough 
stock is much stronger than that for high grade 
items. Sash and door plants are not showing 
much interest. The railroads continue in the 
market for car material, dimension stock and 
ties. Box factories are buying cautiously. 





St. Louis, Mo., Jan. 11.—The hardwood 
market has a much better tone this week be- 
cause of the large number of inquiries being re- 
ceived, and these inquiries seem to have the 
Ting of genuineness. The buying, too, has been 
slightly better, with prices remaining about the 
Same as they have been. Distributors with 
Stocks of maple, ash and elm are in a better 
yrame of mind because of the announcement 
that automobile factories here are about to re- 


Sume operations. Car oak is the bright spot 
in the market. 


New Orleans, La., Jan. 10.—The condition of 
the hardwood market might be summed up as: 
“Practically unchanged.’’ Demand rules very 
light, buying being hand-to-mouth. Production 
is likewise reduced almost to an “irreducible 
minimum’”’. There is, however, a feeling that 
the turn for the better is not far distant. 


Alexandria, La., Jan. 11.—Demand for hard- 
woods shows some improvement since the holi- 
days, but buying is still very light. Consumers 
hold off and concessions can not stimulate buy- 
ing. Mills continue to produce at a minimum 
and active mills operate only to keep their crews 
together. 


New York, Jan. 11.—Business has narrowed 
down considerably and while lack of orders is 
believed to have considerably reduced local yard 
assortments, yard managers say there has prob- 
ably been.less actual consumption of hardwoods 
the last few weeks than in a long while. The 
export trade is extremely quiet. 


Buffalo, N. Y., Jan. 12.—The hardwood trade 
does not offer much encouragement, since many 
plants are closed down or running at greatly re- 
duced capacity. Some manufacturers say they 
have a good deal of unsold products still on 
hand and will not buy more lumber until these 
are disposed of. Orders are at a low ebb and 
prices are much unsettled. 








tion by borers. 


incidently many dollars. 





UMBERMEN there never was greater occasion for 
conservation in your industry than the present. 


Logs should be protected against destruc- 


Timber seasoning on sticks from attacks by 
the Powder Post Beetle. 


This can be done at small cost, by an application of “CRE WOOD” 
—a wood creosote oil, it will save your lumber, and P 
Write us for particulars. samples and prices. 


° of the Forest 
Forest Products Laboratories products Chemical Co. 
MEMPHIS, TENN. 











Leading 


LanberSen of CINCiTINALI 


a dependable 
Lumber Market 





Wholesale 
Staves, Veneers, — 


Hardwood Lumber *”" 


W. F. Gammage, Cincinnati 


Doran & Co., Manufacturers 
Shortleaf Y. P. O k Railroad Cross- 
Dimension a 


Ties, Switch-Ties 
and Timbers. 
Saw and Planing Mill, Jackson County, Ala. 
Main Office, Cincinnati. 





400 Neave Building. 
Plain and Qtd. O AK 
Red and White 
Even Color and other 
Soft Texture Hardwoods 
MADE OAK 
RIGHT FLOORING 


Prompt Shipment. 


The Mowbray & Robinson Co., Inc. 


CINCINNATI, OHIO 


60,000" Daily Milis: Greensboro, Ga. 
GEORGIA 
SHORT-LEAF YELLOW PINE. 


Flooring Boards Dimension Small Timbers 


The John Rempe Lumber Co. 


Manufacturers CINCINNATI, O. 





DISTRIBUTING EXPERTS IN 


Vooatee Hardwoods 
J. C. West Lumber Co. 


2413 Union Central Building 





The Hay Lumber Co. 


Manufacturers of 


Hardwood Lumber 


P. O. St. Bernard Sta., 


Poplar 
Bevel Siding 


Cincinnati, O. 


Cherry Lumber Co. 


We manufacture on our own Band Mill 


Qtd. Oak, Black Walnut, Cherry 





Frank Haass Lumber Co. 


Manufacturers and Dealers in 


Hardwoods 


Southern and 
West Virginia 


Hardwoods 


WEST COAST PRODUCTS 


D. H. Moul Lumber Co. 


Provident Bank Building 





J. W. Darling Lumber Co. 


Manufacturers 


Cottonwood, Oak, Gurr, La. Red Cypress 
Saw and Planir’ .uils: Baton Rouge, La. 








The Anchor Lumber Co. 
West. Va. Hardwoods 


All shipments direct from mill. 
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STRAIGHT LINE METHODS 


Business Graphics 


If you would make Figures talk, Chart them 


Graphic Charts are moving picture stories of 
business activities. They are figures—illustrated. 
They picture the vital facts of your business, as 
those facts are revealed by figures—compare 
them, weigh them, measure them. 


Graphic Charts illuminate the most complicated 
problems. Their logic is the logic of mathematics. 
They are simple. They interest. They convince 
instantly. 

The value of your Graphic Charts depends on the 
just application of correct figures and the use of 
correct chart forms. Perfect accounting must be 
their base. 


Only expert accountants, trained in engineering 
principles and with long experience in Graphics, 
may be entrusted to set these vital business pic- 
tures. Prepared by novices, Graphic Charts are 
misleading—untruthful—dangerous. 


In this connection 


ERNST & ERNST 


offer a highly specialized Graphic service—in the 
preparation of Graphic Charts or the establish- 
ment of a competent Department of Graphics in 





your business. 


Our detailed Pamphlet on the subject, to Executives 


ERNST & ERNST 


AUDITS - 


SYSTEMS 


TAX SERVICE 


CHICAGO 


BOSTON ST. PA PITT: 
PROVIDENCE ST. LOUIS DETRO 


IT ATLANTA _ 
WASHINGTON KANSAS CITY GRAND RAPIDS RICHMOND 


NEW YORK CLEVELAND 
PHILADELPHIA MINNEAPOLIS BUFFALO 
U SBURGH TO 


CINCINNATI NEW ORLEANS 
INDIANAPOLIS DALLAS 

LEDO FORT WORTH 
HOUSTON 
DENVER 


STRAIGHT LINE METHODS 








Boston, Mass., Jan. 12.—Business remains very 
dull. The tone of the market continues weakly 
inclined, and concessions continue to be made 
quite generally. Purchasing such as there is 
consists of small orders for absolute present 
needs. Prices are about as follows: Firsts and 
seconds, inch, white quartered oak, $180 to $190; 
plain white oak, $130 to $145; maple, $125 to $140; 
white ash, $130 to $140; red birch, $170 to $180; 
birch, sap, $145 to $155; basswood, $125 to $135; 
poplar, $140 to $150; basswood, $125 to $133. 


Baltimore, Md., Jan. 10.—Demand is still halted 
and the movement very much restricted, altho 
it does not appear that the quotations are lower. 
Some wholesalers here believe somewhat more 
interest is being shown by prospective buyers. 
Producers delay resumption because they fail 
to see any prospect of getting prices that will 
yield a reasonable profit. Meanwhile, there is 
doubtless some improvement in the general situ- 
ation, with the automobile and other establish- 
ments starting up. 


Columbus, Ohio, Jan. 10.—The hardwood trade 
is showing more activity. Inventories disclosed 
that retail stocks were rather low and badly 
broken. Factories are showing some disposi- 
tion to enter the market. Box factories are 
purchasing low grade poplar, basswood and oak. 
Furniture factories are still holding off. Vehicle 
and implement concerns are making inquiries. 
One of the best features is the buying on the 
part of railroads, which is gradually increasing. 
Prices are rather steady at levels which have 
obtained for the last month. Prices at the Ohio 
River are: 


No. 1 No. 2 No. 8 


FAS Saps com. com. com. 
Quartered oak. $200 coo “SAGD GOO ac. 
Plain oak...... 140 80 58 $33 


Poplar 140 $105 75 60 38 


Cincinnati, Ohio, Jan. 10.—There is little im- 
provement in hardwood buying as yet, tho 
general sentiment is more optimistic. Inquiries 
from certain manufacturing sources give the 


impression that they are preparing to buy. The 
general feeling however, is that prices are about 


at the bottom. 
HEMLOCK 


New York, Jan. 11.—Little improvement has 
occurred, and while the weather has been ex- 
cellent, retailers report little inclination among 
their customers to get operations under way. 
Stock is more plentifully offered, and prices 
lack uniformity. No large blocks of stock are 
being urged for sale, but some speculation ex- 
ists as to what will occur if the present dul! 
period continues. 





Boston, Mass., Jan. 12.—Hemlock continues 
very dull. Tho stocks have been found sadly 
depleted by those who have finished their in- 
ventories, it is almost impossible to sell any 
hemlock boards in this market to speak of. 
The reason continues to be largely the unbeat- 
able competition of roofers. The hemlock boards 
are decidedly weak. The random have dropped 
to a point where they are openly offered at $38 
and $37 and may sometimes be bought for less 
than $37. And so with the eastern clipped 
boards, for tho some ask $42, they may be had 
for $40 readily. 


Buffalo, N. Y., Jan. 12.—The hemlock mills are 
closed in some instances and production has 
been light for the last month. There is not 
much encouragement for starting up again, since 
scarcely anything is doing with the retailers. 
No settled basis of prices exists. 


Cincinnati, Ohio, Jan. 10.—The hemlock 
market is unchanged. Business is dull and dis- 
cussion of new business has not yet reached any 
sizable proportions. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., Jan. 8.—The shutdown of fir 
mills is so complete that production for the 
week just closed was only 19,600,000 feet or 
about 76 per cent below normal. Millmen gen- 
erally have no announcement to make as to 
their plans for reopening, altho some of them 
say that they may resume about Feb. 1. 


Portland, Ore., Jan. 8.—Considerable activity 
is noted in western pine, judging from the num- 
ber of inquiries received here the last week. 
The outlook for business in fir is more en- 
couraging than a week ago and there is a more 
optimistic feeling noted. The spruce market 
is quiet. 


Chicago, Jan. 12.—The market for Douglas fir 
in this territory remains dull and featureless. 
Some distributors report a few more inquiries 
going the rounds, but all agree that neither the 
situation nor the outlook has changed during 
the last week. Prices remain on about the 
same level as last reported. 


Kansas City, Mo., Jan. 10.—Only a very limited 
demand for yard stock is in evidence. There 
has been some call for timbers and dimension 
and a little buying of flooring and finish, but 
on the whole the demand is small and there 
is not much inquiry except from western and 
northwestern yards. Mills do not appear to be 
making a great deal of effort to get business. 


Boston, Mass., Jan. 12.—The market continues 
weak and demand shows no improvement, nor 
does inquiry. Prices current are: Flooring, 
vertical grain, 1 x 4, No. 1, $75 to $78; No. 2, 
$72 tot $75; partition No. 2 clear, % x 3%, $52 to 
$55. There are smaller prices being offered by 
some mills. The fact is, concessions even win 
nothing in this market at present. Demand for 
flooring and partition is so light there is practi- 
cally none. 


Buffalo, N. Y., Jan. 12.—Wholesalers are not 
trying to do much in the fir market nowadays, 
since the high freight rates and low prices 
of competitive woods are severe handicaps. 
Prices are too high to be of interest to re- 
tailers, who are putting in southern pine where 
they are inclined to buy anything at all. 


WESTERN PINES 


Chicago, Jan. 12.—The market for westefh 
pines remains dormant, and distributors do not 
expect any large amount of buying to develop 
this month, but do expect a considerable im- 
provement to set in during the first half of 
February. 


Kansas City, Mo., Jan. 10.—The market for 
western pines continues slack and demand is 
mostly for uppers, which are not in large supply. 
There is plenty of common to be had at easy 
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prices. Prices on uppers are firm. California 
pine is in very light demand with prices quite 
firm. 








Buffalo, N. Y., Jan. 12.—The dull period is 
still on, so far as the California pines are con- 


cerned, and orders are confined as a rule to om e » 
unusually small lots. The uncertainty of the 
market leads the buyers to follow the plan of 
taking local shipments, instead of thru cars, 


and they will probably follow this course for a 
while where they are able to obtain the lumber 
without waiting too long for it. 


Stop the little fire and you'll never have a big one. 
REDWOOD 


That’s the safest rule for sawmill owners to follow. And one 
yeh belean te Ghee nik, the @ tantin aoned Saleen of the surest ways of accomplishing it is to paint all walls with 


is reported. 


NORTH CAROLINA PINE 


New York, Jan. 11.—Stocks are offered freely oO —_ Oo 
enough, but buying is dull, with prices about 3 
the bottom. One or two wholesalers report an 


improvement but generally speaking both in- 


quiry and buying are as dull as they can be. FrreRetarCdent Paint 


Buffalo, N. Y., Jan. 12.—Trade is quiet in 
North Carolina pine and retailers will not buy 





unless they have immediate need of the lumber. A wall painted with Pyro-Non well, covers as much — 

They will go into spring with small stocks, un- H H c * ) s 

rene thaw Gaeiin ale ee the ec will resist contact with flame,will holds its color as well and costs 

thak © Guee eaaky mawtes fey & the wae not ignite from-sparks and will .. no more. It makes wooden 

have a reassuring effect and lead to orders. s 

Hardly any orders are being seated datos prevent spread of fire. Incom- _ structures fire retardent without 

Oe lett parison with best-quality ordinary additional painting cost. Let us 
Boston, Mass., Jan. 12.—North Carolina pine i * i n ou descri tive booklet. 

is dull and weak and $60 is the top price for 4/4 paints Pyro Non ware just as ae d y Pp 


under 12 inches. In roofers prices range’ low 
and, from normal market point of view, business 


is very dull. But it is safe to say that this is . ~~ 
the busiest part of the market here’ -today, io ‘ RO a NON PA °9 nc. 
which is not saying much. However, ‘ 


there 
seems to be a little added firmness in this 505 * BROOKLYN, NEW YORK. ° . 
market. At any rate the 6-inch are not selling Driggs Ave. : : 
below $30 and have sold this week a little over —REPRESENTATIVES— . 
_ __— Woodward-Wight Co., Ltd. Pyro-Non Products’ Co: ». —— Sg hag Inc. K, 1 Spell Cotgeev. 
Baltimore, Md., Jan. 10.—North Carolina pine New Orleans, La. 815 Hippodrome Bldg., 208 Biggie Wiehe =t.. “> - 
demand continues very inactive. The feeling Cleveland, Ohio. Caago, Ti. mer tapeckine 








that the market has reached its lowest point is 
perhaps growing, but buying to get the benefit 
of rising values has not attained any propor- 
tions. 


a y ; y @ t 
SOUTHERN PINE Write for _ UV wo y 
Chicago, Jan. 12.—There is a little more in- Catalogue ; |W, 4 


quiry for southern pine in this territory, but 


no distributer is able to report any actual in- 
crease in the volume of business. In fact, sellers 

es i 

Are Built ‘for’ | 

7 

Long Service 












here do not look for any material change in 
the situation before the first part of next month, 
when, however, there should be a very decisive 
turn for the better, according to general opinion. 
The trouble is that the retailer has’ from past 
experiences learned that the best road to take 
is that..of -caution;-and ‘he apparently refuses 
to buy before he can tell pretty definitely just Fitted to your needs 
what volume building will assume in his terri- 

tory, altho he admits that he might be passing 


up a wonderful opportunity for lumber bargains They will prove economical.and depend- Whether your cut is large or small, dense 
by not buying now. able in operation even under hard usage. or scattered we can fit a Knight Mill to 

Kansas City, Mo., Jan. 10.—The southern pine For maximum output at minimum cost buy ‘your needs. Write for catalogue and full 
market is exhibiting a much better tone, and a Knight Mill. particulars today. 


recent orders and inquiries forecast a further - - 1700 Market A 5 
increase in demand. These developments have ‘ Were 
resulted in removing. some of the weakness from The Knight Manufacturing Co., CANTON, OHIO + 


the market. There is, however, some southern 





pine in transit and small manufacturers are 
seeking business. While, of course, for im- Pere 

mediate requirements, it was noticeable that e 

these orders were less closely pared than form- 

rly. The inquiries were less patently feelers. | itters O 1] ) oOeS 
She business placed was well distributed. Just \ 

at present the strongest demand comes from the ‘ 

east side. 





We have made them for 40 years. 


St. Louis, Mo., Jan. 11.—The demand for 
southern pine looks somewhat better. Within 
the last few days, there has been some buying, 
a few of the line yards ordering rather heavily. 
inquiries have been coming rather plentifully, 
too, and they have the appearance of being bona 
fide. As far as prices are concerned, there has 
been ne change. Retail stocks are rather low. 
ihere is very little doing as far as the local 
retail trade is concerned. The fact that produc- 
tion has been curtailed is a strengthening factor. 





We know what you want 
—comfort, long wear and 
absolute satisfaction. 


« Send for catalogue now. 


A. A. Cutter Co. 


Eau Claire, Wis. 


New Orleans, La., Jan. 10.—Demand contin- 
ues slack and production light, many mills that 
shut down having temporarily postponed re- 
Sumption. By some accounts certain items of 
the list are weak, whereas others say that quo- 3 
tations are firmer and predict further strength- 
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Waterproof your Dry Kilns with 


TOCOSEAL 


It’s easy and economical to make 
your dry kilns absolutely water and 


leak proof. 


Just apply Tocoseal —right over 


the old roof—or on the 
sides. ‘Tocoseal forms 
a tough, adhesive mat 
that moisture can’t work 
thru. It will not dry 
out nor become brittle 
but remains tough, 
elastic and weather- 
proof. 


The cost is little. No skilled labor 
is necessary. One man can cover a 


large surface ina day. And Tocoseal 








TROPICAL OIL 
RESISTING WHITE 


—is recommended by insur- 
ance underwriters as a coating 
for all timbers around machin- 
ery. It forms a film that pre- 
vents them from becoming oil 
soaked. Write for full partic- 
ulars. 








will last for years. The older it is 


the tougher and firmer 
it becomes. 

Tocoseal is recom- 
mended by some of the 
country’s greatest lum- 
ber mills. Your name 
and address on this ad 
brings list of users and 
complete details. 


THE TROPICAL PAINT & OIL COMPANY, CLEVELAND, O. 








E. M. LONG & SONS, 


Ten of the largest enllowey 
are using our Gutters. 
market, 


SH - 


O.G. Fir Gutters 


in the United Stat d Canada 
Petra: baa cack thema ona find a ready 


LAST LONGER—LOOK BETTER—LESS EXPENSIVE 


Write for Particulars 


Cadiz, Ohio 












Wood Work to Order 





PLUGS 


MOULDINGS TURNINGS HANDLES 
WEDGES 
Knocked Down Frames of Every Description 


Special Parts for Toys and Novelties: 


Send Samples or Sketches for Prices. 


Star Wood Products Co., Inc.,  voviivitit: kv. 











ening as the statistical condition of the wood 
becomes better known. Some of the larger 
concerns, it is understood, will not book orders 
at current quotations for delivery further than 
thirty days ahead, indicating some degree of 
confidence in an early improvement of the 
market. 


New York, Jan. 11.—A “few orders accumulat- 
ing over the holidays were placed last week, but 
notwithstanding tempting quotations yards will 
not buy until they see a more definite tendency 
among builders to get operations under way. 
The latter fear an unsatisfactory labor market. 
Those who would like to build say they feel 
that the bottom has not yet been reached and 
prefer to wait. In railroad circles good busi- 
ness is expected, but it develops very slowly. 


Buffalo, N. Y., Jan. 12.—Some wholesalers re- 
port a little more strength prevailing in southern 
pine, particularly in dimension stock, which has 
been weak until lately. It is said that no such 
bargains are being offered as a month ago. At 
the same time the demand is very small and it 
is almost impossible to get the retail trade 
interested. The expectation among retailers is 
that prices will remain weak for a while and 
that they can buy at low figures later on, 





Boston, Mass., Jan. 12.—Business remains dull. 
Some note a little inquiry for partition and 
flooring and no improvement in demand. They 
take this as a hopeful sign and say stocks after 
inventories have been found so low the re- 
tailers must stock up. But they are not doing 
So yet. The market is weak, prices tending 
lower, and concessions being offered in a gener- 
ous degree, without markedly affecting the low 
volume of trade. Prices current are: Flooring, 
A rift, $79 to $92; B rift, $75 to $80; C rift, $58 
to $68; B&better flat, $50 to $55; partition, B- 
&better %x3%, $54 to. $58. 


Baltimore, Md., Jan. 10.—Users of longleaf 
pine have been holding back with orders, while 
the dealers for the most part have not been 
able to make up their minds that the time 
has arrived for stocking up. The mills are 
still curtailing operations, so that the additions 
to the available assortments are inconsiderable. 





Columbus, Ohio, Jan. 10.—The southern pine 
trade continues quiet. Prices are still low and 
unsteady. Lower prices were announced by 
large manufacturers. The decline amounted to 
about $4.50 to $5 on about half a dozen items 
and the effect was further to demoralize the 
trade. The weakest points are finish and 
boards, No. 2 and No. 3. Dealers find their 
stocks extremely low and broken but there is 
no rush to replenish them. In some instances 
quotations have declined to below prewar levels. 
Transit cars are not as numerous as formerly. 


Cincinnati, Ohio, Jan. 10.—The southern pine 
market is still quiet, but its tone is distinctly 
improved. Price reductions in building mate- 
rials have been quite large and contractors are 
beginning to plan for spring. This is bound to 
be reflected in lumber, as there is a big demand 
here for frame dwellings. 


CYPRESS 


New Orleans, La., Jan. 10.—Demand continues 
light, with prices firm and production slowed 
down, some of the mills prolonging their holiday 
shutdowns. Reports agree that prices are 
steady. Car supply is easy just now—a tip to 
buyers to look a little beyond the present to 
the possibility of delayed deliveries later. 


Chicago, Jan. 12.—There has been no note- 
worthy change in the cypress market in this 
territory. It remains dull in all its branches, 
altho firm, on account of the scanty supplies 
of marketable lumber at the mills. 





Alexandria, La., Jan. 11.—Cypress consumers 
are buying on a very small scale, the market be- 
ing exceedingly quiet. Prices are holding well, 
however. It is certain that stocks in the hands 
of consumers are very low and any activity in 
building will be immediately felt in mill circles. 





Kansas City, Mo., Jan. 10.—There has been 
a very good inquiry for cypress the last week. 
Demand picked up a little and the outlook is 
regarded as very good for a healthy spring 
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i.usiness. Country yards are showing the great- 
st interest, tho there is some industrial inquiry. 


St. Louis, Mo., Jan. 11.—The market for 
ypress seems to be firmer on the strength of 
. slightly better demand. This is especially 
ye on some items of finish, shop and factory 
elects. 





Boston, Mass., Dec. 12.—The market remains 
dull. Tho stocks are depleted, there has as yet 
heen no after inventory stocking up. The prices 
are firm as before, due to the attitude taken by 
the big manufacturers rather than to any in- 
nerent strength in the market. Smaller mills 
are quoting less than the prices below, but 
hardly any business is passing anyway. There 
has been a slight improvement in inquiry. 
Prices current are: FAS, 4/4, $125 to $133; 8/4, 
$137.50 to $146; selects, 4/4, $110 to $118; 8/4, 
$123 to $133; shop, 4/4, $77 to $86; 8/4, $91 to 98. 


Baltimore, Md., Jan. 10.—Cypress mills are 
still either closed or run at reduced capacity. 
Manufacturers are sending out stock lists, of 
course, but there is a well defined limit when it 
comes to prices. The buyers are as yet un- 
certain, and the movement is anything but free. 
The outlook, however, is regarded as showing 
some indication of improvement. 


New York, Jan. 11.—Cypress prices hold re- 
markably well, but orders are few and far 
between, and it is evident that mill stocks must 
be in strong hands because there is a notable 
tendency toward firmness in quotations. 


Buffalo, N. Y., Jan. 12.—The cypress trade 
continues quiet and scarcely any buying has 
been done so far this year. Stocks with the 
retailers and planing mills are low. Prices are 
little changed. 


Cincinnati, Ohio, Jan. 10.—There has been no 
material change in the cypress market. Busi- 
ness is still dull and prospects show no hope of 
immediate improvement. Prices generally are 
unchanged, the buyers still dominating the situ- 
ation, 


Columbus, Ohio, Jan. 10.—Cypress trade shows 
some activity. Dealers are placing orders to a 
limited extent. Prices are fairly well main- 
tained because of reduced production. Rural 
dealers are showing more inclination to buy 
than .city dealers. 


SHINGLES AND LATH 


Seattle, Wash., Jan. 8.—Red cedar shingles 
betray a flicker of life as the week draws to a 
close. While there is no change in quotations 
there is noticeable a slight increase in inquiries 
and orders, making for a firmer undertone. 
Practically all the shingle mills are down, most 
of them having closed on account of the de- 
moralized market and others having been forced 
to suspend by reason of heavy rains and floods. 
Among 295 mills reporting to the shingle branch 
of the West Coast Lumbermen’s Association, 
only one machine was in operation last week, 
making the total of shutdowns about 99.09 per 
cent, Average going wholesale prices in Seattle 
today are: 


Standard Stock Rite- 

Per Sq. Per M. Grade 
Nixtra stars. .$1.85-1.95 $2.10-2.10 $2.05-2.10 
xtra clears. 2.00-2.10 2.30-2.40 2.30-2.49 
Minneapolis, Minn., Jan. 10.—The market 


ituation seems to have settled down and whole- 
vlers think the bottom has been reached in 
‘ingle prices. There is very little trade and 
‘ansit offerings are light, but some dealers 
‘eport a revival of interest in the market as 
dicated by inquiries. Many mills are keeping 
‘t of the market until it shows an advance, 
is reported. 
Kansas City, Mo., Jan, 10.—Shingle demand 
st week was stronger than for some time and 
ces have advanced slightly despite some 
‘es of transit cars and figures considerably 
voder the market. Present quotations range 
' to $2.85 for stars and $2.65 for clears, thou- 
od pack. Siding is showing continued weak- 
Mills are quoting $36 for 6-inch clear. 
’ demand for lath has been very poor. 


‘ew Orleans, La., Jan. 10.—Same old report. 
D. nand rules light and while cypress shingle 
“-c‘ations are said to be well held, pine lath 
Plives are reported to be a little soft. Produc- 
ticn of both shingles and lath is curtailed pend- 
ine better call. 





Si 


11.—The market for 
shingles is lower again. Stars are quoted at 
$2.30 and clears at $2.45. At present there 
Seem to be more clears available than stars, 
but there is very little buying of either here. 


Louis, Mo., Jan. 


Baltimore, Md., Jan. 10.—The requirements in 
the way of shingles are small, tho the market 
leader is held at approximately the prices that 
have prevailed. Other brands are to be had at 
concessions, but the volume of business in them 
is so small that the general market is not ap- 
preciably affected. Lath are also moving very 
slowly. Prices of lath are somewhat unsettled, 
but the stocks in hand do not attain proportions 
that are likely to prove troublesome. 


Boston, Mass., Jan. 12.—In lath the market is 
very dull for both widths. Certainly $8.50 is 
the top price, $8.25 the average, and there are 
sometimes offerings at $8 for 15 inch. In the 


1% inch, the usual price is $7.50 and offers of $7 
are not refused. Furring is not very firm and 
the price of 2-inch has dropped in some in- 
Three-inch is offered 
The shingle market is quite weak and 


stances from $45 to $43. 
at $43. 


prices are uncertain. Business is decidedly 
quiet. The white cedars are offered in the wide 
range, extras $7 to $8.25; clears, $6.50 to $7.50. 
The reds are almost out of the market. The 
best may be had for a little below $6. 


Buffalo, N. Y., Jan. 12.—Prices in shingles 
show further declines and within the last few 
days have reached the lowest level in many 
weeks. Quotations on extra clears run as low 
as $4.51, with stars at $4.14. 


Columbus, Ohio, Jan. 10.—Trade in shingles is 
quiet. Retailers are still holding off. Receipts 
are small. Some slight reductions are noted and 
red cedar clears sell around $4.65 delivered, with 
stars ranging around $4.35. Other varieties are 
very quiet. Dealers’ stocks are quite low. The 
lath trade is quiet and prices show considerable 
weakness. 





BUSINESS CHANGES 


ARKANSAS. North Little Rock—Little Rock 
Excelsior Manufacturing Co., formerly of Bates- 
ville, has moved its plant to North Little Rock. 
= will enlarge a small plant already located 

ere. 

CALIFORNIA. Pacific Grove—Loma Lumber 
Yards suceed E. C. Chase; W. M. Dean is pro- 
prietor. 

COLORADO. Grand Valley—Bailey & Doll 
Bros. succeed Thad. C. Bailey in general mer- 
chandise and lumber business. 

FLORIDA. Oldsmar—Welch Manufacturing 
oe. succeeded by Gulf Coast Lumber & Electric 


Orlando—McCormick - Hannah Lumber Co., 
succeeds Lake County Manufacturing Co., in- 
creasing capital stock by $50,000. 

ILLINOIS. Chicago—Joseph Bros. Lumber 
<. a general offices to 11 South La Salle 

ree 

Cobden—J. B. B. 
Broadway Lumber Co. 

Danvers—Danvers Lumber Yard 


Broadway succeeded by 
succeeds 


BE. P. Krum; J. N. Habecker, proprietor; George 
Kime, manager. 
Ottawa—A. C. Bradish has purchased the 


Bradish Lumber Yard, which he formerly owned, 

from the L. M. Bayne Lumber Co. for which he 

has been managing it for two years. 
INDIANA— Attica—Warren County Lumber 

Co. succeeded by William Waterman 

» To Pt Se Planing Mill Co. “succeeded 


ergman. 
Xooiumbia Cy a oy Builders’ Sup- 
ply Co. succeeds S. E. ‘Kess' 

Valparaiso—Charles E. Fostsr and Frank M. 
Clifford have taken over the Foster Lumber 
& Coal Co.; Byron, Harry and Earl Smith, 
former officials and stockholders have sold 
their interests and will organize a new company 
in Indianapolis. 

1OWA. Boone, Ogden and Berkley—Fehleisen- 
Rosacker Lumber Co., a corporation, was “pe 
Dec. 20 succeeded by Fehleisen & Rosacker, a 
partnership, oe of L. F. Fehlheisen, E. E 
— and M. H. Rosacker. Headquarters, 

oone. 

Iowa City—Washington—C. J. Karel, formerly 
manager of Hawkeye Lumber Co., of Iowa City, 
has purchased an interest in The White Yard 
at Washington, and the business will be oper- 
ered under the name of Wilson-Karel Lumber 

‘oO 

KENTUCKY. Covington—J. A. Brownfield 
succeeded by J. A. Brownfield & Son. 

MARYLAND. _ Baltimore—Mann & Parker 
Lumber Co., wholesale dealer in hardwoods, has 

moved to a new location at 700 South Eden 
Street, where a commodious office has_ been 
built and the stocks of lumber are housed in a 
large shed. 

Baltimore—John H. Zouck & Co., has in- 
corporated as John H. Zouck Lumber Co., with 
capital of $150,000. 

MICHIGAN. Detroit—Webster & McCausey 
Lumber Co., succeeded by Webster Lumber Co. 
— & Austin succeeded by H. F. 

ce. 


MISSOURI. Boonville—Klenk Bros. Lumber 
Co. succeeded by Klenk-Coulter Lumber Co. 

Cowgill—A. M. Delaney succeeded by H. D. 
Skinner Lumber Co., headquarters, Braymer. 

Glasgow—Roll Bros. succeeded by Givens & 
Maupin. 

NEBRASKA. Charleston—Van Wickle Grain 
& Lumber Co. succeeded by Farmers Grain & 
Lumber Co. 

NEW YORK. East Aurora—Zink Lumber Co. 
succeeded by Za -— Lumber Co. 

Hurleyville — Farmers’ Supply Corporation 
takes over business of Wilbur J. Prince & Son. 

NORTH DAKOTA. Carrington—T. N. Put- 
nam & Sons succeeds T. N. Putnam. 

OHIO. Bowling Green—Philo S. Hankey pur- 
chased all stock in Hankey Lumber Co. and 
new corporation is formed under name of 
Hankey Lumber & Building Co. 


Ironton—Brauns & Bennett Logging Co., of 
Iron Mountain, Mich., purchased mill of Ironton 
Lumber Co. and wil dismantle and ship to 
Iron Mountain where it will be re-erected and 
operated. 

OREGON. Portland—D. C. Rogers Lumber 
Co., succeeded by R. J. Kinder Lumber Co. 

PENNSYLVANIA, Honesdale — Penwarden 
Manufacturing Co. succeeded by Honesdale 

Wood Products Co. 

RHODE ISLAND. Barrington—L. 
worth sold to Hawkins Lumber Co. 

TENNESSEE. Chattanooga—Blair Lumber 
Co. succeeded Loomis & Hart Lumber Co. 

TEXAS. Fort Worth—Farrar Lumber Co. sold 
to Sloan Lumber Co. 
ma J. Hoillaway succeeds Holbrook & 

sher. 

VERMONT. Burlington—Duxbury Lumber 
Co. organized to take over Elliott lumber inter- 
ests; a $200,000. 

WEST IRGINIA. Princeton — Vermilyea 
Lumber Co. succeeded by Princeton Hardwood 
Lumber Co. 

WISCONSIN. MHubbleton—Gust H. Weber 
Lumber Co. sold to Hubbleton Store & Lumber 


0. 
Milwaukee—R. E. oo? succeeded by 
Behnke-Warns Lumber 
Oshkosh—Hollister, Ames = Co. taken over 
by Fuller-Goodman Lumber 
Watertown—Watertown Rasher & Coal Co. 
succeeded by Yawkey-Crowley Lumber Co., with 
general offices at Madison. 


BRITISH NORTH AMERICA. 


NEW BRUNSWICK. St. Martins—Bentley 
timber limits and mill taken over by Pejepscot 
Pulp & Paper Co. 


INCORPORATIONS 


P. Bos- 


INDIANA. Indianapolis—G. W. Ritchie 
Manufacturing Co., incorporated; capital, 
$50,000; crate manufacturing. 

Vincennes—Reel-Blue Lumber Co., incorpo- 


rated; capital, $100,000. 

IOWA, Ida Grove—Dixon Lumber & Coal Co., 
increasing capital from $50,000 to $150,000. 
* LOUISIANA. Ponchatoula—Universal Fold- 
ing Crate Co., incorporated. 

MICHIGAN. Alpena—Bradford Lumber & 
a oy Mill Co., increasing capital to $20,000. 


‘Arbor—Washtenaw Lumber Co., increas- 
ing capital from $15,000 to i 000. 
Bliss—Magnolia Land Lumber Co., in- 


corporated; capital, $10, 000; manufacture and 
sale of lumber and products. 


Detroit—Peoples’ Lumber Co., increasing 
capital from $30,000 to $60,000. 
Det roe cab coer Supply Co., inco 


rated; to deal in lumber, peso 
and ulldere’” Fann nd 

Houghton—Michigan Iron Land & Lumber Co., 
incorporated; — $2,000,000; Henry Edsel 
and Clara Ford, incorporators. 

Sastre Contes Cay Lemenet On 
cap’ rom ° 

Menominee—Northern Cedar & Timber Co., 
increasing capital from $50,000 to $100,000. 


MINNESOTA. Bemidji—Bemidji Lumber & 


increasing 


Fuel Co., incorporated; capital, $1 4 
Crookston—Crookston Lumber Co., increasing 
capital from $4,000,000 to $6,000,000. 
elliher—Kelliher Lumber & Fuel Co.,~in- 


corporated; capital, $25,000. 

MISSOURI. St. Louis—Western Tie & Timber 
Co., increasing capital to $1,000,000. 

NEW JERSEY. Wildwood—Wildwood Lum- 
ber Co., incorporated; capital, $100,000. 

OHIO. Cincinnati—St.. Bernard Veneer & 
Library Co., incorporated; capital, $250,000. 

OREGON. Portland — Niedermeyer - Martin 
Lumber Co., incorporated. 

SOUTH DAKOTA. Hecla—J. J. Stehley Lum- 
ber Co., incorporated; capital, $50,000. 
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* oNTRGINIA.» Roanoke—Roanoke Lumber Co., 
* {ncorporated; capital, $100,000. 

WASHINGTON. Mineral—Flynn Lumber Co., 
incorporated;-capital, $50,000. 

maond-—Ek Shingle . Co., incorporated; 


ae ak, $27,000. 
eattle—McLaughlin- Taylor . gor increasing 
capital from $14,000 to $100, 
Spokane—Washington- Denote Lumber Co., 
incorporated; capital, $250,000. 
Tacoma-Sharick Manufacturing Co., incorp- 
orated; capital, $20,000; . manufacturing wood 
products. 
WISCONSIN. Milwaukee—Steinman Lumber 
Co., increasing capital from $200,000 to $400,000. 
Milwaukee—Grobert Lumber & Material Co., 
incorporated; capital, $15,000. 


NEW VENTURES 


ALABAMA. Mobile—Ala Pine Lumber Co., 
opening office; headquarters,.Pine Hill. 

ARKANSAS. Cotter—Gilbert & Potter re- 
cently began; saw and planing mill. 

COLORADO. Denver—Sterling Lumber & In- 
vestment Co., enters wholesale field. 

IDAHO. Sandpoint—John Bolin recently be- 
gan; sawmill. 

ILLINOIS. Chicago—General Hardwood Lum- 
ber Co., wholesale and commission business; 
er 29 South La Salle: Street;-recently 

egari. 

Chicago—Nat F. Wolfe Lumber-Co. recently 
began’eommission busitiess; 209 S. State Street. 

Chicago—Burton-Beebe Lumber Co. recently 
began; headquarters Seattle; Wash. 

INDIANA. Bedford—Miner Lumber Co., in 
business at Warsaw, opens branch at Bedford. 

Valparaiso—Smith Bros., new lumber business. 

KANSAS. Grenola—Long Bell Lumber Co. 
will erect’ lumber sheds and: office and open 
branch yard here. 

MARYLAND. .Baltimore—Radford & Wright 
Co. recently began; headquarters, Duluth, Minn. 

MICHIGAN.. Detroit—H. L. Hahn Lumber & 
Supply Co. recently began. 

Hillsdale—Michigan Seating Co., recently be- 
gan; headquarters, Jackson. 

MISSISSIPPI. Meridian—F. R. Crandell Lum- 
ber Co. recently began. 

OHIO. Cleveland—Arthur V. Grush recently 
began commission lumber business. 

New Holland—Webber C. French recently be- 
gan lumber business. 

OREGON. Portland — Niedermeyer - Martin 
Lumber Co. organized for wholesale business in 
lumber and forest products. 

PENNSYLVANIA. _Pittsburgh—Superior 
Lumber Co. recently began wholesale business. 

WASHINGTON. Tacoma—Triangle Lumber 
Co.’ recently: began; export. 


NEW MILLS and EQUIPMENT 


CALIFORNIA. Long Beach—Century Lumber 
Co. buys site at 2549 Anaheim St., and will erect 
buildings to cost $7,500. 

LOUISIANA. New .Orleans—Orleans Demol- 
ishing & Supply Co., lumber and building mate- 
rial, buys site and will serect building costing 
$50, 000. 

NEBRASKA. Howells—F. V. Uridil, manager 
for Crowell Lumber & Grain Co., reports that 
company will build modern office building in 

. Spring. 

TEXAS. Dallas—Ringo eg Co. will re- 
build lumber sheds; cost, $5,5 

Huntsville—Barrett pl <a Go. will rebuild 

_lumber yards destroyed by fire. 

WEST VIRGINIA. Belingtoi—New dry kiln 

pane built at plant of Thornhill Pineiax Mill 


Davy—Cline-Morgan Co. 
“mill near here. 

Point Pleasant—W. J. Waldic planning for 
erection of lumber and building material plant. 

Quinwood—Imperial Smokeless Coal Co. in- 
stalling planing and shingle mill; new sawmill 
in_ operation. : 
_  Westmoreland—Cline - Morgan’ Lumber Co. 
purchased sité along Chesapeake & Ohio for 
erection of wholesale and retail lumber plant; 
cost $75,000; will manufacture lumber for gen- 
eral Purposes . and interior finish and flooring. 


CASUALTIES 


CONNECTICUT. New Britain—John .Pinches 
& Sons, loss by fire. 

New Haven—J. M. Dunley Cooperage Co., 
pene od and stock damaged by fire to extent 
of $10,000 

KENTUCKY. " Geuisville—Lanhan Hardwood 
{Fleoring ‘Co., dry kiln with contents destroyed 
by fire ;vléss) ase 000; covered by insurance. 

BOER OISLA 's Covington—Koepp sawmill de- 
stroyed Bi Swith-1,500,000 feet of lumber; 
idss ,000°and. $60,000, partly covered 
by ins “soni 


vedgafiok.etNitesmast Ohio Lumber Co. car- 
penter and: machine shop destroyed; loss, $15,000. 
“IMPENNSYEVANIA. _ Philadelphia —Henry 
,Siemo: é,000 Son’s barrel factory damaged by fire; 


‘loss,. 
Ql Bau’ * Claire—Wisconsin Re- 
a sat loss by fire. 


installing lumber 
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$8,000 TO $10,000 TO INVEST 
With services, in a good retail lumber and planing mill 
business. Thoroughly. ynderstand architects’ plans. 
Fifteen years’ experience estimating,. detailing and bill- 
ing and’ know how to handle mil! to show profits. City 
of 10,000 to 25,000; good farming country; Kansas, 
Oklahoma or Texas preferred. 
Address ‘‘MACK,’’ care American Lumberman, 





WANTED—YOUNG MAN FOR OFFICE 
With ambition, personality and executive force to learn 
wholesale lumber business from ground up. Must be be- 
tween 24 and 28 years old. Must have good knowledge 
of lumber. First work involves considerable correspond- 
ence in large wholesale lumber office. -Reply in own 
writing, stating age, whether married, education, at 
least three references and must list with’ dates all posi- 
tions held and nature of same since finished school. 
State whether can call Minneapolis for personal inter- 
view. Will pay just what you prove worth and advance 
you as fast as you deserve. Unless live and ambitious, 
don’t apply. 
Address “BE. 5,”’ care American Lumberman. 


WANTED—SUPERINTENDENT 
Who is alive to the necessity of efficient management 
and is capable of getting results in a planing mill de- 
voted to a general line of house-work, interior finish, 
cabinets etc. One department devoted to sectional 
buildings and quantity production results must be main- 
tained. Plant located in Indiana city of 75,000. In re- 
plying, give a information 
Address . 25,’’ care ‘American Lumberman. 


WANTED EXPERIENCED OFFICE MANAGER 
By retail lumber dealer in Bast Alabama, contractor, 
general line of building materials, and manufacture of 
sash, doors and millwork. Only one with practical 
working knowledge and competent as an executive need 
apply. Prefer. one who is.in position to invest in the 
business. Write, giving age, ess experience, 
also salary, or Proposition desired 
Address 22,’’ care American Lumberman. 











WAN TED GENERAL ead = 
For retail yard business in’ Chicago. be experi- 
enced, familiar with bookkeeping ‘and ny aie to do 
stenographic work. 


dress “F, 34,’ care American Lumberman. 


ANTED—AN EXPERIENCED - 
Yellow Pine Office Man, who is a good wholesaler and 
able to command a fair volume of satisfactory business, 
also one who is well acquainted with the mills. Only a 
high class man of good standing and ability need apply, 
giving full details, which will be held in confidence. 
ddress “FF. 4,’’ care American Lumberman. 


BOOKKEEPER, ACCOUNTANT 
Wanted in Northern lumber, land and log office in city 
of nine thousand, Northern Wisconsin. . Double entry. 








. Married man preferred. Experienced only, Give ref- 


erences, age etc. first letter. 
ddress §_ “‘F. 7,’’ care American Lumberman. 
WANTED-—CAPABLE FOREMAN 


For band sawmill located New York State. Must have 
had experience. Position open April 1. Pleasant loca- 





. tion. bee giving age, reference and experience. 
dre: 7. Oe 


care American Limberman. 





BOOKKEEPER WANTED. 


Northern Lumber. Manufacturing Company wants first 


class man bookkeeper. State salary and when could 
report. Address ap. 8,’’ care American Lumberman, 


WANTED—FIRST CLASS 
Operating mill foreman for Florida mill, good living 
conditions. Thoroughly competent to keep up and han- 
dle double band mill; only those that can furnish high- 
grade references from past employers will be considered. 
Advise in first letter salary wanted, references and how 





‘soon’ can report. 


Address “EB. 9,’’ care American Lumberman. 
WANTED—ACCOUNTANT AND BUYER 





“For line retail yards in Oklahoma. Must be a man of 
. executive ability, capable of general management of 
' the business and able 


0 take.some stock: must 

years old. . Will also carry party for $10,000 to $15,000 

of stock. Only those of proven ability need apply, 
Address “BH. 22,’° care American Lumberman. 


‘ Hardwood lumber inspector familiar with the gra: 


_Salesmen covering Southern, Eastern and New Eng! Is 








WANTED—GENERAL SUPERINTENDENT 
Logging Superintendent who understands steam y 


ging. Chief Lumber Accountant. Investment in ‘ 
pany one of the requirements, and ry nem Witivut 
the best of references would not be of interest. ( 
rado operation. Address THE INTERMOUNTAIN LUM 
BER COMPANY, 417 Colorado Building, Denver, Co): 





WANTED—A COMPETENT 
of Northern and Southern hardwoods, by a large No “ 
ern woodworking factory. State age, experience, - 
salary expected in first letter. 

Address “F, 38,’’ care American Lumberma: 


ng nag ag ali a CYPRESS INSPECT: 2 
For our Cairo, Ill. “* yard. Give reference, age, exp 'i- 

d salary w: nted. Permanent position. Add: <s 
GREGERTSEN ; BROTHERS COMPANY, 1560 Mc‘ »r- 
mick Bldg., Chicago, Ill. 

WANTED—CHIEF DRAFTSMAN 

By concern manufacturing very extensively sawmill ood 
pulpmill machinery, boilers, engines, etc.- Only those 
with suitable experience need apply. WATEROUS }\v- 
GINE WORKS COMPANY, LTD., Brantford, Cans ‘\a. 


A WELL ESTABLISHED LUMBER FIRM od 











“At Meridian, Miss., is looking for a high class man to- 


take — of wholesale department. ust be capshle 

of doing both buying and selling. A good opportunity 

for a = with ability and ener; Profit-sharing basis. 
Address “BH, 52,’’ care erican Lumberman 


BOOKKEEPER FIRST CLASS 
For Saw and Planing Mill operation. Daily capacity 
100 M feet. Good South Carolina — Be ulation 4,000. 
Give references, stating salary first letter. 
ddress “BH. 49,’’ care ~~ can Lumberman. 


WANTED—RETAIL YARD MANAGER 
For branch yard handling coal and general line of 
building materials, small = division town in 
Montana. Married man preferred. One who has some 
idea of construction with sales ability, willing to hustle, 
will have good = position. References should 
aye first 








“B, 5,’° care American Lumberman. 


WANTED—COMPETENT 
Millwork estimator, thoroughly familiar with costs and 
Cost Book A. 
Address “D, 105,’ care American Lumberman. 
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WANTED—STAIRBUILDER. 
Would be pleased to correspond with a competent stair 
builder of practical experience and capable of laying 
out, building and’ executing any kind of stair work, ac- 
cording to architect’s drawings, details, etc. eo, age, 
experience and present connection. Address ‘‘H., CEN- 
TRAL OHIO,’’ care American Lumberman. 


WANTED—FILER “ 
For circular mill cutting 20M hardwood per day. Give 
references. 
Address 





“F, 2,” care American Lumberman. 


WANTED—SAWYER 
For circular mill cutting about 20,000 feet hardwood. 
Give references. 
Address “F, 18,’’ care American Lumberman. 


WANTED—FLOORING MACHINE MEN. 
One Flooring Machine man capable of keeping up 
American Seventy Seven A machines. Healthful !ovca- 








» tion in Kentucky. Also want helper. State experience. 
Address 


“©,. 20,’’ care American Lumberman 





THINK. WHAT IT MEANS 


Many thousands of people each week read the classiiic? 
advertisements looking for employment, :employees, !\''n- 
ber, shingles, timber and timber lands, business op) \1- 
tunities, machinery, locomotives, cars, rails, etc. il- 
ways looking for something—your adyertisement in ‘he 


_wanted and for sale department would be seen by > 


very people you want to reach, Advertise now. 


AMERICAN LUMBERMAN, 
431 8S. Dearborn S8t., martin Ii. 





SALESMAN. 

We have an opening for an experienced eners' 
lumber salesman to-.represent us in your territory 
manufacture and handle Douglas Fir, White Pine, Ww 
ern Spruce, Western Hémlock, Cedar Lumber 
Shingles, Box Shooks and Crating Lumber. 

CHAS. W. JOHNSON LUMBER, CO. a 
742 Henry Bldg., Seattle, \\ 


MANUFACTURER AND WHOLESALER 
Wishes to get in touch with Substantial Commis 





% 


Territories. Offer attractive Mutual Profit Sh 
proposition. 
Address “F, 17,”’ care American Lumberm: 


NOW IS THE TIME ’ 
To advertise. We can oe you sell Machinery, Dn "* 
and Boilers, Rails, Locomotives, Cars, Timber and 
berlands, Lumber, Shingles and Lath, Lumber Ya 
Planing Mills, Factories, Woodworking Plants, Log stg 
Equipment, Camp Supplies, Automobile Trucks, Hy -°s 
and Mules, Wagons and Carts, Sawmills, Cutover : 
Bos lange, Sarees, Minetrto Be a? 7 ha Dour» 
xes, Crates, Hose, Pipes, ains, Be . 
AMBRIC ‘UMBERY 


481 S. Dearborn St., Chicago. 
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